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1. IlepeyeHbp MIAHUPYEMBIX PE3YJIbTATOB OOYUYEHUS IO TUCIUILINHE
(MOym10), COOTHECEHHBIX C IUIaHUpYEeMbIMHM pesynbratamu ocBoeHus OIIOII
BO

Heabro nucuumimnel «HOCTpaHHBIN A3BIK (€7I0BOI)» B HEA3BIKOBOM BY3€
SBIIIETCS NPUOOPETEHUE CTYAEHTAMH KOMIIETEHIUH NPAaKTHUYECKOIO BIaJCHUS
JIEJIOBOM JIEKCUKOM JJ1s1 aKTUBHOTO IIPUMEHEHUS B MPOPECCUOHATBHOM OOILICHUH.

B mpouecce o0OydeHus CTyJIEHT HpUOOpPETAaET U  COBEPLUIECHCTBYET
CJIEAYIOIINE KOMIIETCHIINHN:

YHuBepcajbHble KOMIIETEHIIUM:

- (YK-4) - Cnoco0eH OCYIIECTBIATh JEIIOBYI0 KOMMYHUKAIUIO B YCTHOU H
NMCbMEHHOM (popMax Ha TOCyAapCcTBEHHOM s3blke Poccuiickoit denepauuu u
MHOCTPaHHOM (bIX) s3bIKE(aX).

3agayaMu JUCUUIUIMHBI SABIISIFOTCS:

1. CoBepuieHCTBOBaHUE JIEKCUKO-TPAMMATUYECKUX HAaBBIKOB B paMKaxX yCTHOW U
NUCHbMEHHON peuu B eJI0BOU cdepe;

2. O0y4eHue yCTHOM MHOSA3BIYHON peuu B AeI0BOU cdepe;

3. CoBepIilIeHCTBOBaHHE HAaBBIKOB YCTHOTO ITyOJIMYHOTO BBICTYIUICHMS;

4. CoBeplLIEHCTBOBAHNE HABBIKOB UTCHHUS U IOHUMAaHUs ayTEHTUYHOM JIUTEpaTypbl
3aJIaHHOM HAIPaBJICHHOCTH HA HUHOCTPAHHOM S3bIKE;

5. CoBeplilieHCTBOBaHNE HABBIKOB MUCBMEHHOTO MIEPEBOJIA.

[Toka3zaTenb OCBOEHUSI KOMIIETEHIIMH OTPAKAIOT CIEAYIOIINE UHAUKATOPHI:
Tpynosbie geiicTBUS:

® OCYIIECTBISIET JEJIOBYI0 KOMMYHHMKAIMIO B YCTHOM M MUCBbMEHHON (opmax
Ha UHOCTPAHHOM SI3bIKE;
Heo0xoaumblie ymMeHHs
® BECTH JIEJIOBYIO MEPEMHUCKY Ha HHOCTPAHHOM SI3BIKE C YU€TOM OCOOEHHOCTEN
CTUJIUCTUKHU OPUIIUATIBHBIX TTUCEM U COLMOKYJIBTYPHBIX Pa3INuUif;
® BBIMOJHATH IS  JMYHBIX  LeJied  mepeBo]  OQUIMANIBHBIX U
npo(eCcCHOHANBHBIX TEKCTOB C HMHOCTPAHHOTO S3bIKA HAa PYCCKUU, C
PYCCKOTO sI3bIKa HAa MTHOCTPAHHBIN;
® YCTHO IMPEACTABIATh PE3YJbTAaThl CBOCU JEATEIBHOCTH HAa WHOCTPAHHOM
A3BIKE, MOKET NOJJIEPKATh PA3rOBOP B XOJI€ UX O0CYKJICHHUS.
Heo0xoaumble 3HAHMS

® OCOOCHHOCTH CTWIHCTHKM OQUIIMATIBHBIX IMHUCEM M COLMOKYJIBTYPHBIX
pa3nIuyuil Ipu KOMMYHUKAITUU HA THOCTPAHHOM SI3bIKE;

® TpPaMMaTHYECKHUE OCHOBBI, OOECIEYHMBAIONIME KOMMYHHUKAIIMIO OOIIEro u
npo¢eCCUOHAIBHOTO XapakTepa 0€3 UCKaXEHUs CMBbICIIA MPU MUCbMEHHOM U
YCTHOM OOIIICHUH;

® T[IPUHIUIIBI TTOCTPOCHHUS YCTHOTO M TIMCBMEHHOTO BBICKA3bIBAaHUS Ha
WHOCTPAHHOM SI3bIKE.



2. Mecto aucuuninnabl (MoayJs) B ctpykrype OITIOII BO

Huctumnaa «HOCTpaHHBINA S3bIK (€710BOI)» OTHOCHUTCS K AUCIUIUIMHAM
o0pa3oBaTenbHOIM
porpaMMbl  TIOATOTOBKM OakanaBpoB 1o HampasieHutro 38.03.05
uHdopmaTrka» npoduis « HXUHUPUHT OU3HEC-TIPOIIECCOBY.

JuciuminHa 0a3upyeTcs Ha 3HAHUAX, MOJYYEHHBIX MO0 paHee U3YYEHHBIM
nucuuruinHaMm: «MHOoCTpaHHBIN sI3bIK» U kKomneTeHIu: Y K-4.

00s3aTEeIbHOM YaCcTU OCHOBHOU

OCHOBHBIC TIOJOKCHUS JUCHUITIINHBI AOJIZKHBI

npodeccruoHanbHOM

«bnzHec-

OBITh HCIIOJIB30BAaHBI B

JANIbHEMIIEM MPU OCBOCHUM MPOYMX AUCUUIUIMH YYEOHOIro IUIaHa, BBIOJHEHUU
HWP u Hanucanuy BHIMMYCKHOM KBaTHU(PUKAITMOHHON paOOTHI.

3. O0beM qUCHHMNJIMHBI (MOAYJIS) M BUABI y4e0HOI padoThI

OO0mast TpyA0eMKOCTh JUCIUIUIAHBI JJIs1 CTYJICHTOB OYHOM, OYHO-3a09HON U
3a09HOM (HOPMBI COCTaBIISIET 6 3a4ETHRIX eMUHUIT, 216 JacoB.

Taoauma 1
Bunabi 3ansaTuii Bcero Cemectp | Cemectp
4acoB 5 6
OO0mas Tpy10eMKOCTh 216 72 72
OYHASA ®OPMA OBYUYEHUSA
AyIMTOPHBbIE 3aHATHS 96 48 48
Jlexuunu (JI) - - -
[Tpaktrueckue 3ansatus (113) 96 48 48
JlaGopaTopHbie paboTsr (JIP) - - -
CamocTosiTeIbHAs1 padoTa 120 60 60
KypcoBbie paGoThI (IPOEKTHI) - - -
PacuetHo-rpadguyeckue padorTnl - - -
KouTtpoJabHas padora, 1oManiHee 3aganue + + +
Texymmii KoHTpob 3HaHuii (7 - 8, 15 - 16 Hexenn) Tecr + +
Bua uTOroBoro KOHTpoOJIA 3ager / 3ager IK3aMeH
JK3aMeH
OYHO-3AOYHAS ®OPMA OBYYEHUA
Buael 3anaTuii Bcero Cemectp
4acoB 4 )
AyIMTOPHBIC 3AaHATHS 24 24 -
Jlexuuu (JI) - - -
[Tpaktuueckue 3ausatus (I13) 24 24 -
JlaGoparopusie pabotsl (JIP) - - -
CamocrosiTejibHas padora 192 192 -
Kypcosbie padoThl (IPOEKTHI) - - -
PacuyerHo-rpadguyeckue padborTnl - - -
KontpoabHasi padora, 1omMaiiHee 3a1aHue + + -
Bua utoroBoro KOHTpoOJIst 3ager /
JK3aMeH -
JK3aMeH




4. Conepxxanme TUCHUILIUHBI (MOYJIs1)

4.1.TeMbl TUCOUIIJIMHLI 1 BUABI 3AHATHI

HaumenoBanue | Jlexkum  Ilpaktuueck = 3aHATHS B [IpakTuuec Kon
TEM u, W€ 3aHATUS, HHTEPAKTUB Kas KOMIIETCHI]
yac. Yac HOH (hopme, | TTOATOTOBKA 1507
Ounoe Ounoe / qac , 4ac
/ OuHo- Ounoe / Ounoe /
Ouno- 3a09HOE Ouno- Ouno-
3a04YHO 3a09HOC 3a09HOE
e

AHIJIMACKUH A3BIK
5 cemectp (ouHas popma 00yueHust) / 4 cemecTp (04HO-3209HOE U 3209HOE

o0y4eHue)

Tema 1. Starting -/- 12/6 4/1 -/- YK-4
a business
Tema 2. -/- 12/6 4/1 -/- VK-4
Budgeting
Tema 3. -/- 12/6 4/1 -/- VK-4
Taxation
Tema 4. Joint- -/- 12/6 4/1 -/- VK-4
Stock Company
Hroro3as -/- 48/2 16/4 -/- -
CEMECTP:

6 cemectp (0ouHOE 00yueHmue) / -
Tema 5. -/- 12/- 4/- -/- VK-4
Production
Tema 6. Labour -/- 12/- 4/- -/- VK-4
Unions
Tema 7 -/- 12/- 4/- -/- YK-4

Preparation for
negotiations

Tema 8. -/- 12/- 4/- -/- VK-4
Business

documents

Hroro 3a 6 -/- 48/- 16/- -/- -
ceMecTp:

POpaHLy3CKHHl A3bIK
5 cemectp (ouHas popma 00yueHnus) / 4 cemecTp (04HO-3209HOE U 3209HOE

o0yueHue)
Tema 1. Prise de -/- 12/6 4/1 -/- VK-4
contact
Tema 2. En -/- 12/6 4/1 -/- VK-4

mission



d’affaire.

Tema 3. La -/- 12/6 4/1 -/- VK-4
correspondence
d’affaire.
Tema 4. Le -/- 12/6 4/1 -/- VK-4
contrat.
HUroro 3a 5 -/- 48/24 16/4 -/- -
CEMECTP:

6 cemecTp (0ouHOE 00yueHnue) / -
Tema 5. Acteurs -/- 12/- 4/- -/- VK-4
économiques.
Tema 6. Prise de -/- 12/- 4/- -/- VK-4
parole.
Tema 7. -/- 12/- 4/- -/- VK-4
Marketing.
Tema -/- 12/- 4/- -/- VK-4
8.Résultats et
Tendances.
Hroro 3a 6 -/- 48/- 16/- -/- -
cemMecTp:

Hemenkuii 13bIK
5 cemecTp (ouHasi popMa o0yueHust) / 4 cemecTp (04YHO-3204YHOE U 3209HOE
o0y4eHue)
Tema 1. Arten -/- 8/4 2/- -/- YK-4
der
Unternehmen.
Tema 2. -/- 8/4 2/- -/- YK-4
Deutsche
AulBlenhandels
Wirtschaft
Tewma 3. Die -/- 8/4 2/1 -/- YK-4
Bewerbung
Tema 4. Die -/- 8/4 2/1 -/- YK-4
Geschaftsreise.
Tema 5. Erste -- 8/4 4/1 -/- YK-4
Kontakte
Vorstellung.
Tema 6. Aufbau -/- 8/4 4/1 -/- YK-4
und Struktur
einer Firma
Hroro 3a 5 -/- 48/24 16/4 -/- -
ceMecTp:
6 cemecTp (04uHOE 00yueHmue) / -
Tema 7. Die -/- 8/- 2/- -/- YK-4



Verhandlungen.

Tema 8. Der -/-
Vertag.

Abschluss des
Vertrages.

Tema 9. -/-
Lieferung
Lieferbedingun

gen.

Tema 10. Preise. -/-
Zahlung.

Tema 11. -/-
Konventionalstr

afe. Force

Major.

Tema 12. -/-
Sicherung.

Garantie.

Hroro 3a 6 -/-
cemMecTp:

Hroro: -/-

4.2 Coaep:xaHue TeM JUCUMILTHHbBI

Tema 1. Starting a business.
Jlexcuueckuu mamepuan:

e Starting a Business

e Business plan

e Getting a Credit
Tema 2. Budgeting.
Jlexcuueckuu mamepuan:

e Budgeting

e Insurance

e A loan agreement
Tema 3. Taxation.
Jlexcuueckuii mamepuai:

e Taxation

e Business Organization

e A Loan Agreement

Tema 4. Joint-Stock Company.

Jlexcuueckuu mamepuain:

5 cemect

8/- 2/-
8/- 2/-
8/- 2/-
8/- 4/-
8/- 4/-
48/- 16/-
96/24 32/4

AHTJIMACKHN A3BIK

YK-4

YK-4

YK-4

YK-4

YK-4



e Joint-Stock Company

e Organization Structure

e A Loan Agreement

6 cemectp

Tema 5. Production.
Jlexcuueckuui mamepuai.’

e Production

e Products and Brands

e A Loan Agreement
Tema 6. Labour Unions.
Jlexcuueckui mamepuar:

e Labour Unions

e Who Needs Unions?

e Events and Default
Tema 7. Preparation for negotiations.
Jlexcuueckuii mamepuar.

e Preparation for Negotiations

e Business Letter

e Types of Business Letters
Tema 8. Business documents.
Jlexcuueckui mamepuar:

e Business Documents

e The Bill of Handing

e The Bank of England

DpaHny3CKHH A3BIK
5 ceMecTp

Tema 1. Prise et contact.
Fpaxwwamuqecxud mamepuai.’

e Pronoms complements

e [nterrogation
Jlexcuueckuu mamepuan:

e Faire un tour de table
Une conversation téléphonique
Prendre (changer) rendez-vous
Organiser son temps de travail
Agenda
Tema 2. Enmission d’affaire.
I pammamuueckuti mamepuan:

e Conditionnel

e Futur simple et futur proche.
Jlexcuueckuii mamepuai:

e A I’aéroport



Réservation d’une chambre d’hotel
Travailler a I’étranger
Les moyens de communication
e A I’exposition.
Tema 3. La correspondence d’affaire.
I pammamuueckuti mamepuan:
e Temps passes de I’Indicatif
e Pronoms relatifs et possessifs
Jlexcuueckuu mamepuan:
e Lacommande (changement, annulation)
e [’offre et la demande
e Service clientele
e Reglement de Facture
e Lareclamation
Tema 4. Le contract.
I’ pammamuueckuti mamepuan:

e Demonstratifs

e Forme passive.
Jlexcuueckuu mamepuan:

e Le contrat et ces types
Le contrat de travail
Le contratd’achat-vente
L’objet du contrat
Les conditions de vente
La livraison
Le payment
Le force-majuer et 1’arbitrage

6 cemecTp

Tema 5. Acteurs économiques.
Fpa/wwamuqecxud mamepuai.’

e Infinitif

e Formes non-personneles du verbe
Jlexcuueckui mamepuan:

e Diversité des entreprises
Bangue de credit
Créer une entreprise (les formalités)
Profil de créateur
Réussirdans les affaires
Résoudre des conflits du travail

e Recherche des capitaux.
Tema 6. Prise et parole.
I’ pammamuueckuti mamepuan:

e Subjonctif



Jlexcuueckuu mamepuar:

Pratiquer 1’éconte active
Expliquer des mofirations
Faire une présentation
Poser les bonnes questions
Points de vue

Réunion de travail.

Tema 7. Marketing.
I pammamuuecku mamepuan:

Subjonctif
Passe simple et Passe compose

Jlexcuueckuu mamepuai:

Etude du marché
Définition du produit
Méthodes de distribution
Publicité (Force du vente)
Offre et demande

Profil du manager.

Tema 8. Résultats et Tendances.
I’ pammamuueckuti mamepuan:

Discours indirect
Indefinis

Jlexcuueckuu mamepuan:

Secteur d’activité

Entreprise en chiffre

Comptes de I’exercice

Commerce exterieur

Organisation commerciales internationales
Hemenxuii 13bIK

5 ceMecTp

Tema 1. Arten der Unternehmen
Jlexcuueckuii mamepua:

Einzelkaufméannische Unternehmen.
Personengesellschaft.
Kapitalgesellschaft.

Rechtform der Unternehmen.

Tema 2. Deutsche Auflenhandels Wirtschaft.
Jlexcuueckuii mamepuai:
e Ausfuhrgiiter.

Einfuhrguter.
Handelsaustausch.

e ErschlieBung der AuBBenmarkte.
Tema 3. Die Bewerbung



Jlexcuueckuu mamepuar:

e Bewerbungsanzeigen.

e Bewerbungsschreiben.

e Telefonische Bewerbung.

e Vorstellungsgesprach.

Tema 4. Die Geschiiftsreise.
Jlexcuueckui mamepua:

e Besuchs Vereinbarung.

e Hotelreservierung.

e Ticketbuchung.

e Vereinbarung der Termine.

Tema 5. Erste Kontakte Vorstellung.
Jlexcuueckui mamepuar:

e Begriilung. Anrede.

e Vorstellung formen.

e Verabschiedung.

Tema 6. Aufbau und Struktur einer Firma
Jlexcuueckui mamepua:

e Personal einer Firma.

e Abteilungen und Produktion.

e Geschaftsfiihrung.

6 cemecTp
Tema 7. Die Verhandlungen.
Jlexcuueckui mamepuar:

e Die Anfrage.

e Das Angebot.

e Die Bestellung.

e Die Bestitigung des Auftrages.
Tema 8. Der Vertag. Abschluss des Vertrages.
Jlexcuueckuu mamepuan:

e Besprechung des Vertrages.

e Abschluss des Vertrages.

e Gegenstand des Vertrages.

e Allgemeine Vertragsbedingungen.
Tema 9. Lieferung Lieferbedingungen.
Jlexcuueckuu mamepuan:

o Liefertermine.

o Lieferarten.

e Vorauslieferung, Teillieferung.

e Verpackung.

Tema 10. Preise. Zahlung
Jlexcuueckuii mamepua:
o Gesamtwert des Vertrages.



e Arten der Zahlungen.

e Arten des Akkreditivs.

e Bankoperationen.

Tema 11. Konventionalstrafe. Force Major.
Jlexcuueckuu mamepuan:

e Die Riickfrage.

e Reklamationen.

e Das Schiedsgericht.

e Umstinde Hoherer Gewalt.
Tema 12. Sicherung. Garantie.
Jlexcuueckui mamepua:

e Garantieschreiben.

e Sicherungsgesellschaften.

e Einraumung der Garantie.

S. IlepeyeHb y4eOHO-MeTOAUYECKOT0 00ecredeHHs VISl CAMOCTOSITeILHOM
padoThI MO AUCHHUILTHHE (MOIYJIIO)

1. ((MGTOI[I/ILICCKI/IG YKazaHu:A I 06yqa}om1/1x051 I10 OCBOCHHNIO JUCIHHUILJIMHBI

6. @DoH/I OLIEHOYHBIX CPEICTB JIsi NPOBEAeHNUsI MPOMEKYTOUHOM
aTrrecTaluy 00y4AKOIIUXCA M0 JUCHHUIINHE (MOTYJII0)

@OHJI OLEHOYHBIX CPEACTB IS IIPOBEACHUSA NMPOMEXKYTOYHOM aTTECTaLlMU
oOy4daromuxcss 1o aucuuruiiae «MHoCTpaHHBIM S3bIK (JI€TIOBOI)» NpPUBENCH B
[Ipunoxenuu 1 x Hacrosiel Pabouelt nmporpamme.

7. IlepeyeHb OCHOBHOM U JONOJHUTEILHON YU4eOHOM JIMTEPaTYPHI,
He00X0AUMOI1 1JI1 OCBOCHUS TUCHMILIMHBI (MO1YJIA)

7.1 AHIJIMUCKUI A3BIK
OcHoBHas JuTEparypa:

1. Aunnpuenko, A. C. Business English=Business English: yueOnoe
nmocodue I CTYJACHTOB HES3BIKOBBIX CIlenHanbHOCTeH By3a : [16+] / A. C.
Annpuenko ; FOxubiii ¢peaepanbubiil yauBepcuteT. — PoctoB-Ha-/ony ; Taranpor
: FOxwnb1it penepanpubiii yausepeuret, 2019. — 147 c. : un. — Pexxum gocryna: mo
noamucke. — URL: https://biblioclub.ru/index.php?page=book&id=577693

2. Boesoauna, WM. B. COopHUK TEKCTOB U yOpaXHEHUU s

CaMOCTOSITeJIbHOM palboThl MO AUCHUIIIMHE «MHOCTpaHHBIM S3BIK (JI€IOBOM)»
(Anrnuiickuit s3wiK) : [16+] / U. B. BoeBoauHa ; TexHOIOTHYECKUN YHUBEPCUTET.
— Mocksa ; bepnun : dupexkr-Meaua, 2019. — 37 c. — Pexum pocrymna: mo
noanucke. — URL: https://biblioclub.ru/index.php?page=book&id=560897

3. KanamnaukoBa, A. A. [loHATHIIHO-KATErOpHaIbHBIM  ammapar
(bMHAHCOBO-2KOHOMHUYECKOTO JAHCKypca : ydeOHoe mocobue : [16+] / A. A.



https://biblioclub.ru/index.php?page=book&id=577693
https://biblioclub.ru/index.php?page=book&id=560897

Kanamaukosa, U. B. Illep6akoBa. — Mocksa ; bepnun : lupekr-Menna, 2021. —
72 c. : T1abm. — Pexum gocryma: mo moamucke. —  URL:

https://biblioclub.ru/index.php?page=book&id=602391
4, CeBocthsHOB, A. I1. Business English : yueOHnoe nmocobue : [16+] / A.

