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1. IlepeyeHs NJIAHMPYEMBIX Pe3yJIbTATOB 00y4YeHUs 10 JUCHUIIMHE,
COOTHECEHHBIX C INIAHMPYeMbIMH pe3yiabTaTamu ocBoeHusi OIIOII

Heabro qucuurnabl « THOCTpaHHBIN S3bIK (J1€7I0BOI)» B HESI3BIKOBOM BY3€
ABJIIETCSI TIPUOOPETEHHE CTYJEHTAMHU KOMIETEHIIMM MPAKTUYECKOIrO BIIAJICHUS
JIETI0BOM JIEKCUKOM JIJIsl aKTUBHOT'O MMPUMEHEHHUS B MPO(HEeCCUOHATBLHOM OOIICHHH.

B npouiecce o0yueHus cTyAeHT NPUOOPETAET U COBEPILICHCTBYET CIEAYIOIIHE
KOMITETECHIIUHU:

OO0meKkyJIbTypHbIC KOMIIETEHIIUM:

- (OK-5) - crtocoOHOCTBIO K KOMMYHHKAIIMH B yCTHOM ¥ TUCEMEHHOM (hopmax
Ha PYCCKOM WM WHOCTPAHHOM A3BIKaxX ISl PEIICHHs 3aJad MEXIMYHOCTHOIO W
MEXKYJIbTYPHOTO B3aUMOJIEHCTBHS.

3agayaMu TUCITUTIMHBI SBIISIOTCS:

1. CoBepIeHCTBOBAaHUE JIEKCUKO-TPAMMATUYECKHX HABBIKOB B paMKaxX yCTHOW U
NUCHbMEHHOMN peuu B eJI0BOM cdepe;

2. O0y4eHue yCTHOM MHOSA3BIYHON peuu B AeI0BOU cdepe;

3. CoBeplilIeHCTBOBaHUE HABBIKOB YCTHOTO IYOJIMYHOTO BBICTYTIJICHUS;

4. CoBeplIEHCTBOBAHNE HABBIKOB UTEHHUSI U IOHUMAaHUs ayTEeHTUYHOM JIUTEpaTypbl
3aJJaHHOW HANpaBJIEHHOCTU HA MHOCTPAaHHOM SI3BIKE;

5. CoBeplilieHCTBOBaHME HABBIKOB MUChbMEHHOTO MIEPEBO/IA.

Ilocne 3aBepIIeHNs] OCBOCHUS JaHHOM TUCLHUILIMHBI CTYIAEHT JOJDKEH:

3HaTh:
® 3BIKOBOM MaTepuall (JIEKCUKY U TPaMMATHKY) B IIpeiesaX OTOOPAHHBIX TEM
u cep neaoBoro u mpodecCUOHATBHOTO OOIIEHHUS;
® [paBWJIA U CTPATETUH IOCTPOEHMS YCTHOTO ¥ MMCbMEHHOTO BBICKA3bIBAHUS C
LEJbIO IOCTHKEHUSI KOMMYHUKATUBHOM 11€JIH.
Ymern:
® [IOHUMATh JUAJOTUYECKUNA K MOHOJIOTUYECKUN TEKCT HA KOMMEPUYECKHUE TEMbI

JUIMTEJIBHOCTBIO 3By4aHHsl 5-10 MUHYT CO CKOpPOCTBIO NPEIBSABICHUSA C

yueOHol ¢onorpammer 140-150 crmoB B MuHYTY M coxepxaimie 1o 5%

HE3HAKOMOM JICKCHUKHU;

® I[IOHMMAaTh COAEPKAHUE MPEABABIAEMOro cO CKOpocThio 140-150 cnoB B

MUHYTY AUAJIOTHYECKOr0 U MOHOJIOTMYECKOI0 TEKCTa, JEKIUHU, Oecelbl Uiu

Tene(OHHOro pa3roBopa JIUTEIBLHOCTHIO 7-10 MUHYT, MOCTYMNAIOIIET0 U3

Pa3HbIX UCTOYHUKOB (HEMIOCPECTBEHHOE OOIIEHHE, ayITUO0- U BUJCO3AIHCH)

® [IOHUMaTbh OCHOBHOE COJEpKaHUE  ayAHO-TEKCTa IIOCIE€  IEpPBOIO

POCTYIIMBAHUS

® pa3BITPHIBATH CXOJHBIE C MPOUICHHBIMU JACTOBBIMU CUTYAIIUSIMHU JUATIOTH;

® ToJJepKUBaTH Oeceqy B 00beMe MPOIIEHHBIX KOMMEPUYECKUX TEM;

® Y4yacTBOBaTh B JUCKYCCHHU, BBIOMpAs A3BIKOBBIE CPEACTBA B COOTBETCTBUU C
cuTyalruen ooIeHus;



® pPE3IOMUPOBATH TEKCT, MPOBOJUTH OMPOC U MPE3CHTALUN
® BIAJETh M3YYAIOIIMMH, MPOCMOTPOBHIMU M TMOUCKOBBIMH BHJIAMH YTEHUS
(MCTIONB3YIOTCS TEKCTHI ICTTOBOM M KOMMEPUYECKON TEMATHKH, OTPAKAIOIINE
cnenmuuKy TMPOXOJUMBIX Ha Kypce pas3ielioB OW3Heca: MapKETHHT,
CTpaxoBaHUE, 00CYKJIEHUE YCIOBHUI 3aKIIOYEHUS JOTOBOPA U T.1.)
® [IKCaTh JEJI0BOE MUCHMO, TE3UCHI I0KJIaa, TEKCT MPe3eHTAIUY;
® [IKCaTh ICCE N0 U3YUYECHHON TEMaTHKE;
® COCTaBIATH MJIAH, TE3UCHI COOOIIEHUS/TOKIIAA;
e pedepupoBaTh U AHHOTUPOBATH TEKCT
® COCTaBJIATH (Pakc, ciyKeOHbIE 3aITUCKHU, PECC-PENU3bI, MPOTOKOJIBI U OTYETHI
Baapers:
® CIIyXO-TIPOM3HOCUTEIHHBIMU HABBIKAMU SI3bIKOBOTO U PEUEBOTO MaTepHaIa;
® HaBBIKAMHM OIEPUPOBAHUS S3BIKOBHIMU CPEICTBAMU B KOMMYHUKATHBHBIX
LEJISIX;
® HaBbIKAMH CaMOCTOSTEIbHOM pabOThI MO IMOBBIIMICHUIO YPOBHS SI3bIKOBOM
(peueBoif) KOMIIETEHIINH;
e HaBhIKaMH pedepupoBaHuUs, aHHOTUPOBAHHUS, COCTABIICHUS TE3WCOB, MHBIX

TpaHchopMalMii  TEKCTa, TMOJATOTOBKM  COOOLICHWH Ha  HAY4YHYIO
KOH(DepeHIuIo.

2. Mecto nucunmiuabl B ctpykrype OIIOII BO

Hucrtumnaa « MHOCTpaHHBIN A3BIK (I€I0BO)» OTHOCUTCS K JAUCIUIUIMHAM
0a30BOil 4YacTU OCHOBHOH Npo¢eCCHOHATIBHONW 00pa30BaTENbHON MPOTrpPaMMBbl
MOATOTOBKM OakanaBpoB 1o Hampasienuto 38.03.05 «busHec-unpopmatrkay
npouiib « DNEKTPOHHBIA OU3HECY.

JHucnuninHa 0a3upyeTcss Ha 3HAHUAX, MOJIYYEHHBIX MO paHee U3YYeHHBIM
nucuuruinHaMm: «IHoCcTpaHHbIN s3bIK» U KoMiieTeHIuu: OK-5.

OCHOBHBIEC TOJOXKEHUSI JAUCHUIUIMHBI JOJKHBI OBITh HCIOJB30BAaHBI B
JaJbHEUIIIeM MPU OCBOCHUHU MPOUYUX AUCHUIUIMH Y4EOHOTO TjIaHa, BHIMTOJIHEHUU
HUWP u Hanucanuu BbITYCKHON KBATU(PUKALUOHHON pabOTHI.

3. O0beM AUCHMILVIMHBI (MOAYJIs1) M BUABI Y4eOHO padoThI

OO011ast TPyI0€MKOCTb JTUCITUTUTMHBI JJIS1 CTYICHTOB OYHOM (DOPMBI COCTABIISIET
6 3aueTHBIX enuHUIIL, 216 Jacos.

Taomauua 1
Buabi 3anstuii Bceero Cemectp | Cemectp
4acoB 5 6
OO0uiast TPy10€eMKOCTh 216 72 72
OYHAS ®OPMA OBYYEHUSA
AyIMTOpHBIE 3AHATHS 96 48 48
Jlexuuu (JI) - - -




[Tpaxtuueckue 3ausatus (113) 96 48 48
Jlaboparopusie pabots (JIP) - - -
CamocrosiTejibHas padoTa 120 60 60
KypcoBbie paGoThl (IPOEKTHI) - - -

Pacuerno-rpaduyeckue padboTbl - - -

KOHTpOJILHaH paﬁoTa, JOMAaIlIHee 3a/laHue + + +
Tekyuuii KoHTpOJIb 3HaHmii (7 - 8, 15 - 16 Hexean) Tect + +
Bua uToroBoro KOHTpoJIst 3auer / 3auer DK3aMeH
IK3aMeH
3AOYHASA ®OPMA OBYUEHUA

Buabi 3anstuii Bceero Kypc 2

4acoB Ceccusn 3 i
AyIMTOpPHBIE 3AHATHS 24 24 -
Jlexmmm (JI) - - -
[Ipaktuueckue 3austus (I13) 24 24 -

JlaGopaTtopHusie padoTs (JIP) - - -
CamocrosiTejibHas padoTa 192 192 -
KypcoBbie paGoThl (IIPOEKTHI) - - -

PacuetHo-rpaduyeckue padboTsl - - -

KonTpoabsHasi padora, 1oMaliHee 3ajaHue + + -
By MTOroBOro KOHTpOJIs 3aver /
9K3aMeH -
9K3aMeH

4. Conep:xxanme QM CHUINIAHBI

4.1. TeMbl JTUCHHUILINHLI M BUABI 3aHATHI

HaumenoBanue tem Jlekunu,  Ilpaktnueckue 3aHsATHS B Kon
yac. 3aHATUS, MHTEPAKTUBHON = KOMIIETCHIIUN
Ounoe/ Yac dbopme, gac
320YHOE Ounoe / Ounoe /
3a04YHOE 3a04YHOE

AHIJIMHCKHUH SI3BIK
5 cemecTp (ouHast popma o0yuenusi) / 3 ceccusi 2 Kypc (3a04uHoe 00yueHue)

Tema 1. Starting a -/- 12/6 412 OK-5
business
Tema 2. Budgeting -/- 12/6 4/2 OK-5
Tema 3. Taxation -/- 12/6 4/2 OK-5
Tema 4. Joint-Stock -/- 12/6 4/2 OK-5
Company
Hroro 3a 5 cemecTp: -/- 48/24 16/8 -

6 cemecTp (0uHOe 00yueHue) / - (3a04HOE 00yUeHHe)
Tema 5. Production -/- 12/- 4/- OK-5

Tema 6. Labour Unions -/- 12/- 4/- OK-5



Tema 7. Preparation for -/- 12/- 4/- OK-5
negotiations

Tema 8. Business -/- 12/- 4/- OK-5
documents
Hroro 3a 6 cemecTp: -/- 48/- 16/- -

DpaHLYy3CKHH A3BIK
5 cemectp (ouHasi popma o0yueHus) / 3 ceccusi 2 Kypc (3a04uHoe 00y4eHne)

Tema 1. Prise de contact -/- 12/6 4/2 OK-5
Tema 2. En mission -/- 12/6 4/2 OK-5
d’affaire.
Tema 3. La -/- 12/6 4/2 OK-5
correspondence
d’affaire.
Tema 4. Le contrat. -/- 12/6 4/2 OK-5
Hroro 3a 5 cemecTp: -/- 48/24 16/8 -

6 cemecTp (0ouHOE 00yueHue) / - (3a04HOE O0yUeHHE)
Tema 5. Acteurs -/- 12/- 4/- OK-5
économiques.
Tema 6. Prise de parole. -/- 12/- 4/- OK-5
Tema 7. Marketing. -/- 12/- 4/- OK-5
Tema 8.Résultats et -/- 12/- 4/- OK-5
Tendances.
Hroro 3a 6 cemecTp: -/- 48/- 16/- -

Hemenkmui si3bIk
5 cemecTp (ouHasi popma o0yueHus) / 3 ceccusi 2 Kypc (3a04uHoe 00y4deHue)

Tema 1. Arten der -/- 8/4 2/1 OK-5
Unternehmen.
Tema 2. Deutsche -/- 8/4 2/1 OK-5
Aullenhandels
Wirtschaft
Tema 3. Die Bewerbung -/- 8/4 2/1 OK-5
Tema 4. Die -/- 8/4 2/1 OK-5
Geschéftsreise.
Tema 5. Erste Kontakte -/- 8/4 4/2 OK-5
Vorstellung.
Tema 6. Aufbau und -/- 8/4 4/2 OK-5
Struktur einer Firma
Hroro 3a 5 cemecTp: -/- 48/24 16/8 -

6 cemecTp (0uHOe 00yueHue) / - (3a04HOE 00yUeHHe)
Tema 7. Die -/- 8/- 21- OK-5
Verhandlungen.
Tema 8. Der Vertag. -/- 8/- 2/- OK-5

Abschluss des
Vertrages.



Tema 9. Lieferung
Lieferbedingungen.
Tema 10. Preise.
Zahlung.

Tema 11.
Konventionalstrafe.
Force Major.

Tema 12. Sicherung.
Garantie.

Hroro 3a 6 cemecTp:
Hroro:

/-

/-
/-

8/- 2/-
8/- 4/-
8/- 4/-
48/- 16/-
96/24 32/16

4.2 Coaep:xaHue TeM JUCUMILTHHbBI

Tema 1. Starting a business.
Jlexcuueckuu mamepuan:

e Starting a Business

e Business plan

e Getting a Credit
Tema 2. Budgeting.
Jlexcuueckuu mamepuan:

e Budgeting

e Insurance

e A loan agreement

Tema 3. Taxation.
Jlexcuueckuii mamepua:
e Taxation
e Business Organization
e A Loan Agreement

AHIJIMUACKUAN A3BIK

Tema 4. Joint-Stock Company.

Jlexcuueckuii mamepua:
e Joint-Stock Company
e Organization Structure
e A Loan Agreement

Tema 5. Production.
Jlexcuueckuii mamepuai:
e Production
e Products and Brands
e A Loan Agreement

5 cemect

6 cemecT

OK-5

OK-5

OK-5

OK-5



Tema 6. Labour Unions.
Jlexcuueckuu mamepuar:

e Labour Unions

e \Who Needs Unions?

e Events and Default
Tema 7. Preparation for negotiations.
Jlexcuueckuii mamepuar.

e Preparation for Negotiations

e Business Letter

e Types of Business Letters
Tema 8. Business documents.
Jlexcuueckuu mamepuan:

e Business Documents

e The Bill of Handing

e The Bank of England

DOpaHLy3CKHH A3bIK
D cemecTp

Tema 1. Prise et contact.
I’ pammamuueckuti mamepuan:

e Pronoms complements

e Interrogation
Jlexcuueckuu mamepuan:

e Faire un tour de table
Une conversation téléphonique
Prendre (changer) rendez-vous

e Organiser son temps de travail

e Agenda
Tema 2. Enmission d’affaire.
Fpafwwamuqecxud mamepuai.’

e Conditionnel

e Futur simple et futur proche.
Jlexcuueckuu mamepuan:

e A I’aéroport

e Réservation d’une chambre d’hotel

e Travailler a 1’étranger

e Les moyens de communication

e A ’exposition.
Tema 3. La correspondence d’affaire.
I pammamuueckuti mamepuan:

e Temps passes de I’Indicatif

e Pronoms relatifs et possessifs
Jlexcuueckuu mamepuan:

e Lacommande (changement, annulation)



L’offre et la demande
Service clientele
Reglement de Facture
e Lareclamation
Tema 4. Le contract.
I pammamuueckuti mamepuan:
e Demonstratifs
e Forme passive.
Jlexcuueckuu mamepuan:
e Le contrat et ces types
Le contrat de travalil
Le contratd’achat-vente
L’objet du contrat
Les conditions de vente
La livraison
Le payment
Le force-majuer et 1’arbitrage
6 cemectp

Tema 5. Acteurs économiques.
I’ pammamuueckuti mamepuan:

o Infinitif

e Formes non-personneles du verbe
Jlexcuueckuu mamepuan:

e Diversité des entreprises
Bangue de credit
Créer une entreprise (les formalités)
Profil de créateur
Réussirdans les affaires
Résoudre des conflits du travail

e Recherche des capitaux.

Tema 6. Prise et parole.
I pammamuueckuti mamepuan:

e Subjonctif
Jlexcuueckuii mamepua:

e Pratiquer 1’éconte active
Expliquer des mofirations
Faire une présentation
Poser les bonnes questions
Points de vue

e Réunion de travail.

Tema 7. Marketing.
I’ pammamuueckuti mamepuan:

e Subjonctif



e Passe simple et Passe compose
Jlexcuueckui mamepuar:
e FEtude du marché
Définition du produit
Méthodes de distribution
Publicité (Force du vente)
Offre et demande
e Profil du manager.
Tema 8. Résultats et Tendances.
I pammamuueckuti mamepuan:
e Discours indirect
e Indefinis
Jlexcuueckuu mamepuan:
e Secteur d’activité
Entreprise en chiffre
Comptes de I’exercice
Commerce exterieur
Organisation commerciales internationales
Hemenxmuii A3bIK

5 ceMecTp

Tema 1. Arten der Unternehmen
Jlexcuueckui mamepuar:

e Einzelkaufmannische Unternehmen.

e Personengesellschaft.

o Kapitalgesellschaft.

e Rechtform der Unternehmen.
Tema 2. Deutsche Aufienhandels Wirtschaft.
Jlexcuueckuu mamepuan:

e Ausfuhrgiiter.

e Einfuhrguter.

e Handelsaustausch.

e ErschlieBung der Aullenmarkte.
Tema 3. Die Bewerbung
Jlexcuueckuu mamepuan:

e Bewerbungsanzeigen.

e Bewerbungsschreiben.

e Telefonische Bewerbung.

e Vorstellungsgesprach.

Tema 4. Die Geschaftsreise.
Jlexcuueckuu mamepuan:

e Besuchs Vereinbarung.

e Hotelreservierung.

e Ticketbuchung.



e Vereinbarung der Termine.

Tema 5. Erste Kontakte Vorstellung.
Jlexcuueckui mamepua:

e BegriiBung. Anrede.

e Vorstellung formen.

e Verabschiedung.

Tema 6. Aufbau und Struktur einer Firma
Jlexcuueckui mamepuar:

e Personal einer Firma.

e Abteilungen und Produktion.

e (Geschiftsfiihrung.

6 cemecTp
Tema 7. Die Verhandlungen.
Jlexcuueckuii mamepuar:

e Die Anfrage.

e Das Angebot.

e Die Bestellung.

e Die Bestitigung des Auftrages.
Tema 8. Der Vertag. Abschluss des Vertrages.
Jlexcuueckuu mamepuan:

e Besprechung des Vertrages.

e Abschluss des Vertrages.

e Gegenstand des Vertrages.

e Allgemeine Vertragsbedingungen.
Tema 9. Lieferung Lieferbedingungen.
Jlexcuueckuu mamepuan:

o Liefertermine.

o Lieferarten.

e Vorauslieferung, Teillieferung.

e Verpackung.

Tema 10. Preise. Zahlung
Jlexcuueckuii mamepua:

e Gesamtwert des Vertrages.

e Arten der Zahlungen.

e Arten des Akkreditivs.

e Bankoperationen.

Tema 11. Konventionalstrafe. Force Major.
Jlexcuueckuii mamepuai:

e Die Riickfrage.

e Reklamationen.

e Das Schiedsgericht.

e Umstinde Hoherer Gewalt.

Tema 12. Sicherung. Garantie.



Jlexcuueckuu mamepuar:
e Garantieschreiben.
e Sicherungsgesellschaften.
e Einraumung der Garantie.

5. IlepevyeHb y4eOHO-METOANYECKOTO O0ecTedeH s IJIsl CAMOCTOSITEIbLHO
pPatoThI MO TUCHUTLINHE

«Metoauueckue ykazaHus Jisi 00y4aronuxcsi o OCBOCHHUIO AUCIIUTUIMHbBI
TecThl AJIs1 POMEKYTOYHOTO KOHTPOJISL.

Marepuaisl K 3a4eTy.

Marepuaisl K 3a4€Ty C OLEHKOM.

=l =

6. @DoH/1 OLIEHOYHBIX CPEJCTB IJIs MPOBeeHUsI POMEKYTOUHOM
aTrrecTaliuM 00y4YAIOIUXCA MO0 TUCHUILINHE

@oHJ OLICHOYHBIX CPEACTB JIJISl MPOBEICHHS MPOMEKYTOUYHOM aTTeCTAlluU
oOyyaromuxcsi Mo aucuuiuiniHe «MHoOCTpaHHBIA S3BIK (71€7I0BOI)» TMPUBEICH B
[Tpunoxenuu 1 x Hacrosiel Pabouelt nporpamme.

7. IlepeyeHb OCHOBHOM U JONOJHHUTEILHON Y4eOHOM JIMTEpPaTypHI,
HE00X0AMMOM 1JIsl OCBOCHUS TUCUMILIUHBI

7.1 AHIJINUCKHUH A3BIK
OcHoBHas JuTeparypa:

1. Mununa, O.I'. Ba3oBbiii mpodecCHOHANBHBIN AHTIMUCKUN SI3BIK :
yueOHoe nocodue : [12+] / O.I'. Mununa. — Mocksa ; bepaun : Jupexr-Menaua,
2020. — 160 c¢. : wn, Tabm. — PexuM gocTyma: MO TMOINHUCKE. —
URL.: https://biblioclub.ru/index.php?page=book&id=595465

2. [Tpuknagnas sxoHomrka=Applied Economics: Study Pack : yueOnuk /
T.A. bapanosckasi,  A.B. 3axapoa, T.b.Ilocnenosa, FO.A.CyBopoBa ;

HannoHnanbHbINM HCCIIeI0BAaTENbCKUN YHUBEPCUTET — BpICIIas MIKOIa SKOHOMHUKH. —
MockBa : M3nmarenbckuii noM Breicmen mkoabl 3xoHomuku, 2016. — 469 c. —

(Aarnuiickuii Uit podecCHOHANIOB). — Pexxum gocTyma: 1o TMOAMHCKE. —
URL.: https://biblioclub.ru/index.php?page=book&id=445513
3. CeBOCTBSHOB, A.Il AHTImickui SI3BIK JICJIOBOT'O u

npodeccuonansHoro oodmenus / A.Il. CeBoctbsiHOB. — M31. 3-€, gom. u nepepad. —
Mocksa ; bepnun : [Iupext-Meaua, 2018. —417 c. — Pexxum goctyna: no noJnucke.
— URL.: http://biblioclub.ru/index.php?page=book&id=496119
JlomoJIHUTE IbHAA JINTepaTypa:
1. XamunoBa, JI. A. English for students of economics: YueOGHuk

aHTJIMICKOTO sI3bIKa JJIsi CTYJEHTOB 3KOHOMHYECKHX crenuanbHocTeil / JLA.
Xamunosa. - 3-€ u3M., A0m. u nepepad. - Mocksa : @opym, 2015. - 384 c. (I10O).


https://biblioclub.ru/index.php?page=book&id=595465
https://biblioclub.ru/index.php?page=book&id=445513
http://biblioclub.ru/index.php?page=book&id=496119

ISBN  978-5-91134-654-6. -  Texct :  onektponnsni. -  URL:
https://znanium.com/catalog/product/501146
2. [lesenéBa, C.A. ['paMMaTHka aHTJIMICKOTO s3bIKa : yueOHOE TTocoOue
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1.

IlepeyeHb KOMIIETEHUMH € YKAa3aHUEM ITANoOB UX (popMUPOBaAHUA B
npouecce 0CBOCHHS 00pa3oBaTeIbHON IPOrPaMMbl

ouanozu;

Paznen B pesynbrate usydenus pasnena IUCLHUIUINHEL,
JIICLUILITHHBI obecrnieunBaroniero GopMupoBaHue KOMIIETCHIINH (WIH €€
, 4acTH), 00yJaloMuHCs JOJKEH:
obecrieurBa
Nunexc Conepxanne o
Ne 201107078
KOMIIETCHI] | KOMIIETCHIIHU
/I (dhopmupoBaH
uu (wn ee gacTH)
ue 3HATh yMeTh BIAJICTh
KOMIICTEHITH
u (um ee
4acTH)

1 OK-5 cnocoonocmulo | Anenuiickuii | © A3ZBIKOBOU | * nonumamp | ° cayxo-
K A3BIK: Mamepuan ouanozuueckuii U | nRPOU3HOCUmen
kommynuxayuu | Tema 1-8 (nexcuxy u | MOHOI02UYECKUTL bHBIMU
¢ ycmnou u | @panyyscku | zpammamucxy) 6 | mexcm Ha | HagvIKamu
RUCLMEHHOIL Il A3bIK: npedenax KommepuecKue A3BIKOGO20 U
dopmax Ha | Tema 1-8 Omoopannvix mem | memol peueeozo
DPyccKom u | Hemeyxui u cghep 0enoeozo u | onumenvbHOCMbIO Mmamepuana;
UHOCIMPAHHOM | A3bIK: npogheccuonanvnoz | 36yuanus 5-10 | » HagvIKaMu
AZBIKAX ona | Tema 1-12 0 o0uenus; Munym co | onepupoeanus
Ppeuwienun 3a0au . npasuna u | ckopocmuio A3BIKOGLIMU
MeHCTUYHOCIH cmpamezuu npeovaeneHUun ¢ | cpeocmeamu 6
020 u nocmpoenus yuebonoi KOMMyHUKamu
MEMNCKYIbMYPH YCMHO20 u | ponozpammor  140- | envix yensax;
020 RUCLMEHHO20 150 cnoe ¢ munymy | ® HagvlKamu
e3aumodeiicme 6LICKA3LIGAHUA  C | U coOdeprcaujeli 00 | camocmosnmens
us uenvio 5% He3HAKOMOIL | HOUI padomul no

oocmudiceHUuA JleKcuKu; noevluienuIo
KOMMYHUKAMUBHO | * ROHUMAMb | YPOGHA
i yenu. cooepircanue A3ZbIKOGOIL
npeovasnaemozo co | (peuegoi)
ckopocmuio 140-150 | komnemenyuu;
cl1o6 6 munHymy | °® HagbIKaMU
ouanozuueckozo u | pegpepuposanu
MOHOI02UYECK020 1,
mekcma,  JeKyuu, | AHHOMUPOBAHU
beceovt uau | a, cocmasnenus
menegonnozo me3ucoe, UHBIX
paszzoeopa mpancghopmay
onumenvHocmoulo 7- | uil mexcma,
10 Mumnym, | no020moeKu
nocmynamuiezo u3 | cooouienul Ha
DPa3nbix HayyHyIo
UCMOYHUKO8 Konghepenyuio
(nenocpeocmeennoe
obwenue, ayouo- u
6U0€03aNUCh)
. nonumamsp
OCHOBHOE
cooepoicanue ayouo-
mekcma nocne
nepeozo
npocaywueanus
. pasvicpvieams
cxo0uble c
npoitdeHHbIMU
0en106vimu
cumyayuamu




*  nooodepicusams
becedy 6 oobveme
nPOIIOEeHHbIX
KoMMmepuecKux
mem;

* yuacmeosamv 6
oucKyccuu,
6u10UpaAn  A3BIKOBLIE
cpeocmea 6
coomeemcmeuu ¢
cumyayueil
oowenusn;

*  peslomupogamp
mekcm, npPoOoOUmMb
onpoc u
npesenmayuu

. en1ademov
uzyuarouumu,
npPOCMOMpPOSvIMU U
nOUCKO8BIMU
euoamu uymenus
(ucnonwvzyromcesa
meKcmol 0e1060i u
KOMMepUecKoil
memamuxu,
ompadicaroujue
cneyugpuxy
npoxoouMbix Ha
Kypce paszoenos
ousneca:
Mapkemune,
cmpaxoeanue,
obcyscoenue
ycaoeuii
3aKnI0Yenus
002060pa u m.o.)

* nucamvp 0enogoe

nucomo, me3uceol
0oKnaoa, mexkcm
npezenmavyuu;
* nucams rcce no
U3y4UeHHOoUl
memamuxe;
* cocmaegnamo NaaH,
me3ucol
CO00WeHUA/00K1a0
as
* pegpepuposamv u
AHHOMUPOGAM b
mekcm
* cocmaenams haxc,
cayscednvie
3anucku, npecc-
penusbl,
HPOMOKOIbL u
omuemal
2. Onucanue nmokaszareje 1 KpurepueB OLCHUBAHUSA KOMIIETEHUMH HA

PA3INYHBIX 3TAIlaxX UX (l)OpMPIpOBaHI/IH, OIIMCAHHC IIKAJ OICHUBAHUA




Kon HucTpymeHT, Iloxa3zarenn Kpurtepnu onenku
KOMIIeTeHII UM OlIeHUBAIOLIU I OlLleHUBAHUSA
c¢()opMHPOBAHHOCTH KOMIIeTeHIIUH
KOMIIeTeHIIHH
OK-5 Tecm A) ITonnocmoro IIpoeooumcsa é nucomennoil
cpopmuposana — 90% ¢opme. Bpema, omeedennoe na
NPAGUILHBIX OMEEM 08 npouedypy — 45 munym.
b) uacmuuno Hesexa — 0 6annos.
chopmuposana — 70% Kpumepuu oyenxu onpedensromes
RPAGUABLHBIX 0MEEMO6 HPOYEHNIHBIM COOMHOULEHUEM:
B) ne chopmuposana — Yooenemeopumenvnuo —om 51%
50% u menee nPAsUIbHBLIX OMEEM 08
RPAGUIBLHBIX 0MEEMO6 Xopouio — om 70% npagunvrbix
omeemoes
Omauuno — om 90% npasuibhbix
omeemos
Maxcumanvnwtii 6ann — 5.
OK-5 Ayouposanue A) ITonnocmoro Ilpoeooumcsa é ycmnuoii popme.
(Ycmuasn peus) cpopmuposana — 5 1. Oyenusaemcsa onpedenenue
oannos KOMMYHUKAMUGHBIX HAMEPEHUT
b) uacmuuno yuacmuukoe oduienus (coznacue,
chopmuposana — 3-4 coeem, oomen ungpopmanueit) (1
oanna oann);
B) ne cipopmuposana — 1 | 2. Ouyenueaemca nonnoma,
u menee 641106 MOYHOCMb U 271YOUHA NOHUMAHUA
cmuicna mekcma; (1 6ann);
3. Ouenueaemcs adeKeamHocCmos
eocnpusmus 0CHO8HOU
ungopmayuu cmMblci06b1X Yacmeil
cooowenusn (1 6ann);
4. Onpeodenenue memul (uoeu) (1
oann);
5. Ouyenusaemca unmepnpemayus
Xapakmepucmuk codeceOHUuKos
(coyuanvnsix, 603pACMHBIX,
RCUXO0N02UYECKUX, POSIU, CILENEeHb
ux 3Hakomcmea u m. 0.) (1 6ann).
Makcumanvholii 6an — 5 6a1106.
OK-5 Ilepesoo A) Ilonnocmuio IIposooumcs 6 RUCbMEHHOU
(Ilucomennasn peus) cpopmuposana — 5 ¢opme.
bannoe 1. Ouenusaemca mounocms u
b) uacmuuno «adekeamnocms)y  nepeeooa (1
cpopmuposana — 3-4 oann);
banna 2.  Ouenusaemcs noanoma,
B) ne chopmuposana — 1 | mounocmo u 2nyéouna noHumanusn
u menee 6an108 cmuicna mexkema; (1 6ann);
3. Ouenusaemcs a0eKeamHoOCHIb
eocnpuamus OCHOBHOIL
ungopmayuu cmuici08vIx uacmeil
cooowenus (1 6ann);
4. Onpeoenenue memut (udeu) (1
oann);
5. Ouenusaemca unmepnpemayus
Xapakmepucmux cobeceonukos
(coyuanvnuix, 603PACMHUIX,
HCUXO0N02UYECKUX, ponu, CHIENneHd
ux 3Hakomcmea u m. o.) (1 6ann).
Maxcumanvholii 6a1 — 5 6annos.
OK-5 Jlenosas uzpa A) Ilonnocmuio Ilposooumcsa é ycmnoii hopme.

cghopmuposana — 5
oannoe

1. Ouenuearomcs 3Hanue
JIeKCUUeCKo20  mMamepuana u
ymenue e20 ucnonvioeamsv (2
oanna);




b) uacmuuno 2, Ouenusaromces

chopmuposana — 3-4 npezenmayuonnvle Hasviku (1
oanna oann);

B) ne cpopmuposana —1 | 3. Ouenusaemcs YyMeHue
u menee 6annos OUANOZUYECKOT U MOHOTIOZUYECKOIL

peuu (2 banna);
Makcumanvnoii 6ann — 5.

3. TunoBbie KOHTPOJIbHbIE 32[IaAHUS UJIU MHbIE MATEPHUAJIbI, HEO0OX0AMMbIE
JJISL OLlCHKH 3HAHUI, YMEHUI, HABBIKOB U (MJIM) ONBITA AeATeJIbHOCTH,
XapaKTepu3yIuX 3Tanbl GOpMHUPOBAHHMS KOMIIETEHIIUI B IIpoLecce
0CBOEHMS 00Pa30BaTEIbHOI MPOrpaMMbl

3.1 Ilpumep Tecta

AHIJIHUUACKHAN A3BIK

Business tense review
A: Time Clauses
1. Match at least one of these time clauses with each of the sentences in a to j.

when | joined this company a) I didn’t have a lot of experience

in the 1990s b) My boss uses a laptop

the other day ¢) | was looking for a different job

during a meeting d) I worked for my present company’s major
competitor

recently e) | have been working on this project

since January ) I last made a conference call in English

hardly ever g) I’'m flying to Munich

by Tuesday h) I’11 finish this report

never 1) I was caught making personal phonecalls

for a year j) I’ve had a lot in my in-tray in a fortnight’s time
this week

2. Make true sentences about yourself using each of the time clauses.

3. Read out one of your sentences without the time clause and see if the other
students can guess which time clause is true for you.

Discussing Grammar

B: Grammatical similarities: Aspect and voice

What are the similarities between these different forms?

la) I can’t talk. ’m meeting a client.

1b) I was just closing the deal when my direct boss walked in and ruined everything.
1c) My plane will be landing just as yours is taking off.

2a) I’ve been in exactly this situation many times.
2b) They had already accepted a rival bid by the time we had ours ready.
2¢) They will have increased sales by 50% well before the projected time.

3a) A good team is made from good individuals
3b) The computer, like so many other inventions, was invented to help us wage war



3c) Wine has been produced here since the year dot.