I[1. CeBocthsiHOB. — MockBa ; bepnun : lupekr-Meaua, 2019. — 744 c. — Pexxum

JIOCTyIIA: o TTOJIITHACKE. — URL:
https://biblioclub.ru/index.php?page=book&id=498551
S. SAmmna, T. A. English for Business Communication=AHTrIHNACKUIA

S3BIK JJIS JICJIOBOTO OOIeHus : yueOHoe mocooue : [16+] / T. A. SAmmna, . H.
Karkun. — 3-e m3xa., crep. — MockBa : @JIMHTA, 2021. — 111 c¢. — Pexum
JOCTyma: 1o IMOIIUCKE. — URL:
https://biblioclub.ru/index.php?page=book&id=57951
JlonoJIHUTeIbHASL JIUTepaTypa:

1. KapakuueBa, B. JI. Illar x ycmexy B OusHece. KopnopatuBHas
KynbpTypa=Steppingstone to Success in Business. Corporate Culture : ydeOHOE
nocodbue : [16+] / B. JI. KapakuueBa ; HoBocuOGupckuii rocymnapcTBEHHbIN

TexXHU4YecKui yHuBepcurer. — HoBocubupck : HoBocuOupckuii rocyapcTBEHHBIM
TexHu4yecku ynmusepcurter, 2019. — 74 c. : wi., Tabn. — Pexxum poctyna: mo
noamucke. — URL: https://biblioclub.ru/index.php?page=book&id=575432

2. Kauvanosa, K. H. IIpaktnueckas rpaMmaTuKa aHIJIMMCKOTO S3bIKA C

VOPpAKHEHUSIMU M Kimroyamu : ydyeOonuk : [16+] / K. H. Kawamosa, E. E.
N3paunesuy. — Cankr-IletepOypr : KAPO, 2018. — 608 c. — Pexxum noctyna: no
noamucke. — URL: https://biblioclub.ru/index.php?page=book&id=574452

3. PeinkeBuu, A.B. JlenmoBoit aHriumiickuii si3pik [TekcTt] : ydeOHoe

nocoOue sl CTYJICHTOB BTOPBIX KypCOB HES3BIKOBBIX BY30B . - Koposnes M.O. :
MI'OTVY, 2018. - 117 c. - ISBN 978-5-91730-780-0
4, Pavlov, P. V. International business : yuebnuk : [16+] / P. V. Pavlov ;
Oxub1it (penepanbHblii yHUBEpcuTeT. — PocTtoB-Ha-[lony ; Taranpor : FOxHbIN
dbenepanbubiil yauepcuteT, 2019. — 295 c. : ui. — PexxuM ocTyna: mo moJmnucke.
— URL.: https://biblioclub.ru/index.php?page=book&id=577784
7.2 ®paHIYy3CKHH A3BIK

OcHoBHas auTEparypa

1. HopmunontoBa, O. A. JlemoBoii ¢paHITy3cKuii s3bIK : ydeOHOe
nocobue / O. A. Hopmuaontoa. — Jluneux : Jluneuxuii I'TTY, 2020. — 80 ¢c. —
ISBN 978-5-907335-45-5. — TekcT : 3nekTpoHHbIM // JlaHb : 3JIE€KTPOHHO-
ounbmmoteunas cucrema. — URL: https://e.lanbook.com/book/169412

2. Kpaiicman, H. B. ®@panity3ckuii s3bIk: genoBas U npodeccruoHaibHas

kommyHnukarnus / H. B. Kpaiicman ; MunuctepctBo oO6pasoBanus u Hayku Poccun,
KazaHckuli HalMOHAIBHBIN KCCIIEA0BATEIBCKUN TEXHOJOTUYECKUN YHUBEPCUTET.


https://biblioclub.ru/index.php?page=book&id=602391
https://biblioclub.ru/index.php?page=book&id=498551
https://biblioclub.ru/index.php?page=book&id=57951
https://biblioclub.ru/index.php?page=book&id=575432
https://biblioclub.ru/index.php?page=book&id=574452
https://biblioclub.ru/index.php?page=book&id=577784
https://e.lanbook.com/book/169412

— Kazanp : KazaHCkuil  HAay4YHO-HCCIENOBATEIBCKUM  TEXHOJOTMYECKUU
yauBepcuteT (KHUTY), 2017. — 108 c. — Pexum goctymna: nmo noanucke. — URL:
https://biblioclub.ru/index.php?page=book&id=560572

JlonoiHUTEIbHAS JIUTEpPaTypa:

1. lonoreuna, H. I'pammaTtuka ¢paHiry3ckoro s3plka B CXeMax u
ynpaxHeHusX. YpoBeHb A2-Bl: mocobue mis m3yqaronux (paHIly3CKHHA S3bIK :
[12+] / H. T'onotBuna, B. Tokapesa. — Cankt-IleTepOypr : KAPO, 2018. — 176 c. :

WJL. — Pexum JIOCTyIIA: o TTOJIITHACKE. — URL:
https://biblioclub.ru/index.php?page=book&id=574528
2. Ckopuk, JI. I'. ®paHUy3CKHW S$3bIK : TMPAKTUKYM IO Pa3BUTHIO

HABBIKOB YCTHOU peun : yueObHoe nocobue / JI. I'. Cxopuk. - Mocksa : MIIT'Y,
2017. - 296 c. - ISBN 978-5-4263-0519-9. - Tekct : snextponHsid. - URL:
https://znanium.com/catalog/product/1341067

7.3 Hemeuxkui A3bIK

OcHoBHas JuTeparypa:

1. BacunbeBa, M. M. Hemeuxunii 3bIK U1l CTYJI€HTOB-3KOHOMUCTOB :
yueOHuk / M.M. BacunbeBa, H.M. Mup3za6ekoBa, E.M. CunensHukoBa. — 5-¢
u3a., ucnp. u gon. — MockBa : UHOPA-M, 2021. — 343 c¢. — (Bsicmiee
obpaszoBanue: bakamaBpuat). — DOI 10.12737/1018051. - ISBN 978-5-16-

015119-9. - Tekct : AIIEKTPOHHBIH. — URL:
https://znanium.com/catalog/product/1356162
2. BacunseBa, M. M. Hemeukuii s3bIK: A€JIOBOE OOIICHUE : yueOHOE

nocobue / M. M. BacunbeBa, M. A. Bacunwsesa. - Mocksa : Anbdpa-M : UHOPA-
M, 2020. - 304 c. - (bakanaBpmat). - ISBN 978-5-98281-379-4. - Tekcr :
anextpoHHbIid. - URL: https://znanium.com/catalog/product/1061637

3. CutnukoBa, . O. [lenoBoii Hemenkwuit s3pik (B2—C1). Der Mensch
und seine Berufswelt : yaeOuuK 1 npakTikym aiist By3oB / M. O. CutHukosa, M. H.

['y3b. — 3-¢ m31., mepepad. u mon. — Mocksa : UzmarensctBo FOpaiit, 2020. —
210 ¢. — (Bwicmiee ob6pazoBanue). — ISBN 978-5-534-14033-0. — Tekcr
anekrponnbii // OBC Fpaiit [caiit]. — URL.: https://urait.ru/bcode/467519

JlonoJIHUTeIbHAS JIUTEpaTypa:

1. UepnsrmeBa, H. I'. Wirtschaftsdeutsch: markt, Unternechmerschatft,
Handel = [lenoBoii HemMenkuii s3bIK: PHIHOK, MPEANPUHUMATEILCTBO, TOPTOBIA :
yueOnuk / H. I'. Yepnbimesa, H. U. Jlsiruna, P. C. My3aneBckas. — 2-e u3f.,
uctp. u gon. — Mocksa : @POPYM : UHOPA-M, 2020. - 360 c. - ISBN 978-5-
91134-766-6. - Tekcr : ANIEKTPOHHBIN. - URL:
https://znanium.com/catalog/product/1061635

2. Apyuikuna, T. C. Pa3roBopHbIii HEMEUKUH A3bIK: HHTEHCUBHBIN KYpC :

[12+] / T. C. SApymxkuna. — Caukt-IlerepOypr : KAPO, 2019. — 304 c. : un., Tabm.


https://biblioclub.ru/index.php?page=book&id=560572
https://biblioclub.ru/index.php?page=book&id=574528
https://znanium.com/catalog/product/1341067
https://znanium.com/catalog/product/1356162
https://znanium.com/catalog/product/1061637
https://urait.ru/bcode/467519
https://znanium.com/catalog/product/1061635

— Pexum JIOCTyIIA: o TIOJIITHUCKE. — URL:
https://biblioclub.ru/index.php?page=book&id=611100

8. Ilepeyenb pecypcoB HH(POPMANMOHHO-TEJICKOMMYHHUKAUOHHOM CeTH
«/HTEepHeT», HeOOXOAUMBIX VISl OCBOCHHS JUCHUILIHHBI (MOIYJIA)

1. http://biblioclub.ru/ - Yausepcurerckas oubamoreka ONLINE

2. http://www.znanium.com/catalog - DiekTpoHHO-OMOIMOTEUHAS CHUCTEMa
ZNANIUM

3. https://lib.rucont.ru/search - HartmonanbHsiii udposoii pecypc PykoHT

https://urait.ru/ - O6pazoBarenpHas iargopma KOpaiT

5. https://e.lanbook.com/ - Dnekrponno-6ubaMOTEUHas cuctema JIAHD

&

9. MeToandeckue yKazaHusi 1Js 00y4aOIUXCA M0 OCBOCHHIO
AUCHHUIIAHBI (MOIYJIs1)

Metoauueckue peKOMEHJAuu Ui  OOydyaroluXcs IO  OCBOEHUIO
JucUUIUIMHBL « MHOCTpaHHBIN A3BIK (A€J10BOM)» npeactaBieHsl B [Ipunoxenun 2 k
HacTose Paboueit nporpamme.

10. TIlepeyeHb HH(POPMANMOHHBIX TEXHOJIOTHI, HCIOJIb3yeMbIX NMPHU
OCYLIeCTBJIEHHH 00Pa30BaTeIbHOI0 NMPoLecca Mo JUCHUIIMHE (MOLYJII0)

Ilpocpammmnoe obecneuenue:
e MS Office Power Point

Hnghopmauuonnwvie cnpasounvie cucmemol:
e DIJICKTPOHHBIC PECYPChl 00pa30BaTEIBLHOM CpeIbl Y HUBEPCUTETA.

11. OmnucaHue MaTepHaAJIbHO-TEXHHMYECKOH 0a3bl, HEOOX0AUMOI 11
OCyILIeCTBJICHHSI 00Pa30BaTEJIbLHOI0 MPOoLEcca MO JUCHUILIMHE (MOTYJIIO)

Ilpakmuueckue 3anamus:
e pabouee mecTo npenojasarens, ocHamenHoe [1K ¢ noctynom B UnTepHeT;

e paboume MecTa CTYJCHTOB, OCHAIICHHBIE KOMIIBIOTEPAMU C BBIXOJIOM B
VHTEPHET;

® AyIUTOPHS, OCHAIIEHHAs MPE3CHTAIMOHHOW TEXHUKOW (TPOEKTOp, DKpaH,
KOJIOHKH);

® JMHTraQOHHBINA KAOUHET.


https://biblioclub.ru/index.php?page=book&id=611100
http://biblioclub.ru/
http://www.znanium.com/catalog
https://lib.rucont.ru/search
https://urait.ru/
https://e.lanbook.com/
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1.

IlepeyeHb KOMIIETEHUMH € YKAa3aHUEM ITANoOB UX (popMUPOBaAHUA B
npouecce 0CBOCHHs 00pa3oBaTeIbHOM IPOrPaMMbl

Paznen B pesynbprare nsyuyeHus paszaena JUCUUIIINHEL,
JIUCUUIUIAHBL obecrieunBaronero GopMUpoOBaHUE KOMIICTCHIINY,
, oOyyaromuiicsi mpuoOpeTacT:
No Wunexc Coneprane 06ecneq3113a
KOMIIETEHI] O A
/i KOMITETEHIMH
17078 ¢hopmupoBaH . Heobxonnmere Heob6xonnmbie
TpynoBble nelcTBUA
ue YMEHHS 3HAHUA
KOMIIETEHIIA
"
1 YK-4 cnocobnocmolo K | Anenuiickuil ocywecmensem * gecmu 0enoeyIo * ocobennocmu
KOMMYHUKayuu 6 | A3bIK: denogyro nepenucky Ha cmunucmuKu
YCHHOIL u | Tema 1-16 KOMMYHUKayuio é UHOCIMPAHHOM A3bIKe | ouuyuanvhbix
nUCObMEHHOU Dpanyy3ckuil | ycmuoi u c yuemom nucem u
dopmax Ha | A3bIK: nucemennoi popmax | ocobennocmei COUUOKYTbIMYPHBL
pyccKkom u | Tema 1-16 HA UHOCMPAHHOM cmunucmuKy X paznuyuii npu
UHOCIPAHHOM Hemeuyxuii A3bIKe ouyuanvhbx nUcemM | KOMMYHUKauuu
A3bIKAX 0ist | A3BIK: U COUUOKYIbMYPHBIX HA UHOCMPAHHOM
pewenun  3a0au | Tema 1-24 paznuuuii; A3bIKE;
MeNCTUUHOCIHO ® GbINOIHAMY 015 .
20 u JUYHBIX Yenell pammamuyecKu
MENHCKYTbMYPHOL nepeeoo € 0CHOGbl,
0 opuyuanvHbIX U obecneuusarouiu
e3aumodericmeusn npogpeccuonanvuvix e
mexcmog ¢ KOMMYHUKAUUIO
UHOCIMPAHHO20 A3bIKA | 00w e2o u
Ha pycckuii, ¢ npogeccuonanvu
PYCCKO20 A3bIKA HA 020 xapaxmepa
UHOCIMPANHDBLIL 0e3 uckayicenusn
* yCmHo cmuicna npu
npeocmaenameo RUCbMEHHOM U
pesyibmamol céoeli ycmuom
OoesimenbHOCIU Ha oowenuu;
UHOCMPAHHOM A3bIKE, | * NPUHUUNBL
Modicem noooeprcams | ROCMPOeHUs
paszoeop 6 xode ux ycmnozo u
obcymcoenus RUCbMEHNHO020
8bICKA3bI8ANUA
HA UHOCMPAHHOM
A3bIKE

2.

Onucanne nmokasareseil 1 KpuTepueB OLCHUBAHUSA KOMIIETEHUMH HA
Pa3JIMYHBIX 3Tanax ux GopMupoBaHus, ONMCAHNE KA OLIEHUBAHUS

Kon

KOMIIETCHIIMH

HWucrpymenr, Iloka3arenn
OLICHU B i OLleHUBAHUS
c¢(hopMHPOBAHHOCTH KOMIIeTeHIIUH
KOMIIeTeHII UM

Kpurtepnu onesnku

YK-4

Tecm

A) Ilonnocmoio
chopmuposana — 90%
RPABUTILHBIX OMEEMO8
b) wacmuuno
chopmuposana — 70%
RPABUILHBIX OMEEN 08
B) ne cpopmuposana —
50% u menee
RPABUILHBIX OMEEN 08

IIposooumcs 6 nucomeHHOU
dopme. Bpems, omeedennoe na
npouedypy — 45 munym.

Hesagka — 0 6annos.

Kpumepuu ouenxu onpedenaromces
RPOYEHMHBIM COOMHOULEHUEM:
Yooenemeopumenvno —om 51%
nPAGUILHBIX OMBEEM 06

Xopowo — om 70% npasunvhuvix
omeemog

Omauuno — om 90% npaeunvhvix
omeemog

Makcumansuwiit 6ann — 5.




YK-4 Ayoupoeanue A) HOJHOCTBIO | IIposodumcs ¢ ycmuoii ghopme.
(Yemmuas peus) copmuposana 1. Ouenusaemcsn onpeoenenue
(KOMIICTCHIISL OCBOCHA | KOMMYHUKAMUGHBIX HamepeHuil
Ha BBICOKOM YPOBHE) — ytmcmuugos oowenusn (comilcule,
coeem, oomen ungopmayueil
5 6annos; &mﬂ)j popmayueis) (.
b) YaCTUYHO ’
2. Oyenusaemcsa nonnoma,
copmuposana: MOYHOCMb U 2/IYOUHA NOHUMAHUSA
¢ KOMICTeHIUA cmoicna mexcma; (1 6ann);
OCBOCHA Ha | 3. Ouenueaemcs adexeamuocmew
MPOABUHYTOM 60CHPUAMUA OCHOBHOU
ypoBHe —  3-4 | ungpopmayuu cmoicnosvix uacmei
Oasia; coobwenun (1 o6ann);

*  KOMIIETEHIUS 4. Onpeodenenue memut (uoeu) (1

OCBOEHA Ha g“’g’)"
. Oyenusaemcsa uHmepnpemayus
0a30BOM ypOBHE — 4 prpemai
Xapakmepucmuk co0eceonuKkos
1-2 6amna;
$ ¢
B) e chopmupoana (coyuanvhbix, 603pPACMHBIX,
RCUXO0102UYeCKUX, POJIU, CHIENEHD
(komIieTeHIHs HC | ux snaxomcmea u m. o.) (1 6ann).
ocsoeHa) — 0 Gasuios Maxkcumanwvnolii 6an — 5 6annos.
YK-4 Ilepecoo A) OJIHOCTHIO | IIposooumcs 6  NUCOLMEHHOIL
(Ilucomennas peus) copmupoBana dopme.

(xommereHuust ocBoeHa | I+ Ouenusaemcs  mounocms  u
Ha BBICOKOM YpOBHE) — ga()emamuocmb» nepesooa (1
ann);

5 0aos; );

2.  Ouenusaemcs nonnoma,
b) YaCTHIHO

MOYHOCMb U 27IYOUHA NOHUMAHUA
chopmuposana: cmoicna mexkcmas (1 6ann);

* KOMIICTCHIUA 3. Ouenueaemcs adeKeamuocmo
OCBOCHA Ha | gocnpuamusn OCHOGHOIL
IIPOABUHYTOM ungopmayuu cmvicnosvlx uacmeit
ypoae —  3-4 | coobwenus (1 6ann);

Oanna; 4. Onpeoenenue memuvt (uoeu) (1

*  KOMIIETEHIHS oann);

OCBOSHA Ha | - Ouenusaemcn uHmeI;npe(;nauuﬂ
Xapakmepucmuk cobeceonuKos
Oasosom yposHe — (af uaJle;iblx 603PACMHBIX,
1-2 Gamia; " ’ P ’
RCUXO0N02UYeCKUX, POIU, CHIENeHb
B) me chopmmpopana ux 3nakomcmea u m. 0.) (1 é6ann).
(KommieTeHIus HE | Maxcumanouwiii 6an — 5 6annoe.
ocBoeHa) — 0 6autoB
YK-4 Jenosas uzpa A) HOJHOCTEIO | IIposodumcs 6 ycmuoit ghopme.
copmupoBana 1. Ouenusaromces 3HaHUe

(KoMIIeTeHINsT OCBOCHA
Ha BBICOKOM YPOBHE) —
5 6an0B;

b) 9aCTUYHO
chopMupoBaHa:

*  KOMIICTCHITUS
OCBOCHA Ha
IIPOJBUHYTOM
ypoBae — 3-4
Oanna;

¢ KOMIICTCHIIUA
OCBOEHa Ha
0a30BOM ypOBHE —
1-2 6amna;

B) ne cdopmuponana

JleKCu4ecKkoz2o Mamepuana u
ymenue e20 ucnoavzoeamsv (2
oanna);

2. Ouenuearomcs
npesenmayuonnvie  Haeviku (1
oann);

3. Oyenueaemcsn ymeHnue
OUANO2UUECKOUl U MOHOTIOZUYECKOIL
peuu (2 banna);

Maxcumanvustit 6ann — 5.




(KoMIIeTeHIHS HE
ocoeHa) — 0 OatoB

3. TunoBbie KOHTPOJIbLHBbIE 32IaAHUSI UJIV MHbIE MATEPHAJIbI, HEOOX0AMMbIE
JJISL OLlCHKH 3HAHUI, YMEHUI, HABBIKOB U (MJIM) ONBITA AeATeJIbHOCTH,
XapaKTepu3yIuX 3Tanbl GopMUpoOBaHHUS KOMIIETEHIUI B Ipolecce
0CBOEHMS 00Pa30BaTEIbHOI MPOrpaMMbI

3.1 Ilpumep TecTa

AHIJIHHACKHAN A3BIK

Business tense review
A: Time Clauses
1. Match at least one of these time clauses with each of the sentences in a to j.

when | joined this company a) I didn’t have a lot of experience

in the 1990s b) My boss uses a laptop

the other day c) | was looking for a different job

during a meeting d) I worked for my present company’s major
competitor

recently e) | have been working on this project

since January f) I last made a conference call in English

hardly ever g) I’'m flying to Munich

by Tuesday h) I’ll finish this report

never 1) | was caught making personal phonecalls

for a year J) ve had a lot in my in-tray in a fortnight’s

time this week
2. Make true sentences about yourself using each of the time clauses.
3. Read out one of your sentences without the time clause and see if the other
students can guess which time clause is true for you.
Discussing Grammar
B: Grammatical similarities: Aspect and voice
What are the similarities between these different forms?
la) I can’t talk. ’m meeting a client.
1b) I was just closing the deal when my direct boss walked in and ruined
everything.
1c) My plane will be landing just as yours is taking off.

2a) I’ve been in exactly this situation many times.
2b) They had already accepted a rival bid by the time we had ours ready.
2¢) They will have increased sales by 50% well before the projected time.

3a) A good team is made from good individuals

3b) The computer, like so many other inventions, was invented to help us wage
war

3c) Wine has been produced here since the year dot.




C: Grammatical differences

Why are different tenses used in the contrasting sentences?
1a) | work for a well-known multinational

1b) I’'m working on restructuring the company

2a) What were you doing when the headhunter called?
2b) What did you do when the headhunter called?

3a) When we arrived, they introduced the main conference speakers
3b) When we arrived, they were introducing the main conference speakers
3c) When we arrived, they had introduced the main conference speakers

4a) I’ve worked with several very prestigious clients
4b) 1 worked with several very prestigious clients

5a) I’ve been replying to customer enquiries all day

5b) I’ve nearly cleared the backlog of enquiries from the Xmas break

Suggested Answers

A 1. Many examples are possible. If students come up with an example that is not
clearly wrong or right, ask them to explain how they imagine the circumstances/
situation of the sentence to be.

B1. All the sentences express a temporary action that is in progress at a particular
time.

B2. All the sentences connect two different times, e.g. the present and the past for
the Present

Perfect.

B3. All are passives- i.e. the grammatical subject of the sentence is not the same as
the ‘agent’- who is doing the action.

C1. The first is seen as generally true or permanent, whereas the second is seen as
temporary.

C2. The first is a (temporary) action in progress when something else happened (or
interrupted), whereas the second is a simple sequence of events.

C3. Similar to C2, but also with an action that is completed before another happens
(Past Perfect)

C4. Contrast between an unfinished time (perhaps ‘in my life’ or ‘this month”)
with a finished time (‘last year’ or ‘in my last job”).

C5. Contrast between a sentence where the action is important (replying) and
where the result i1s important (cleared the backlog). Point out that ‘How much?’ is
usually answered with the Present Perfect Simple and ‘How long?’ with the
Present Perfect Continuous.