C: Grammatical differences

Why are different tenses used in the contrasting sentences?
1a) | work for a well-known multinational

1b) I’'m working on restructuring the company

2a) What were you doing when the headhunter called?
2b) What did you do when the headhunter called?

3a) When we arrived, they introduced the main conference speakers
3b) When we arrived, they were introducing the main conference speakers
3c) When we arrived, they had introduced the main conference speakers

4a) I’ve worked with several very prestigious clients
4b) 1 worked with several very prestigious clients

5a) I’ve been replying to customer enquiries all day

5b) I’ve nearly cleared the backlog of enquiries from the Xmas break

Suggested Answers

A 1. Many examples are possible. If students come up with an example that is not
clearly wrong or right, ask them to explain how they imagine the circumstances/
situation of the sentence to be.

B1. All the sentences express a temporary action that is in progress at a particular
time.

B2. All the sentences connect two different times, e.g. the present and the past for
the Present

Perfect.

B3. All are passives- i.e. the grammatical subject of the sentence is not the same as
the ‘agent’- who is doing the action.

C1. The first is seen as generally true or permanent, whereas the second is seen as
temporary.

C2. The first is a (temporary) action in progress when something else happened (or
interrupted), whereas the second is a simple sequence of events.

C3. Similar to C2, but also with an action that is completed before another happens
(Past Perfect)

C4. Contrast between an unfinished time (perhaps ‘in my life’ or ‘this month’) with
a finished time (‘last year’ or ‘in my last job’).

C5. Contrast between a sentence where the action is important (replying) and where
the result is important (cleared the backlog). Point out that ‘How much?’ is usually
answered with the Present Perfect Simple and ‘How long?’ with the Present Perfect
Continuous.

DpaHY3CKHUH SA3BIK
|. BoiOepuTe npaBUIIbHBIN BAPHAHT.
1.Le directeur exige que vous ... a ce projet.




arenoncez  b.renonciez c.renoncerez  d.ayez renoncé
2.Elle veut aller aux Etats-Unis, pourvu qu'elle ... le visa.

a. obtienne b. obtiendra c.aobtenu d. ait obtenu

3.Elle espére que sa fille lui... une bonne surprise.

a. fera b.fasse c.aitfait d. ait faite

4. Mon frere n'a jamais visité le Louvre bien qu'il... a Paris tous les deux
a.est allé b.allait c.va d.aille

5.Elle n'est pas contente que tu ... seule hier soir.

a.la laisses b. ’aies laissée  c. I'as laissée  d. I'as laissé

6.Je vois bien qu'elle ... étre dérangée.

a.ne veuillepas  b.neveutpas c.n'aitpasvoulu d. ne voulut pas
7.11 est propable que le maire ... des mesures de sécurité.

a.prendra b. prenne c.prises d. ait pris

8.Adressez-vous a cette dame! Il est possible qu'elle ... vous renseigner.
a.pourra b.puisse c.aitpu d.apu

9.1l a l'air fatigué; je ne suis pas sir qu'il... de bonnes vacances.

a. passe b. ait pass€ées  c.soitpass¢  d. ait passé
10. Notre grand-mere attendait que tu lui... .
aécrives  b. écrites  c. €cris d. aies écrit

11. J'espere qu'elle ... ses cours de danse 1'année prochaine.
a.reprendra  b.reprenne  c.aitrepris  d. soit reprise
12.. C'est ma meilleure amie bien qu'elle ... un caractere difficile.
a. est b.a c. ait d. ait eu

13. Je ne suis pas stire que la secrétaire ... notre arrivée.

a.avait confirmé  b. aconfirmé c.confirme d. ait confirmé
14. Je suis content que ce jour-la, mon frére ... preuve de courage.
a. a fait b.faisait  c.aitfait d. fasse

15. Je doute qu'elle ... se marier avec cet homme.

a. veuille b.veut c.voudrait d.voulait

16. 11 est probable qu'elle ... a la féte.

a.viendra b. soit venue c.soitvenu d.vienne

17.11 parait qu'elle ... des médicaments.

a.prend b. prenne  c.aitpris d. soit prise
18. Son frére était furieux qu'elle ... sa voiture,
a. casse b. avaitcass€  c. ait cassé d. ait cassée
19. Elle regrette que tu ... son dessin.
a. as jeté b.avaisjet¢  C. jette d. aies jeté
20. Je crois qu'il... sa réservation.
a. a annulé b. annulait c.annule  d. ait annulé

I1. PackpoiiTe ckOOKH, BLIOUPAS MeKIY U3bIABUTEIbHBIM H COCJIATATEIbHBIM
HAKJIOHEHHEM.
1.Je suis sar qu'il (aller) nous chercher a la gare demain matin.

2.11 est impossible qu'ils (traduire déja) le texte.
3.11 parait que les syndicats (organiser) une greve.




4. Maman préfere que je (faire) les études a la faculté de médecine.

5.Mes parents ne voulaient pas que je (partir) seul.
6.Elle espére que tu lui (rendre) le disque demain matin.
7.Le professeur est content que vous (bien apprendre) la grammaire.

I1 est évident que cette fille (savoir) quelque chose

I11.CoctaBbTe dpasbl, cTaBs IJ1aroJ NpUAATOYHOTO Npeato:kenus B Subjonctif
present.

[l est possible que.....

1. il a raison.

2. nous avons la grippe.

3.elle est fatiguée.

4. il fait tout lui-méme.

5. elle va avec nous.

6. vous €tes imprudents

7. j’ai de la fievre.

IV. Ha ocHoBannu uHdopManuu, moJy4eHHOH BaMU H3 TEKCTOB JAHHOIO
0JI0Ka, YKaKUTe HOMepa MPaBWIBLHBIX BbICKA3bIBAHMIA.

. Le pére de Charles de Gaulle est militaire.

. Charles de Gaulle est un grand savant francais.

. La mere avait une grande autorité sur Charles.

. Le jeune de Gaulle avait une vive intelligence.

. Il a termin¢ 1’ecole militaire.

. Pendant la Deuxiéme guerre mondiale il a fait prisonnier.

. En 1962, 1l est élu le Président de la France.

. Georges Pompidou lui a succédé comme le President.

9.Son tombeau se trouve au Panthéon.

10. Gérard Dépardieu fait un tandem gagnant avec J.-P. Belmondo.

11. Dépardieu incarne plusieurs personnages historiques.

12. Gérard Dépardieu a la passion pour les affaires.

V. BcraBbTe npomnylieHHble CJI0Ba W3 [JaHHBIX B TMNPaBoil KOJOHKe B
COOTBETCTBHE CO CMBICJIOM NMPOYNUTAHHBIX BAMH TEKCTOB.

001N B Wi —

A,

Charles de Gaulle est né¢ a Lille. Son pére 1 a 1’éducation de a. le visage
son fils. Charles adore I’histoire et les lettres, mais le métier 2 b. la
I’attire surtout. Pgndant la guere de 14-18 il était 3 et i! a fait Resistance
4 pendant 32 mois. Apres la guerre commence sa carriére 5. :

: : c. devient
Il publie plusieurs 6 sur la guerre. Lorsque les Allemands 7 la d .
France, il a ét¢é nommé général de brigade. Aprées la trahison ' raPPof
de Pétin, Charles de Gaulle est en téte de 8 francaise et entre €. ml_lltalre
dans la l1égende. En 1962 il 9 le Président de la France. 11 10 f. veille
dans le monde sa politique d’indépendance par 11 aux deux g. desarmes
“blocs”. L’¢re gaulienne a enrichi le patrimoine des h. envahissent

réalisations transformé 12 de la France.

prisonnier




J. blesse
K. ouvrages
|. inaugure
B.
Elle est I’'une des 1 a lancer la mode des cheveux courts. | a. petite
Elle 2 de porter les premiers pantalons, la jupe plissée 3, | b. courte
le tailleur orné des poches. La c¢lebre 4 robe noire | partout
devient un classique de 5. Elle dit que la toilette d’une d. citation
femme doit étre 6, mais les accessoires 7 étre riches. La | =~ .
proximité de 8 avec les artistes était toujours a I’honneur. €. SIfT_]pIG
Chanel est la premiére couturiére a 9 ses propres parfums. | f- doivent
Elle a créé une des maisons de 10 les plus importantes et | g. garde-robe
qui porte son nom. Son style est copié dans le monde. La | h. propose
plus connue 11 de Coco Chanel est: “ La mode se | j. premiéres
démode, 12 jamais”. i. lestyle
k. Mademoiselle
l. lancer

HeMenknii i3bIK
Bestimmen Sie bitte die richtige Zeitform.
. Mein Bruder ist den ganzen Abend zu Hause geblieben.
. Sie werden bei uns lhre Freizeit gut verbringen.
. Sie hatte das neue Lehrbuch meinem Freund gegeben.
. Er legte heute eine Priifung ab.
. Ich werde den neuen Roman erst im nichsten Monat lesen.
. Er nahm dieses Lehrbuch in der Bibliothek.
. Am Wochenende besuchen wir unsere Freunde.
. Um halb neun hat er sich angezogen.
. Gustav fahrt heute in sein Heimatdorf zuriick.
. Présens b. Priteritum c. Perfekt d. Plusquamperfekt e. Futurum
I1. Ergdnzen Sie bitte die Sitze durch die Verben im Prdteritum.
1. Vorige Woche ... ich nach Moskau. 2. Mir ... diese Stadt sehr. 3. Ich ... durch die
Strassen. 4. Ich ... im Hotel. 5. Am nichsten Morgen ... ich bis neun Uhr. 6. Dann ...
ich spazieren. 7. Dann ... ich meine Eltern in Gottingen ... . 8. Ich ... mit ihnen {iber
meine Eindriicke. 9. Am Nachmittag ... ich zum Roten Platz! 10. Das ... super!

D OO NO NP WN K

sich ansehen, gefallen, sprechen, fahren, sein, schlafen, anrufen, sich waschen,
gehen, wohnen, lesen

I11. Ergiinzen Sie bitte die Siitze durch haben und sein in richtiger Form.

1. Ich ... das noch nie gehort. 2. Wer ... zu Hause geblieben? 3. Wer ... nach Berlin
gefahren? 4. Wie ... dir der neue Film gefallen? 5. Du ... den Text nicht verstanden.
IV. Ergiinzen Sie bitte die Siitze durch die Verben im Priiteritum.



1. kennen lernen: Damals ... ich meine Freundin .... 2. studieren: Sie (ona) ... an
der Universitdt in Bonn Germanistik. 3. arbeiten: Ich ... damals bei der Bank. 4.
aufstehen: Um acht Uhr ... Peter .... 5. abholen: Inge ... mich regelméBig von der
Arbeit... 6. heiraten: Nach einem Jahr ... wir. 7. suchen: Ich ... eine Wohnung in
der Néhe von Bonn. 8. wohnen: Wir ... drei Jahre in K&nigswinter.

V. Finden Sie bitte eine richtige Ubersetzung.

1. Die Studentin legt erfolgreich die Priifungen ab.

a) CTyZieHTKa YCIENIHO ¢/1ajla YK3aMEHBI.

b) CTyneHTKa yCrenrHo ¢1aéT SK3aMEHBI.

¢) CTyleHTKa c1acT 3K3aMEHbI YCIIEHIHO.

d) CtynenTka caaBaia SK3aMEHbI YCIEIIHO.

2. Auf Freuds Vorschlag wurde Carl Gustav Jung (1875-1961) zum Prasidenten
gewdhlt.

a) Ilo mpemnoxenuto @peiina Kapn I'ycraB HOuHr(1875-1961) 6w u3zbpan
MIPE3UICHTOM.

b) ®peiin npenoxun uzdopars Kapna ['ycraa FOnra (1875-1961) npesuaeHTOM.
c) @peiin xoten u3bpate Kapna I'ycraBa FOnra (1875-1961) npesunentom.

d) Kapn I'yctaB FOur (1875-1961) uzbpan @peiina npe3uieHTOM.

3. Wir gratulierten unseren Pddagogen zum Tag des Lehrers.

a) Mbl o3paBJisiyiv HAITUX MeJaroroB ¢ JJHEM yduuTens.

b) MbI no3apasiisieM Hallux neaaroroB ¢ Jlném yuurernsi.

¢) MbI no3ApaBuiIn HAIIUX NeAaroros ¢ JIHEM yduTens.

d) MebI no3paBuM Halux y negaroros ¢ JJHéM yuurerns.

4. Wir werden den Text ohne Worterbuch tibersetzen.

a) MBI iepeBesu 3TOT TEKCT Oe3 cloBapsi.

b) MbI iepeBoAUM ITOT TEKCT O€3 CIoBaps.

¢) MBI nepeBOIUITN ITOT TEKCT O€3 CI0BapS.

d) M&bI iepeBeiéM 3TOT TEKCT O€3 CIIoBaps.

5. Die Vorlesungen an der Universitdt beginnen um acht Uhr.

a) Jleku B yHUBEpCUTETE HAYAIKNCh B BOCEMb YacOB

b) Jlekuuu B yHUBEpCUTETE HAYMHAIKNCH B BOCEMb YacOB.

c) Jlekuu B yHUBEpCUTETE HAUMHAIOTCSA B BOCEMb YacOB.

d) Jlexuuu B yHUBEpCUTETE HAYHYTCA B BOCEMb YaCOB.

3.2 IlpumepHasi CTPYKTYypa ayAupOBaHUS

AHIJIMHCKNI A3BIK:

1. Starting a Business
Business plan
Getting a Credit
Budgeting
Insurance
A loan agreement
Taxation
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8. Business Organization
9. A Loan Agreement
10.Joint-Stock Company
11.0rganization Structure
12.A Loan Agreement
13.Production
14.Products and Brands
15.A Loan Agreement
16.Labour Unions
17.Who Needs Unions?
18.Events and Default
19.Preparation for Negotiations
20.Business Letter
21.Types of Business Letters
22.Business Documents
23.The Bill of Handing
24.The Bank of England
25.Types of business organization in the United Kingdom
DpaHIY3CKMH SI3bIK:
Une conversation téléphonique
Organiser son temps de travail
A l’aéroport
Réservation d’une chambre d’hotel
Travailler a I’étranger
A D’exposition.
La commande (changement, annulation)
Service clientele
9. Le contratd’achat-vente
10.Les conditions de vente
11.La livraison
12.Le payment
13.Le force-majuer et I’arbitrage
14.Diversité des entreprises
15.Créer une entreprise (les formalités)
16.Profil de créateur
17.Réussirdans les affaires
18.Résoudre des conflits du travail
19.Pratiquer I’éconte active
20.Expliquer des mofirations
21.Réunion de travail.
22.Etude du marché
23.M¢éthodes de distribution
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24.Publicité (Force du vente)

25.Profil du manager.

26.Secteur d’activité

27.Entreprise en chiffre

28.Commerce exterieur

29.0rganisation commerciales internationales
Hemenkmnii i3bIK:

N OOThWDE

Artender Unternehmen

Deutsche AuB3enhandels Wirtschaft
Die Bewerbung

Die Geschiftsreise

Erste Kontakte Vorstellung

Aufbau und Struktur einer Firma
Die Verhandlungen

Der Vertag. Abschluss des Vertrages

9. Lieferung Lieferbedingungen
10.Preise. Zahlung
11.Konventionalstrafe. Force Major
12.Sicherung. Garantie.

1)
2)
3)
4)
5)
6)
7)
8)
9)

3.3 IlpumepHasi TeMaTHKA 1€JI0BO UIPbI

[Ipuem Ha pabOTy B MHOCTPaHHYIO KOMIIAHUIO

MexyHapoIHbII KOHTpece

MexayHapoiHast KOHQEpEeHIIH

Pa3penienrne KOH(PIUKTHONW CUTyalMuU: CIIOPbI

Pa3penienne KOHYIMKTHON CUTYyallMU: IPOU3BOICTBEHHBIE TPABMBI
IIeperoBopbl Ha AHTJIMICKOM SI3BIKE

Peructpaiuisi coOOCTBEHHON KOMITaHUU

Mo3roBoit IITypM: MEPCHIEKTUBBI Pa3BUTHUSL OPraHU3aLNU
[Ipon3BOACTBEHHOE COBEILIAHUE

10) PoneBast urpa « KoHMOIUKTHBIN KITUEHT

11) Opra"u3aioHHas KyJabTypa CTYJICHTOB By3a (CBOETO/MHOCTPAHHOTO)
12) [leperoBopsl 110 Tenedony

13) YBOJIbHEHUE COTPYIHHUKA

3.4 O0pa3en TeKCTAa HA NEPEBOJ

AHIJIMUACKUAN A3BIK

THE RETURN OF FUN

Non-essential businesses are making plans to reassure customers

Streaming services have replaced the cinema. Online shopping is standing in for the high street.
Restaurant food is being home-delivered. And the ol’ Horse and Groom has become the Horse and
Zoom, as people take to video-chatting with friends while sipping from a can of lager. It is,



pubgoers have discovered, a poor substitute for the real thing. As Nick Mackenzie of Greene King,
which runs 2,700 pubs, puts it: “The point of the pub is to socialise.”
The boozer was among the first casualties of Britain’s lockdown, with pubs ordered to close three
days before the rest of the country. Along with other non-essential leisure venues, they will
probably be the last to reopen, too. Evidence from countries now opening up suggests that such
businesses will have to wait a few weeks longer than everyone else. Those in Britain are using the
extra time to plan how to operate when they are allowed to welcome customers once more.
The task is particularly tricky for publicans. The very social distancing measures that save lives
also kill the vibe: nobody wants to go to an empty pub. Larger pubs are planning to space out
tables, reduce the number of occupants and offer takeaway pints and roasts. Independent pubs can
start selling other things, such as groceries. One, the Red Lion in Ealing, is already offering Italian
cheese, olives and ham, as well as sourdough breads. Those of all sizes will have to make a show
of good hygiene. Expect regular table-wiping and digital ordering to replace germy paper menus.
Consumers are likely to hit the high street before the pub. Primark, a big clothes retailer with no
online shop, is installing hand-sanitiser stations and Perspex screens to separate staff from
customers at the tills. The layout of its shops is being tweaked to discourage people from lingering
at high-traffic spots. “The government can give regulations. I think you go beyond...The thing that
we’re looking at is reassurance,” says John Bason of Associated British Foods, which owns
Primark. The hand sanitiser, for instance, is not merely plonked onto tables but installed in
solidlooking fixtures.
Perhaps the unlikeliest leisure business preparing to reopen is the cinema. Pubs can space tables
farther apart and shops can allow in fewer customers. But going to the cinema means spending
hours in a small, enclosed space, breathing the same air as others. That does not phase Tim
Richards, who runs Vue, a chain of cinemas. Attendance has been dwindling for years, which
could turn out to be an advantage: “I think what’s important to recognise is that our occupancy
rate tends to be around 20%, so for us to manage our customers coming in is relatively easy to do.”
Mr Richards’s plan is to stagger screening times in a cinema’s different auditoria, with no two
films starting at the same time, so as to stop people hanging around together buying popcorn.
Ticketing systems will ensure that any booking—whether for a couple or a family of five—is
surrounded by empty seats. Vue will open cinemas gradually, once it is allowed to, with the formal
reopening on July 17th planned for the release of Christopher Nolan’s “Tenet”, a film in which a
secret agent must save the world. At the very least, he might help save the cinema.

(The Economist, 2020)

DpaHy3CKHUH A3BIK
LA DEGRESSIVITE DES ALLOCATIONS CHOMAGE SUSPENDUE

La réforme de 1’assurancechomage subit de gros retards a 1’allumage, a cause du Covid19. Le 15
avril, le ministére du travail a annoncé la suspension d’une des mesures les plus décriées du
dispositif : la dégressivité des allocations. Ce mécanisme fait partie de la premiére vague de
nouvelles régles, entrées en vigueur le 1 er novembre 2019. Il prévoit une baisse de la prestation a
partir du septieme mois d’indemnisation, pour les demandeurs d’emploi percevant les plus hauts
salaires lorsqu’ils étaient en activité (au moins 4 500 euros brut par mois). Les chomeurs de 57 ans
et plus ne sont pas concernés par cette décote.

La disposition, qui touche en particulier les cadres, avait ét€ vertement critiquée par les syndicats,
notamment la CFECGC, trés attachée a la défense des intéréts des personnels de 1’encadrement.
Elle risquait, aux yeux des organisations de salari¢s, de pénaliser des personnes qui peinent a
retrouver un poste correspondant a leurs compétences. L’exécutif a finalement choisi de la mettre
entre parentheses, « pendant la durée de la crise sanitaire ».

La décision relative a la dégressivité s’ajoute a celle qui avait été prise le 16 mars. Ce jourla, la
ministre du travail, Muriel Pénicaud, avait annoncé le report au ler septembre d’une deuxiéme
série de regles devant entrer en vigueur a partir du ler avril. Cellesci modifient les modalités de
calcul de I’allocation : le but est de juguler I’inflation des contrats courts, avec un nouveau systéme
ou I’indemnisation mensuelle sera plus faible pour les personnes alternant des petits boulots et des



périodes d’inactivité. Un tel mécanisme est présenté comme un aiguillon, qui doit inciter les
demandeurs d’emploi a signer des contrats plus longs. Il pourrait se traduire par une baisse de la
prestation de 22 % en moyenne pour environ 850 000 individus. Mme Pénicaud a donc, 14 aussi,
préféré décaler ce changement, susceptible de mettre en difficulté des chomeurs dont le nombre
est appelé a s’accroitre, avec la récession.
« 11 était assez logique de suspendre une réforme dont 1’un des principaux objectifs était de réaliser
des économies situées entre 3 milliards et 3,9 milliards d’euros sur trois ans, commente Gilbert
Cette, professeur associé a 1’université d’ AixMarseille. Une telle démarche passe au second plan
et parait méme un peu dérisoire, compte tenu du contexte dans lequel nous nous trouvons, avec
pres d’un salarié sur deux en chdmage partiel, dont la rémunération est assurée par la collectivité,
moyennant un effort budgétaire colossal. »

(Le Monde, 2020)

Hemenkuim 3bIk

BANKEN ERHOHEN RISIKOVORSORGE

Wegen der Corona-Pandemie sollen sich Finanzinstitute in Osterreich besser auf steigende
Zahlen fauler Kredite vorbereiten.
Osterreichs Geldhiuser miissen laut Bankensprecher Andreas Treichl aufgrund der Coronakrise
ihre Risikovorsorge fiir zu erwartende Kreditausfille erhdhen. ,,Die Risikovorsorgen werden jetzt
natlirlich wieder steigen®, sagte der Obmann der Bundessparte Bank und Versicherung der
Wirtschaftskammer Osterreich am Montag.
Auch der Anteil der faulen Kredite werde steigen, was laut Treichl die Ertragskraft der Banken
ddmpfen werde. ,,Ich glaube aber nicht, dass hier irgendwelche Probleme entstehen werden, die
Banken sind gut geriistet dafiir, fiigte der ehemalige Vorstandschef von Osterreichs groBtem
Geldhaus Erste Group an.
Die heimischen Institute hétten den Anteil der faulen Kredite in den vergangenen zehn Jahren auf
rund zwei Prozent von damals 14 Prozent des Gesamtkreditvolumens abgebaut. ,,Es braucht sich
niemand Sorgen zu machen, dass hier die Luft mal ausgeht*, sagte Treichl.
Gerade in der Coronakrise werden die Banken gebraucht, um Unternehmen fliissig zu halten. In
den vergangenen Wochen seien ,,massive Fortschritte* bei der Abwicklung der Finanzhilfen fiir
die Unternehmen gemacht worden, erklérte Treichl.
In den ersten fiinf Wochen der Coronakrise hitten die dsterreichischen Banken zusétzliche liquide
Mittel in Hohe von 14,5 Milliarden Euro an mehr als 48 000 heimische Unternehmer vergeben.
Zudem seien mehr als 113 000 Stundungen bei Kreditzahlungen vorgenommen worden, sagte
Treichl. Das Kreditmoratorium, das eine Stundung von Verbraucherkrediten ermoglicht, hitten
bereits mehr als 17 000 Personen in Anspruch genommen.

(Handelsblatt, 2020)
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Hepneus Bun Kona Copep:xxanu | TpedoBanus K Cpox Kpurtepuu onenku
TeKylero / | OEHOYHO | KOMIeTEeHIHid, e BBINOJIHEHHIO cIavyu MO COJIEPKAHMIO U
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KOHTPOJI yMeHHus,
HABBIKH
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B CPOKH, HHE TECTHUPOBaHUE. BI Kputepuu  onenku

YCTaHOBIIEH Bpewms, TECTHPOBA | ONpPENENAIOTCS
HBIE OTBEJCHHOE Ha | HUSA MIPOLEHTHBIM
rpaguKoM IPEJOCTaB | COOTHOIIEHHUEM:




yueOHOro
nporecca

npornenypy — 30
MHUHYT

JIAIOTCS B
JIeHb
MIPOBEIEHU
P’
mpormexyp
Bl

Y 10BIETBOPUTEITHHO
- oT 51%
MPaBUJIBHBIX OTBETOB
Xopomo — ot 70%
MPaBUIIbHBIX OTBETOB
Ormuno — ot 90%
MPaBUIIbHBIX OTBETOB
MaxcumanbHbIi 0ainn
- 5.

IIpoBoautcs
B CPOKH,
YCTaHOBJICH
HBIE
rpagukom
yaeOHOTO
nporecca

Tectuposa
HHE

OK-5

5 3amaHui

[IpoBoautcs B
MMHUCbMEHHOH
dopme.

Bpewms,
OTBEJCHHOC Ha
nponenypy — 45
MUHYT.

Pesynprar
Bl
MpeI0CTaB
JIAI0TCI B
TeueHue 1
HEJIEIn ¢
JTHS
MIPOBEICHN
i
Tpormexyp
Bl

Hesska — 0 6amios.
Kpurepuu OLIEHKH
OTIPENICIISIOTCS
MPOICHTHBIM
COOTHOIICHUEM:

YV 10BIIETBOPUTETHHO
- oT 51%
MIPAaBUIIBHBIX OTBETOB
Xopomo — ot 70%
MIPAaBHIIHHBIX OTBETOB
Otmmaao — ot 90%
HpaBI/IHbeIX OTBCTOB
MaxcumainbHbIi 0ainn
—b.

[IpoBoautcs
B CPOKH,
YCTaHOBJICH
HBIC
rpadukoM
y4eOHOTO
npouecca

3aueTr

OK-5

2 Bompoca

[IpoBoautcs B
yCTHO# (hopme.
Bpewms,
OTBEJEHHOE Ha
nporenypy — 25
MUHYT.
KomndgectBo
0aJIIoB,
HEOOXOAUMOE
JUIS  JTOTycKa K
3auety — 51.

Pesynbrar
Bl
MpeIoCTaB
JIAIOTCI B
Ji(S3519
MIPOBEICHU
s 3adeTa C
OLICHKOH

Kpurepuu onenku:
«3auTeHo»:

1. 3HaHue
JIEKCHYECKOTO U
TpaMMaTHIECKOTO
MaTepuana;

2. ymeHue
HCTIOJB30BaTh U
TIPUMEHSTh
MOJTy4YeHHBIE 3HAHUS
Ha TPaKTHKE;

3. pabota Ha
MPAKTUUECKHUX
3aHITHSIX B TEUCHUE
ceMecTpa;

4. OTBET Ha BOIIPOCHI
3ageTa.

«He 3aureHo»:

1. neMoHCTpHPYET
YaCTUYHBIC 3HAHUS
1o TeMaM
JUCIUTIIVH;

2. He3HaHHE
JIEKCUYIECKOTO U
TPaMMaTUYECKOTO
MaTepuana;

3. HEyMeHue
HCTIOJB30BaTh H
TIPUMEHSTh
TOJIy4€HHbIE 3HAHUS;
4. He paboTan Ha
MPaKTHYCCKIX
3aHATHUSIX;

5. HE OTBEYAET Ha
BOTIPOCHI 3a4eTa.

IIpoBoauTcs
B CPOKH,
yCTaHOBJIEH
HblE
rpaguKoM

DK3aMeH

OK-5

3 Bompoca

[IpoBoautcss B
YCTHOM
MUCBMEHHOU

dhopme.

Pezynbrar
bl
MIPEIOCTaB
JSIOTCA B
JIEHb

Kpurepun
OIICHUBAHWSI:

.  «OtmmaHo»  —
pabota BBICOKOTO
KauecTBa, YPOBEHb




yueOHOro
nporecca

Bpewms,
OTBEJCHHOEC Ha
nporeaypy — 35
MUHYT.
KomnunuecTtso
0aJIIoB,
HEOOXOAUMOE
JUIS  JIOTyCKa K
sK3ameny — 51.

MMpoBEACHU
s DK3aMCHa

BBITIOJTHCHUSI
OTBEYaeT BCEM
TpeOOBaHUAM,
TEOPETUYECKOE
collepKaHHe  Kypca
OCBOCHO MOJIHOCTBIO,
6e3 po6eToB,
HEoOX0oAuMbIe
MIPaKTHYECKHE
HaBBIKM PabOTHl ¢
OCBOCHHBIM
MaTepHalioM
copMupOBaHbI, Bce
NPeyCMOTPEHHBIC
NpOrpaMMon
oOyueHuss  y4deOHBIE
3aJaHMs BBIIOJHEHBI,

KauecTBO ux
BBITTOJTHEH TS
OIIEHEHO YHCIOM
0a/ioB, OMM3KUM K
MaKCI/IMaJ'H)HOMy
(xonmmuecTBO GayIOB
Ha osk3amene — 80-
100)

2.  «Xopoumo»  —
YPOBEHb BBITIOTHEHHS
paboTsl OTBEYAeT
BCEM OCHOBHBIM
TpeOOBaHUM,
TEOPETUUECKOE
collepKaHue  Kypca
OCBOCHO MOJIHOCTBIO,
6e3 npo0OeroB,
HEKOTOpbIE
NpaKTHYEeCKUE
HaBBIKM paboOTHl ¢
OCBOEHHBIM
MaTepHalioM
c(OpMHUPOBAHEI
HEJI0OCTaTOYHO,  BCE
NpeTyCMOTPEHHbIE
IPOrpaMMon
oOyueHus y4eOHBIE
3aJ]aHusl BBIIOJIHEHBI,
KauecTBO

BBITIOJTHEHHS HHU
OIHOIO M3 HHX HE
OLIEHEHO
MHHHMaJIbHBIM
YUCIIOM 0aJos,
HEKOTOPbIE u3
BBITTOJTHEHHBIX

3aJlaHii, BO3MOXHO,
colepxar  OIMMUOKH
(xommuecTBO  GaJIIOB
Ha dK3ameHe — 60-79)
3.

«Y 1OBJIETBOPUTENBH
o» — YpOBEHB
BBITIOJTHEHUST PabOTHI
OTBEYaeT
OOJIBIIMHCTBY




OCHOBHBIX
TpeOoBaHUH,
TEOPETHIECKOe
COIepXKaHHEe  Kypca
OCBOCHO  YaCTHYHO,
HO TIPO0OETIHI He HOCST
CYyIIECTBEHHOTO
Xapakrepa,
HeoOXouMble
HpaKTHYEeCKUE
HaBBIKM pabOTHl ¢
OCBOEHHBIM
MarepuaioM B
OCHOBHOM
c(hOpMHUPOBAHHL,
OOJBIIIHCTBO
MIPETyCMOTPEHHBIX
NpOrpaMMoi
oOyueHHs  y4eOHBIX
3aJJaHU BBITIOJTHEHO,
HEKOTOpbIE BH/IBI
3aJlaHUIl  BBITIOJIHEHBI
c ouIMOKaMu
(xonmmuecTBO GaJIOB
Ha 3k3aMmeHe — 51-59)
4,

«HeynosnerBoputen
BHOY (c
BO3MOHOCTBIO
repecaayn) -
TEOPETHYECKOe

CoJZiep)KaHHe  Kypca
OCBOEHO  YaCTHUYHO,

HEeoOXouMble
NpaKTHYEeCKUE
HaBBIKH pPabOTBl He
c(OpPMHUPOBAHEIL,
OOJIBIITIHCTBO
TIPEAYCMOTPEHHBIX
MpOorpaMMon
oOyueHHs  y4eOHBIX
3a/laHui HE
BBIITOJIHEHO, b0
Ka4yecTBO ux
BBITIOJTHEHHS
OLIEHEHO YHCIIOM

0anaoB, OJIU3KHM K
MUHUMAaJIBHOMY; TIPH
JIOTIOTHUTETBHOM
CaMOCTOSTETFHON
pabote HaJ
MaTepualoM  Kypca
BO3MOXKHO
IIOBBIIIICHUEC Ka4YeCTBA
BBIITOJIHCHUS
y4e0HBIX 3alaHui
(xommuecTBO  GaJIIOB
Ha sK3amene — 0-50)

4.1 TunoBbie BONMPOCHI, BLIHOCHUMbIE HA 3a4eT

AHTJIMACKHN A3BIK




5 cemecTp
1. IIpocMOTpOBOE YTEHHE M KpPATKOE H3JI0KEHHWE CTPAaHOBEIYECKOTO TEKCTa Ha
PYCCKOM WJIH aHTJIMHACKOM SI3BIKE.
2. MoHoornueckas peds 1o 3aJaHHON TeMe, COOTBETCTBYIOIIEH TeMaTHKE OJIOKOB
H3y4eHHOro yuyeoHoro rnmocoous. (10-12 npennoxeHuit).

DpaHIYy3CKUH A3BIK

5 cemecTp
dopma caaun 3ayeTa MOXKET OBITh pa3HOOOpa3Has: HHAWBUIyaJbHAs, IApHAs WU
rpynmnoBas. [IpenonaBaTens AaeT 3aJaHusi, IPU BBIIOJIHEHUH KOTOPBIX CTYAEHTHI
MOKa3bIBAIOT MPAKTUYECKUE YMEHHMSI U HABBIKH, 3HAHUE JIETTOBOM JIEKCUKH T10 TEMaM:
Bcerynnenue B 1€510BbI€ OTHOLICHUS
Opranusanus JeJI0BOM OE3IKU
[Ipennpustue
JenoBeie neperoBopel. KoHTpakT
JlenoBast KOppECIOH ICHIINS

abrwhE

Hemeuxuii si3bIK

5 cemecTp
dopmMma ciaun 3ayeTa MOXKET ObITh pa3HOOOpa3Has: UHAUBUAYaATbHAS, TApHAS WIH
rpynmnoBas. [IpenogaBarens gaeT 3aaHus, MPU BBIOJHEHUU KOTOPBIX CTYICHTHI
MOKA3bIBAIOT MPAKTUYECKUE YMEHUS U HABBIKU, 3HAHUE JICJIOBOM JICKCUKH 110 TEMaM:
Bcerynnenue B 1€710BbI€ OTHOLICHUS
Opranu3zanus 1e0BO NOE3IKU
[Ipenmpustue
Jlenoseie neperoBopel. KonTpakT
JlenmoBast KOppeCIIOHACHUINS

bW E

4.2 TunoBbie BONPOCHI, BBIHOCUMbIE HA IK3aMEH

AHTJINACKUH A3BIK
6 cemecTp

1. TlpocMoTpoBOe uTeHHE TeKcTa MpodeccuoHanbHoro xapakrepa (1000 m.3.),
KOMIIPECCHS U Pa3BEPTHIBAHUE TEKCTA HA OCHOBE €r0 JIOTUKO-CMBICTIOBBIX BEX.
2. Jleran3upoBaHHOE YTEHHWE, KPUTHUYECKHM aHAIU3 M IEPEBOJ TEKCTa
npodeccuoHaIbHOTO XapakTepa co cioBapeM (1 500 1m.3.) ¥ OTBETHI Ha BOIPOCHI
MPEernoIaBaTes Mo TEKCTY.
3. MoHosjoru4eckoe BbICKa3bIBAHUE C JJIIEMEHTaMH apryMEHTUPOBAaHUS W
co0eceloBaHUE C MpernofaBaTeiIeM MO CUTYalMu MPo(ecCHOHANBHOTO Xapakrepa
(20 mpeoKeHui ).
IIpuMepHbIe cUTyal MU /1M1 co0eceI0OBAHNS HA 3a4eTe ¢ OLIEHKOIi:

1. Your company is trying to attract young employees. What can it offer them?

2. You are a top manager of a large company. Tell your former group mates how
you got ahead in your career.



3. You work for a large company. Present the company. Speak about its
structure, strengths and future plans.

4. The Marketing department is holding a meeting to discuss the launch of a new
product and a strategy. What issues will you consider? Express you opinion
on each issue.