DpaHY3CKHUH SA3BIK
|. BoiOepuTte npaBUIIbHBIN BAPUAHT.
1.Le directeur exige que vous ... a ce projet.
arenoncez  b.renonciez c.renoncerez  d. ayez renoncé




2.Elle veut aller aux Etats-Unis, pourvu qu'elle ... le visa.

a. obtienne b. obtiendra c.aobtenu d. ait obtenu

3.Elle espére que sa fille lui... une bonne surprise.

a. fera b.fasse c.aitfait d. ait faite

4. Mon frere n'a jamais visité le Louvre bien qu'il... a Paris tous les deux
a. est allé b.allait c.va d.aille

5.Elle n'est pas contente que tu ... seule hier soir.

a.la laisses b. ’aies laissée  c. I'as laissée  d. I'as laissé

6.Je vois bien qu'elle ... étre dérangée.

a.neveuillepas  b.neveutpas c.n'aitpasvoulu d. ne voulut pas
7.11 est propable que le maire ... des mesures de sécurité.

a.prendra b. prenne c.prises d. ait pris

8.Adressez-vous a cette dame! Il est possible qu'elle ... vous renseigner.
a.pourra b.puisse c.aitpu d.apu

9.1l a l'air fatigué; je ne suis pas sir qu'il... de bonnes vacances.

a. passe b. ait pass€ées  c.soitpass¢  d. ait passé
10. Notre grand-mere attendait que tu lui... .
aécrives  b. écrites  c. €cris d. aies écrit

11. J'espere qu'elle ... ses cours de danse 1'année prochaine.
a.reprendra  b.reprenne  c. aitrepris  d. soit reprise
12.. C'est ma meilleure amie bien qu'elle ... un caractere difficile.
a. est b.a c. ait d. ait eu

13. Je ne suis pas stire que la secrétaire ... notre arrivée.

a.avait confirmé  b. aconfirmé c.confirme  d. ait confirmé
14. Je suis content que ce jour-la, mon frére ... preuve de courage.
a. a fait b. faisait  c.aitfait d. fasse

15. Je doute qu'elle ... se marier avec cet homme.

a. veuille b.veut c.voudrait d.voulait

16. 11 est probable qu'elle ... a la féte.

a. viendra b. soit venue c.soitvenu d.vienne

17.11 parait qu'elle ... des médicaments.

a.prend b. prenne  c.ait pris d. soit prise
18. Son frére était furieux qu'elle ... sa voiture.
a. casse b. avaitcass€  c. ait cassé d. ait cassée
19. Elle regrette que tu ... son dessin.
a. as jeté b.avaisjet¢  C. jette d. aies jeté
20. Je crois qu'il... sa réservation.
a. a annulé b. annulait c.annule  d. ait annulé

Il. Packpoiite cko0kHM, BbBIOMpPasi MeKAY M3bIBUTEJIbHBIM

cocjarareJdbHbIM HAKJIOHCHHUEM.

1.Je suis sar qu'il (aller) nous chercher a la gare demain matin.
2.11 est impossible qu'ils (traduire déja) le texte.
3.11 parait que les syndicats (organiser) une greve.

4 Maman préfere que je (faire) les études a la faculté de médecine.

u



5.Mes parents ne voulaient pas que je (partir) seul.
6.Elle espére que tu lui (rendre) le disque demain matin.
7.Le professeur est content que vous (bien apprendre) la grammaire.

I1 est évident que cette fille (savoir) quelque chose

I11.CocTraBbTe d¢pa3pl, cTaBsi TIJaroJ MNPUIAATOYHOI0 TPEAJI0KEHUS B
Subjonctif present.

[l est possible que.....

1. il a raison.

2. nous avons la grippe.

3.elle est fatiguée.

4. il fait tout lui-méme.

5. elle va avec nous.

6. vous €tes imprudents

7. j’ai de la fievre.

IV. Ha ocHoBannu uHdopMamuu, MoJy4eHHOH BaMH H3 TEKCTOB JAHHOIO
0J10Ka, YKaKUTEe HOMePA NPABUJIbHBIX BHICKA3bIBAHMA.

. Le pére de Charles de Gaulle est militaire.

. Charles de Gaulle est un grand savant francais.

. La mére avait une grande autorité sur Charles.

. Le jeune de Gaulle avait une vive intelligence.

. Il a termin¢ I’ecole militaire.

. Pendant la Deuxiéme guerre mondiale il a fait prisonnier.

. En 1962, 1l est ¢lu le Président de la France.

8. Georges Pompidou lui a succédé comme le President.

9.Son tombeau se trouve au Panthéon.

10. Gérard Dépardieu fait un tandem gagnant avec J.-P. Belmondo.

11. Dépardieu incarne plusieurs personnages historiques.

12. Gérard Dépardieu a la passion pour les affaires.

V. BcraBbTe npomynieHHble CJI0Ba W3 JaHHBIX B TMNPaBoOil KOJOHKEe B
COOTBETCTBHE CO CMBICJIOM NMPOYNUTAHHBIX BAMU TEKCTOB.

A.

NN bW

Charles de Gaulle est né a Lille. Son pére 1 a 1’éducation de a. le visage
son fils. Charles adore I’histoire et les lettres, mais le métier b. la Resistance
2 I’attire surtout. Pendant la guere de 14-18 il était 3 et il a c. devient
fait 4 pendant 32 mois. Aprés la guerre commence sa d ra

. : : . rapport
carriére 5. Il publie plusieurs 6 sur la guerre. Lorsque les .
Allemands 7 la France, il a ét¢ nommé général de brigade. €. ml-lltalre
Aprés la trahison de Pétin, Charles de Gaulle est en téte de | f- Veille
8 francaise et entre dans la légende. En 1962 il 9 le g. desarmes
Président de la France. 11 10 dans le monde sa politique h. envahissent
d’indépendance par 11 aux deux “blocs”. L’¢re gaulienne a i. prisonnier
enrichi le patrimoine des réalisations transformé 12 de la j. blesse
France.

k. ouvrages




|. inaugure

B.
Elle est I'une des 1 a lancer la mode des cheveux courts. | a. petite
Elle 2 de porter les premiers pantalons, la jupe plissée 3, | b. courte
le tailleur orné des poches. La célebre 4 robe noire | . partout
devient un classique de 5. Elle dit que la toilette d’une d. citation
femme doit étre 6, mais les accessoires 7 étre riches. La | =
proximité de 8 avec les artistes était toujours a I’honneur. €. S'mple
Chanel est la premiére couturiére a 9 ses propres parfums, | f- doivent
Elle a créé une des maisons de 10 les plus importantes et | g. garde-robe
qui porte son nom. Son style est copié dans le monde. La | h. propose
plus connue 11 de Coco Chanel est: “ La mode se| j. premiéres
démode, 12 jamais”. i. lestyle
k. Mademoiselle
I. lancer

Hemenkmnii i3bIK
Bestimmen Sie bitte die richtige Zeitform.
. Mein Bruder ist den ganzen Abend zu Hause geblieben.
. Sie werden bei uns lhre Freizeit gut verbringen.
. Sie hatte das neue Lehrbuch meinem Freund gegeben.
. Er legte heute eine Priifung ab.
. Ich werde den neuen Roman erst im nidchsten Monat lesen.
. Er nahm dieses Lehrbuch in der Bibliothek.
. Am Wochenende besuchen wir unsere Freunde.
. Um halb neun hat er sich angezogen.
. Gustav fahrt heute in sein Heimatdorf zuriick.
. Présens b. Priteritum c. Perfekt d. Plusquamperfekt e. Futurum
11. Ergdnzen Sie bitte die Sitze durch die Verben im Priiteritum.
1. Vorige Woche ... ich nach Moskau. 2. Mir ... diese Stadt sehr. 3. Ich ... durch die
Strassen. 4. Ich ... im Hotel. 5. Am néchsten Morgen ... ich bis neun Uhr. 6. Dann
... iIch spazieren. 7. Dann ... ich meine Eltern in Géttingen ... . 8. Ich ... mit ihnen
iiber meine Eindriicke. 9. Am Nachmittag ... ich zum Roten Platz! 10. Das ...
super!

D OO NO NS WNPE

sich ansehen, gefallen, sprechen, fahren, sein, schlafen, anrufen, sich waschen,
gehen, wohnen, lesen

II1. Erginzen Sie bitte die Sitze durch haben und sein in richtiger Form.

1. Ich ... das noch nie gehort. 2. Wer ... zu Hause geblieben? 3. Wer ... nach Berlin
gefahren? 4. Wie ... dir der neue Film gefallen? 5. Du ... den Text nicht verstanden.
IV. Ergiinzen Sie bitte die Siitze durch die Verben im Priiteritum.

1. kennen lernen: Damals ... ich meine Freundin .... 2. studieren: Sie (ona) ... an
der Universitit in Bonn Germanistik. 3. arbeiten: Ich ... damals bei der Bank. 4.
aufstehen: Um acht Uhr ... Peter .... 5. abholen: Inge ... mich regelmiBig von der




Arbeit... 6. heiraten: Nach einem Jahr ... wir. 7. suchen: Ich ... eine Wohnung in
der Ndhe von Bonn. 8. wohnen: Wir ... drei Jahre in Konigswinter.

V. Finden Sie bitte eine richtige Ubersetzung.

1. Die Studentin legt erfolgreich die Priifungen ab.

a) CTyieHTKa YCIEIIHO cllaja K3aMEHBI.

b) CTyaeHTKa yCHENHO CIaéT IK3aMEeHBI.

c) CTyaeHTKa cIacT 3K3aMEHBI YCTICIITHO.

d) CtynenTka cnaBaia 3K3aMEHBI YCTIEITHO.

2. Auf Freuds Vorschlag wurde Carl Gustav Jung (1875-1961) zum Prasidenten
gewdhlt.

a) Ilo mpemmoxenuto @peiina Kapn ['ycraB HOur(1875-1961) O6mm1 m3bpan
MIPE3UCHTOM.

b) ®peiin npennoxun u3dpark Kapma ['ycraBa FOnra (1875-1961) npesuaeHTOM.
c) @peiig xoten u3bpate Kapna I'ycrasa FOnra (1875-1961) npe3unentom.

d) Kapn I'yctaB FOnr (1875-1961) uzbpan @peiina npe3uieHTOM.

3. Wir gratulierten unseren Padagogen zum Tag des Lehrers.

a) Ml o3paBJisiyiv HAITUX MeJaroroB ¢ JJHEM yduuTens.

b) MbI no3apasiisieM HaKUX NeAaroros ¢ JInémM yuurerns.

¢) MbI no3apaBmiii HaIUX MenaroroB ¢ JJHEM yduTens.

d) MsI no3paBuM Hamux y nejaaroros ¢ JJuém yuurerns.

4. Wir werden den Text ohne Worterbuch tibersetzen.

a) MBI IepeBeu 3TOT TEKCT O€3 CIoBapsl.

b) MbI iepeBoAMM 3TOT TEKCT O€3 CIOBaps.

¢) MBI IepeBOIUITH ATOT TEKCT O€3 CI0BapS.

d) MebI niepeBei€M 3TOT TEKCT O€3 CIoBapsl.

5. Die Vorlesungen an der Universitdt beginnen um acht Uhr.

a) Jleknuu B yHUBEpCUTETE HAYAINCh B BOCEMb YaCcOB

b) Jlekuu B yHUBEpCUTETE HAYMHAIKNCH B BOCEMb YacOB.

c) Jlekuu B yHUBEpCUTETE HAUMHAIOTCA B BOCEMb YacOB.

d) Jlexuiuu B yHUBEPCUTETE HAYHYTCSI B BOCEMb YaCOB.

3.2 llpumepHas CTPYKTYpa ayMPOBAHUSA

AHIJIMUCKNN A3BIK:

1. Starting a Business
Business plan
Getting a Credit
Budgeting
Insurance
A loan agreement
Taxation
Business Organization
. A Loan Agreement
10.Joint-Stock Company
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11.0rganization Structure
12.A Loan Agreement
13.Production
14.Products and Brands
15.A Loan Agreement
16.Labour Unions
17.Who Needs Unions?
18.Events and Default
19.Preparation for Negotiations
20.Business Letter
21.Types of Business Letters
22.Business Documents
23.The Bill of Handing
24.The Bank of England
25.Types of business organization in the United Kingdom
@OpaHIY3CKHH A3bIK:
Une conversation téléphonique
Organiser son temps de travail
A D’aéroport
Réservation d’une chambre d’hotel
Travailler a I’étranger
A DP’exposition.
La commande (changement, annulation)
Service clientele
9. Le contratd’achat-vente
10.Les conditions de vente
11.La livraison
12.Le payment
13.Le force-majuer et 1’arbitrage
14.Diversité des entreprises
15.Créer une entreprise (les formalités)
16.Profil de créateur
17.Réussirdans les affaires
18.Résoudre des conflits du travail
19.Pratiquer I’éconte active
20.Expliquer des mofirations
21.Réunion de travail.
22.Etude du marché
23.Méthodes de distribution
24.Publicité (Force du vente)
25.Profil du manager.
26.Secteur d’activité
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27.Entreprise en chiffre

28.Commerce exterieur

29.0rganisation commerciales internationales
HeMmenknii i3bIK:

Artender Unternehmen

Deutsche AuB3enhandels Wirtschaft
Die Bewerbung

Die Geschiftsreise

Erste Kontakte Vorstellung

Aufbau und Struktur einer Firma
Die Verhandlungen

Der Vertag. Abschluss des Vertrages
9. Lieferung Lieferbedingungen
10.Preise. Zahlung
11.Konventionalstrafe. Force Major
12.Sicherung. Garantie.

ONo koD

3.3 llpumepHasi TeMaTHKA /1€JI0BOIi UIPBI

1) IIpuem Ha pabOTy B MUHOCTPAHHYIO KOMIIAHUIO

2) MexnyHapOoIHbIA KOHI'PECC

3) MexnayHnapoaHas KoH(pepeHuus

4) PazpenieHre KOHQPIUKTHON CUTYallUU: CTIOPbI

5) Paszpenienne KOHQIMKTHON CUTyalMu: IPOU3BOJACTBEHHBIE TPABMbI
6) IleperoBopbl Ha aHTJIMMICKOM SI3BIKE

7) Peructpanus coOCTBEHHON KOMITAaHUHN

8) MoO3roBoi IWITYypM: EPCIIEKTUBBI PA3BUTHS OPTAHU3ALINHT

9) IIpou3BOACTBEHHOE COBELIAHUE

10) PoneBast urpa « KoHOIUKTHBIN KITUEHT)

11) Opra"u3aioHHas KyJabTypa CTyJI€HTOB By3a (CBOEr0/MHOCTPAHHOTO)
12) [leperoBopsl 110 Tenedony

13) YBOJIbHEHUE COTPYAHUKA

3.4 O0pa3en TeKCTa HA MEPEBOJ

AHIJIMHACKUAN A3BIK

THE RETURN OF FUN

Non-essential businesses are making plans to reassure customers

Streaming services have replaced the cinema. Online shopping is standing in for the high street.
Restaurant food is being home-delivered. And the ol’ Horse and Groom has become the Horse
and Zoom, as people take to video-chatting with friends while sipping from a can of lager. It is,
pubgoers have discovered, a poor substitute for the real thing. As Nick Mackenzie of Greene
King, which runs 2,700 pubs, puts it: “The point of the pub is to socialise.”

The boozer was among the first casualties of Britain’s lockdown, with pubs ordered to close
three days before the rest of the country. Along with other non-essential leisure venues, they will
probably be the last to reopen, too. Evidence from countries now opening up suggests that such



businesses will have to wait a few weeks longer than everyone else. Those in Britain are using
the extra time to plan how to operate when they are allowed to welcome customers once more.
The task is particularly tricky for publicans. The very social distancing measures that save lives
also kill the vibe: nobody wants to go to an empty pub. Larger pubs are planning to space out
tables, reduce the number of occupants and offer takeaway pints and roasts. Independent pubs
can start selling other things, such as groceries. One, the Red Lion in Ealing, is already offering
Italian cheese, olives and ham, as well as sourdough breads. Those of all sizes will have to make
a show of good hygiene. Expect regular table-wiping and digital ordering to replace germy paper
menus.
Consumers are likely to hit the high street before the pub. Primark, a big clothes retailer with no
online shop, is installing hand-sanitiser stations and Perspex screens to separate staff from
customers at the tills. The layout of its shops is being tweaked to discourage people from
lingering at high-traffic spots. “The government can give regulations. I think you go
beyond...The thing that we’re looking at is reassurance,” says John Bason of Associated British
Foods, which owns Primark. The hand sanitiser, for instance, is not merely plonked onto tables
but installed in solidlooking fixtures.
Perhaps the unlikeliest leisure business preparing to reopen is the cinema. Pubs can space tables
farther apart and shops can allow in fewer customers. But going to the cinema means spending
hours in a small, enclosed space, breathing the same air as others. That does not phase Tim
Richards, who runs Vue, a chain of cinemas. Attendance has been dwindling for years, which
could turn out to be an advantage: “I think what’s important to recognise is that our occupancy
rate tends to be around 20%, so for us to manage our customers coming in is relatively easy to
do.”
Mr Richards’s plan is to stagger screening times in a cinema’s different auditoria, with no two
films starting at the same time, so as to stop people hanging around together buying popcorn.
Ticketing systems will ensure that any booking—whether for a couple or a family of five—is
surrounded by empty seats. Vue will open cinemas gradually, once it is allowed to, with the
formal reopening on July 17th planned for the release of Christopher Nolan’s “Tenet”, a film in
which a secret agent must save the world. At the very least, he might help save the cinema.

(The Economist, 2020)

DOpaHLy3CKHH A3bIK
LA DEGRESSIVITE DES ALLOCATIONS CHOMAGE SUSPENDUE

La réforme de 1’assurancechomage subit de gros retards a 1’allumage, a cause du Covid19. Le 15
avril, le ministére du travail a annoncé la suspension d’une des mesures les plus décriées du
dispositif : la dégressivité des allocations. Ce mécanisme fait partie de la premi¢re vague de
nouvelles regles, entrées en vigueur le 1 er novembre 2019. Il prévoit une baisse de la prestation
a partir du septiéme mois d’indemnisation, pour les demandeurs d’emploi percevant les plus
hauts salaires lorsqu’ils étaient en activité (au moins 4 500 euros brut par mois). Les chomeurs
de 57 ans et plus ne sont pas concernés par cette décote.

La disposition, qui touche en particulier les cadres, avait été vertement critiquée par les
syndicats, notamment la CFECGC, trés attachée a la défense des intéréts des personnels de
I’encadrement. Elle risquait, aux yeux des organisations de salariés, de pénaliser des personnes
qui peinent a retrouver un poste correspondant a leurs compétences. L’exécutif a finalement
choisi de la mettre entre parenthéses, « pendant la durée de la crise sanitaire ».

La décision relative a la dégressivité s’ajoute a celle qui avait été prise le 16 mars. Ce jourla, la
ministre du travail, Muriel Pénicaud, avait annoncé le report au ler septembre d’une deuxieme
série de regles devant entrer en vigueur a partir du ler avril. Cellesci modifient les modalités de
calcul de I’allocation : le but est de juguler I’inflation des contrats courts, avec un nouveau
systeme ou I’indemnisation mensuelle sera plus faible pour les personnes alternant des petits
boulots et des périodes d’inactivité. Un tel mécanisme est présenté comme un aiguillon, qui doit
inciter les demandeurs d’emploi a signer des contrats plus longs. Il pourrait se traduire par une
baisse de la prestation de 22 % en moyenne pour environ 850 000 individus. Mme Pénicaud a



donc, 1a aussi, préféré décaler ce changement, susceptible de mettre en difficulté des chomeurs
dont le nombre est appelé a s’accroitre, avec la récession.
« 11 était assez logique de suspendre une réforme dont 1’un des principaux objectifs était de
réaliser des économies situées entre 3 milliards et 3,9 milliards d’euros sur trois ans, commente
Gilbert Cette, professeur associé a ’université d’AixMarseille. Une telle démarche passe au
second plan et parait méme un peu dérisoire, compte tenu du contexte dans lequel nous nous
trouvons, avec prés d’un salarié sur deux en chomage partiel, dont la rémunération est assurée
par la collectivité, moyennant un effort budgétaire colossal. »

(Le Monde, 2020)

Hemenkunii 9361k

BANKEN ERHOHEN RISIKOVORSORGE

Wegen der Corona-Pandemie sollen sich Finanzinstitute in Osterreich besser auf steigende
Zahlen fauler Kredite vorbereiten.
Osterreichs Geldhiuser miissen laut Bankensprecher Andreas Treichl aufgrund der Coronakrise
ihre Risikovorsorge fiir zu erwartende Kreditausfille erhohen. ,,Die Risikovorsorgen werden
jetzt natiirlich wieder steigen®, sagte der Obmann der Bundessparte Bank und Versicherung der
Wirtschaftskammer Osterreich am Montag.
Auch der Anteil der faulen Kredite werde steigen, was laut Treichl die Ertragskraft der Banken
ddmpfen werde. ,,Ich glaube aber nicht, dass hier irgendwelche Probleme entstehen werden, die
Banken sind gut geriistet dafiir”, fiigte der ehemalige Vorstandschef von Osterreichs groBtem
Geldhaus Erste Group an.
Die heimischen Institute hitten den Anteil der faulen Kredite in den vergangenen zehn Jahren
auf rund zwei Prozent von damals 14 Prozent des Gesamtkreditvolumens abgebaut. ,,Es braucht
sich niemand Sorgen zu machen, dass hier die Luft mal ausgeht*, sagte Treichl.
Gerade in der Coronakrise werden die Banken gebraucht, um Unternehmen fliissig zu halten. In
den vergangenen Wochen seien ,,massive Fortschritte” bei der Abwicklung der Finanzhilfen fiir
die Unternehmen gemacht worden, erklirte Treichl.
In den ersten fiinf Wochen der Coronakrise hitten die Osterreichischen Banken zusitzliche
liquide Mittel in Hohe von 14,5 Milliarden Euro an mehr als 48 000 heimische Unternehmer
vergeben. Zudem seien mehr als 113 000 Stundungen bei Kreditzahlungen vorgenommen
worden, sagte Treichl. Das Kreditmoratorium, das eine Stundung von Verbraucherkrediten
ermoglicht, hitten bereits mehr als 17 000 Personen in Anspruch genommen.

(Handelsblatt, 2020)

4, MeToanuyeckue MaTepuaJbl, onpeae/somue Npoueaypbl OeHMBAHUS
3HAHUM, YMEHUH, HABBIKOB U (MJIH) ONBITA AEATEIbHOCTH, XapaKTePHU3YIOLIMX
ranbl POPpMUPOBAHUA KOMIIETCHLUM

Heneasn Bun Kon Conep:xxann | TpeboBanus K Cpok Kputepuu ouenku
TeKylero / | OEHOYHO | KOMIIeTeHI[Hii, e BBINOJHEHU 0 cIavyu 10 CO/IEPKAHUIO U
NMPOMEKYTO ro OLICHUBAIONIMIT | OLIEHOYHOI'0 (Henesist Ka4yecTBy €

YHOI0 cpeacTBa 3HAHMIA, cpeicTBa ceMecTpa) | yka3aHueM 0aJLI0B
KOHTPOJIst yMeHusl,
HAaBBIKH
IIpoBonutcsa | TectupoBa | YK-4 20 BompocoB | KommbrorepHoe | Pesymprar | HesiBka — 0 6amos.

B CPOKH, HHE TECTUPOBAHHE. Bl Kpurepun OLIEHKH

YCTAHOBJICH Bpewms, TECTHPOBA | OMPENENITIOTCS

HBbIC OTBCACHHOC Ha HHUs IIPOUCHTHBIM
rpaduxoM npouenypy — 30 | mpeaocTaB | COOTHOLICHHEM:
oOpasoBate MUHYT JSIOTCA B | YIOBJIETBOPUTEIHHO

JIBHOTO JIEHb - oT 51%

mporecca MPOBEJIEHU | MPaBUJIbHBIX OTBETOB
ST Xopomo — ot 70%




MIpOLEAYP
Bl

MPABUJIBHBIX OTBETOB
Otianyao — ot 90%
MIPaBUJIBHBIX OTBETOB
MakcumasbHbIi 0ait
- 5.

[IpoBoauTtcs
B CPOKH,
YCTaHOBJICH
HBIE
rpadukom
oOpasoBate
JIBHOTO
npotuecca

3auer

YK-4

2 Bompoca

IIpoBogutcst B
YCTHOM (opMme.
Bpewms,
OTBEICHHOE Ha
npouenypy — 25
MUHYT.
KomnuectBo
6aios,
HEOOX0IUMOE
JUIsL IOTyCKa K
3agery — 51.

PesynbTar
BI
MIpeJOCTaB
JAI0TCA B
JIeHb
MIPOBEACHU
s 3adera C
OLICHKOM

Kpurepuu ouenku:
«3adTeHO»:

1. 3HaHue
JIEKCUYECKOTO U
rpaMMaTHIECKOTrO
MaTepuana,

2. yMeHue
UCTIOJIE30BaTh U
MIPUMCHSTh
MIOJTyYCHHBIC 3HAHUS
Ha TIPAaKTHKE;

3. pabora Ha
MIPAKTUIECKUX
3aHATHAX B TCUCHHE
ceMecTpa;

4. OTBET Ha BONIPOCHI
3ayera.

«He 3auteHo»:

1. neMoHCTpUpPYET
YaCTUYHBIC 3HAHHMS
0 TeMaM
JUCTIATUIHH;

2. HE3HaHUE
JIEKCUYECKOTO U
IrpaMMaTHIECKOTO
MaTepHaa,

3. HEyMeHue
HCIIONIb30BaTh U
MIPUMEHSTh
MOJIyYCHHBIC 3HAHMS,
4. He pabotai Ha
MPAKTUICCKUX
3aHATHUIX;

5. HE OTBEYaeT Ha
BOTIPOCHI 3a4€eTa.

[IpoBoauTcs
B CPOKH,
YCTaHOBIICH
HEIE
rpaduKoM
obpazoBate
JILHOTO
npoiiecca

DKk3aMeH

YK-4

3 Bompoca

[IpoBogutcst B
YCTHOM u
MHUCHbMEHHOM
¢dopme.

Bpewms,
OTBEJEHHOE Ha
npouenypy — 35
MUHYT.
Konuuectso
0aos,
HE00XoauMoe
JUIL JTOIyCKa K
sK3ameny — 51.

PesynbTar
Bl
TIpesocTan
JSAI0TCA B
JIeHb
HPOBEICHH
1 3K3aMeHa

Kpurepun
OLICHUBAHMS:

1.  «OtmuyHo» —
pabora BBICOKOTO
KauyecTBa,  ypPOBEHb
BBITIOJTHEHHS
OTBe4YaeT BCEM
TpeOOBaHUSAM,
TEOPETHYECKOE
coJiepkaHne  Kypca
OCBOEHO MOJIHOCTBIO,
0e3 po6esoB,
HE0OX0/IUMBbIe
NPaKTHYECKUe
HaBBIKM  PabOTHl ¢
OCBOCHHBIM
MarepuanoM
c(hOpMHUpPOBAHEI, BCE
NpeyCMOTPEHHBIE
IpOrpaMMon
oOyueHus  y4deOHBIE
3a7laHusl BBIIOJIHEHH,
Ka4ecTBO ux




BBITIOJTHEHUS
OLICHEHO YHCIIOM
0aIoB, OJM3KMM K
MaKCUMAJIbHOMY
(komudecTBO 0aIOB
Ha »oK3amene — 80-
100)

2.  «Xopomo»  —
YPOBEHb BBITIOJHEHHS
paboTHI OTBEYaeT
BCEM OCHOBHBIM
TpeOOBaHUAM,
TEOpEeTHYECKOE
colepKaHue  Kypca
OCBOCHO IMOJIHOCTBIO,
6e3 po6esoB,
HEKOTOpbIe
MPaKTHYECKUE
HaBBIKH pPabOTHI ¢
OCBOCHHBIM
MarepuanoM
c(hOpMHUPOBAHEI
HEJIOCTaTOYHO,  BCE
NpeyCMOTPEHHBIE
IpOrpaMmMon
oOydueHHs  y4cOHBIC
3a/IaHUs BBITIOJTHEHBI,
Ka4ecTBO

BEITIOJTHEHUS HU
OJIHOTO U3 HHUX HE
OIICHEHO
MHUHHUMAJIbHBIM
YHCIIOM 0aJoB,
HEKOTOPBIC u3
BBITIOJTHCHHBIX

3aJlaHu, BO3MOXHO,
coJepkaT  OIIMOKH
(komm4yecTBO 0OaIOB
Ha 9k3amene — 60-79)
3.

«Y IOBIICTBOPHUTEIBH
o» - YpPOBEHb
BBITIOJIHEHUST PaOOTHI
OTBe4YaeT
OOJBIIHHCTBY
OCHOBHBIX
TpeGoBaHuii,
TEOpeTHYECKOe
coJiep)kaHne  Kypca
OCBOGHO  YaCTHYHO,
HO TIpO0OEIBI HE HOCST
CYIIECTBEHHOTO
Xapakrepa,
HEOOXOAUMBIE
MPaKTHYECKUE
HaBBIKM pabOTBI ¢
OCBOCHHBIM
MarepuanoM B
OCHOBHOM
c(hOopMHUpPOBaHHI,
OOJBIINHCTBO
IIPEyCMOTPEHHBIX
IIporpamMMoin




o0y4yeHuss  y4eOHbBIX
3aJlaHAA BBITIOJTHEHO,
HEKOTOPBIC BHUIBI
3aJaHUNA BBIITOJHEHBI
C OIINOKaMu
(komugecTBO 0OaIOB
Ha dKk3ameHe — 51-59)

4.
«HeynosnerBopuren
BHOY» (c
BO3MOKHOCTBIO
nepecaayun) -
TEOpPETUYECKOE

colepKaHue  Kypca
OCBOGHO  YacTHUYHO,

HEOOXOANMBIE
MPaKTHIECKUE
HaBBIKH pPabOTHI HE
c(hOpMHUPOBAHEI,
OOJBIINHCTBO
MPEeAyCMOTPEHHBIX
IPOrpaMMon
o0y4yeHuss  y4eOHbBIX
3alaHui HE
BBITIOJTHEHO, 160
Ka4ecTBO ux
BBITIOJTHEHUS
OILIEHEHO YHCIIOM

0aIoB, OJM3KMM K
MHUHUMAJIBHOMY; TpU
JIOMOJIHUTENIbHOU
CaMOCTOSTEIbHOMN
pabote HaJ
MaTepuaioM  Kypca
BO3MOKHO
MOBBIIIICHHE KaYeCTBa
BBITIOJTHEHHS
yueOHBIX  3ajaHuii
(komm4yecTBO 0OaLIOB
Ha sk3amene — 0-50)

4.1 TunoBblie BONPOCHI, BLIHOCHMbIE HA 3a4eT

AHIIMACKHMH A3BIK
5 cemecTp
1. ITpocMOTpOBOE YTEHUE M KPATKOE H3JIOKEHUE CTPAHOBEIUECKOTO TEKCTa Ha
PYCCKOM WJIA aHTJIUHUCKOM SI3BIKE.
2. MoHosornueckasi peub 1o 3aJJaHHOM TeMe, COOTBETCTBYIOIICH TeMaTHKe OJIOKOB
u3ydeHHoro yueoHoro mocobus. (10-12 npepnoxenutit).

DpaHIy3CKHUH A3BIK
S cemMecTp
dopma crmaun 3aueTa MOXKET ObITh pa3HOOOpa3Has: MHAWBUAyaATbHAS, TApHAS WK
rpynmnoBas. [IpenogaBarens AaeT 3ajaHus, MPU BBINOJHEHUU KOTOPBIX CTYJICHTHI
MOKA3bIBAIOT MPAKTUYECKUE YMEHHUS W HaBBIKM, 3HAHWE JEJIOBOM JIEKCUKHU IO
TEMaM:
1. BcerymieHue B 1e710BbIE€ OTHOIICHUS




2. Opranu3zanus IeJ0BOU MOE3IKH
3. Ilpeanpusitue

4. JlenoBeie meperoBopbl. KOHTpakT
5. JlenoBasi KOppPECTIOHICHIIHSI

Hemenxuim si3bIK
5 cemMecTp

dopma caaun 3ayeTa MOXKET OBITh pa3HOOOpa3Hasi: HHAWBUIyaJbHAs, TApHAs WIH
rpynmnoBas. [IpenoxaBaTens AaeT 3aJaHusi, IPU BBITOJHEHUH KOTOPBIX CTYAECHTBI
MOKAa3bIBAIOT MPAKTHYECKUE YMEHHS U HABBIKM, 3HAHUE JI€JOBOW JIEKCUKH IIO
TEMaM:

Bcerynnenue B 1€510BbI€ OTHOLICHUS
Opranusanus AeJI0BOM NOE3IKU
[Ipennpustue

JenoBeie neperoBopel. KoHTpakT
JlenoBasi KOpPECIIOHICHIIMS

abrwhE

4.2 TunoBbie BONPOCHI, BBIHOCUMbIE HA IK3aMEH

AHTJIMACKHN A3BIK
6 cemecTp

1. IIpocmoTpoBoe uTeHUE TekcTa mpodeccuoHanbHoro xapakrepa (1000 1m.3.),
KOMIIPECCUS U pa3BEPThIBAHUE TEKCTA HA OCHOBE €r0 JIOTUKO-CMBICIOBBIX BEX.

2. JletaM3upOBaHHOE YTEHHWE, KPUTHUYECKUM aHAIU3 U IEPEBOJ TEKCTa
npodeccuoHabHOTO XapakTepa co cioBapeM (1 500 1m.3.) ¥ OTBETHI Ha BOIPOCHI
MPEernoIaBaTes Mo TEKCTY.

3. MoHONOrM4YecKkoe BBICKA3bIBAHUE C DJJEMEHTAaMU apryMEHTUPOBAaHUSA U
cobeceoBaHUE C MPENoJaBaTesIeM M0 CUTYallld MPOQPECCUOHANIBHOIO XapakTepa
(20 mpenyoxxeHuit).

IIpuMepHbIe cUTyalMu JAJis1 co0eceI0OBAHNMS HA 3a4eTe ¢ OLIEHKOIi:

1.
2.

Your company is trying to attract young employees. What can it offer them?
You are a top manager of a large company. Tell your former group mates
how you got ahead in your career.

You work for a large company. Present the company. Speak about its
structure, strengths and future plans.

The Marketing department is holding a meeting to discuss the launch of a
new product and a strategy. What issues will you consider? Express you
opinion on each issue.

You want to start your own business. What legal form will you choose and
why?

You are holding a contract negotiation with your foreign partner. What
clauses are you going to discuss?



7. Your company has concluded a contract for the purchase of goods from your
foreign partner. What terms has the contract been signed on?

8. Your new secretary has problems with writing business letters. Tell her
about some basic guidelines that will help her to compose efficient letters.

9. Why do many executives prefer written documents over the form of
communication? What types of business letters does your company receive
and send?

10.You work in the Sales department. What types of business documents do
you deal with in domestic and foreign trade?

11.You work as a manager for a big entertaining services company. Last week
you took part at the international conference. It made a great impression on
you. Tell your colleagues about the problems discussed at the conference.

12.You work in the human resources section of a big company. You and other
managers are discussing ways of improving the staff’s health and fitness.
What are your suggestions?

13.Most staff in your department complain of being overworked and are
suffering from backache of badly designed furniture. You are a member of
the consulting group studying the stress related problems. Give your
recommendations how to reduce the stress.

14.Imagine you want to promote a new brand. Choose the product and decide
what strategy you would like to use and why.

15.The head of your department is leaving the company. Tell your colleagues
how you will plan a farewell party.

16.You want to start your own business. What should you consider when
planning in business?

17.Your friend has got a chance to be appointed the chief of Management
department. She asks for advice from you. What advice would you give to
her?

18.You are to make a report at the conference devoted managing people. Give a
summary of your speech.

DpaHy3CKHH A3BIK
6 cemecTp

1. AynupoBaHu€ CBSI3HOTO TE€KCTA (JJIMTEIbHOCTh 3By4aHUs JI0 2 MUHYT).
2. IIpocmoTtpoBoe uTeHne U KpaTkoe usnoxkenue Tekcta (2500 3HakoB).
3. becena no 3aiaHHOM CUTyallud B paMKaxX U3yYEHHBIX TEM:

1. TpynoycTpoiicTBO

2. Opranuzanus Tpyaa

3. PBIHOK: cripoc W TIpeIOKEeHHE

4. MapkeTuHr, pekjiama



5. bankoBckas u ¢huHaHCOBAS NEATEIHLHOCTD
6. YcHoemHocTh B I€I0BOU AEATEIHHOCTH.

Hemeuxuii si3bIK

6 cemectp
1. AynupoBaHu€ CBSI3HOTO TE€KCTa (JUIUTEIbHOCTh 3BYYaHUS 10 2 MUHYT).
2. IIpocmoTpoBoe uTeHUE U KpaTkoe uznoxkenue Tekcta (2500 3HaKoB).
3. becena no 3aiaHHOM CUTyallud B paMKaX U3YYEHHBIX TEM:
TpynoycTporucTBO
Opranuzanus Tpyaa
PeIHOK: cipoc 1 npeioKeHue
MapkeTuHr, pekiama
bankoBckas 1 puHAHCOBAsS ACATEIHHOCTD
YcnemHocTh B AEI0BOU JEATEIBHOCTH.

ook wnE

HUroroBoe HauuciieHHEe OalsIOB MO JUCHUIUIMHE OCYIIECTBIAECTCS B
COOTBETCTBUM C pa3pabOTAHHOW M BHEIPEHHOW OAJNIbHO-PEUTHHIOBON CHCTEMOM
KOHTPOJII W OLEHUBAHUS YpPOBHA 3HAaHUW U BHEYYEOHOU CO3MIATENBHOU
aKTUBHOCTU OOYYalOIMXCS, COTJIACHO NpHKazy «O BHEIPEHWH HOBON OaJUIbHO-
PEUTUHIOBOM CHUCTEMBI KOHTPOJISI U OLICHMBAHMs YPOBHS 3HAHMWA U BHEyue€OHOMU
co3uaTesbHON akTUBHOCTH 0Oyyaromuxcs» Ne 01-04/428 ot 25 centsiops 2020 r.



HHCTUTYT NPOEKTHOI'O MEHE/ZKMEHTA 1 UH’ KEHEPHOI'O
BU3HECA

KADEJIPA THOCTPAHHBIX A3bIKOB

METOANYECKHUE YKA3ZAHUA JUIAA OBYYAIOIIIUXCA ITO
OCBOEHUIO TUCHHUIIIMHbI (MOAY JIST)
«MHOCTPAHHBIA A3bBIK (AEJIOBOHN)»

Hanpasienue nogroroBku: 38.03.05 busnec-unpopmarnka
Hanpasaennoctsb (IIpoduiinb): DaeKTpOHHBIN OH3HEC
YpoBeHnb BbiclIero o0pa3oBanmsi: 6akajgaBpuaT

<I)0pMa Oﬁy‘-leHI/IH: O4HasdA, OYHO-3a049Has1

Koposes
2023



1. OO01Me moJIoKeHus

Heabro aucuurmHbel «MHOCTpaHHBIN S3BIK (I€70BOM)» B HEA3BIKOBOM BY3€
ABJIIETCSI TIPUOOPETEHHE CTYJECHTAMU KOMIIETEHIIMM MPaKTUYECKOIrO BIIAJICHUS
JIETI0BOM JIEKCUKOM ISl aKTUBHOTO MMPUMEHEHHUS B MPOGECCUOHAITBHOM OOIIIEHHUU.
3amavamMu JUCUUIUIAHBI SBISIIOTCS:

1. CoBepIiIeHCTBOBAHUE JIEKCUKO-TPAMMATHYECKUX HABBIKOB B paMKax YCTHOU U
MMIChbMEHHOMN pedH B JCIOBOM cdepe;

2. O0y4eHre yCTHOM HHOS3BIYHOM peuu B JeI0BoH chepe;

3. CoBepIieHCTBOBAHNE HABBIKOB YCTHOTO ITyOJUYHOTO BBICTYIUICHHUS;

4. CoBepIlIeHCTBOBAHKNE HABBIKOB YTEHUS M MMOHUMAHUS ayTEHTUYHON JIUTEPATypPhl
3aJJaHHOW HAITPABJIIEHHOCTHA HA UHOCTPAHHOM SI3BIKE;

5. CoBepIIeHCTBOBaHUE HABBIKOB MTMCHbMEHHOTO MEPEBO/IA.

2. Yka3zanus no MPOBECACHUIO MTPAKTHYECCKUX 3aHATHH

Buabl npakTHYeCKUX 3aHATHM
e «Mo3rosou wWITypm»
[Ipaktrueckast paboTa B rpyIiax
[IpakTrueckoe 3aHsTHE B (POPME JETOBOM UTPHI
[IpakTrueckoe 3ansaTue — oecena
[ToaroroBka npe3eHTanuu
Pemiennie cuTyalmoHHbIX 3a4a4
MonenupoBaHue peaqbHbIX CUTyal[uil TOBCEAHEBHOIO U JIEIOBOTO OOIICHUS
Omnpoc-KBu3 (KOHTPOJIb)
[TpocMoTp U 0OCykaeHHE BUACOPUIBMOB U BUAEOCIOKETOB
«Kpyruslii cTom»
CmemanHasg ¢opMa MNPaKTUYECKOTO 3aHATHS, HAa KOTOPOM COYETaeTCs
o0CyXJieHHEe TOKJIAJ0B CO CBOOOJHBIM BBICTYIUICHMEM OOYYalOIIUXCS U
JIMCKYCCUSIMH

Ils1aH NpaKkTHYeCKUX 3aHATUHI

2.1 AHrJIMiicKu# 3BIK
5 cemecTp (0ouHOE 00VueHue) / 4 ceMecTp (0YHO-3209HOE H 3209HOE 00YUEHHE)
IlpakTnueckue 3auaTHA 1-6 (0uHOEe 00yueHue) / 1-2 (04HO-3209HOE 00YUEHHE)
/1 (3a04HO€ 00YyUeHHue)
Tema 1. Starting a business
Buja npakTu4eckoro 3aHAATHA: CMELIaHHAas (popMa MPOBEICHUS MPAKTUYECKOTO

3aHSTHS.
OO0pa3oBaTe/ibHbIE TEXHOJOTHM: TEXHOJIOTHS AKTHUBHBIX METOJOB OOyYEeHUS
(KpyrJiblid CTOJI, MO3TOBOM MITYpPM, paboTa B TPYyIIax), UTpoBas 00pa3oBaTelbHAS
TEXHOJIOTHUS (JIeJIoBasi UTpa, posieBas Urpa, ayAupoBaHue), Kec-TexHonorus (Case-
study), mpoekTHass oOpa3oBaTejbHas TEXHOJOrHsS (IMOATOTOBKA IPOEKTOB,
MOATOTOBKA IIPE3CHTAIINH ), MOIyJIbHAs 00pa30oBaTe/ibHAsI TEXHOJIOTHUSI.



IIpo6aemaTnka TeMBbI:
e Starting a Business

e Business Plan
e Getting a Credit

[TpoaOmKATETFHOCTD OJTHOTO 3aHATHS — 2 yaca.
Ilpumepnoe codeprcanue npakmuueckux 3aHAMUINL:
OTBeThI Ha BOMPOCHI, TIpeiaraeMbie JUlsl OOCYKIICHUS:
e What do you think you’ll need if you make up your mind to set up your own

business?

e List the things you need to set up a corporation

e Think of the way to get outside capital and explain how you will attract
investors.

e How could the firm raise $ 50,000 towards the cost of the property?

e What are the firm’s projections for turnover and profits?

e What is its current overdraft?

e Who does it owe money to?

Jlnagor «MeHeKEP-TIOKYIIATEIILY).
Umenue:
e Tekct «Starting a Business» miast ureHus U MepeBOJa U I'paMMaTHUYECKHE

3aJlaHus K HEMY.
e Tekcr «Business plany ajis ureHus ¥ IepeBoia ¥ YIPAKHEHUS K HEMY.
e Tekcr «Getting a credity s YTeHWS W NHCBMEHHOTO IIEpEBOJIA MW
YIPaXHEHUS K HEMY.
Hucomo:
e JlenoBoe MUCbMO
e li3ydeHue U cocTaBjcHHE OU3HEC-TUIaHA.

IIpakTuueckoe 3ausaTue 7-12 (ounoe ooyuenue) / 4-6 (04HO-320YHOE
o0vuenue) / 2 (3a04Hoe 00y4UeHue)

Tema u coaepxaHue NPAKTUYECCKUX 3aHATHI:
Tema 2. Budgeting
IIpodaemaTnka TeMbl:

e Budgeting

e Insurance

e A Loan Agreement

Ilpumepnoe cooeprtcanue npaKkmuueckux 3aHamuii:
T'osopenue:
OTBeThI Ha BOIIPOCHI MO COJIEPIKAHUIO TEKCTOB.
Ymenue:

e Tekcr «Budgeting» s ureHus u nepeBoa.

o Tekcr «Liability Insurancey» st uTeHus U mepeBojia U ypaKHEHHSI K HEMY.



e TekcT 1 UTEHHs U MUCbMEHHOTO nepeBoa «A Loan agreementy
Iucomo:

e KpenutHoe nucpMO.

e IlepeBon 3asBiICHNS Ha OTKPBITHE aKKPEAUTHUBA.