5. You want to start your own business. What legal form will you choose and
why?

6. You are holding a contract negotiation with your foreign partner. What clauses
are you going to discuss?

7. 'Your company has concluded a contract for the purchase of goods from your
foreign partner. What terms has the contract been signed on?

8. Your new secretary has problems with writing business letters. Tell her about
some basic guidelines that will help her to compose efficient letters.

9. Why do many executives prefer written documents over the form of
communication? What types of business letters does your company receive
and send?

10.You work in the Sales department. What types of business documents do you
deal with in domestic and foreign trade?

11.You work as a manager for a big entertaining services company. Last week
you took part at the international conference. It made a great impression on
you. Tell your colleagues about the problems discussed at the conference.

12.You work in the human resources section of a big company. You and other
managers are discussing ways of improving the staff’s health and fitness.
What are your suggestions?

13.Most staff in your department complain of being overworked and are suffering
from backache of badly designed furniture. You are a member of the
consulting group studying the stress related problems. Give your
recommendations how to reduce the stress.

14.Imagine you want to promote a new brand. Choose the product and decide
what strategy you would like to use and why.

15.The head of your department is leaving the company. Tell your colleagues
how you will plan a farewell party.

16.You want to start your own business. What should you consider when
planning in business?

17.Your friend has got a chance to be appointed the chief of Management
department. She asks for advice from you. What advice would you give to
her?

18.You are to make a report at the conference devoted managing people. Give a
summary of your speech.



DpaHIYy3CKUH A3BIK

6 cemecTp
1. AyaupoBaHu€ CBSI3HOTO TEKCTa (JJIMTEILHOCTD 3BYHYaHUS 10 2 MUHYT).
2. IIpocmoTpoBOe uTEeHHE U KpaTKoe u3liokeHue Tekcta (2500 3HaKkoB).
3. becena no 3aiaHHOM CUTyallud B paMKaX U3YYEHHBIX TEM:
TpynoycTporucTBO
Opranusanus Tpyaa
PeIHOK: cipoc u npeokeHue
MapkeTuHr, pexinama
bankoBckas u puHaHCOBas ACSITETLHOCTD
Y CnemHocTs B AENIOBOU JEATEIBHOCTH.

ook wnE

Hemenxuii si3bIK

6 cemecTp
1. AynupoBaHue CBSI3HOTO TeKCTa (AJIMTEIbHOCTD 3BYHYaHUS 10 2 MUHYT).
2. IlpocMoTpoBOE UTeHHE U KpaTKoe n3nokeHue Tekcta (2500 3HaKkoB).
3. becena no 3amaHHON CUTyallMu B paMKaX U3y4YE€HHBIX TEM:
TpynoycTponucTBO
Opranuszanus Tpyna
PBIHOK: CITpOC U IIPEAIOKEHUE
MapxkeTHHr, pekiiama
bankoBckas 1 puHaHCOBas AESITEILHOCTD
YcnemHocTh B 1€I0BOM 1EATEIBHOCTH.

okowdE
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1. OO01Me moJIoKeHus

Heabro aucuurmHbel «MHOCTpaHHBIN S3BIK (I€70BOM)» B HEA3BIKOBOM BY3€
ABJIIETCSI TIPUOOPETEHHE CTYJEHTAMU KOMIETEHIIMM MPAKTUYECKOTrO BIIaJICHUS
JIETI0BOM JIEKCUKOM JIJIsl aKTUBHOIO MPUMEHEHHUS B IPO(HeCCUOHATBLHOM OOIICHHH.
3amavamMu JUCUUIUIAHBI SBISIIOTCS:

1. CoBepIiIeHCTBOBAHUE JIEKCUKO-TPAMMATHYECKUX HABBIKOB B paMKax YCTHOU U
MMIChbMEHHOMN pedH B JCIOBOM cdepe;

2. O0y4eHre yCTHOM HHOS3BIYHOM peuu B JEI0BOH cdepe;

3. CoBepIieHCTBOBAHNE HABBIKOB YCTHOTO MYOJIMYHOTO BBICTYIUICHHUS;

4. CoBepIlIeHCTBOBAHKNE HABBIKOB YTEHUS M MMOHUMAHUS ayTEHTUYHON JIUTEPATypPhl
3aIaHHOM HaNPaBJIECHHOCTU HA MHOCTPAHHOM SI3BIKE;

5. CoBepIIeHCTBOBaHUE HABBIKOB MTMCHbMEHHOTO MEPEBO/IA.

2. Yka3zanus no MPOBEACHUIO MTPAKTHYECCKUX 3aHATHH

AKTHBHbIC ¥ _HMHTEPAKTHBHbIC (GOpMBbI _00YyYeHHUsI, KCIOJb30BAHHBIE IIPU
COCTaBJICHMM JaHHOM Pabouelt mnporpaMmbl U TPWIOKEHHM K HEH H
PEKOMEHAYEMBIE [T Peajr3allui KOMIIETEHTHOCTHOIO U JINYHOCTHO-AEATEIILHOTO
MOJIX0/1a B 00yUYEHUH.
AyIMTOpPHBIE 3AHATHS:

e Pabota B rpynmnax
Pemenue cuTyallMoHHBIX 3a7a4 MPoOJEMHOTO XapaKTepa
HNHTEpBBIO
MonenupoBaHue peagbHbIX CUTYyaIlMil TOBCEIHEBHOTO U JIEJIOBOTO OOIICHHUS
JlemoBas urpa
[Ipe3eHTanMu ¢ MCIOJIB30BAHUEM PA3JIMYHBIX BCIIOMOTATEIbHBIX CPEJICTB:
JIOCKH, KHUT, BUJIE0, CIIAII0B, TOCTEPOB, KOMIIBIOTEPOB U T.II.

e [Ipocmotp u 0OcyxeHrne BUI€O(DUIEMOB U BUIEOCIOKETOB
BHeayauTopHbIE 3aHATHSA:

e OOmieHne ¢ HOCUTENIAMH S3bIKa TOCPEACTBOM VIHTEpHET TEXHOIOTUI

(SKYPE, videoconference, facebook com.chart u 1.11.)
e [lepeBon seknnii, CEMUHAPOB MHOCTPAHHBIX CIECIIUATIUCTOB.
Ils1aH NpaKkTHYeCKUX 3aHATUHI

2.1 AHrJIMicKu# A3BIK
5 ceMecTp
IIpakTHyeckue 3ansaTus 1-5
Tema 1. Starting a business
Bua npakTuyeckoro 3aHATHsI: cMelIaHHas (popMa IPOBEACHUS MPAKTHYECKOTO

3aHSTHS.
OO0pa3oBaTe/ibHbIE TEXHOJOTHM: TEXHOJIOTHS AKTHUBHBIX METOJOB OOyYEeHUSs
(KpyrJiblid CTOJI, MO3TOBOM HITYpPM, padoTa B TpyIIax), UrpoBas 00pa3oBaTesibHAs
TEXHOJIOTHUS (JIeJI0Basi UTpa, posieBas Urpa, ayAupoBaHue), Keic-TexHonorus (Case-



study), mnpoekTtHas oOpa3oBaTelbHAs TEXHOJOTHs (IMMOATOTOBKA IPOCKTOB,
MOJIFOTOBKA MPE3EHTAIINI ), MOYyJIbHas 00pa3oBaTeIbHas TEXHOJIOTHI.

IIpobsieMaTHKA TEMBI:
e Starting a Business

e Business Plan

e Getting a Credit

HpOI[OJDKI/ITCJILHOCTI) OAHOI'O 3aHATHA — 2 yaca.
prnepnoe codepafcanue npakmu4ecKux 3aHAMUIL:
OtBeTHI HA BOIIPOCHI, ITPpCAJIaraCMbIC AJIs O6CV}KIICHI/IH:

e What do you think you’ll need if you make up your mind to set up your own
business?

e List the things you need to set up a corporation

e Think of the way to get outside capital and explain how you will attract
investors.

e How could the firm raise $ 50,000 towards the cost of the property?

e What are the firm’s projections for turnover and profits?

e What is its current overdraft?

e Who does it owe money to?

Jlnanor «MeHemKeP-TTIOKVITATEILY.
Ymenue:
e Tekct «Starting a Business» mias ureHus U mepeBoJa U I'paMMaTHUECKHE

3aJaHHs K HEMY.
e Tekcr «Business plany mms ureHus 1 nepeBoa M yIpakKHEHUS K HEMY.
o Tekcr «Getting a credity s uYTeHMS W THCBMEHHOTO TEpeBoja M
yIPaKHEHHUS K HEMY.
Hucomo:
e JlenmoBoe nmucbMO
e ll3yuyeHwue u cocTaBicHHE OM3HEC-TIIAHA.

IIpakTHyeckoe 3aHaTHe 6
Conep:xanue NPaKTHYECKOTO0 3aHATHUSA:
Tect no Teme 1.
[IpoaomKUTENBHOCTD 3aHATHS — 2 Yaca.
IIpakTHyeckoe 3anstue /-11

Tema u copepxkaHMe NPAKTHYECKUX 3aHATHM:
Tema 2. Budgeting
IIpobsiemaTnkKa TeMbI:

e Budgeting

e [nsurance

e A Loan Agreement

Hpumepuoe codepofcanue npakmuu4eckKux 3aHAMUIN:




l'osopenue:
OTBeTHI Ha BONPOCHI IO COJAEPHKAHUIO TEKCTOB.
Ymenue:

e Texkct «Budgeting» ms ureHus u nepeBoa.

e Tekct «Liability Insurance» mis urenus u nmepeBoia U yrpaxHEHUS K HEMY.

e TekcT /s uTeHUS U MUCbMEHHOTO nepeBosia «A Loan agreementy
Tlucomo:

e KpeautHoe muceMo.

o [lepeBop 3asBICHUS HA OTKPBITHE aKKPEAUTHBRA.

[Tpo10KUTETFHOCTE OJTHOTO 3aHATHS — 2 yaca.
IIpakTHyeckoe 3ansaTue 12
Conep:kanue NpaKTHYECKOT0 3aHATHSI:
Tect 1o Teme 2.
[Ipoa0MmKUTETLHOCTD 3aHATHS — 2 Yaca.
IIpakTnyeckoe 3ansgrue 13-17

Tema 3. Taxation
BI/II{ leaKTH‘IeCKOFO JAaHATUA: CMCIIIaHHAaA (bopMa HpOBGIICHH}I HpaKTI/I‘leCKOI‘O

3aHATHS.
OOpa3oBaTe/ibHbIE TEXHOJIOTMH: TEXHOJOIMs AKTHBHBIX METOJIOB OOYy4YEeHHS
(KpyrJiblid CTOJI, MO3TOBOM IITYpM, padoTa B TpyIIax), UrpoBas 00pa3oBaTelibHAs
TEXHOJIOTHs (JIe10Bas Urpa, pojenas urpa, ayaAupoBaHHUE), Kelic-TexHoorus (case-
study), mpoekTHas oOpa3oBaTelbHAas TEXHOJIOTHS (TIOJrOTOBKA IMPOCKTOB,
HOJIFOTOBKA MIPE3EHTALINI), MOy IbHas 00pa30BaTeIbHasi TEXHOJIOTUS.
IIpodaemaTnka TeMbl:

e Taxation

e Business Organization

e A Loan Agreement

Ilpumepnoe cooepiicanue npaKkmuyuecKux 3aHAMUIL:

Ayouposanue: ayquo3anvcy UHTEPBBIO C MEHEIHKEPOM KOMIIAHUU U MPE3CHTALINU
koMianuu. Bugeoduibm Ha Temy «Hanorw». 3aganus, HanpaBiIeHHbIE HA IPOBEPKY
OOLIEro U MOJHOr0 MOHMMAaHUS MaTepHalia, MPeJCTaBIEHHOT0 Ha ay/IM0-3aMKCH U B
BUJICODUIIBME.

T'osopenue:

OTBeThI Ha BOMPOCHI [0 COJAEPKAHUIO TEKCTOB:

e What are the tax advantages of a single proprietorship/partnership versus a
corporation?

e In what senses is corporate income liable to double taxation?

e Why is the marginal rate of taxation most relevant for investment decision?

e Inthe US, how long does it take to depreciate a photocopier?

e Why do most companies nowadays operate the LIFO inventory method?

e What is the simplest form of a business organization in the UK?



e |s it necessary to publish accounts for a sole proprietor?
e When must the owner’s hame be registered?
e What are advantages and disadvantages of a sole proprietorship?
e Who usually opens ‘one-man’ business?
e How can the amount of money available for investing be increased?
® U Jp.
YUmenue:
e Texcr «Introduction to corporate taxation» UII YTEHUS U nepesosia u
YIOPaXKHEHUS K HEMY.
e Tekcrt «Types of business organization in the United Kingdom» nmst urenus
Y [IEPEBOJA U YIIPAXKHEHUS K HEMY.
e Crarbu Ha TeMy «A Loan Agreement» JUisi YTEHUSI ¥ MUCbMEHHOrO MEPEBOJA
Iucomo:
e JKypHanbHbIE U ra3eTHBIE CTATHU JJISI COCTABJIEHUS KPATKUX aHHOTALIUM

[TpoaomKUTENBHOCTD 3aHATHS — 2 Yaca.
IIpakTHUeckoe 3ansaTue 18

Conepkanue NPaAKTUYECKOT0 3aHATHSL:
Tect mo Teme 3.
[Tpoa0HKUTENBHOCTD 3aHATHS — 2 Yaca.

IIpakTnyeckue 3ansaTusa 19-23
Tema 4. Joint-Stock Company
Buja npakTuyeckoro 3aHATHsI: cMelIaHHas (opMa MpoBeJeHUS MPAKTHIECKOTO

3aHATHA.

Oo0pa3oBaTe/ibHbIE TEXHOJOTHM: TEXHOJIOTHSI AKTUBHBIX METOJOB OOyYEeHUSs
(KpyrJiblid CTOJI, MO3TOBOM HITYpPM, padoTa B TpylIax), UrpoBas 00pa3oBaTesibHAs
TEXHOJIOTHUS (JIeJIoBasi UTpa, poJieBas Urpa, ayJaupoBaHue), Kec-TexHoyuorus (case-
study), mnpoekTHas oOpa3oBaTelibHAs TEXHOJOTWsA (IMOATOTOBKA IMPOEKTOB,
MOTOTOBKA MIPE3EHTAIMI ), MOTyJIbHAsI 00pa3oBaTeIbHasl TEXHOJIOTHUA.
IIpo6aemaTnka TeMBI:

e Joint-Stock Company

e Organization Structure

e A Loan Agreement

Ilpumepnoe codepiricanue npaKkmuuecKux 3aHAMUIL:

Ayoupoganue: ayan03anyucy UHTEPBBIO C MEHEKEPOM KOMITAHUU U MPE3EHTAIIH
komnanuu. Buneopunsm Ha temy «llpesenrtanusy. 3anaHus, HampaBlieHHbIE Ha
MIPOBEPKY OOILEr0 U MOJHOr0 MOHUMAaHUS MaTepuaa, MpeACTaBIeHHOT0 Ha ayAro-
3aMKcH U B BUACODUIIBEME.

l'osopenue: BONPOCHI ISl OOCYXKJICHHST OCOOCHHOCTEH KOMITAHMM pas3InYHbIX
TUIIOB, 3aJaHUsl MO TMOJTOTOBKE MPE3EHTAIMM COOCTBEHHOM KOMITAHMM W IS
opraHu3anuu oocyxjeHus Bugeopuibma. [lnan mist cocraBnenust pepepaTuBHOTO
nepeckasa. [I[puMepHsIil ciMcOK BOMPOCOB 711 O0CYKICHUS B Ay TUTOPUH:



e B xommnanum xakoro tuma Bel xotenu Ob1 paboTaTh U oueMy?

e Kak Brl nonumaete BeipakeHue «He Goiitech ABUraThCsl MEIJIEHHO, OOUTECH
CTOSITh HA MECTE» MPUMEHUTEIIBHO K PA3BUTHIO KOMITAHUMU.

e KaxoBBI OCHOBHBIE ITOKA3aTEIIN AEITCILHOCTH KOMIIAHUN?

e (OcHOBHBIC 3TaNbl CTAHOBJICHUS M3BECTHBIX KOMIIAHUM.

e Kak npaBUIbHO NMPEACTABUTH CBOIO KOMITAHUIO?