[TpoAOMKUTETLHOCTD OJHOTO 3aHATHUS — 2 Yaca.
IIpakTnueckoe 3ausaTue 13-18 (ounoe ooyuenue) / 7-9 (04HO-3204HOE
o0vuenue) / 3 (3aouHoe o0OyueHue)

Tema 3. Taxation
BI/II{ npaKanecmoro JAHATUA: CMCIIIaHHAaA (I)opMa HpOBGI[CHHfI HpaKTquCKOFO

3aHSITHS.
OO0pa3oBaTe/ibHble TEXHOJIOTHM: TEXHOJOTHS AaKTHBHBIX METOJOB OOy4YeHUS
(KpyTJIBIif CTOJ, MO3TOBOW IITYpM, paboTa B TpyINax), UTpoBas oOpa3oBaTeabHas
TEXHOJIOTHS (JIeJI0Basi Urpa, poJieBasi Urpa, ayJMpoBaHue), Keic-TexHoorus (Case-
study), mpoekTHas oOpa3oBaTelbHAas TEXHOJIOTUS (TOATOTOBKA IPOCKTOB,
HOJIFOTOBKA MPE3EHTALN ), MOAYJIbHasl 00pa3oBaTeIbHasi TEXHOJIOTHUSI.
IIpobaemaTnka TeMbI:

e Taxation

e Business Organization

e A Loan Agreement

Ilpumepnoe coodepirrcanue npaKkmuyuecKux 3aHAMUI:
Aydupoeaﬂue: AyauO3aIlnCu UHTCPBbIO C MCHCIZKCPOM KOMIIAHHNH W ITPC3CHTAIUU
koMranud. Buneodpunem Ha Temy «Hamorm». 3anaHus, HampaBieHHbIE Ha
ITIPOBCPKY O6H.I€FO N TIOJIHOTO IIOHMMAHHA MaTcprajid, IPCACTABICHHOI'O Ha
ayJIn0-3aIlicy U B BUI€O(UIIbME.
T'osopenue:
OTBeTHI Ha BONPOCHI IO COJIEPHKAHUIO TEKCTOB:

e What are the tax advantages of a single proprietorship/partnership versus a

corporation?
e In what senses is corporate income liable to double taxation?
e Why is the marginal rate of taxation most relevant for investment decision?
e Inthe US, how long does it take to depreciate a photocopier?
e Why do most companies nowadays operate the LIFO inventory method?
e What is the simplest form of a business organization in the UK?
e Is it necessary to publish accounts for a sole proprietor?
e When must the owner’s name be registered?
e What are advantages and disadvantages of a sole proprietorship?
e Who usually opens ‘one-man’ business?
e How can the amount of money available for investing be increased?

® U p.
Ymenue:



e Tekct «Introduction to corporate taxation» sl YyTeHHs U TEpeBOJa U
YIPaXHEHUS K HEMY.

e Texkcr «Types of business organization in the United Kingdom» st urenus
U TIEpEBO/Ia U YIIPAKHEHUS K HEMY.

e Crarbm Ha Temy «A Loan Agreement» mjid YTE€HUS U HUCBMEHHOIO
nepeBoja

Iucomo:
o KypHasbHBIE U ra3eTHbIE CTATBhU JUIsl COCTABJICHUS KPATKUX aHHOTALUH

[Tpo10KUTETFHOCTD 3aHATHS — 2 Yaca.
IIpakTnyeckue 3auaTus 19-24 (ounoe oovuenue) / 10-12 (o4HO-3209HOE
o0vuenue) / 4 (3a0uHoe 00YUEHHE)
Tema 4. Joint-Stock Company
Buja npakTuyeckoro 3aHATHsI: cMelIaHHas (popMa MpoBEJEHUS MPAKTHIECKOTO

3aHATHA.

OOpa3oBaTe/ibHbIe TEXHOJOIMU: TEXHOJOTHSA AKTHUBHBIX METOJIOB OOYy4YEeHUS
(KpyrJiblid CTOJI, MO3TOBOM HITYpM, padoTa B TpylIax), UrpoBas 00pa3oBaTelibHAs
TEXHOJIOTHs (JIe70Bast UTpa, pojeBas urpa, ayaAupoBaHHUE), Keic-TeXHOIorus (Case-
study), mpoekTHas oOpa3oBaTelbHAs TEXHOJOTHsA (IMOATOTOBKA IPOCKTOB,
MOJITOTOBKA MPE3CHTAIINM ), MOAYJIbHas 00pa3oBaTeIbHasi TEXHOJIOTHSI.
IIpobaemaTnkKa TeMBI:

e Joint-Stock Company

e Organization Structure

e A Loan Agreement

Ilpumepnoe codeprcanue npakmuueckux 3aHAMUINL:
Ayoupoganue: ayan03anyucyu UHTEPBbIO C MEHEKEPOM KOMITAHUU U MPE3CHTALUU
komnanuu. Buneopunsm Ha temy «llpesenTtanusy. 3anaHus, HampaBlieHHbIE Ha
IPOBEPKY OOIIEro M IMOJIHOTO TMOHUMaHUS MaTepuala, MPEeACTaBIEHHOTO Ha
ayJIM0-3allliCcy U B BUACO(UIbME.
I'oséopenue: BONpOCHl Il OOCYKIEHUS OCOOCHHOCTEM KOMIAHMM pa3IN4HbIX
TUIIOB, 33JaHUsl MO MOJATOTOBKE MPE3EHTAIMM COOCTBEHHOW KOMIIAHMM W IS
Opranusanuu oocyxaeHus suaeopunbma. Ilnan 11 cocraBnenus peepaTuBHOrO
nepeckasa. [IpuMepHBIil ciMcoK BOMPOCOB JiJ1s1 00CYKACHHS B Ay TUTOPUH:

e B xomnanum kakoro tuna Bel xotenu O0b1 paboTaTh U ouemMy?

e Kakx Bw nonumaere Bbipakenue «He Oolitech ABUTAThCS MEJICHHO,
OoHTeCh CTOSITH HA MECTE» MPUMEHUTEIHHO K Pa3BUTHIO KOMITAHHH.

e KakoBbI OCHOBHBIE MTOKA3aTEIN JCATEILHOCTH KOMIIAHUN?

e (OCHOBHBIE 3Tallbl CTAHOBJICHUS] U3BECTHBIX KOMIIAHUM.

o Kak npaBuibHO NPEICTaBUTH CBOIO KOMITAHUIO?
Ymenue:
e Tekcr «Joint-Stock Company» 17151 YTeHUS M IEPEBOJIA U 3aJJaHUS K HEMY.



e Texkct «Organization structure» /Ui YTEHUS U IEPEBOJIA.
e Cratbu mo Teme «A Loan Agreement» i YTE€HHS] M NUCbMEHHOTO
IIepeBO/Ia.
Iucomo: obpazer; oTdeTa, MEJI0BON 3aNUCKH. 3aJaHUs 10 COCTaBJICHUIO JEIIOBOM
3aMKCKH, JIEKCUKO-TPAMMATHYECKHE YITPAXKHEHHSI 10 MaTepraiaM TEMBI.
[Tpo10IKUTENBEHOCTS OJJHOTO 3aHATHS — 2 Yyaca.
6 cemecTp
IIpakTuyeckue 3ansiTus 1-6 (ouHoe odoyyenme) / - / -

Tema 5. Production
BI/II{ npaKanecmoro JAHATUA: CMCIIIaHHAaA (I)opMa HpOBGI[CHHfI HpaKTquCKOFO

3aHSITHS.
OO0pa3oBaTe/ibHble TEXHOJOTHM: TEXHOJOTHS AaKTHBHBIX METOJOB OOy4YeHUS
(KpyTJIBIif CTOJ, MO3TOBOW IITYpM, paboTa B TpyIIax), UTpoBas oOpa3oBaTeabHas
TEXHOJIOTHS (JIeJI0Basi Urpa, poJieBasi Urpa, ayJMpoBaHuUE), KeHc-TexHoJorus (Case-
study), mpoekTHas oOpa3oBaTelibHAs TEXHOJOTHSA (ITOATOTOBKA IPOCKTOB,
MOTOTOBKA MPE3EHTAIMI ), MOJTyJIbHAsl 00pa3oBaTeIbHasl TEXHOJIOTHUA.
IIpobaemaTnka TeMbl:

e Production

e Products and Brands

e A Loan Agreement

Ilpumepnoe coodepircanue npaKkmuyuecKux 3aHAMUI:
I osopeHue: OTBCTHI Ha BOIIPOCHI, ITpCAJIaracMbIC IJIA 06CY>KI[CHI/I$IZ
1. Which types of production do you know?

What can job production range from?
What kind of labour is used in job production?
Is machinery widely used in job production? Why?
Does an organization make goods for stock in job production? Why?
What problems does job production have?
7. unp.
Umenue:
e Tekcr «Productiony» A uTeHUs: U IEPEBOJIa U YIIPAKHEHHUS K HEMY.

o gk wh

e Tekcr «Products and Brands» aig ytenust u ynpaxxHeHus K HEMY.
e Cratbu mo Teme «A Loan Agreement» s YTEHHUS M NUCbMEHHOTO
nepeBoja.
Tucvmo: obOpaszer] 6J1aHKa 3aKasa JJ1sl TOKYIKA TOBapoB. [[eoBbie muchMa.
[Tpo10KUTENEHOCTH OJJTHOTO 3aHATHS — 2 Yyaca.
IIpakTnyeckoe 3ausTHe 7-12 (0uHOE 00YVUeHHUE) / - / -

Tema 6. Labour Unions
Buja npakTu4eckoro 3aHAATHA: CMELIaHHAas (opMa MPOBEIECHUS MPAKTUYECKOTO

3aHATHA.



OOpa3oBaTe/ibHbIe TEXHOJOTMU: TEXHOJOTHS AKTHBHBIX METOJOB OOYy4YEeHUS
(KpyrJiblid CTOJI, MO3TOBOM HITYpPM, paboTa B TpyIlIax), UrpoBas 00pa3oBaTesibHAs
TEXHOJIOTHUS (JIeJIoBasi Urpa, poJieBasi Urpa, ayJJMpoBaHue), Kelc-TexHoorus (case-
study), mnpoekTHas oOpa3oBaTejbHas TEXHOJOTHS (IMOATOTOBKA IPOCKTOB,
MOATOTOBKA MIPE3CHTAIIN ), MOIyJIbHAs 00pa30BaTelibHasi TEXHOJIOT U

IIpo6aemaTnka TeMbI:
e Labour Unions

e \Who Needs Unions?
e Events and Default

Ilpumepnoe cooeprcanue npaKmuuecKux 3aHAMUIL:
l'osopenue:
- POJIEBBIE KAPTOYKH I Pa3bITPHIBAHUS JIUAJIOTOB MO OJHOW U3 MPEIIIOKECHHBIX
CUTYyallni, CBSI3aHHBIX C TEMOW;
- OTBETHI Ha BOMPOCHI, IpeAiaraeMbI€ JJIsl OOCYKICHUS:
1. For whom and why were labour unions created?

Why are British unions known as trade unions?
What unions are there in France and Italy?
In what countries are industrial relations better and why?
Why should management be restrained and controlled?
6. u ap.
Ymenue:
o Tekcr «Industrial Relations» myis ureHus u mepeBoja W YHPAKHEHUS K

ok N

HEMY.

e Tekcr «Who Needs Unions?» 1uist 4TeHHs] ¥ TepeBOJa M YINPAKHEHHS K
HEMY.

e Cratbs «Events of Default»y nyst nuceMenHoro nepesoja.

e 10oA0OpKa  AyTEHTUYHBIX  Ta3eTHBIX  cTaTed  JJigi  [OMCKOBOTO,
O3HAKOMHTEIFHOTO U U3YYaIOIIero BUIOB YTECHUS U MEPEBOIA.

Ilucvmo: obpazer AeNOBBIX MUCEM (3aMpoc, TOATBEPKACHUE, TPETEH3US ). 3aTaHUs
[0 COCTAaBJICHHIO 3alpOCOB, TMOATBEPKACHUA W  NPETEH3UH, JIEKCUKO-
rpaMMaTUYECKue YIPAKHEHUS JJIs1 3aKPETICHUS TEMBI.
[IpoAOMKUTENTLHOCT OJHOTO 3aHATUS — 2 Yaca.

IIpakTnyeckoe 3ansaTue 13-18 (ouHoe odoyuenue) / - / -
Tema 7. Preparation for negotiations
Buja npakTuyeckoro 3aHAATHSA: CMelIaHHas (opMa MPOBENCHUS TMPAKTUIECKOTO

3aHSATHA.

OO0pa3oBaTe/ibHbIE TEXHOJOTHM: TEXHOJIOTHS AKTHUBHBIX METOJOB OOyYeHUSs
(KpyrJiblid CTOJI, MO3TOBOM HITYpPM, paboTa B TpyIlIax), UrpoBas 00pa3oBaTesibHAs
TEXHOJIOTHS (JIeJIoBasi UTpa, posieBas Urpa, ayAupoBaHue), Keiic-TexHoyorus (case-



study), mpoekTHas oOpa3oBaTelbHAs TEXHOJOTHS (ITOATOTOBKA IPOCKTOB,
MOATrOTOBKA MPE3EHTAIMi), MOJIyJIbHAsI 00pa3oBaTeIbHasl TEXHOJIOTHUS.

IIpobsieMaTHKA TEMBI:
e Preparation for Negotiations
e Business Letter
e Types of Business Letters
Hpumepﬂoe codepafcanue npakmu4ecKux 3aHAMUIL:
T'osopenue:
- 3aJaHuA IJIA IIPOBCPKU IMOHUMAHUA U 060y)i(I[€HI/I}I IMPOYUTAHHBIX TCKCTOB H
JIAAJIOTOB,;
- IPUMEPHBIN CIIMCOK BOMPOCOB I 00CYK/IEHUS B Ay TUTOPUU:
e How many critical areas of a company’s business are there which can be
analyzed by applying ratios?
e What is the basic means of communication between two companies?
e How many business letters are written every day?

e Which tone do most business letters have? Why?

® U p.
YmeHue: ayTEHTUYHbBIC TEKCThl M JAWAJIOTH JJIsI YTCHUS IO POJISIM, M3Y4aroIIero
YTEHUSI, IEPEBOJIa U COCTABJICHUS pedepaTUBHOTO MepecKasa.
Ilucomo: oOpazeny akkpenutuBa sl nepeBoja. JlenoBeie muchMa. Jlekcuko-
rpaMMaTHYeCKUe YIIpaXXHEHUS 711 paOO0Thl HAJl MaTepUaIOM TEMBI.
[TpoaomKUTENBHOCTD 3aHATHS — 2 Yaca.

HpakTnyeckue 3augarus 19-24 (ounoe odoyuenne) / - / -
Tema 8. Business documents
Bua npakTuyeckoro 3aHATHsI: cMelIaHHas (opMa IpoBEAeHUS MPAKTHIECKOTO

3aHSITHS.

OO0pa3oBaTe/ibHbIE TEXHOJOTHM: TCEXHOJIOTHS AKTHUBHBIX METOJOB OOyYCHUS
(KpyIJiblid CTOJI, MO3TOBOM IMITYpPM, paboTa B TPyIIax), UTpoBas 00pa3oBaTelibHAS
TEXHOJIOTHS (ZIeJI0Bas UTpa, poJieBasi Hrpa, ayJupOBaHUE), KeHc-TeXHOooTHs (Case-
study), mpoekTHas oOpa3oBaTelbHAs TEXHOJOTUsA (IMOATOTOBKA IPOCKTOB,
MOTOTOBKA MIPE3EHTAINI ), MOTyJIbHAsI 00pa3oBaTeIbHAS TEXHOIOTHSI.

IIpodaemaTnka TeMbI:
e Business Documents

e The Bill of Handing
e The Bank of England

Ilpumepnoe coodepircanue npaKkmuuecKux 3aHAMuUIL:
T'osopenue:
- 3aIaHUS IJIs1 IPOBEPKHU TTOHUMAHUS ¥ OOCYKJIEHUS MMPOYNTAHHBIX TUAJIOTOB;
- OTBETHI Ha BOMPOCHI, IPeIaraeMbIe JJIsl OOCYKICHUS:
e Buabl 1€J10BOW TOKyMEHTAlUH

e baHku AHriuu



e Buarsl 6aHKOB

Ymenue: ayTEeHTUYHBIE TEKCTHI JUIS YTEHUS IO POJISM, U3YYAIOLIETO YTEHUS U
nepeBona. JIONMOMHUTENBHBIE TEKCTHl Ui  O3HAKOMMTEJIBHOIO, HW3Yy4aroLIETro
YTEHUs, IEPEeBOa U pePepaTUBHOTO MepecKasa.
ITucomo: o0Opa3lpl JOKYMEHTaUUMW Uil IepeBoja. Jlekcuko-rpaMMaTudecKue
yIpaxxHEHHs 17151 paOOThI HAJl MATEPUAJIOM TEMBI.

[IpoAOIMKUTENBHOCTD OJHOTO 3aHATUA — 2 Yaca.

2.2 OpaHny3cKUH A3BIK
S ceMecTp (04HOe 00yyeHue) / 4 ceMecTp (04HO-3204HOE U 3204YHOE 00YUYCHHE)

IIpakTuyeckue 3auaTusa 1-6 (ounoe oovuenue) / 1-3 (04HO-3209HOE 00VUECHME)
/1 (3a04HOE O0VIEHHE)

Tema 1. Prise et contact.
Buja npakTuyeckoro 3aHAATHSA: CMElIaHHAas (opMa MPOBEICHUS MPAKTUYECKOTO
3aHITHSL.
OO0pa3oBaTe/ibHbIE TEXHOJOTHM: TEXHOJIOTHS AKTUBHBIX METOJOB OOy4EeHUSs
(KpyrJiblid CTOJI, MO3TOBOM HITYpM, padoTa B TpylIax), UrpoBas 00pa3oBaTelibHAs
TEXHOJIOTHS (ZIeJIOBask UTpa, poJieBasi HTpa, ayJTUPOBaHHUE), KeHC-TeXHOJIoTH (Case-
study), mpoekTHas oOpa3oBaTelibHAs TEXHOJOTHsA (IMOATOTOBKA IPOCKTOB,
MOTOTOBKA MPE3EHTAIMI ), MOJTyJIbHAsl 00pa3oBaTeIbHasl TEXHOJIOTHUA.
I pammamuueckuti mamepuan:

e Pronoms complements

e Interrogation
Jlexcuueckuu mamepuan:

e Faire un tour de table

e Une conversation téléphonique

e Prendre (changer) rendez-vous

e Organiser son temps de travail

e Agenda.
[Tpo10mKUTENBHOCTh OJHOTO 3aHIATUS — 2 Yaca.

IIpakTuyeckue 3ausaTus /-12 (ouHoe odydenne) / 4-6 (0UHO-3204HOE
o0yueHnue) / 2 (3a04HOe 00yUeHHE)

Tema 2. En mission d’affaire.
Buja npakTu4eckoro 3aHAATHA: CMELIaHHAs (opMa MPOBEIECHUS MPAKTUYECKOTO

3aHSTHUS.
Oo0pa3oBaTe/ibHbIE TEXHOJOTHM: TEXHOJIOTHS AKTUBHBIX METOJOB OOy4EeHUSs
(KpyrJiblid CTOJI, MO3TOBOM HITYPM, paboTa B TpyIIax), UrpoBas 00pa3oBaTesibHAs
TEXHOJIOTHUS (JIeJIoBasi UTpa, posieBas Urpa, ayAupoBaHue), Kec-TexHonorus (Case-
study), mpoekTHas oOpa3oBaTejbHas TEXHOJOrHs (IMOATOTOBKA IPOCKTOB,
MOTOTOBKA MIPE3EHTAINI ), MOTyJIbHAsI 00pa3oBaTeIbHasI TEXHOJIOTHA.
I pammamuueckuii mamepuan:

e Conditionnel

e Futur simple et future proche.



Jlexcuueckuu mamepuar:
e A l’aéroport
e Réservation d’une chambre d’hotel
e Travailler a I’étranger
e Les moyens de communication
e A I’exposition.
[Tpoa0MKUTETLHOCTD OJHOTO 3aHATHS — 2 Yaca.
IpakTnuyeckue 3ausaTus 13-18 (ouHoe 06ydenue) / 7-9 (0uH0-3204HOE
o0ydenue) / 3 (3a0uHOe 00YVUEeHHE)
Tema 3. La correspondence d’affaire.
Bua npakTu4eckoro 3aHATHS: CMeIIaHHas (opMa MPOBENCHUS MPAKTUICCKOTO

3aHATHA.
OOpa3oBaTe/ibHbIE TEXHOJOTMU: TEXHOJOTHS AKTHBHBIX METOJOB OOYy4YCHUS
(KpyrJiblid CTOJI, MO3TOBOM IITYpPM, padoTa B TPyIIax), UTpoBas 00pa3oBaTelibHAs
TEXHOJIOTHUS (JIeJIoBasi UTpa, pojieBast UTrpa, ayIupoBaHuE), KeHc-TexHoorus (Case-
study), mnpoekTHas oOpa3oBaTejbHas TEXHOJOTHsS (MMOATOTOBKA IPOCKTOB,
MOATOTOBKA MIPE3CHTAIIN ), MOIyJIbHAs 00pa30oBaTe/ibHasl TEXHOJIOTUSI.
I pammamuueckuri mamepuan:

e Temps passes de I’Indicatif

e Pronoms relatifs et possessifs
Jlexcuueckui mamepuar:

e La commande (changement, annulation)

e [’offre et la demande

e Service clientele

e Reglement de Facture

e La reclamation.
[IpoaomKUTENBHOCTD 3aHATHS — 2 Yaca.

IIpakTuyeckue 3ausiTusi 19-24 (ounoe ooyuenue) / 10-12 (ouHO-3204HOE

oOvuenmue) / 4 (3aouHoe o0yueHue)

Tema 4. Le contract.
Buja npakTuyeckoro 3aHAATHSA: CMElIaHHas (opMa MPOBENCHUS MPAKTUYECKOTO

3aHSATHUA.
OO0pa3oBaTe/ibHbIE TEXHOJOTHM: TCEXHOJIOTHS AKTHUBHBIX METOJOB OOyYCHUS
(KpyrJiblid CTOJI, MO3TOBOM HITYpM, padoTa B TpyNIax), UrpoBas 00pa3oBaTesibHAs
TEXHOJIOTHUS (JIeJIoBasi UTpa, poJieBas Urpa, ayJupoBaHue), Kec-TexHoyuorus (case-
study), mpoekTHas oOpa3oBaTelbHAs TEXHOJOTUsA (IMOATOTOBKA IPOEKTOB,
MOATOTOBKA MIPE3CHTAIIN ), MOIyJIbHAs 00pa30oBaTe/ibHasl TEXHOJIOTHUSI.

I pammamuueckuii mamepuan:

e Demonstratifs

e Forme passive.
Jlexcuueckuu mamepuan:



Le contrat et ces types
Le contrat de travail
Le contrat d’achat-vente
L’objet du contrat
Les conditions de vente
La livraison
Le payment
e Le force-majuer et I’arbitrage
[TpoAOMKUTETLHOCTD OJHOTO 3aHATHS — 2 Yaca.
6 cemecTp
IpakTuuyeckue 3ausaTus 1-6 (ounoe odoyuenue) / - / -

Tema 5. Acteurs économiques.
BI/II{ NPAKTHYIECKOIro 3aHATHA: CMCIIaHHasd (I)OpMa IMPOBCACHUA ITPAKTHYICCKOTO

3aHATHA.
Oo0pa3oBaTe/ibHbIE TEXHOJOTHM: TEXHOJIOTHS AKTUBHBIX METOJOB OOy4EeHUSs
(KpyrJiblid CTOJI, MO3TOBOM HITYpPM, padoTa B TpyIIax), UrpoBas 00pa3oBaTelibHAs
TEXHOJIOTHUS (JIeJIoBasi UTrpa, poJieBasi Urpa, ayJJMpoBaHuUE), Kehc-TexHoorus (Case-
study), mnpoekTHass oOpa3oBaTeibHas TEXHOJOTHS (MMOATOTOBKA IPOCKTOB,
IIoATrOTOBKA Hpe3eHTaHHﬁ), MOAYJIbHAA O6p&30BaTeJII>HaSI TCEXHOJIOT'Us.
I pammamuueckuti mamepuan:

e Infinitif

e Formes non-personneles du verbe
Jlexcuueckui mamepuar:

o Diversité des entreprises
Bangue de credit
Créer une entreprise (les formalités)
Profil de créateur
Réussir dans les affaires
Résoudre des conflits du travail

e Recherche des capitaux.
[Tpo0mKUTENBHOCTD OJHOTO 3aHIATUS — 2 Yaca.

IIpakTHyeckne 3ausiTusi 7-12 (ouHoe odyuenne) / -/ -

Tema 6. Prise et parole.
Buja npakTuyeckoro 3aHAATHSA: CMeElIaHHas (opMa MPOBENCHUS MPAKTUYECKOTO

3aHSITHS.
OO0pa3oBaTe/ibHbIE TEXHOJOTHM: TEXHOJIOTHS AKTHUBHBIX METOJOB OOyYEeHUS
(KpyrJiblid CTOJI, MO3TOBOM HITYPM, paboTa B TpyIIax), UrpoBas 00pa3oBaTesibHAs
TEXHOJIOTHUS (JIeJIoBasi UTpa, poJieBas Urpa, ayJupoBaHue), Keic-TexHoyorus (case-
study), mpoekTHas oOpa3oBaTelbHAs TEXHOJOTWsA (IMOATOTOBKA IPOEKTOB,
MOATOTOBKA MPE3EHTAINI ), MOTyJIbHAsI 00pa3oBaTeIbHasT TEXHOJIOTHUA.

I pammamuueckuii mamepuain:



e Subjonctif
Jlexcuueckui mamepuar:

e Pratiquer I’éconte active
Expliquer des mofirations
Faire une présentation
Poser les bonnes questions
Points de vue

e Réunion de travail.
[IpoaomKUTETBHOCTD OAHOTO 3aHITUA — 2 Yaca.

Ipakruyeckne 3ausitus 13-18 (ounoe ooyuenue) / - / -

Tema 7. Marketing.
BI/IH NPAKTHYIECKOIo 3aHATHA: CMCIIaHHasd q)opMa IMPOBCACHUA ITPAKTHYICCKOTO

3aHSITHS.
OOpa3oBaTe/ibHbIe TEXHOJOIMU: TEXHOJOTHSA AKTHBHBIX METOJIOB OOy4YEeHUS
(KpyrJiblid CTOJI, MO3TOBOM HITYpM, padoTa B IpylIax), UrpoBas 00pa3oBaTelibHAs
TEXHOJIOTHS (ZIeJIOBask UTPpa, poJieBasi HTpa, ayTUPOBaHHUE), KeHC-TeXHOoTHs (Case-
study), mpoekTHas oOpa3oBaTelibHAs TEXHOJOTHSA (ITOATOTOBKA IPOCKTOB,
MIOATOTOBKA MIPE3EHTAINI ), MOTyJIbHAsI 00pa3oBaTeIbHAs TEXHOIOTH.
I’ pammamuueckuti mamepuan:

e Subjonctif

e Passe simple et Passe compose
Jlexcuueckuu mamepuan:

e Etude du marché
Définition du produit
Méthodes de distribution
Publicité (Force du vente)
Offre et demande

e Profil du manager.
[Tpoa0mKUTENBHOCTD 3aHATHS — 2 Yaca.

IIpakTnuyeckue 3ansitus 19-24 (ounoe ooyvyenue) / - / -

Tema 8. Résultats et Tendances.
Buja npakTu4eckoro 3aHAATHA: CMELIaHHAas (popMa MPOBEIECHUS MPAKTUYECKOTO

3aHSTHUS.
Oo0pa3oBaTe/ibHbIE TEXHOJOTHM: TEXHOJIOTHSI AKTUBHBIX METOJOB OOy4EeHUSs
(KpyIJIblid CTOJI, MO3TOBOM MITYpPM, paboTa B TPYyIIax), UTpoBas 00pa3oBaTelibHAs
TEXHOJIOTHUS (JIeJIoBasi UTpa, poJieBas Urpa, ayAupoBaHue), Keic-TexHoynorus (Case-
study), mpoekTHas oOpa3oBaTejbHas TEXHOJOrHsS (IMOATOTOBKA IPOCKTOB,
MOATOTOBKA MIPE3CHTAIIN ), MOIyJIbHAsE 00pa30oBaTe/ibHasl TEXHOJIOTHUSI.

Fpajwwamuqecmtﬁ Mamepuajz:
e Discours indirect
e Indefinis



Jlexcuueckuu mamepuar:

e Secteur d’activité

e Entreprise enchiffre

e Comptes de I’exercice

e Commerce exterieur

e Organisations commerciales internationales.
[Tpo10KUTENEHOCTH OJTHOTO 3aHATHS — 2 yaca.

2.3 Hemenkuii 361K
5 cemecTp (0UHOE 00yueHMe) / 4 ceMecTp (0YHO-320YHOE U 3204HO€E 00YyUYeHHEe)
IIpakTuyeckme 3ausaTHs 1-4 (ouHoe o0yyenue) / 1-2 (0ouHo-3a04HOE) / -

Tema 1. Arten der Unternehmen
Buja npakTuyeckoro 3aHAATHS: CMeIIaHHas (opMa MPOBENCHUS MPAKTUICCKOTO

3aHATHA.
OOpa3oBaTe/ibHbIe TEXHOJOIMU: TEXHOJOTHSA AKTHUBHBIX METOJIOB OOYy4YEeHUS
(KpyrJiblid CTOJI, MO3TOBOM HITYpM, paboTa B IpYyIINax), UrpoBas oOpa3zoBaTeIbHas
TEXHOJIOTHS (JIeJIoBasi UTrpa, poJieBasi Urpa, ayJJMpoBaHuE), Kehc-TexHoorus (Case-
study), mpoekTHas oOpa3oBaTelibHAs TEXHOJOTHSA (ITOATOTOBKA IPOCKTOB,
MIOATOTOBKA MIPE3EHTAINI ), MOTyJIbHAsI 00pa3oBaTeIbHAs TEXHOIOTH.
Jlexcuueckuu mamepuan:
Einzelkaufmannische Unternehmen.
Personengesellschatft.
Kapitalgesellschaft.
Rechtform der Unternehmen.
[IpoROIKUTENBHOCTD 3aHATHS — 2 Yaca.

IIpakTuyeckue 3ausaTus 5-8 (ounoe) / 3-4 (0uHO-3204HOE) / -

Tema 2. Deutsche Auflenhandels Wirtschaft.
Bua npakTuyeckoro 3aHATHsI: cMelIaHHas (opMa MpoBEAEHUS MPAKTHIECKOTO

3aHSATHUA.
OO0pa3oBaTe/ibHbIE TEXHOJOTHM: TCEXHOJIOTHS AKTHUBHBIX METOJOB OOyYCHUS
(KpyrJiblid CTOJI, MO3TOBOM HITYpPM, padoTa B TpyNIax), UrpoBas 00pa3oBaTesibHAs
TEXHOJIOTHUS (JIeJIoBasi UTpa, poJieBas Urpa, ayJupoBaHue), Keiic-TexHoyorus (case-
study), mpoekTHas oOpa3oBaTelbHAs TEXHOJOTHsA (ITOATOTOBKA IPOCKTOB,
MOTOTOBKA MIPE3EHTAIMI ), MOJTyJIbHAsI 00pa3oBaTeIbHasl TEXHOJIOTHA.
Jlexcuueckuii mamepuar.

e Ausfuhrgiiter.

e Einfuhrguter.

e Handelsaustausch.

e ErschlieBung der AuBBenmarkte.
[IpoaOMKUTENLHOCTD 3aHATHS — 2 Yaca.

IIpakTuueckue 3ausatus 9-12 (ounoe) / 5-6 (ouno-3204Ho0e) / 1 (3a04HOE)
Tema 3. Die Bewerbung




Bua npakTuyeckoro 3aHAATHSA: CMelIaHHas (opMa MPOBENCHUS MPAKTUISCKOTO
3aHATHUA.
OOpa3oBaTe/ibHbIe TEXHOJOIMU: TEXHOJOTHS AKTHUBHBIX METOJIOB OOy4YEeHUS
(KpyTJIBIiA CTOJI, MO3TOBOW IITYpM, paboTa B TPYIIAax), UTpoBasi oOpa3oBaTeIbHAS
TEXHOJIOTHS (ZIeJIOBask UTPpa, poJieBasi UTpa, ayJUPOBaHHUE), KeHC-TeXHOJoTHs (Case-
study), mpoekTHas oOpa3oBaTelibHAs TEXHOJOTHSA (ITOATOTOBKA IPOCKTOB,
MOATOTOBKA MIPE3EHTAINH ), MOTyJIbHAsI 00pa3oBaTeIbHAS TEXHOIOTHU.
Jlexcuueckuu mamepuan:
Bewerbungsanzeigen.
Bewerbungsschreiben.
Telefonische Bewerbung.
Vorstellungsgesprach.
[Tpo10KUTENEHOCTH OJTHOTO 3aHATHS — 2 Yaca.

IIpakTuyeckue 3ansatus 13-16 (ouHoe) / 7-8 (ouHo-3204HOe) / 2 (3204HOE)

Tema 4. Die Geschéftsreise.
BI/II{ leaKTH‘IeCKOFO JAaHATUA: CMCIIIaHHAaA (bopMa HpOBGIICHH}I HpaKTI/I‘leCKOI‘O

3aHATHA.
OOpa3oBaTe/ibHbIE TEXHOJOTMH: TEXHOJOIMS AKTHBHBIX METOJIOB OOYy4YEeHHS
(KpyrJiblid CTOJI, MO3TOBOM IITYpPM, padoTa B TpylIax), UrpoBas 00pa3oBaTelibHAs
TEXHOJIOTHS (JIeJI0Basi Urpa, poJieBasi Urpa, ayJJMpoBaHue), Keic-TexHoorus (case-
study), mpoekTHas oOpa3oBaTelbHAas TEXHOJIOTHS (MOJIrOTOBKA MPOCKTOB,
NOJIFOTOBKA MPE3EHTALN ), MOAYJIbHasi 00pa3oBaTeIbHasi TEXHOJIOTHUSI.
Jlexcuueckui mamepuar:

e Besuchsvereibarung.

e Hotelreservierung.

e Ticketbuchung.

e Vereinbarung der Termine.

[Tpo10KATETEHOCTE OJTHOTO 3aHATHS — 2 Yaca.
Ipakruueckue 3ausarus 17-20 (ounoe) / 9-10 (ouHo-3204HO€) / 3 (320UHOE)

Tema 5. Erste Kontakte Vorstellung.
Buja npakTu4eckoro 3aHAATHA: CMELIaHHAs (opMa MPOBEIECHUS MPAKTUYECKOTO

3aHITHS.
OO0pa3oBaTe/ibHbIE TEXHOJOTHM: TCEXHOJIOTHS AKTHUBHBIX METOJOB OOyYCHUS
(KpyIJiblid CTOJI, MO3TOBOM IITYPM, paboTa B TPYyIIax), UTpoBas 00pa3oBaTelibHAS
TEXHOJIOTHUS (JIeJIoBasi UTpa, posieBas Urpa, ayAupoBaHue), Kec-TexHonorus (Case-
study), mpoekTHas oOpa3oBaTelbHAs TEXHOJOTUsA (IMOATOTOBKA IPOEKTOB,
MOATOTOBKA MIPE3CHTAIIN ), MOIyJIbHAs 00pa3oBaTe/ibHasI TEXHOJIOTHUSI.

Jlexcuueckui mamepuar.
e BegriiBung. Anrede.
e \orstellngsformen.
e Verabschiedung.



[Tpo10KUTETEHOCTE OJTHOTO 3aHATHS — 2 Yaca.
IIpakTnueckue 3auatus 21-24 (ounoe) / 11-12 (ouno-3a04Hoe) / 4 (3a04HOE)

Tema 6. Aufbau und Struktur einer Firma
BI/II{ npaKanecmoro JAaHATUA: CMCIIIaHHAaA (I)opMa HpOBGI[CHHfI HpaKTquCKOFO

3aHSITHS.
OOpa3oBaTe/ibHbIE TEXHOJOTMU: TEXHOJOTHS AKTHBHBIX METOJOB OOYy4YCHUS
(KpyTJIBIif CTOJ, MO3TOBOW IITYpM, paboTa B TpyINax), UTpoBas oOpa3oBaTeabHas
TEXHOJIOTHS (JIeJI0Basi Urpa, poJieBasi Urpa, ayJMpoBaHue), Keic-TexHoorus (Case-
study), mpoekTHas oOpa3oBaTelibHAs TEXHOJOTHSA (ITOATOTOBKA IPOCKTOB,
MOATOTOBKA MPE3EHTAIMi), MOTyJIbHAsI 00pa3oBaTeIbHasl TEXHOJIOTHUA.
Jlexcuueckuii mamepuann:

e Personal einer Firma.

e Abteilungen und Produktion.

e Geschaftsfiihrung.
[IpoAOMKUTENEHOCTD OJHOTO 3aHATUS — 2 Yaca.

6 cemecTp
HpakTuuyeckue 3ausarus 1-4 (ounoe) / - / -
Tema 7. Die Verhandlungen.
Bua npakTu4yeckoro 3aHATHsI: cMelIaHHas (popMa MpoBeJeHUS MPAKTHIECKOTO

3aHATHS.
OOpa3oBaTe/ibHbIE TEXHOJIOTMH: TEXHOJOIMs AKTHBHBIX METOJIOB OOYy4YEeHHS
(KpyrJiblid CTOJI, MO3TOBOM HITYpM, padoTa B TpylIax), UrpoBas 00pa3oBaTesibHAs
TEXHOJIOTHUS (JIeJIoBasi UTpa, poJieBasi Urpa, ayJJMpoBaHuE), Kehc-TexHoorus (Case-
study), mpoekTHass oOpa3oBaTejbHas TEXHOJOTHs (TMOATOTOBKA IPOCKTOB,
MOTOTOBKA MIPE3EHTAIMI ), MOJTyJIbHAsI 00pa3oBaTeIbHasl TEXHOJIOTHA.
Jlexcuueckuii mamepua:

e Die Anfrage.

e Das Angebot.

e Die Bestellung.

e Die Bestitigung des Auftrages.
[IpoaomKUTENBHOCTD 3aHATHS — 2 Yaca.

IIpakTHyeckue 3aHATHNA 5-8 (0uHoE) / - / -

Tema 8. Der Vertag. Abschluss des Vertrages.
Buja npakTu4eckoro 3aHAATHSA: CMELIaHHAas (opMa MPOBEIECHUS NMPAKTUYECKOTO

3aHSTHS.
OOpa3oBaTe/ibHbIe TEXHOJOTMU: TEXHOJOTHS AKTHBHBIX METOJIOB OOYy4YEeHUS
(KpyTJIbIiA CTOJI, MO3TOBOM MITYpM, paboTa B TPYIIax), UTpoBas oOpa3zoBaTeIbHas
TEXHOJIOTHUS (JIeJI0OBasi UTpa, poJieBas Urpa, ayAupoBaHue), Kec-TexHonorus (Case-
study), mpoekTHas oOpa3oBaTejbHas TEXHOJOrHsS (IMOATOTOBKA IPOCKTOB,
MOATOTOBKA MIPE3CHTAIIN ), MOIyJIbHAsI 00pa30oBaTe/ibHasI TEXHOJIOTHUSI.
Jlexcuueckuii mamepuar:



Besprechung des Vertrages.
Abschluss des Vertrages.
Gegenstand des Vertrages.

e Allgemeine Vertragsbedingungen.
HpOIlOJDKI/ITeJILHOCTL 3aHATHS — 2 Jaca.

IIpakTuyeckne 3ausatus 9-12 (ounoe) / - / -

Tema 9. Lieferung Lieferbedingungen.
BI/II{ NPAKTHYIECKOIo 3aHATHA: CMCIIaHHasd (I)OpMa IMPOBCACHUA ITPAKTHYICCKOTO

3aHSITHS.
OOpa3oBaTe/ibHble TEXHOJIOTHM: TEXHOJOTHS AaKTHBHBIX METOJOB OOy4YeHUS
(KpyTJIBIif CTOJI, MO3TOBOW IITYpM, paboTa B TpyIIax), UTpoBas oOpa3oBaTeabHasI
TEXHOJIOTHS (JIeJI0Basi Urpa, poJieBasi Urpa, ayJMpoBaHUE), KeHUC-TeXHOJorus (Case-
study), mpoekTHas oOpa3oBaTelibHAs TEXHOJOTHSA (ITOATOTOBKA IPOCKTOB,
MOTOTOBKA MPE3EHTAIMI ), MOJTyJIbHAsl 00pa3oBaTeIbHasl TEXHOJIOTHUA.
Jlexcuueckuii mamepuar.

Liefertermine.

Lieferarten.

Vorauslieferung, Teillieferung.

Verpackung.

[TpoAOMKUTETLHOCTD OJHOTO 3aHATHS — 2 Yaca.
IpakTnuyeckue 3ausaTusa 13-16 (ounoe) / -/ -

Tema 10. Preise. Zahlung
BI/III MNPAKTUHYICCKOI0 3aHATUA: CMCIIIaHHasA @opMa IMPOBCACHUS ITPAKTHYCCKOTO

3aHSITHS.
Oo0pa3oBaTe/ibHbIE TEXHOJOTHM: TEXHOJIOTHSI AKTUBHBIX METOJOB OOy4eHUSs
(KpyIJiblid CTOJI, MO3TOBOM MITYPM, paboTa B TPYyIIax), UTpoBas 00pa3oBaTelibHAS
TEXHOJIOTHS (JIeJIoBasi UTpa, poJieBasi Urpa, ayJMpoBaHuE), Kehc-TexHoorus (Case-
study), mpoekTHass oOpa3oBaTejbHas TEXHOJOTHS (MMOATOTOBKA IPOCKTOB,
MOATOTOBKA MIPE3CHTAIIN ), MOIyJIbHAs 00pa3oBaTeyibHasl TEXHOJIOTHUSI.
Jlexcuueckuu mamepuan:

Gesamtwert des Vertrages.

Arten der Zahlungen.

Arten des Akkreditivs.

e Bankoperationen.

[TpoI0DKUTENHLHOCTD OHOTO 3aHITHS — 2 Yaca.
IpakTnuyeckue 3ausatusa 17-20 (ounoe) / -/ -

Tema 11. Konventionalstrafe. Force Major.
Buja npakTuyeckoro 3aHAITHSA: CMelIaHHas GopMa MPOBEICHUS TMPAKTUIECKOTO

3aHSTHS.
OO0pa3oBaTe/ibHble TEXHOJIOTHM: TEXHOJOTHS AKTHBHBIX METOJOB OOy4YeHUs
(KpyrJiblid CTOJI, MO3TOBOM HITYpM, padoTa B TpyIIax), UrpoBas 00pa3oBaTesibHAs



TEXHOJIOTHS (JIeJI0Basi Urpa, poJieBast Urpa, ayJMpoBaHuUe), Keic-TexHoorus (case-

study),

IIPOCKTHAsA 06p3.30BaT€JILHa}I TCXHOJIOTHA (HOI[FOTOBKa ITPOCKTOB,

IIOAT0OTOBKA HpGSCHTaHI/Iﬁ), MOAYJIbHAA 06p8,30BaT€JIBHa$I TCXHOJIOTH.

Jlexcuueckuu mamepuarn:

Die Riickfrage.
Reklamationen.

Das Schiedsgericht.

Umstiande Hoherer Gewalt

[Tpo10KUTETEHOCTE OJTHOTO 3aHATHS — 2 Yaca.
IpakTuuyeckue 3auarus 21-24 (ounoe) / - / -

Tema 12. Sicherung. Garantie.
BI/IIl NMPAKTUYIECCKOro 3aHATUA: CMCIIIaHHAasd (I)OpMa IMPOBCACHUS IIPAKTUYCCKOTO

3aHATHA.

OOpa3oBaTe/ibHbIe TEXHOJOIMU: TEXHOJOTHSA AKTHUBHBIX METOJIOB OOYy4YEeHUS
(KpyrJiblid CTOJI, MO3TOBOM IITYpM, paboTa B TPyIIax), UrpoBas 00pa3oBaTelibHAs
TEXHOJIOTHS (JIeJIoBasi UTpa, poJieBasi UTpa, ayIMpoBaHuUE), KeHc-TeXHoorus (Case-

study),

NpoeKkTHass oOpa3oBareibHasi TEXHOJOrus (MOArOTOBKA MPOEKTOB,

MOATOTOBKA MIPE3EHTAlMI), MOIyJIbHAsl 00pa3oBaTeIbHas TEXHOJIOTHUS.