Umenue:

e Tekcr «Joint-Stock Company» 17151 9TeHHS ¥ IEpeBOJIa U 3aaHUS K HEMY.

e Texkcr «Organization structure» JjIs YTEHUS U MEPEBO/IA.

e Crarbu 1o TeMe «A Loan Agreement» 11 YT€HUS U MIUCbMEHHOTO MTEPEBOA.

Iucomo: obpazer; oTdeTa, MEJI0BON 3aMUCKH. 3aJaHUS 110 COCTABJICHUIO JIETIOBOM
3aMUCKH, JICKCUKO-TPAMMATHUECKUE YITPAKHEHUSI IO MaTepraiaM TEMBI.
[IpoAOMKUTETLHOCTD OJHOTO 3aHATHUS — 2 Yaca.
IIpakTHyeckoe 3ansTHe 24
ConepkaHue NPAKTHYECKOI0 3aHATHS .
Tect o Teme 4.
[ToaroroBka K 3a4eTy.
[Tpo10KUTETEHOCTD 3aHATUS — 2 Yaca.

6 cemecTp
IIpakTuyeckue 3auarusa 1-5

Tema 5. Production
BI/III leaKTI/I‘leCKOF 0 3aHATUHA. CMCIHIAHHAA Q)opMa HpOBeI[eHI/IH HpaKTI/IUICCKOFO

3aHSTHUS.
Oo0pa3oBaTe/ibHbIE TEXHOJOTHM: TEXHOJIOTHS AKTUBHBIX METOJOB OOy4eHUSs
(KpyIJIblid CTOJI, MO3TOBOM MITYpPM, paboTa B TPYyIIax), UTpoBas 00pa3oBaTelibHAs
TEXHOJIOTHS (JIeJIoBasi UTpa, poJieBasi Urpa, ayJMpoBaHuUE), Kehc-TexHoorus (Case-
study), mpoekTHas oOpa3oBaTeibHAs TEXHONOTHs (IMOJATOTOBKA IPOCKTOB,
MOATOTOBKA MPE3CHTAIUH ), MOTyJIbHAsi 00pa3oBaTeIbHasl TEXHOJIOTHS.
IIpobsemaTnKa TEMbI:

e Production

e Products and Brands

e A Loan Agreement

Hpumepuoe codepofcanue npakmuuecKux 3aHAMU:
l'osopenue: OTBETHI HA BONPOCHI, MpeIaracMble JJ1sl O0CYKIACHUS:
1. Which types of production do you know?

What can job production range from?

What kind of labour is used in job production?

Is machinery widely used in job production? Why?

Does an organization make goods for stock in job production? Why?
What problems does job production have?

©o Ok W



7. unp.
Ymenue:
e Texkcr «Production» aJist UTeHHS U TIEPEBOJIA U YIPAKHEHUS K HEMY.

e Texkct «Products and Brands» st uTeHus ¥ ynpa>kHEeHUS K HEMY.
e Crarbu 1o TeMe «A Loan Agreement» JI1s1 YTEHUS U MUCbMEHHOIO IEPEBOIA.

Iucvmo: obpa3zer 6J1aHKa 3aKa3a sl TOKYIIKH TOBapoB. /leoBbie uchMa.
[TpoA0MKUTETLHOCTD OJHOTO 3aHATHUS — 2 Yaca.
IIpakTH4Yeckoe 3aHsATHE 6

Conep:kanue NPpaKTHYECKOT0 3aHATHSI:
Tect mo Teme 5.
[Ipoa0MKUTENLHOCTD 3aHATHS — 2 Yaca.

IIpakTHyeckoe 3anaTue /-11
Tema 6. Labour Unions
Bua npakTu4yeckoro 3aHATHS: CMENIaHHAs (popMa MpOBEJEHUS MPAKTUYECKOTO

3aHATHA.

OOpa3oBaTe/ibHbIe TEXHOJOTMU: TEXHOJOTHS AKTHUBHBIX METOJIOB OOYy4YEeHUS
(KpyrJiblid CTOJI, MO3TOBOM IITYpPM, padoTa B TPyIIax), UrpoBas 0Opa3oBaTelibHAs
TEXHOJIOTHUS (JIeJIoBasi UTpa, poJieBasi Urpa, ayJJMpoBaHuE), Kehc-TexHoorus (Case-
study), npoekTHas oOpa3oBaTelbHAs TEXHOJOTHsA (IMMOATOTOBKA IPOCKTOB,
MIOATOTOBKA MIPE3EHTAIINI ), MOTyJIbHAsI 00pa3oBaTeIbHAs TEXHOIOTH.

IIpobsieMaTHKa TEeMbI:
e Labour Unions

e \Who Needs Unions?
e Events and Default

Hpumepuoe codepofcanue npakmuuecKux 3aHAMU:
T'osopenue:
- POJICBBIC KAPTOYKHU AJIA Pa3bII'PbIBAHUA JUAJIOTOB IO OJHOHU M3 IIPCAJIOKCHHBIX
CUTyallii, CBA3aHHbIX C TCMOH,
- OTBETHI Ha BOMPOCHI, IPeAiaraeMbI€ JJIsl OOCYKICHUS:
1. For whom and why were labour unions created?
Why are British unions known as trade unions?
What unions are there in France and Italy?
In what countries are industrial relations better and why?
Why should management be restrained and controlled?
6. u np.
Umenue:
e Tekcr «Industrial Relationsy» it uTeHus 1 IepeBOIA U YIPAKHEHUS K HEMY.

ok W

e Tekct « Who Needs Unions?» [ist YTeHHsI ¥ IEPEBO/Ia U YIPAXKHEHUS K HEMY.
e Cratbs «Events of Default»y nyis nuceMenHoro neperoja.

L H0a60p1<a AYTCHTUYIHBIX ra3¢THBIX craTen JJIA ITIOUCKOBOTIO,
O3HAKOMHUTCIIBHOTO 1 N3YYArOIICIro BUJI0B YTCHUA WU IICPCBO/IA.



Ilucvmo: oOpasen AeNOBBIX MUCEM (3aMpoc, NOATBEPKACHUE, TPETEH3US ). 3aIaHUS
0 COCTaBJICHUIO 3alpoCOB, TMOJTBEPKACHUM U  MPETEH3UM, JEKCHUKO-
rpaMMaTHYECKHUE YITPAKHEHUS JJIs 3aKPETUICHUS TEMBI.
[Tpo10KUTENHEHOCTH OJTHOTO 3aHATHS — 2 Yyaca.

IIpakTHyeckoe 3aHsiTue 12
Coaep:xaHue NPaKTUYECKOr0 3aHITHS:
Tect no Teme 6.
[IpoaoMmKUTENLHOCTD 3aHATHS — 2 Yaca.

IIpakTnuyeckoe 3ansitue 13-17

Tema 7. Preparation for negotiations
Buja npakTu4eckoro 3aHAATHS: CMeIIaHHAas (opMa MPOBENCHUS MPAKTUICCKOTO

3aHSTHUA.

OOpa3oBaTe/ibHbIe TEXHOJOIMU: TEXHOJOTHS AKTHUBHBIX METOJIOB OOy4YEeHUS
(KpyrJiblid CTOJI, MO3TOBOM MITYpPM, paboTa B TpyIIax), UrpoBas 0Opa3oBaTelibHAs
TEXHOJIOTHUS (JIeJIoBasi UTrpa, poJieBasi Urpa, ayJJMpoBaHuUE), Kehc-TexHoorus (Case-
study), mpoekTHas oOpa3oBaTeibHAs TEXHOJOTHs (ITOJrOTOBKA IPOCKTOB,
MOATrOTOBKA MIPE3EHTAMI ), MOyJIbHAsI 00pa3oBaTeIbHAs TEXHOIOT U

IIpodsieMaTHKa TEMBI:
e Preparation for Negotiations

e Business Letter
o Types of Business Letters

Ilpumepnoe cooeprcanue npaKmuueckux 3aHAMUuL:
l'osopenue:
- 3aJlaHus JUIS MPOBEPKH MOHMMAHUS M OOCYKJICHHUS NMPOYUTAHHBIX TCKCTOB M
JTNAJIOTOB;
- PUMEPHBINA CITMCOK BOIPOCOB TSI 00CYKICHUS B Ay TUTOPHUH:
e How many critical areas of a company’s business are there which can be

analyzed by applying ratios?
e What is the basic means of communication between two companies?
e How many business letters are written every day?
e Which tone do most business letters have? Why?

® up.
Umenue: ayTEeHTUYHBIC TEKCThl W AWAJIOTH JJIsl YTEHUS IO POJISIM, U3YYalollero
YTEHUS, TIEPEBOJIa U COCTaBIICHUS pedepaTUBHOrO IIepecKasa.
Iucomo: obOpaseny akkpenuTwBa sl nepeBoga. [lemoBble mucbMa. JIEKCHKO-
rpaMMaTHYECKUE YIIPAKHEHUS 111 paOO0ThI HA/l MAaTepUAJIOM TEMBI.
[TpoaOKUTETLHOCTD 3aHATHS — 2 Yaca.
IIpakTHyeckoe 3ansarue 18

Coaep:kaHue NPaAKTHYECKOI0 3aHATHSI:
Tect o Teme 7.
[Ipoa0MKUTETLHOCTD 3aHATHS — 2 Yaca.

IIpakTuueckue 3ausaTus 19-23




Tema 8. Business documents
BI/III leaKTI/I‘IeCKOFO JAHATUA: CMCIIIaHHAaA (I)opMa HpOBC,Z[CHI/IH HpaKTI/I‘IeCKOFO

3aHATHUA.
OOpa3oBaTe/ibHbIe TEXHOJOITMH: TEXHOJOTHS AKTHUBHBIX METOJIOB OOy4YEeHUS
(KpyTJIBIiA CTOJI, MO3TOBOW IITYpM, paboTa B TPYIIAax), UTpoBasi oOpa3oBaTeIbHAsS
TEXHOJIOTHs (JIe]0Bas Urpa, pojenas urpa, ayaAupoBaHue), Keic-TexHoIorus (case-
study), mnpoekTtHas oOpa3oBaTelbHAs TEXHOJOTHSA (IMOATOTOBKA IPOCKTOB,
MOATOTOBKA MIPE3EHTAINH ), MOTyJIbHAsI 00pa3oBaTeIbHAS TEXHOIOTHUS.

IIpobaeMaTnka TeMbl:
e Business Documents

e The Bill of Handing
e The Bank of England

Ilpumepnoe coodepircanue npaKkmuyuecKux 3aHAMUI:
T'osopenue:
- 3aJIaHUs 171 IPOBEPKH MIOHUMAHUS U 00CYKICHUS TPOYUTAHHBIX THAJIOTOB,;
- OTBETHI Ha BOTIPOCHI, IIPeyIaraeMbie JJIsl 00CYKISHUS:
e Bubl 1€510BOM JOKYMEHTAIIUU

e banxm AHrimmm
e Buapl 0aHKOB

Ymenue: ayTEHTHUYHbIE TEKCTBI IUIsl YTCHHS MO POJIAM, W3YYAIOUIEro YTEHUS U
nepeBojia. J{onomHUTENbHBIE TEKCTHI 111 03HAKOMUTEIBHOT O, H3yYAOLIEr0 YTEHUS,
nepeBojia u pedepaTuBHOTO NIepecKasa.
Ilucomo: oOpa3ubl JOKYMEHTAIMU JJig TepeBoja. JIekcuko-rpaMMaThyecKue
yOpakHEHUs 1711 padO0Thl HaJl MATEPUATIOM TEMBI.
[Tpoa0MKUTETLHOCTD OJHOTO 3aHATHUS — 2 Yaca.

IIpakTHyeckoe 3ansaTHE 24
Conepkanue NpaKTUYECKOT0 3aHATHSL:
Tect o Teme 8.
[ToaroToBKa K 3K3aMeEHY.
[Tpo10KUTETFHOCTD 3aHATUS — 2 Yaca.

2.2 ®paHy3CKHH A3BIK

5 ceMecTp
IIpakTnueckue 3ausaTus 1-5

Tema 1. Prise et contact.
Buja npakTu4eckoro 3aHAATHSA: CMELIaHHAas (opMa MPOBEIECHUS MPAKTUYECKOTO

3aHSTHS.
OO0pa3oBaTe/ibHbIE TEXHOJOTHM: TEXHOJIOTHS AKTUBHBIX METOJOB OOyYEeHUS
(KpyTJibIid CTOJI, MO3TOBOM MITYpPM, paboTa B TPYyIIax), UTpoBas 00pa3oBaTelbHAS
TEXHOJIOTHUS (JIeJI0OBasi UTpa, poJieBas Urpa, ayAupoBaHue), Kec-TexHonorus (Case-
study), mpoekTHas oOpa3oBaTeibHas TEXHONOTHs (IMOJArOTOBKA IPOCKTOB,
MOATOTOBKA MIPE3EHTAIMH ), MOyJIbHAsI 00pa3oBaTeIbHAs TEXHOIOTHUSI.



I pammamuueckur mamepuan:
e Pronoms complements
e Interrogation
Jlexcuueckuu mamepuan:
e Faire un tour de table
e Une conversation téléphonique
e Prendre (changer) rendez-vous
e Organiser son temps de travail
e Agenda.
HpOIlOJDKI/ITeJILHOCTL OJHOT'O 3aHATHUA — 2 yaca.
IIpakTHuyeckoe 3ausaTHE 6
Conep:xanue NPaKTHYECKOT0 3aAHATHUSA:

[Ipe3enranuu no Teme 1.
Tect o Teme 1.
[IpoaomKUTENBHOCTD 3aHATHUS — 24aca.

IIpakTuyeckue 3ausaTus /-11
Tema 2. En mission d’affaire.
Bua npakTuyeckoro 3aHATHSI: CMENIaHHAs (popMa MpOBEJEHUS MPAKTUYECKOTO

3aHSITHS.
OOpa3oBaTe/ibHbIe TEXHOJOITMU: TEXHOJOTHSA AKTHUBHBIX METOJIOB OOYy4YEeHUS
(KpyIJibli CTOJI, MO3TOBOM IITYPM, paboTa B TpyIIax), UrpoBas 0Opa3oBaTelibHAs
TEXHOJIOTHS (JIeJIoBasi UTpa, poJieBasi Urpa, ayJJupoBaHuE), Kehc-TexHoorus (Case-
study), npoekTHas oOpa3oBaTelbHAs TEXHOJOTWsA (IMMOATOTOBKA IPOEKTOB,
MTOATOTOBKA MIPE3EHTAINI ), MOTyJIbHAsI 00pa3oBaTeIbHAs TEXHOIOTH.
I pammamuueckuti mamepuan:

e Conditionnel

e Futur simple et future proche.
Jlexcuueckuii mamepua:

e A I’aéroport

e Réservation d’une chambre d’hétel

e Travailler a 1’étranger

e Les moyens de communication

e A I’exposition.
[Tpo10KATETEHOCTL OJTHOTO 3aHATHS — 2 Yaca.

IIpakTHyeckoe 3anusTue 12

Coaep:xaHue NPaKTUYECKOT0 3aHSITHS:
[Ipezentanuu no Teme 2.
Tect o Teme 2.

[Tpo0KUTENBHOCTD 3aHATHS — 2 Yaca.

IpakTnyeckue 3ansatus 13-17
Tema 3. La correspondence d’affaire.




Bua npakTuyeckoro 3aHAATHSA: CMelIaHHas (opMa MPOBENCHUS MPAKTUISCKOTO
3aHSITHS.
OOpa3oBaTe/ibHbIe TEXHOJOITMU: TEXHOJOTHS AKTHUBHBIX METOJIOB OOy4YeHUS
(KpyrJiblid CTOJI, MO3TOBOM HITYpM, paboTa B TpyIIax), UTpoBas 0Opa3oBaTesibHAs
TEXHOJIOTHS (ZIeJIOBask UTPpa, poJieBasi UTpa, ayJUPOBaHHUE), KeHC-TeXHOJoTHs (Case-
study), mnpoekTtHas oOpa3oBaTelbHAs TEXHOJOTHSA (IMOATOTOBKA IPOCKTOB,
MOATOTOBKA MIPE3EHTAINH ), MOTyJIbHAsI 00pa3oBaTeIbHAS TEXHOJIOTHI.
I pammamuuecku mamepuan:

e Temps passes de I’Indicatif

e Pronoms relatifs et possessifs
Jlexcuueckuu mamepuan:
La commande (changement, annulation)
L’offre et la demande
Service clientele
Reglement de Facture
La reclamation.
[TpoaomKUTENBHOCTD 3aHATHS — 2 Yaca.

IIpakTHyeckoe 3ansitue 18

Coaep:xaHue NPaKTUYECKOT0 3aHSITHUS:
[Ipezentanuu no Teme 3.
Tect o Teme 3.

[TpoaomKUTENBHOCTD 3aHATHS — 2 Yaca.
IIpakruueckue 3ausaTus 19-23

Tema 4. Le contract.
Bua npakTu4eckoro 3aHAATHS: CMEIIaHHas (opMa MPOBEICHUS MPAKTUICCKOTO
3aHSITHS.
OO0pa3oBaTe/ibHbIE TEXHOJOIMM: TCEXHOJIOTHS AKTHUBHBIX METOJOB OOyYCHUS
(KpyIJiblid CTOJI, MO3TOBOM IITYpPM, paboTa B TPYyIIax), UTpoBas 00pa3oBaTelibHAS
TEXHOJIOTHS (JIeJIoBasi UTpa, poJieBasi Urpa, ayJMpoBaHUE), Kehc-TexHoorus (Case-
study), mnpoekTHas oOpa3oBaTelibHAs TEXHOJOTUsA (IMOATOTOBKA IMPOEKTOB,
MOATOTOBKA MIPE3EHTAIINI ), MOTyJIbHAsI 00pa3oBaTeIbHas TEXHOIOTH.
I pammamuueckuti mamepuan:

e Demonstratifs

e Forme passive.
Jlexcuueckuii mamepuarn:

e Le contrat et ces types
Le contrat de travail
Le contrat d’achat-vente
L’objet du contrat
Les conditions de vente
La livraison



e Le payment
e Le force-majuer et I’arbitrage
[TpoOKUTETLHOCTD OJTHOTO 3aHATHS — 2 Yaca.
IIpakTHyeckoe 3ansaTHE 24
ConeprkaHue MPaKTHYECKOT0 3aHATHS:
Tect no Teme 4.

[loBTOpeHune nponaeHHoro marepuana. [lonroroBska k 3adery.

HpOI[OJDKI/ITCJII)HOCTI) 3aHATHS — 2 Yaca.

6 cemecTp
IIpakTuyeckue 3ausaTus 1-5
Tema 5. Acteurs économiques.
BI/III NPAKTHYIECKOIro 3aHATHA: CMCIIaHHasd (I)OpMa IMPOBCACHUA ITPAKTHYICCKOTO

3aHATHUA.
OOpa3oBaTe/ibHbIE TEXHOJIOTMH: TEXHOJOIMs AKTHBHBIX METOJIOB OOYy4YEeHHS
(KpyrJiblid CTOJI, MO3TOBOM IITYpM, padoTa B TpyIIax), UrpoBas 00pa3oBaTesibHAs
TEXHOJIOTHS (JIeJIoBasi UTpa, poJieBasi Urpa, ayJJMpoBaHuUE), Kehc-TexHoorus (Case-
study), mpoekTHas oOpa3oBaTeibHAs TEXHOJOTHs (ITOJrOTOBKA IPOCKTOB,
IIoATrOTOBKA HpCSGHTaHHﬁ), MOAYJIbHAA O6pa3OBaTCJII>HaSI TEXHOJIOT'UsL.
I’ pammamuueckuti mamepuan:

e Infinitif

e Formes non-personneles du verbe
Jlexcuueckui mamepuar:

o Diversité des entreprises
Bangue de credit
Créer une entreprise (les formalités)
Profil de créateur
Réussir dans les affaires
Résoudre des conflits du travail

e Recherche des capitaux.
[IpoAOMKUTENBHOCTD OJHOTO 3aHATUA — 2 Yaca.

IIpakTHUyeckoe 3aHATHE 6

Conep:xanue NPaKTHYECKOTO 3aHATHUSA:
[Ipesenranuu no Teme 3.
Tect o Teme 5.
[IpoaOMKUTENBHOCTD 3aHATHS — 24yaca.

IIpakTnueckue 3ausarus 7-11

Tema 6. Prise et parole.
Buja npakTu4eckoro 3aHAATHA: CMELIaHHAas (popMa MPOBEIECHUS MPAKTUYECKOTO

3aHATHSL.
OOpa3oBaTe/ibHbIe TEXHOJOTMU: TEXHOJOTHS AKTHBHBIX METOJIOB OOYy4YEeHUS
(KpyTJIbli CTOJI, MO3TOBOM MITYpPM, paboTa B TPYyIIax), UTpoBas 00pa3oBaTelbHAS



TEXHOJIOTHS (JIeJI0Basi Urpa, poJieBast Urpa, ayJMpoBaHuUe), Keic-TexHoorus (case-
study), mpoekTHas oOpa3oBareibHas TEXHOJOTUs (ITOJTOTOBKA MPOCKTOB,
MOATOTOBKA MPE3eHTAIMi ), MOTyJIbHAsl 00pa3oBaTeIbHas TEXHOIOT UL
I pammamuyueckuu mamepuan:

e Subjonctif
Jlexcuueckuu mamepuan:

e Pratiquer I’éconte active
Expliquer des mofirations
Faire une présentation
Poser les bonnes questions
Points de vue

e Réunion de travail.
[IpoAOMKUTENEHOCTD OAHOTO 3aHATUSA — 2 Yaca.

IIpakTnyeckoe 3ansaTe 12

CoaepikaHue NPaAKTHYECKOI0 3aHATHS:
[Ipe3zenrauuu o Teme 6.

Tect o Teme 6.
[TpoaomKUTENBHOCTD 3aHATHS — 2 Yaca.
IIpakTuueckue 3ausaTus 13-17

Tema 7. Marketing.
Buja npakTuyeckoro 3aHAATHSA: CMeElIaHHAas (opMa MPOBENICHUS MPAKTUYECKOTO
3aHATHUA.
OOpa3oBaTe/ibHbIE TEXHOJIOTMH: TEXHOJOIMS AKTHBHBIX METOJIOB OOYy4YEeHUS
(KpyrJiblid CTOJI, MO3TOBOM HITYpPM, padoTa B IpylIax), UrpoBas 00pa3oBaTesibHAs
TEXHOJIOTHS (JIeJI0Basi Urpa, poJieBasi Urpa, ayJMpoBaHuUE), KeHc-TexHoorus (Case-
study), mnpoekTHas oOpa3oBaTelibHAs TEXHOJOTWsA (IMOATOTOBKA IMPOEKTOB,
MOTOTOBKA MIPE3EHTAIMI ), MOTyJIbHAsI 00pa3oBaTeIbHasl TEXHOJIOTHA.
I pammamuyueckuii mamepuain:

e Subjonctif

e Passe simple et Passe compose
Jlexcuueckuu mamepuan:

e Etude du marché
Définition du produit
Méthodes de distribution
Publicité (Force du vente)
Offre et demande

e Profil du manager.
[IpoaOMmKUTENBHOCTD 3aHATHS — 2 Yaca.

IIpakTnueckoe 3ausitue 18
Coaep:kaHue MPaKTUYECKOT0 3aHSITHS:

IIpesenranuu o Teme 7.



Tect o Teme 7.
[Ipoa0MKUTENTLHOCTD 3aHATHS — 2 Yaca.
IIpakTnueckue 3ausaTus 19-23

Tema 8. Résultats et Tendances.
BI/II{ leaKTI/I‘IeCKOFO JAHATUA: CMCIIIaHHAaA (I)opMa HpOBGI[CHHfI HpaKTquCKOFO

3aHSITHS.
OO0pa3oBaTe/ibHble TEXHOJIOTHM: TEXHOJOTHS AaKTHBHBIX METOJOB OOy4YeHUS
(KpyTJIBIif CTOJ, MO3TOBOW IITYpM, paboTa B TpyINax), UTpoBas oOpa3oBaTeabHas
TEXHOJIOTHUS (JIeJIoBasi Urpa, poJieBasi Urpa, ayJJMpoBaHue), Kelc-TexHoorus (case-
study), mpoekTHas oOpa3oBaTeibHAs TEXHOJOTHs (ITOJrOTOBKA IPOCKTOB,
MOATOTOBKA MPE3EHTAIMI ), MOyJIbHAsl 00pa3oBaTeIbHas TEXHOIOT UL
I pammamuyueckuu mamepuan:

e Discours indirect

o Indefinis
Jlexcuueckuu mamepuarn:

e Secteur d’activité

e Entreprise enchiffre

e Comptes de I’exercice

e Commerce exterieur

e Organisations commerciales internationales.
[TpoIOIKATENBHOCTD OJJHOTO 3aHATHS — 2 Yyaca.

IIpakTnyeckoe 3ansaTHe 24

Coaep:xaHue NPaKTUY€CKOI0 3aAHSITHS:
Tect no Teme 8.
[ToBTOpeHune npoiaeHHoro Marepuana. [IoaroroBka kK 3K3aMeHy.

[Tpoa0MmKUTETLHOCTD 3aHATHS — 2 Yaca.
2.3 Hemenkmnii f13bIK
5 ceMecTp
IIpakTnyeckue 3anarus 1-4
Tema 1. Arten der Unternehmen
Buja npakTu4eckoro 3aHAATHSA: CMELIaHHAas (opMa MPOBEIECHUS MPAKTUYECKOTO

3aHSTHUS.
Oo0pa3oBaTe/ibHbIE TEXHOJOTHM: TEXHOJIOTHSI AKTUBHBIX METOJOB OOy4EeHUSs
(KpyrJiblid CTOJI, MO3TOBOM HITYpPM, padoTa B TpyNIax), UrpoBas 0Opa3oBaTesibHAs
TEXHOJIOTHUS (JIeJIoBasi UTpa, poJieBas Urpa, ayAupoBaHue), Kec-TexHoynorus (Case-
study), mpoekTHas oOpa3oBaTeibHAs TEXHOJOTHs (IMOJArOTOBKA IPOCKTOB,
MOATOTOBKA MIPE3EHTAIMH ), MOTyJIbHAsI 00pa3oBaTeIbHAS TEXHOIOTHUSI.

Jlexcuueckuii mamepuai:
e Einzelkaufmannische Unternehmen.
e Personengesellschaft.
e Kapitalgesellschaft.



e Rechtform der Unternehmen.
[1poa0MKUTENTLHOCTD 3aHATHS — 2 Yaca.
IIpakTHyeckue 3aHATH 5-8
Tema 2. Deutsche Auflenhandels Wirtschaft.
Buja npakTuyeckoro 3aHATHsI: cMelIaHHas (opMa MpoBeJeHUS MPAKTHIECKOTO

3aHSTHUA.
OOpa3oBaTe/ibHbIe TEXHOJOTMU: TEXHOJOTHS AKTHBHBIX METOJOB OOYyYCHUS
(KpyTJIBIif CTOJI, MO3TOBOW IITYpM, paboTa B TpYINax), UTpoBas oOpa3oBaTeabHasI
TEXHOJIOTHUS (JIeJIoBasi Urpa, poJieBasi Urpa, ayJJupoBaHue), Kelc-TexHoorus (case-
study), mpoekTHas oOpa3oBaTeibHAs TEXHOJOTHs (ITOJTOTOBKA IPOCKTOB,
MOATOTOBKA MPE3EHTAIMi ), MOIyJIbHAsl 00pa3oBaTeIbHas TEXHOIOT U
Jlexcuueckuii mamepuar.

o Ausfuhrgiiter.

e Einfuhrguter.

e Handelsaustausch.

e ErschlieBung der Aullenmarkte.
[TpoaomKUTENBHOCTD 3aHATHS — 2 Yaca.

IIpakTnueckme 3ansaTus 9-12

Tema 3. Die Bewerbung
BI/III NMPAKTHYICCKOI0o 3aHATUA: CMCIIIaHHasd Q)opMa IMPOBCACHUS ITPAKTHYCCKOTO

3aHATHA.
OOpa3oBaTe/ibHbIe TEXHOJOITMU: TEXHOJOTHSA AKTHUBHBIX METOJIOB OOYy4YEeHUS
(KpyrJiblid CTOJI, MO3TOBOM IITYpPM, paboTa B TPyIIax), UrpoBas 0O0pa3oBaTelibHAs
TEXHOJIOTHS (JIeJIoBasi UTpa, poJieBasi Urpa, ayIupoBaHuE), Kelc-TexHoorus (Case-
study), mnpoekTHas oOpa3oBaTelibHAs TEXHOJOTUsA (IMOATOTOBKA IMPOEKTOB,
MOATOTOBKA MIPE3EHTAINI ), MOTyJIbHAsI 00pa3oBaTeIbHas TEXHOIOTH.
Jlexcuueckuu mamepuan:

e Bewerbungsanzeigen.

e Bewerbungsschreiben.

e Telefonische Bewerbung.

e Vorstellungsgesprach.
[TpoaomKUTENTBHOCTh OAHOTO 3aHITUA — 2 Yaca.

IIpakTuyeckue 3ansTus 13-16

Tema 4. Die Geschéftsreise.
Buja npakTuyeckoro 3aHAITHSA: CMelIaHHas GopMa MPOBEICHUS TMPAKTUIECKOTO

3aHSITHS.
OO0pa3oBaTe/ibHbIE TEXHOJOTHM: TEXHOJIOTHS AKTUBHBIX METOJOB OOyYeHUSs
(KpyrJiblid CTOJI, MO3TOBOM HITYpPM, paboTa B TpyIIax), UrpoBas 00pa3oBaTesibHAs
TEXHOJIOTHUS (JIeJIoBasi UTpa, poJieBas Urpa, ayJupoBaHue), Kec-TexHoyorus (case-
study), mnpoekTtHas oOpa3oBaTelbHAs TEXHOJOTHsA (IMOATOTOBKA IMPOEKTOB,
MOATOTOBKA MPE3EHTAIMH ), MOTyJIbHAsI 00pa3oBaTeIbHAS TEXHOIOTHUSI.



Jlexcuueckuu mamepuar:
e Besuchsvereibarung.
e Hotelreservierung.
e Ticketbuchung.
e Vereinbarung der Termine.
HpOI[OJDKI/ITCJILHOCTL OJHOT'O 3aHATHUA — 2 yaca.
IIpakTnueckne 3ausaTus 17-20
Tema 5. Erste Kontakte Vorstellung.
BI/III NPAKTHYIECKOIo 3aHATHA: CMCIIaHHasid (I)opMa IMPOBCACHUA ITPAKTHYICCKOTO

3aHSITHS.
OO0pa3oBaTe/ibHble TEXHOJIOTHM: TEXHOJOTHS AaKTHBHBIX METOJOB OOy4YeHUS
(KpyTJIBIif CTOJ, MO3TOBOW IITYpM, paboTa B TpYINax), UTpoBas oOpa3oBaTeabHas
TEXHOJIOTHsI ([Ie10Bast Urpa, poJeBas urpa, ayJupoBaHue), Kelic-TexHoorus (case-
study), mpoekTHas oOpa3oBaTelbHAas TEXHOJIOTHS (TOJrOTOBKA IPOCKTOB,
HOJIFOTOBKA MPE3EHTALN ), MOAYJIbHasi 00pa3oBaTeIbHasi TEXHOJIOTHUSI.
Jlexcuueckuii mamepuan:

e BegriiBung. Anrede.
e Vorstellngsformen.
e Verabschiedung.
HpOIIOJDKI/ITCJII:HOCTB OOHOT'O 3aHATUA — 2 yaca.
IIpakTHueckne 3ausaTus 21-24
Tema 6. Aufbau und Struktur einer Firma
BI/III MNPAKTHYICCKOI0 3aHATUA: CMCIIIaHHAasA (1)opMa IMPOBCACHUS ITPAKTHYCCKOTO

3aHSTHUS.
Oo0pa3oBaTe/ibHbIE TEXHOJOTHM: TEXHOJIOTHS AKTUBHBIX METOJOB OOy4EeHUSs
(KpyrJblid CTOJI, MO3TOBOM HITYPM, padoTa B TpyINIax), UrpoBas 00pa3oBaTesibHAs
TEXHOJIOTHS (JIeJIoBasi UTpa, poJieBasi Urpa, ayJMpoBaHUE), Kehc-TexHoorus (Case-
study), mpoekTHas oOpa3oBaTeibHAs TEXHOJOTHs (ITOJrOTOBKA IPOCKTOB,
MOTOTOBKA MIPE3EHTAIMI ), MOTyJIbHAst 00pa3oBaTeIbHasl TEXHOJIOTHA.
Jlexcuueckui mamepuan:

e Personal einer Firma.

e Abteilungen und Produktion.

e Geschaftsfiihrung.
[IpoAOMKUTENEHOCTD OJHOTO 3aHATUS — 2 Yaca.

6 cemectp
IpakTnyeckue 3anusarus 1-4
Tema 7. Die Verhandlungen.
Buja npakTu4eckoro 3aHAATHSA: CMELIaHHAas (opMa MPOBEIECHUS MPAKTUYECKOTO

3aHATHSL.
OOpa3oBaTe/ibHbIe TEXHOJOTMU: TEXHOJOTHSA AKTHBHBIX METOJIOB OOYy4YEeHUS
(KpyTJIblid CTOJI, MO3TOBOM MITYpPM, paboTa B TPYyIIax), UTpoBas 00pa3oBaTelbHAS



TEXHOJIOTHS (JIeJI0Basi Urpa, poJieBasi Urpa, ayJMpoBaHue), KeHc-TeXHOoJorus (Case-
study), mnpoekTtHas oOpa3oBaTelbHas TEXHOJOTUsA (IMOArOTOBKA IPOEKTOB,
II0ATOTOBKA Hp€3€HTaHHﬁ), MOAOYJIbHAA 06p8,30BaT€JII>Ha$I TEXHOJIOT'UsL.
Jlexcuueckui mamepuar:
Die Anfrage.
Das Angebot.
Die Bestellung.
Die Bestitigung des Auftrages.
[IpoaomKUTENBHOCTD 3aHATHS — 2 Yaca.

HDaKTH‘IeCKI/Ie 3aHATHA 5-8

Tema 8. Der Vertag. Abschluss des Vertrages.
BI/IIl NMPAKTUYIECCKOro 3aHATUA: CMCIIaHHAasA (I)OpMa IMPOBCACHUS IIPAKTUYCCKOTO

3aHATHUA.
Oﬁpa30BaTeJIbHLIe TEXHOJOIMU: TEXHOJOI'us AaKTHUBHBIX METOIOOB 06yquH51
(KpyIJibli CTOJI, MO3TOBOM MITYpM, paboTa B TpyIIax), UTpoBas 00pa3oBaTesibHAs
TEXHOJIOTHUS (JIeJIoBasi UTpa, poJieBasi Urpa, ayJJMpoBaHuUE), Kehc-TexHoorus (Case-
study), mpoekTHas oOpa3oBaTeibHAs TEXHOJOTHs (ITOJrOTOBKA IPOCKTOB,
MOATrOTOBKA NIPE3EHTAMI ), MOyJIbHAsl 00pa3oBaTeIbHasl TEXHOJIOTHUS.
Jlexcuueckui mamepuar:
Besprechung des Vertrages.
Abschluss des Vertrages.
Gegenstand des Vertrages.
Allgemeine Vertragsbedingungen.
[IpoaomKUTENBHOCTD 3aHATHS — 2 Yaca.