Jlexcuueckuu mamepuan:
Garantieschreiben.

e Sicherungsgesellschaften.
e Einraumung der Garantie.
[IpoROIMKUTENBHOCTD OJHOTO 3aHATUA — 2 Yaca.

3. Yka3aHus 110 POBEACHUIO JTA00PATOPHOI0 MPAKTHKYMA

He npenycMoTpeHO y4eOHBIM TIJIaHOM.

4. Yka3aHus 110 POBEJACHUIO CAMOCTOATEIbHON PA00THI 00y4al0LIUXCH

HaumenoBanue 0J10ka

u/n (pa3nena) Buabst CPC
AUCHUITHHBI
AHIIHICKHIl A3BIK
1. Tema 1. Starting a | YUreHre OCHOBHON W JONMOJHHUTEIBHOM JIUTEPATYPHI; paboTa B IJIEKTPOHHON
business o0Opa3oBaTenpHON cpene; MOATOTOBKA K YCTHBIM BBICTYIUIEHHSIM [0 TeMe
3aHATHUI; BBIITOJHEHUE JOMAIIIHET0 33aJJaHUs; TOJTOTOBKA K YYacTHIO B JI€JIOBOI
urpe.

2. Tema 2. Budgeting UreHne OCHOBHOW M JOIOJIHUTEIBHON JIMTEpaTyphl; padoTa B 3JIEKTPOHHOU
0o0pa3oBaTeNbHOM cpeJie; MOATOTOBKA K YCTHBIM BBICTYIUIGHHSIM II0 TEeMe
3aHATHUH; BRIITOJHEHNE JJOMAIITHETO 33J]aHMs; ITOJTOTOBKA K YYaCTHIO B JI€TIOBOH
urpe.

3 Tema 3. Taxation UreHne OCHOBHOW M JOIOJIHUTEIBLHOM JIMTEpaTyphl; padoTa B 3JIEKTPOHHOU
0o0pa3oBaTeNbHOM cpejie; MOATOTOBKA K YCTHBIM BBICTYIUIGHHSIM II0 TeMe
3aHATHUH; BHINOJHEHUE JOMAIIHETO 33JaHusl; HOJArOTOBKA K YYaCTHIO B JIEIOBOM
urpe.

4 Tema 4. Joint-Stock | Utenme OCHOBHO# W JOTMOJHHTENBHOM JIUTEPATyphl; paboTa B 3IEKTPOHHOM

Company

00pa3oBaTeNbHON cpesie; MOATOTOBKA K YCTHBIM BBICTYIUICHHSIM [0 TEMe




3aHSTUil; BBITIOJIHEHUE JIOMAIIIHETO 3a[aHus; TIOJATOTOBKA K YYaCTHIO B JEJIOBOM
urpe.

Tema 5. Production

UteHne OCHOBHOW M JIOTIOJHHUTEIHLHOW JUTEpaTyphl; paboTa B DIEKTPOHHOM
o0Opa3oBaTenpHON cpene; MOATOTOBKA K YCTHBIM BBICTYIUICHHSIM [0 TeMe
3aHATHUH; BHITONHEHUE JOMAIITHETO 3aJJaHMs; TOJTOTOBKA K YJaCTHIO B JICTIOBOH

urpe.

Tema 6. Labour Unions

YreHne OCHOBHOW M JONOJIHUTENLHON JHUTEpaTyphl; paboTa B 3JIEKTPOHHOU
o0Opa3oBaTeNbHON cpene; MOATOTOBKA K YCTHBIM BBICTYIUIEHHSIM IO TeMe
3aHATHH; BBINOJHEHNE JOMAIIHETO 3a/IaHMs; MOATOTOBKA K YYacTHIO B JEIIOBOH

urpe.

Tema 7. Preparation for
negotiations

YreHue OCHOBHOW M JOMOJIHUTENILHOM JHMTEpaTyphl; paboTa B 3JIEKTPOHHOU
o0Opa3oBaTeNpbHON cpene; MOATOTOBKA K YCTHBIM BBICTYIUIGHHSIM IO TeMe
3aHATHH; BBINOJHEHUE JOMAIIHET0 33JaHus; NOJAr0TOBKA K YJacTUIO B JIEIOBOH

urpe.

Tema 8. Business

documents

UreHne OCHOBHOW ¥ [OMONHHUTENBHON JHUTEpaTyphl; paboTa B AIEKTPOHHOM
00pa3oBaTeNbHON cpejie; MOATOTOBKA K YCTHBIM BBICTYIUIGHHSIM IO TEMe
3aHATHH; BBINOJHEHNE JOMAIIHETO 3a/1aHMs; MOATOTOBKA K YYacTHIO B JEIIOBOH

urpe.

DpaHny3cKHUii sI3bIK

Tema 1. Prise de contact

UreHne OCHOBHOW M JIOIOJIHUTENIBHOM JIMTEpaTyphl; padoTa B 3JIEKTPOHHOU
oOpa3oBaTeNpHON cpenie; MOATOTOBKA K YCTHBIM BBICTYIUIGHHSIM IO TeMe
3aHATUM; BBINOJIHEHHUE JOMAIIHErO 3aJaHts; IIOArOTOBKA K y4acTHUIO B JEJIOBOM

urpe.

Tema 2. En mission
d’affaire.

UreHne OCHOBHOW M JOIOJIHUTEIBHON JHUTEpaTyphl; padoTa B 3JICKTPOHHOU
00pa3oBaTeNbHON cperie; MOATOTOBKA K YCTHBIM BBICTYIUIGHHSIM IO TEMe
3aHATHUH; BBIIIOJHEHUE JJOMAIIIHETO 3aJ]aHUs; [TOJITOTOBKA K yYacTHIO B EJIOBOM

urpe.

Tema 3. La
correspondence
d’affaire.

UreHne OCHOBHOW M IOIOJIHUTEIBHOH JHUTEpaTyphl; padoTa B 3JICKTPOHHOU
00pa3oBaTeNbHON cpejie; MOATOTOBKA K YCTHBIM BBICTYIUIGHHSIM IO TEMe
3aHATHI; BHIIIOJHEHNE JOMAIITHETO 3aJaHNs; TIOATOTOBKA K YYacTHIO B AEIOBOM

urpe.

Tema 4. Le contrat.

UreHne OCHOBHOW M JIOIOJIHUTENIBLHOM JIMTEpaTyphl; padoTa B 3JIEKTPOHHOU
oOpa3oBaTeNpHON cpene; MOATOTOBKA K YCTHBIM BBICTYIUIGHHSAM IO TeMe
3aHATU; BBINOJIHEHHUE JIOMAIIHErO 3aJaHMs; IIOJrOTOBKA K y4acTHUIO B JEJIOBOM

urpe.

Tema 5. Acteurs
économiques.

UreHne OCHOBHOW M JOIOJIHUTENIHFHOM JIMTEpaTyphl; padoTa B 3JIEKTPOHHOU
00pa3oBaTeNbHOM cpejie; MOATOTOBKA K YCTHBIM BBICTYIUICHHSIM II0 TeMe
3aHATHI; BHIIIOJIHEHNE JIOMAIITHETO 3a/JaHus; TIOATOTOBKA K YYacTHIO B JAEJIOBOM

urpe.

Tema 6. Prise de parole.

UreHne OCHOBHON M OMOJHHUTENBHOH JHTEpaTyphl; paboTa B 3JIEKTPOHHOI
00pa3oBaTeNbHOM cpejie; MOATOTOBKA K YCTHBIM BBICTYIUIGHHSIM II0 TeMe
3aHATH; BBINOJHEHUE JOMAIIHETO 33JaHUs; HOArOTOBKA K yYacTHIO B I€OBOU

urpe.

Tema 7. Marketing.

UreHne OCHOBHOM M JOMOJHHUTENBHOH JHUTEpaTyphl; paboTa B AJIEKTPOHHOI
o0Opa3oBaTenpHON cpene; MOATOTOBKA K YCTHBIM BBICTYIUIEHHSIM [0 TeMe
3aHATU; BBIIOJIHEHHUE IOMAIIHErO 3aJaHUs; IIOJrOTOBKA K yYacCTHUIO B JEJIOBOU

urpe.

Tema 8.Résultats et
Tendances.

UreHne OCHOBHOW M JOIOJIHUTEIBHOM JIMTEpaTyphl; padoTa B 3JIEKTPOHHOU
00pa3oBaTeNbHOM cpeJie; MOATOTOBKA K YCTHBIM BBICTYIUIGHHSIM II0 TEeMe
3aHATHI; BHIIIOJIHEHNE JIOMAIIHETO 3aJlaHusl; TIOATOTOBKA K YYacTHIO B JIEJIOBOM

urpe.

Hemenxkmnii 13p1K

Tema 1. Arten der
Unternehmen.

UreHne OCHOBHOH M MOMOJHHUTENBHON JHUTEpaTyphl; paboTa B AIIEKTPOHHOI
o0Opa3oBaTenpHON cpene; MOATOTOBKA K YCTHBIM BBICTYIUIEHHSIM [0 TeMe
3aHATHI; BBINOJHEHUE JOMAIIHET0 33JaHusl; HOJrOTOBKA K yYacTHIO B E€JIOBOH

urpe.

Tema 2. Deutsche
Aullenhandels
Wirtschaft

UreHne OCHOBHOW M JOIOJIHUTENIBLHOM JIMTEpaTyphl; padoTa B 3JIEKTPOHHOU
o0pa3oBaTeNbHON cpene; MOATOTOBKA K YCTHBIM BBICTYIUICHHSIM [0 TeMe
3aHATHI; BRIITOJHEHNE JOMAITHETO 33aJaHMs; TOTOTOBKA K YYaCTHIO B JIEJIOBOM




urpe.

3 Tema 3. Die Bewerbung | Urenne OCHOBHOI M JONOJHHUTEIBHOM JIMTEPATYPHI; paboTa B JJIEKTPOHHOMN
00pa3oBaTeNbHON Cpeie; MOATOTOBKA K YCTHBIM BBICTYIUIGHHSIM II0 TEeMe
3aHATHH; BBINOJHEHNE JOMAIIHETO 3a/1aHMs; MOATOTOBKA K YYacTHIO B JEIIOBOH
urpe.

4 Tema 4. Die YreHne OCHOBHOW M JONOJIHUTENILHON JHTEpaTyphl; paboTa B 3JIEKTPOHHOU

Geschaftsreise. o0Opa3oBaTeNbHON cpene; MOATOTOBKA K YCTHBIM BBICTYIUIEHHSIM IO TeMe
3aHATHH; BBINOJHEHUE JOMAIIHET0 33JaHusl; NOJAr0TOBKA K YJacTUIO B JIEIOBOH
urpe.

5 Tema 5. Erste Kontakte | Yrtenme OCHOBHOM W IOTOJHHTENBHOM JIUTEPATyphl; paboTa B 3IEKTPOHHOM
Vorstellung. o0Opa3oBaTeNbHON cpene; MOATOTOBKA K YCTHBIM BBICTYIUIGHHSIM IO TeMe

3aHATHH; BBINOJHEHUE JOMAIIHET0 33JaHusl; NOJAr0TOBKA K YJaCcTHIO B JIEIOBOH
urpe.

6 Tema 6. Aufbau und UreHne OCHOBHOW ¥ OMONHHUTENBHON JHUTEpaTyphl; paboTa B AIIEKTPOHHOM
Struktur einer Firma o0pa3zoBaTenbpHON Ccpee; TMOATOTOBKA K YCTHBIM BBICTYIUICHHSM [0 TeME

3aHATHH; BBINOJHEHNE JOMAIIHETO 3a/1aHMs; MOATOTOBKA K YYacTHIO B JIEIIOBOH
urpe.

7 Tema 7. Die YreHue OCHOBHOW M JONOJIHUTENLHOM JHMTEpaTyphl; paboTa B 3JIEKTPOHHOU
Verhandlungen. obpa3oBaTenbHON Cpee; MOArOTOBKA K YCTHBIM BBICTYIUICHHSM MO TEMe

3aHATHUH; BBIIIOJHEHUE JOMAIIIHET 0 3aJ]aHUs; [TOJITOTOBKA K yYacTHIO B JEJIOBOM
urpe.

8 Tema 8. Der Vertag. UreHne OCHOBHOW M [OMONHHUTEIBHON IHUTEpaTyphl; paboTa B AIEKTPOHHOM
Abschluss des 00pa3oBaTeNbHON cpejie; MOATOTOBKA K YCTHBIM BBICTYIUIGHHSIM IO TEMe
Vertrages. 3aHATUM; BBINOJIHEHHUE JOMAIHErO 3aJaHts; IIOArOTOBKA K y4acTHUIO B JEJIOBOU

urpe.

9 Tema 9. Lieferung UreHne OCHOBHOW M JIOIOJIHUTENIBHOM JIMTEpaTyphl; padoTa B 3JIEKTPOHHOU
Lieferbedingungen. 00pa3oBaTeNbHOM Ccpejie; MOATOTOBKA K YCTHBIM BBICTYIUICHUSIM II0 TeMe

3aHATHI; BHIIIOIHEHNE JOMAIITHETO 3aJaHNs; TIOATOTOBKA K YYacTHIO B AEIOBOM
urpe.

10 Tema 10. Preise. UreHrne OCHOBHOW W JIONOJIHUTENBHOM JIMTEpaTyphl; padoTa B 3JIEKTPOHHOU
Zahlung. o0Opa3oBaTeNpHON cpene; MOATOTOBKA K YCTHBIM BBICTYIUIGHHSIM IO TeMe

3aHATHUH; BBIIIOJHEHUE JJOMAIIIHET O 3aJ]aHUs; ITOJITOTOBKA K yYacTHIO B EJIOBOM
urpe.

11 Tema 11. UreHne OCHOBHOW ¥ [OTOJHUTEIBHOH IUTEpaTyphl, paboTa B AIIEKTPOHHOM
Konventionalstrafe. 00pa3oBaTeNbHOM cpejie; MOATOTOBKA K YCTHBIM BBICTYIUIGHHSIM II0 TEeMe
Force Major. 3aHATHI; BHIIIOJIIHEHNE JIOMAIITHETO 3a/JaHus; TIOATOTOBKA K YYacTHIO B AEJIOBOM

urpe.

12 Tema 12. Sicherung. UreHre OCHOBHOW M JOTIOJHHUTENHHOW JUTEPaTyphl; paboTa B JIEKTPOHHOM

Garantie.

o0Opa3oBaTenpHON cpene; MOATOTOBKA K YCTHBIM BBICTYIUIEHHSIM [0 TeMe
3aHATHUH; BBINOJHEHUE JOMAIIHETO 33JaHUs; NOJATOTOBKA K YYaCTHIO B JIEIOBOU

urpe.

5. Yka3aHus 110 NPOBEAEHNI0 KOHTPOJIbHBIX PadoT AJ1s1 00y4aroIMXCcsl O4YHOI,

3204HOM (POPMBI 00y4eHUS

5.1 TpeOoBaHus K CTPYKTYpe

Kaxmoe kKOHTpoNbHOE 3aJaHKe mpeayiaracTcs B msATh BapuaHtax. CTyneHT
JIOJKEH BBITIOJIHUTH OJIUH U3 TIATH BAPUAHTOB KOHTPOJIBHBIX padoT.

CtpykTypa KOHTpPOJBHON pabOThl JOMKHA COCTOSITh U3  CIEIYIOIIUX
AJIEMEHTOB: UMETh TUTYJIbHBIA JIUCT, OCHOBHYIO 4acTbh, cloBaphb. Ha 00moxke
00s3aTEIPHO YKa3bIBAIOTCSA (pammuinsi, uUMsl, OTYECTBO, HOMEP KOHTPOJIHHOM
paboThI, HA3BaHUE YHUBEPCUTETA, HOMEP TPYIIIHIL.

[Ipy BBIOJTHEHUH KOHTPOJIBHOM PabOTHl HEOOXOAUMBI IIUPOKHUE IO IS
3aMedaHuii, OObSICHECHUN U METOANYECKUX YKa3aHUM MPETo/1aBaTels.




BrimonHeHHBIE KOHTPOJIBHBIE PaOOThI HAMPABISIOTCSA JUIsl TPOBEPKH H
PELEH3UPOBaHUS IPENOIABATENIO B YCTAHOBJIIEHHBIE CPOKH.
5.2 TpebGoBanus K COAePKAHUIO
IIpumep KOHTPOJIbHOI PadOTHI N0 AHTJIUIICKOMY SA3BIKY
I. IlpouuraiitTe M YCTHO IepeBeIMTe HA PYCCKUN HA3bIK BeCb TEKCT.

IlepeBeanTe NMCHLMEHHO NEPBBIA ad3ail.
HOW TO MAKE THE MOST OF A JOB INTERVIEW

If you’ve done your paperwork right, managed to arouse an employer’s interest and landed a job
interview, your real work is just beginning. It’s one thing to impress somebody on paper or over
the telephone, but it’s another thing to impress in the flesh. A job interview is a business
appointment in which everything counts in conveying a good impression. Experts will tell you
that advance preparation is the key to interview success. Before you go to a job interview, find
out all you can about the company. Depending on the results of your research, you are supposed
to prepare an interview outfit that will make you look your very best. In most places you are not
expected to wear a Chanel suit, but even if you are fresh from school don’t think that your
favorite blue jeans, an oversized sweater and a T-shirt will be right for projecting a businesslike
image.

Many personnel managers will confess that they often turn candidates down for poor
appearance; however, your looks alone will not help you get a job unless you are well prepared
for the interview. It makes perfect sense to go through your resume once again and make sure
you know the dates of important events. Another thing you can do is go through your personal
achievements to make up your mind what you might want to present to an interviewer as an
impressive argument in your favor. Before the interview, give yourself a good rest , budget your
time well, prepare everything you need in advance, so as not to panic and get lost at last minute!
Every organization has its own culture and traditions, but there are some things to consider that
may help everyone.

You know that in many positions your lack of experience is a big disadvantage. You can also
compensate for your lack of experience with your qualifications, enthusiasm, ability to learn
quickly, and most of all your sense of responsibility.

It’s natural therefore that if you really want to get this job you must show yourself as a mature
individual who is not acting on impulse, but is quite serious about his/her choices. Fight for your
place in life: change negative into positive: you are young but you are strong and can learn fast.
II. Onpenenure, ABJAIOTCH JH YTBEPKICHUSA:

a) UICTUHHBIMU

b) M10XXHBIMU

C) B TEKCTE HET MHPOPMAIIHH

1. This is an interview for candidates who have done their paperwork
successfully.

2. Many personnel managers often turn candidates down only for lack of
experience.

3. Things like jeans and T-shirts are not suitable for a business office.

III. Haiaure JieKCHYeCKHEe 3SKBUBAJIEHTHI K BbIPAXKEHUSIM M3 TEKCTA.
IlepeBeaure cji0Ba U BBIPAKEHUS M3 NIEPBOr0 CTOJI0MKA HA PYCCKHUH A3BIK.

1. to arouse an employer’s interest

2. to land a job interview

3. to interview success

4. to turn a candidate down

5. to impress in the flesh



6. to convey a good impression
7. to make up one’s mind
8. to get lost
9. to go through
10. a mature individual
IV. Onpenenure 0CHOBHYIO HI€I0 TEKCTA.
What counts in conveying a good impression during a job interview?
1. Advance preparation is the key to success.
2. Appearance does count.
3. Everything counts.
V. Pacnosoxure ¢pasbl AUaJ0ora B MNPAaBUIBHOM IOCIEI0BATEIbHOCTH
(coequnuTe uUPpsl U OykB). BHecure Bamm orBersl B TadJaMLy.
IlepenuiunTe 1MAJI0r B NPABUJILHOM MOPSIKeE.
a) Right. Good-bye.
b) Good morning. AIC Computing.
c¢) No, thank you. I’ll call later.
d) Sorry, sir. Mr. Roberts is not available. Is there any message?
e) Hello. May | speak to Mr. Roberts?
VI. Pacnosoxure 4YacTd [AeJOBOr0 MNHUCbMAa B IPAaBUJIBHOM IOpPsAKe
(coenmaute OykBbl M uudpsb). BHecure Bamm orBersl B TalJHIy.
IlepenuimnTe NMCHbMO B NPABWILHOM MOCJI€10BATEILHOCTH.
a) Dear Ms. Kaassen,
b) Ultrasonic Ltd.

Warwick House, Warwick St., London SW2 1JF

United Kingdom
c) Yours sincerely,

Kay Reynolds

Sales Manager
d) Bredgade 51
DK 1110
Copenhagen
Denmark
e) In relation to your order received today, we cannot supply the quantities you
need at the moment. Please confirm as soon as possible if a part-delivery would be
acceptable, with the rest to follow later.

IIpuMep KOHTPOILHOM PadOTHI MO0 PPAHIY3CKOMY A3BIKY

1. Ilepeseoume. Hazosume ¢hynkyuto 8vioeneHHvix clos:
1. Ayant une base scientifique des spécialistes peuvent faire des recherches. 2. 1l
s’arréte en cherchant un mot. 3. Sa conduite lui parait choquant. 4. Je distingue des
silhouettes en m éloignant sans bruit. 5. C’est une soirée ravissante!
2. I[lepeseoume:
1. Ayant analysé les données de I’expérience, il a fait la conclusion définitive.
2. (Etant) Arrivé tres tard, il ne pouvait prendre part a cette conférence. 3. A peine
le train arété, les voyageurs ont commencé a descendre des voitures. 4. Ayant
décidé faciliter le travail des homes les spécialistes ont élaboré cet appareil.



3. 3anonnume naKyHvl OAHHLIX NPEONONHCEHUN, 8bIOPA8 NOOX00sAUee NO CMBICLY
cpeodcmao c853uU U3 OAHHbLIX 8blule cl08. [lepesedume npednodceHust.

Le minitel, le télegramme, l'interphone, le telex, le message téléphonique, le
telécopieur

1. Il vous faut faire venir votre collégue dans votre bureau, qui est a l'autre étage de
votre office. —Je mesersde ...... :

2. 1l vous faut transmettre a votre chef des informations regus en son absence par
téléphone. — Nous nous servons de ....... .

3. Il vous faut contacter d'urgence quelqu'un d'une autre enterprise qui n'a pas des
outils de communication. — Il faut envoyer ...... :

4. 1l vous faut faire la photocopie d'un document dactylographié ou manuscrit. - |l
faut se servirde ........ :

5.11 vous faut transmettre des informations a quelqu'un qui se trouve sur l'autre
continent. - Il faut se servirde ........ :

6. Vous avez besoin d'informations sur les transports ou des informations
financiers et de services pratiques. — Vous vous servez de ......... .

4. Haiioume coomeemcmaus Mexcoy paHyy3CKumMu u pyCCKUMU IKSUBANECHMAMU.

1. Nous avons bien re¢u / Nous ac- CBouM MUCEMOM OT. .. BBl coo0miaere Ham

cusons réception de CBOM YCIIOBUSI ITOCTaBKH
2. Nous vous remercions de votre B otBer Ha Bame mucemo ot 11 anpenst
lettre par laquelle C Omaro1apHOCTBIO IOATBEPKIAEM

3. En réponse a / Suite a votre lettre  monyuyenue Bamiero nucema

du 11 avril 2...

4. Par votre lettre du ..., vous nous ~ MbI noATBEpK1a€M MOTyUEHUE

indiguez vos conditions de livraison

5. B nuceme npeonoscenus nepecmasieHvl Mmecmamu. Boccmanosume ux
NPABUILHBIL NOPSAOOK NO COOEPIHCAHUIO. 3anoHume NPOnYCKU ClO8AMU

A. ... nous vous les réexpédition, ce jour, a vos frais et vous demandons de bien
vouloir nous faire livrer les articles manquants avant le 12 juillet 2...
B. ... au débaillage, nous avons constaté que deux caisses contenaient 30 (2x15)

balances épicerie, réf. 123.
C. Grenoble, le 3 juillet 2...
D. En éspérant obtenir satisfaction dans le bref délais.
E. Il nous est ... impossible d’accepter les articles recus.
F. Votre envoi du 29 juin 2... vient de nous parvenir et nous vous en remercions.
G. Nous vous prions d’agréer, Monsieur, 1’expression de nos meilleurs sentiments.
H. ...notre commande du 10 juin portrait sur 30 balances “pese-bébé*, réf.
128.
6. [lpouumaiime  mekcm. Hatime  pexomenOayuu  no  COCMABLEHUIO
MOMUBAYUOHHO20 nucbma (He menee 10 npednodcenuti) no-pyccKu:

LA LETTRE DE MOTIVATION
Selon le magazine CVMag, magazine de conseils, d'idées et astuces pour trouver
un emploi : "une lettre de motivation pertinente doit proposer d'autres informations
que celles présentées dans votre CV. Elle doit toujours le compléter en insistant sur



vos motivations : pourquoi I'employeur peut-il étre intéressé par votre
candidature ?"
Il est traditionnel d'accompagner le CV d'une lettre décrivant succinctement les
raisons pour lesquelles le candidat estime correspondre a l'emploi cible de la
démarche.
Dans sa forme la plus simple, il s'agit d'un courrier qui reléve de la politesse pour
ne pas adresser simplement un CV dans une enveloppe et pour permettre de
faciliter son traitement (par exemple, quand une référence d'offre d'emploi doit étre
citée.) Mais le plus souvent, I'employeur potentiel attend d'y trouver la description
des motivations du candidat (les raisons qui lui font préférer cet emploi a un autre)
et - souvent - les éléments saillants de son expérience au regard du poste visé (au
moins afin de permettre de faire ressortir cette candidature parmi les autres). Il y a
quelques années, la lettre se devait d'étre manuscrite. La graphologie était passée
par la... Aujourdhui ce n'est plus nécessaire, le traitement de texte suffit
largement !
Selon les entreprises, la lettre sera lue avec plus ou moins d'attention. Mais il est
rare que son absence soit tolérée. Dans tous les cas, le candidat évitera les
rédactions exagérées (on a vu trop de lettres de motivation dans lesquelles le
candidat condamnait littéralement des groupes internationaux a 1'échec
¢conomique s'ils laissaient passer l'occasion de s'adjoindre les services du
rédacteur). De méme, quand elle est lue attentivement, une lettre doit - au moins -
paraitre personnalisée (trop de lettres désignent une entreprise comme le leader de
son marché quand elle se sait challenger derriere un leader connu.)
Neéanmoins, il est généralement conseille d'éviter de livrer tous les détails des
arguments positifs d'une candidature. Une bonne lettre de motivation doit éveiller
l'attention et l'intérét du lecteur, provoquer l'envie de rencontrer le candidat, mais
ne pas complétement déflorer le sujet (ce qui réduirait les chances d'étre retenu
dans le petit nombre d'entretiens).
La taille de l'entreprise ou du service a un impact sur cette partie de la démarche.
Par exemple, il est souvent valorisant d'avoir une bonne connaissance de
l'entreprise de petite taille et de son marché (et de le faire apparaitre dans la lettre
de motivation); une entreprise de plus grande envergure pourra remarquer
davantage la claire compréhension des enjeux internes de sa structure (la
connaissance de l'entreprise et de son marché étant en revanche relativement
facile).
CVMag : magazine consacré a la recherche d'emploi mais également tout ce qui
concerne le monde de l'emploi, I'évolution des secteurs et des métiers ainsi que les
techniques et les stratégies de recherche d'emploi, et enfin les critéres de sélection
des recruteurs. Disponible en kiosque.
IIpuMep KOHTPOJILHOI PadOThI 0 HEMENKOMY SI3BIKY

1. Cocmasbme u3 nepemeuiantvlx Ompbi6KO8 NUCbMO OISl NOJLYYEHUs pa3peuleHus

npoumu npakmuxy 8 oanHou gupme. llepesedume eco.

quume, umo 11oboe 0en1060¢e NUCbMO cmpounmcs no Cﬂedyiou;emy npuHyuny:
1. Briefkopf
2. Anschrift des Empféangers
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7.

8

Datum

Betreff

Anrede (durch ein Komma von dem Haupttext getrennt)
Brieftext

Schlussformel

Unterschrif

Anlagevermerk

©ooN O~ W

Lebenslauf mit Lichtbild, Zeugnisse

Sehr geehrte Damen und Herren,

Erfurt, den 1.08. 20..

Ich hoffe, dass meine Bewerbung auf Interesse stofft und wiirde mich freuen,
wenn Sie mir die Moglichkeit einrdumen, in Threm Hause ein Praktikum zu
absolvieren. Mit freundlichen Griilen

Quelle (Vertretung in Russland)

Gangutskaja 14

191187 Sankt - Petersburg

Zurzeit studiere ich im 4. Semester Betriebswirtschaftslenre mit
fachspezifischer Fremdsprachenasbildung (Franzosisch, Russisch) an der
Universitdt Bayreuth. Nach meinem Studienabschluss kann ich mir eine
Tatigkeit in einem internationalorientierten Unternehmen gut vorstellen. Aus
diesem Grund mochte ich schon wihrend des Studiums Land, Leute und das
russische Geschiftsleben kennen lernen.

Bettina Patschke

Bettina Patschke

Tallinner Strafle 11

9.

99091 Erfurt
Bewerbung um ein Auslandspraktikum in Threm Hause von Mirz bis Oktober

20.. .

Hepeeedume Cﬂedyiou;ee npuciawieHue u Hanuwume Ha Heco omeent Ha
HeéMEYUKOM A3bIKE.

Sehr geehrter Herr Stolz,

auf unser letztes Telefongespriach zuriickkommend, lade ich Sie nach Sankt-Petersburg im
Zeitraum von Januar-Februar ein. Sollte dieser Termin Thnen nicht passen, konnten wir ihn auf
Anfang Mirz verlegen. Es gibt viele Fragen, die wir mit Thnen personlich besprechen mochten,
Auch ein neuer Vertrag konnte dabei unterzeichnet werden.

Alle Kosten wihrend IThres Aufenthalts: Unterbringung, Verpflegung und Transport werden von
uns ibernommen, sodass Sie nur Anfahrts- und Versicherungskosten zu tragen haben.

Wir wiirden uns sehr auf Thre baldige Antwort freuen.
In der Hoffnung, Sie bald in Petersburg begriilen zu konnen

mit freundlichen Griflen

Alexander Berg
Geschiéftsfiihrer



3. Ilepeseoume:

1. HoOpsiii nenn, ¢ Bamu ropoputr OpHa Por u3 pupmel «Pekimama 5». S mory
MIOrOBOPUTH ¢ rocioguHoM MosibkoM? ... Ilepenaiite emy, moxxanyicra, 4To i
3BoHWIA. OH MOXKET 3acTaTh MEHs B oduce.

[IpocuM noATBEpAUTH 3aKa3 ABYXMECTHOTO HOMEpA C BUJIOM Ha MOpE.

Mps1 no3apasinsgem Bac n Bamux kosuter ¢ HoBeiM rogom!

Mpg1 xotenu Obl 3aka3aTh 4 OuseTa Ha peiic B Beny.

oW

4. Ilepesedoume mexcm ycmuo. Buinuwiume u3 He2o npeonodcenusi, 8 KOmopvlx

cooepacumcs ciedyrouas uHpopmayus u nepeseoume ux NUCbMeEHHO!
e 0 (hopmax BBIpaKEHUS BEKIHBOCTH;
® 0 HECXOXKECTH CPE/ICTB BHIPAKEHHS BEXIIMBOCTH B PA3INIHBIX KYJIbTYPaX;
e 00 OCHOBHBIX YepTaX, IPUCYIINX HEMIIAM, TIPH MIPOBEACHNUH JEIOBBIX ITIEPETOBOPOB.

Ausdruck der Hoflichkeit im Deutschen und im Russischen

Hoflichkeit kann in unterschiedlichen kommunikativen Formen mit Hilfe verbaler (lautischer
AuBerung), nonverbaler (Gestik, Mimik) und parasprachlicher (Intonation, Tonh&he, Lautstirke,
Tempo) Mittel ausgedriickt werden.

Obwohl wahre Hoflichkeit iiberall dieselbe ist, unterscheiden sich die Mittel, durch die die
Hoflichkeit zum Ausdruck gebracht wird. In jeder Kultur wird die Hoflichkeit in bestimmten
Situationen rituell ausgedriickt, es kann aber sein, dass dieselbe Hoflichkeit in einer anderen
Kultur in einer dhnlichen Situation nicht zum Ausdruck gebracht wird und dies keineswegs als
unhoflich gilt. Zum Beispiel begriilt ein Russe beim Betreten eines Geschiftes die anderen
Anwesenden nicht. Das ist in der russischen Kultur iibliches und neutrales Verhalten, wihrend in
deutschsprachigem Kulturraum beim Eintritt in ein kleines Geschift das Griilen obligatorisch
Ist.

Der hiufige Gebrauch der Entschuldigungsformeln in den westlichen Gesellschaften ist
dadurch bedingt, dass die dullere und die innere Welt des anderen nicht verletzt werden diirfen.
In der russischen Kultur ist stindiges Entschuldigen hingegen nicht iiblich.

Direkt seine Meinung auszusprechen, gilt fiir die Deutschen nicht als unhoflich. Sie meinen,
dass eine Présentation, ein Vortrag klar, kurz und prézise sein soll. Meinungen miissen deutlich
geduBert werden. Zur deutschen Direktheit gehdrt in Verhandlungen auch ein klares “Nein”.
Wihrend bei den Russen die Verhandlungen erst anfangen, wenn der Partner “Nein” gesagt hat,
ist der deutsche Partner in der Regel nicht bereit, das “Nein” zuriickzunehmen. Er mochte so
schnell wie moglich zu einem Ergebnis kommen, und konkrete Resultate sind fiir ihn wichtiger
als das Streben nach einer Harmonie.

5.3 TpeooBaHusi K 0OpPMJIEHHIO
O0bEéM KOHTpONBHOM paboThl — M0 10 cTpanunr popmata A4, HareyaTaHHOTO C
onHoit croponsl Tekcta (1,5 wurTepBan, mpudpt Times New Roman, momns

LIUPOKUE).
6. IlepeyeHb OCHOBHOI U JONOJHHUTEIbHON Y4eOHOM JIUTEPaTypPbI

6.1 AHIJIMICKUH A3BIK
OcHoBHas JauTEparypa:

1. Annpuenko, A. C. Business English=Business English: ydeOnoe
nocobue s CTYJACHTOB HES3BIKOBBIX CIienManbHOCTEN By3a : [16+] / A. C.
Annpuenko ; FOxubiii ¢peaepanbubiil yauBepcuteT. — PoctoB-Ha-/{ony ; Taranpor



: FOxmnb1it penepanpubiii yausepeuret, 2019. — 147 c. : min. — Pexxum gocryna: mo
noamucke. — URL: https://biblioclub.ru/index.php?page=book&id=577693

2. BoeBoguna, WM. B. COopHHMK TEKCTOB W YOPAKHEHUH IS
CaMOCTOATENbHON paboThl MO JaucHUIUIMHE «HOCTpaHHBIN SI3bIK (J1€JI0BOM)»

(Anarnuiickuii s36IK) : [16+] / U. B. BoeBoguna ; TexHONMOTHYECKUH YHUBEPCUTET.
— Mocksa ; bepnun : [Jupexr-Memma, 2019. — 37 c. — Pexxum pocrtyna: mo

noanucke. — URL: https://biblioclub.ru/index.php?page=book&id=560897
3. KamamnukoBa, A. A. IloHATUIiHO-KaTeropuaibHbId amnmapar

(bUHAHCOBO-2KOHOMHUYECKOTO JUCKypca : ydeOHoe mocoome : [16+] / A. A.
Kamamnukosa, U. B. IllepbakoBa. — Mocksa ; bepnun : Jlupekr-Meaua, 2021. —
72 c. : T1abm. — Pexum gocryma: mo moamucke. —  URL:
https://biblioclub.ru/index.php?page=book&id=602391

4, CeBocthsHOB, A. I1. Business English : yueOnoe nmocobue : [16+] / A.
I1. CeBocThsiHOB. — MockBa ; bepnun : [Jupexkt-Menua, 2019. — 744 c. — Pexum

JIOCTyIIA: o MTOJITHACKE. — URL:
https://biblioclub.ru/index.php?page=book&id=498551
S. Ammna, T. A. English for Business Communication=AHriauiickui

SI3BIK IS JICJIOBOTO OOIeHus : yuyeOHoe mocooue : [16+] / T. A. Ammuna, /1. H.
Karkwn. — 3-e m3a., crep. — Mocksa : @JIMHTA, 2021. — 111 c¢. — Pexum
JIOCTyIIA: o MTOJITHACKE. — URL:
https://biblioclub.ru/index.php?page=book&id=57951

JlomoTHUTEIbHAS JIUTEPATypAa:

1. KapakuneBa, B. JI. Ilar x ycmexy B OusHece. KopmoparuHas
KynsTypa=Steppingstone to Success in Business. Corporate Culture : y4ueOHOe
nocobue : [16+] / B. JI. KapakumeBa ; HoBocuOGupckuii rocymapcTBEHHBIN
TeXHU4YeCKui yHuBepcuret. — HoBocubupck : HoBocuOupckuii rocyapCcTBeHHBIN
TexHuueckuid ynmusepcurter, 2019. — 74 c. : wi., Tabn. — Pexum pocryna: mo
noamucke. — URL: https://biblioclub.ru/index.php?page=book&id=575432

2. Kauanosa, K. H. IIpaktnueckas rpaMMmaTHKa aHTJIMMCKOIO SI3bIKA C

yOpaKHeHUsIMU # kimodamu @ yyebnuk : [16+] / K. H. Kawanosa, E. E.
Nzpaunesuu. — Cankr-Iletepoypr : KAPO, 2018. — 608 c. — Pexxum noctyna: mo

noanucke. — URL: https://biblioclub.ru/index.php?page=book&id=574452
3. PeiakeBuu, A.B. [lenoBoii anrnumiickuii s3eik [Tekct] : ydeOHOe

nocoOue JJIsi CTYIGHTOB BTOPBIX KypCOB HEs3BIKOBBIX BY30B . - Kopones M.O. :
MI'OTY, 2018.- 117 ¢. - ISBN 978-5-91730-780-0

4, Pavlov, P. V. International business : yueOnuk : [16+] / P. V. Pavlov ;
HOxnpiit penepanphbiii yHUBepcuTeT. — PocTtoB-Ha-[ony ; Taranpor : FOxHbIN
dbenepanbhbiii yHUBEpCcUTET, 2019. — 295 ¢. : wn. — Pexxum goctyna: mo mojamnucke.
— URL: https://biblioclub.ru/index.php?page=book&id=577784
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6.2 dpaHny3CcKuUii A3bIK
OcHoBHas JauTEpaTypa

1. Hopmunontoa, O. A. [lenoBoil ¢paHIly3cKuid S3bIK : ydeOHOE
nocobue / O. A. Hopmuaontoa. — Jluneux : Jluneuxuii I'TTY, 2020. — 80 c. —
ISBN 978-5-907335-45-5. — TekcT : anekTpoHHbId // JlaHb : 3JIEKTPOHHO-
oubnmmoteunas cucrema. — URL: https://e.lanbook.com/book/169412

2. Kpaiicman, H. B. ®paniry3ckuii s3b1K: aenoBas U rnpodeccuoHalbHas
kommyHukanus / H. B. KpaiicMan ; MunuctepcTBo oopa3oBanus U Hayku Poccuu,
KazaHckuil HallMOHAIBHBIN UCCIEAOBATEIbCKUN TEXHOJIOTHYECKHI YHUBEPCUTET.
— Kazawp : Kazadckuil Hay4YHO-UCCIEOOBATEIbCKUNA  TEXHOJIOTMYECKHI
yauepcutet (KHUTY), 2017. — 108 c. — Pesxum nocryna: no noanucke. — URL:
https://biblioclub.ru/index.php?page=book&id=560572
JlonoJIHMTeIbHASA JIUTEepaTypa:

1. [onorBuna, H. I['pammartuka ¢paHIly3cKOro si3blka B CXeMax u
ynpaxkHeHusx. YpoBeHb A2-Bl: mocoOue mns uzydaromux ¢GpaHily3CKUN S3bIK :
[12+] / H. T'onotBuna, B. Tokapesa. — Cankt-IletepOypr : KAPO, 2018. - 176 c. :

WJL. — Pexxum JIOCTyIA: o MIOJIITUCKE. — URL.:
https://biblioclub.ru/index.php?page=book&id=574528
2. Ckopuk, JI. I'. ®paHuOy3ckuid S3bIK :@ NPAKTUKYM IO Pa3BUTHIO

HABBIKOB yCTHOU peun : yueObHoe nocobue / JI. I'. Cxopuk. - Mocksa : MII'Y,
2017. - 296 c. - ISBN 978-5-4263-0519-9. - Tekct : snextponHsid. - URL:
https://znanium.com/catalog/product/1341067

6.3 HeMenkuii A3bIK

OcHoBHas JauTeparypa:

1. BacunbeBa, M. M. Hemeuxunii 3bIk 11 CTYJI€HTOB-3KOHOMHCTOB :
yueOHuk / M.M. BacuibeBa, H.M. Mupsabekosa, E.M. CunenpHukoBa. — 5-€
u3n., ucnp. u gon. — Mocka : UHOPA-M, 2021. — 343 c. — (Bricuee
obpazoBanme: bakamaBpuar). — DOl 10.12737/1018051. - ISBN 978-5-16-

015119-9. - Tekct : AIEKTPOHHBIN. — URL:
https://znanium.com/catalog/product/1356162
2. BacunseBa, M. M. Hemenkuii s3bIK: JeI0BOe OOIeHHE : ydeOHOE

nocobue / M. M. BacunbeBa, M. A. Bacunwsesa. - Mocksa : Anbdpa-M : UHOPA-
M, 2020. - 304 c. - (bakanaBpmat). - ISBN 978-5-98281-379-4. - Tekcr :
anektponnbii. - URL: https://znanium.com/catalog/product/1061637

3. CutnukoBa, . O. JlenoBoii Hemerkuii 36k (B2—C1). Der Mensch
und seine Berufswelt : yueOnuk u npaktukym ais By3oB / M. O. CutnukoBa, M. H.

['y3b. — 3-e u3x., nepepad. u gon. — Mocksa : UznarensctBo FOpaiit, 2020. —
210 c¢. — (Bwicmiee ob6pazoBanue). — ISBN 978-5-534-14033-0. — Tekcr :
anekrpornbii // OBC FOpaiir [caiit]. — URL.: https://urait.ru/bcode/467519
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JIoToJTHUTEIbHAS JIUTEpaTypa:
1. Yepubimesa, H. I'. Wirtschaftsdeutsch: markt, Unternehmerschatft,
Handel = JlenoBoii HEMEUKHUI SI3BIK: PHIHOK, MPEAIPHHUMATEILCTBO, TOPTOBIS :

yueOnuk / H. I'. Yepnbimena, H. U. Jlsiruna, P. C. My3aneBckas. — 2-e u3f.,
ucnp. u gon. — Mocksa : ®OPYM : UHOPA-M, 2020. - 360 c. - ISBN 978-5-
91134-766-6. - Texct : AIIEKTPOHHBIN. - URL:
https://znanium.com/catalog/product/1061635

2. Apymkuna, T. C. Pa3roBopHbIl HEMELKUH S3bIK: HHTEHCUBHBIN KypC :
[12+] / T. C. SApymxkuna. — Caukt-IlerepOypr : KAPO, 2019. — 304 c. : un., Tab.
— Pexum JOCTyma: 10 [IOIHCKE. — URL:

https://biblioclub.ru/index.php?page=book&id=611100

7. Ilepeyens pecypcoB HHGPOPMALMOHHO-TEJIEKOMMYHUKAIUOHHOM CeTH
«AHTEpHET» HEOOXOAUMBIX JJIS OCBOCHUS TUCUMILIMHBI (MO1YJIs)

1. http://biblioclub.ru/ - Yaueepcurterckas oubarmoreka ONLINE

2. http://www.znanium.com/catalog - DnekTpoHHO-OMONIHMOTEUHAsS CHUCTEMa
ZNANIUM

3. https://lib.rucont.ru/search - HartnonanbHslit 1iudpoBoii pecypc PykoHT

https://urait.ru/ - O6pa3oBarenbHas miardpopma FOpait

5. https://e.lanbook.com/ - DnekTponHo-6ubOIMOTEUHas cuctema JIAHD

B

8. HepequL I/IH(l)OpMaHI/IOHHbIX TeXHOHOFHﬁ, HCIMOJIB3YEMBIX IIPH
OCYyHIE€CTBJICHNHN Oﬁpa3OBaTeJII>HOFO nmponoecca 1mo JTMCumIJInHe (MO)IyJIlO)

[IporpammHoOe oOecrieueHue:

. MS Office Word

. MS Office Power Point

NudopmarimoHHbie CIpaBOYHBIE CUCTEMBI:

DJIEKTPOHHBIE PECYPChl 00pa30BaTEIHHOM Cpelibl Y HUBEPCUTETA.
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