IIpakTuueckue 3ausaTuss 9-12

Tema 9. Lieferung Lieferbedingungen.
Bua npakTuyeckoro 3aHATHS: CMeElIaHHAas (opMa MPOBENCHUS MPAKTUYECKOTO

3aHSATHUA.
OO0pa3oBaTe/ibHbIE TEXHOJOTHM: TCEXHOJIOTHS AKTHUBHBIX METOJOB OOyYCHUS
(KpyrJiblid CTOJI, MO3TOBOM HITYPM, padoTa B TpyNIax), UrpoBas 00pa3oBaTesibHAs
TEXHOJIOTHS (JIeJIoBasi UTpa, poJieBas Urpa, ayJupoBaHue), Keiic-TexHoyorus (case-
study), mnpoekTHas oOpa3oBaTelibHAs TEXHOJOTUsA (IMOATOTOBKA IMPOEKTOB,
MOATOTOBKA MIPE3CHTAIIN ), MOIyJIbHAs 00pa30BaTe/ibHasl TEXHOJIOTUSI.
Jlexcuueckuii mamepuar.
Liefertermine.
Lieferarten.
Vorauslieferung, Teillieferung.
Verpackung.
[IpoAOMKUTENTLHOCTD OJHOTO 3aHATUS — 2 Yaca.

IIpakTuyeckue 3anusitus 13-16

Tema 10. Preise. Zahlung




Bua npakTuyeckoro 3aHAATHSA: CMelIaHHas (opMa MPOBENCHUS MPAKTUISCKOTO
3aHSITHS.
OOpa3oBaTe/ibHbIe TEXHOJOITMU: TEXHOJOTHS AKTHUBHBIX METOJIOB OOy4YeHUS
(KpyrJiblid CTOJI, MO3TOBOM HITYpM, paboTa B TpyIIax), UrpoBas 0Opa3oBaTelibHAs
TEXHOJIOTHS (ZIeJIOBask UTPpa, poJieBasi UTpa, ayJUPOBaHHUE), KeHC-TeXHOJoTHs (Case-
study), mnpoekTtHas oOpa3oBaTelbHAs TEXHOJOTHSA (IMOATOTOBKA IPOCKTOB,
MOATOTOBKA MIPE3EHTAINH ), MOTyJIbHAsI 00pa3oBaTeIbHAS TEXHOIOTHU.
Jlexcuueckuu mamepuan:
Gesamtwert des Vertrages.
Arten der Zahlungen.
Arten des Akkreditivs.

e Bankoperationen.
[Tpo10KUTENEHOCTH OJTHOTO 3aHATHS — 2 Yaca.

IIpakTuyeckue 3ansitus 17-20

Tema 11. Konventionalstrafe. Force Major.
BI/II{ NPAKTHYIECKOIo 3aHATHA: CMCIIIaHHasd (bopMa IIPOBCACHUA IIPAKTHYCCKOI'O

3aHATHS.
OOpa3oBaTe/ibHbIE TEXHOJIOTMH: TEXHOJOIMS AKTHBHBIX METOJIOB OOYy4YEeHHS
(KpyrJiblid CTOJI, MO3TOBOM IITYpPM, padoTa B TpylIax), UrpoBas 00pa3oBaTelibHAs
TEXHOJIOTHS (JIeJI0Basi Urpa, poJieBasi Urpa, ayJMpoBaHuUE), Kelc-TexHoorus (Case-
study), mpoekTHas oOpa3oBaTelbHAas TEXHOJIOTHS (TOJrOTOBKA IPOCKTOB,
NOJIFOTOBKA MPE3EHTALN ), MOAYJIbHasi 00pa3oBaTeIbHasi TEXHOJIOTHUSI.
Jlexcuueckuii mamepuan:

e Die Riickfrage.

e Reklamationen.

e Das Schiedsgericht.

e Umstande Hoherer Gewalt

[Tpo10KATETEHOCTE OJTHOTO 3aHATHS — 2 Yaca.
IIpakruueckue 3ausaTus 21-24

Tema 12. Sicherung. Garantie.
Buja npakTu4eckoro 3aHAATHA: CMELIaHHAs (opMa MPOBEIECHUS MPAKTUYECKOTO

3aHITHS.
OO0pa3oBaTe/ibHbIE TEXHOJOIHM: TCEXHOJIOTHS AKTHUBHBIX METOJOB OOyYCHUS
(KpyIJiblid CTOJI, MO3TOBOM IITYPM, paboTa B TPYyIIax), UTpoBas 00pa3oBaTelibHAS
TEXHOJIOTHUS (JIeJIoBasi UTpa, posieBas Urpa, ayAupoBaHue), Kec-TexHonorus (Case-
study), mnpoekTtHas oOpa3oBaTelbHAs TEXHOJOTHsA (IMOATOTOBKA IMPOEKTOB,
MOATOTOBKA MIPE3CHTAIIN ), MOIyJIbHAs 00pa3oBaTe/ibHasI TEXHOJIOTHUSI.
Jlexcuueckuii mamepuan:

e Garantieschreiben.

e Sicherungsgesellschaften.

e Einrdumung der Garantie.



[IpoAOMAKUTENLHOCTD OJHOTO 3aHATUS — 2 Yaca.
3. Yka3aHus 110 IPOBEACHUIO JJA00PATOPHOI0 MPAKTHKYMA
Y4eOHBIM MJIAHOM HE MPEyCMOTPEHO.

4. YKa3zaHus 10 NMPOBEJAECHUI0 CAMOCTOSITE/IbHOI padoThl CTYJI€HTOB

e HaumenoBanue 0/10ka
0 /;1 (pa3nena) Buanr CPC
AV CIUILIHHBI
AHIIMICKHI SI3BIK
1. Tema 1. Starting a | Co3manue SI3BIKOBOTO OPThEIS;
business [MonroToBka kK 00CYXICHHUIO MPOOJIEMHBIX CUTYyalui, case study;
IToaroroBka K y4acTuio B €JIOBOH HIpe.
2. Tema 2. Budgeting Co3nanue s;3pIKOBOTO TTIOPTQEIs;
[MToaroroBka k 00CYXIEHHIO TPOOJIEMHBIX CUTYaIHi, case study;
IToaroroBka K y4acTuio B €JIOBOU HIpe.
3 Tewma 3. Taxation Co3naHue s;3pIKOBOTO TTIOPTQEIs;
[MoaroroBka k 00CYXIEHHIO IPOOJIEMHBIX CUTYaIHid, case study;
IToaroroBka K y4acTuio B I€JIOBOU HIpe.
4 Tema 4. Joint-Stock | Co3nmanue si3p1koBOTO OPThES;
Company [ToaroToBka K 00CYXICHHUIO MPOOJIEMHBIX CUTYyalui, case study;
[ToAroTOBKa K yYacTHIO B ICIIOBOH HTpeE.
5 Tema 5. Production Co3znanue sI3BIKOBOTO OpTdhes;
[ToaroToBka K 00CYKICHUIO IPOOJIEMHBIX CUTYaluH, case study;
[ToAroTOBKa K yYacTHIO B ICIIOBOH HTpeE.
6 Tema 6. Labour Unions | Co3nanue si3bIKOBOTO mopTdhers;
[ToaroToBKa K 00CYKICHUIO IPOOJIEMHBIX CUTYaIHi, case study;
[ToAroTOBKa K yYaCTHIO B ICIIOBOH HTpeE.
7 Tema 7. Preparation for | Co3nanue s3bIK0BOTO mopTdhers;
negotiations [ToaroToBka K 00CYKICHUIO IPOOJIEMHBIX CUTYyalHuH, case study;
[ToAroTOBKa K yYaCTHIO B ICIIOBOH HTpeE.
8 Tema 8.  Business | Co3nanue s3bIKOBOTO mopTders;
documents [ToarotroBka K 00CYKISHUIO POOJIEMHBIX CUTYalHMH, case study;
IToaroToBka K y4acTuio B I€JIOBOW HIpe.
DpaHIy3cKHii A3bIK
1. Tema 1. Prise de Co3znaHue SI35IKOBOTO OPTQETs;
contact ITonroToBka kK 00CYXIEHHIO MPOOIEMHBIX CUTYaIUi;
IToAroToBka K y4acTuio B I€JIOBOW HIpe.
2. Tema 2. En mission Co3naHue s;3bIKOBOTO TIOPTQEIs;
d’affaire. [MoaroroBka K 00CYXIEHUIO POOJIEMHBIX CUTYaI[HI;
IToaroToBka K y4acTuio B €JIOBOW HIpe.
3 Tema 3. La Co3naHue s;3bIKOBOTO TIOPTQEIs;
correspondence ITonroToBka kK 00CYX/I€HHIO MPOOIEMHBIX CUTYaIUi;
d’affaire. [ToAroTOBKA K YH4acTHIO B JIEJIOBOM HIpE.
4 Tema 4. Le contrat. Co3znaHue sI36IKOBOTO MOPThEs;
ITonroToBka kK 00CYXI€HHIO MPOOIEMHBIX CUTYaIUi;
[ToAroTOBKa K yYaCTHIO B JICIIOBOH HIpe.
5 Tema 5. Acteurs Co3nanue s;3bIKOBOTO TTIOPTQEIS;
économiques. IMoaroroBka K 00CYXICHHIO IPOOJIEMHBIX CUTYaIHH;
IToaroToBka K y4acTHIo B I€JIOBOH HIpeE.
6 Tema 6. Prise de parole. | Co3nanue s13p1K0BOT0 HOpThEs;
IMoaroroBka Kk 00CYXICHHIO TPOOJIEMHBIX CUTYaIIHH;
IToaroToBka K y4acTuio B €JIOBOH HIpeE.
7 Tema 7. Marketing. Co3nanue s;3bIKOBOTO TTOPTQEIs;
IMoaroroBka K 0OCYXICHHIO TPOOJIEMHBIX CUTYaIHH;
IToaroToBka K y4acTuio B I€JIOBOH HIpe.
8 Tema 8.Résultats et Co3nanue sI36IKOBOTO TTIOPTQEIs;
Tendances. ITonroToBKa K 00CYXKIEHHIO MPOOIEMHBIX CUTYaIHi;




| | IToaroTroBka K y4acTuio B I€JIOBOM UIpe.
HeMmenxkuii 361K

1. Tema 1. Arten der Co3nanue s;3pIKOBOTO TIOPTQEIs;
Unternehmen. [MoaroroBka K 00CYXIEHUIO IPOOJIEMHBIX CUTYaIH;
IToAroTOBKA K yYaCTHIO B ICIIOBOM HIPE.
2. Tema 2. Deutsche Co3nanue s;3pIKOBOTO TTIOPTQEIs;
AufBlenhandels [MoaroroBka K 00CYXIEHUIO TPOOJIEMHBIX CUTYaIHH;
Wirtschaft ITonroToBKa K y4acTHIO B ICIOBOM UTpE.
3 Tema 3. Die Co3naHue s;3pIKOBOTO TTIOPTQEIs;
Bewerbung [TonroToBka kK 00CYXIESHHUIO MPOOIIEMHBIX CUTYAIHL;
IloAroToBKa K y4acTuIo B JEJIOBOM UIpeE.
4 Tewma 4. Die Co3znaHne S3IKOBOTO OPTQETS;
Geschiftsreise. IMoaroToBKa K 00CYKICHUIO TIPOOIEMHBIX CHTYAIIHH;
IloAroToBKa K y4acTuIo B JEJIOBOM UIpeE.
5 Tema 5. Erste Kontakte | Cosmanue si3p1K0BOTO IOPThEIIS;
Vorstellung. IMoarotoBKa K 00CYKICHUIO TIPOOIEMHBIX CHTYAIIHH;
IloAroToBKa K y4acTHIo B JEIOBOM UIpE.
6 Tema 6. Aufbau und Co3znaHne S3IKOBOTO MOPTQETS;
Struktur einer Firma IMoarotoBka K 00CYKICHUIO TIPOOIEMHBIX CHTYAIIHH;
IToaroroBka K y4acTuio B I€JIOBOU HIpe.
7 Tema 7. Die Co3znaHne S35IKOBOTO MOPTQETS;
Verhandlungen. [MoaroroBka k 00CYXIEHHIO TPOOJIEMHBIX CUTYaIUil;
IToaroroBka K y4acTuio B I€JIOBOU HIpe.
8 Tema 8. Der Vertag. Co3naHue s;36IKOBOTO TTIOPTQEIs;
Abschluss des [ToarotoBKa K 00CYKICHUIO MPOOIEMHBIX CHTYAIINI;
Vertrages. [ToaroroBka K y4yacTHIO B ICJIOBOM UTpE.
9 Tema 9. Lieferung Co3znanue sI3BIKOBOTO OPTdhEs;
Lieferbedingungen. [MoaroroBka Kk 00CYXISHUIO POOJIEMHBIX CUTYaI[H;
IToaroroBka K y4acTuIo B A€JIOBOU HIpe.
10 | Tema 10. Preise. Co3naHue s;3bIKOBOTO TTIOPTQEIs;
Zahlung. [MoaroroBka Kk 00CYXIESHUIO POOJIEMHBIX CUTYaI[H;
[ToAroTOBKa K yYacTHIO B ICIIOBOH HTpeE.
11 | Tema 1l. Co3znaHne S35IKOBOTO MOPTQETS;
Konventionalstrafe. [MoarotoBka K 00CYXISHUIO MPOOISMHBIX CHTYAI[HIA;
Force Major. [ToAroTOBKa K yYaCTHIO B ICIIOBOH HTpeE.
12 | Tewma 12. Sicherung. Co3znaHue SI35IKOBOTO OPTQETs;
Garantie. [MonroToBka kK 00CYXIESHHUIO MMPOOIIEMHBIX CUTYAIIH;
IToAroTOBKa K yYacTHIO B JICIIOBOH HIpeE.

5. YKa3aHus 0 NPOBeJAEeHUI0 KOHTPOJIbHBIX PadoT AJIsl CTYA€HTOB O4YHO¥,
3204HOM (POPMBI 00yYeHUS

5.1 TpeOoBaHus K CTPYKTYpe

Kaxnoe KOHTponbHOE 3aJjaHuE Tpeuiaraercs B nsaTu BapuaHtax. CTyAeHT
JIOJDKEH BBITIOJHUTH OJIMH U3 MSATH BAPUAHTOB KOHTPOJIBHBIX padoT.

CTpykTypa KOHTPOJBHON pabOThl JODKHA COCTOSITh W3  CIEIYIOIINX
AJIEMEHTOB: UMETh TUTYJIbHBIA JIUCT, OCHOBHYIO 4acTbh, cloBapb. Ha 00oxke
00s3aTEIBHO YKa3bIBAIOTCS (DAMUIIUS, UMSI, OTYECTBO, HOMEP KOHTPOJIbHOU pabOTHI,
Ha3BaHHWE YHUBEPCUTETA, HOMEP TPYMIIHI.

[Ipu BBINOTHEHUH KOHTPOJBHON pabOThl HEOOXOAUMBI IMIMPOKUE TOJIS JJIs
3aMe4YaHui, OObSICHEHUM U METOIMUECKUX YKa3aHUU MpernogaBaTess.

BrlnonHeHHbIe KOHTPOJIbHBIE PaOOThl HAMpPABISIOTCA JUIsl HPOBEPKU U
pEeLEH3UpPOBaHUs MPENOAaBaTEN0 B YCTAHOBJIEHHbIE CPOKHM (ZaTbl 3auéra u
HK3aMEHA).

5.2 TpeOoBaHMS K COACPKAHUIO



IIpumep KOHTPOIbHOM PadOTHI N0 AHTJIMICKOMY A3BIKY
I. IIpoyuTaiiTe 1 YCTHO NepeBeIUTE HA PYCCKUM A3bIK BeChb TeKCT. IlepeBeaure
NMCbMEHHO NMePBbIA ad3au.

HOW TO MAKE THE MOST OF A JOB INTERVIEW
If you’ve done your paperwork right, managed to arouse an employer’s interest and landed a job
interview, your real work is just beginning. It’s one thing to impress somebody on paper or over
the telephone, but it’s another thing to impress in the flesh. A job interview is a business
appointment in which everything counts in conveying a good impression. Experts will tell you that
advance preparation is the key to interview success. Before you go to a job interview, find out all
you can about the company. Depending on the results of your research, you are supposed to prepare
an interview outfit that will make you look your very best. In most places you are not expected
to wear a Chanel suit, but even if you are fresh from school don’t think that your favorite blue
jeans, an oversized sweater and a T-shirt will be right for projecting a businesslike image.
Many personnel managers will confess that they often turn candidates down for poor
appearance; however, your looks alone will not help you get a job unless you are well prepared
for the interview. It makes perfect sense to go through your resume once again and make sure you
know the dates of important events. Another thing you can do is go through your personal
achievements to make up your mind what you might want to present to an interviewer as an
impressive argument in your favor. Before the interview, give yourself a good rest , budget your
time well, prepare everything you need in advance, so as not to panic and get lost at last minute!
Every organization has its own culture and traditions, but there are some things to consider that
may help everyone.
You know that in many positions your lack of experience is a big disadvantage. You can also
compensate for your lack of experience with your qualifications, enthusiasm, ability to learn
quickly, and most of all your sense of responsibility.
It’s natural therefore that if you really want to get this job you must show yourself as a mature
individual who is not acting on impulse, but is quite serious about his/her choices. Fight for your
place in life: change negative into positive: you are young but you are strong and can learn fast.
I1. Onpenenure, ABJSOTCA JH YTBEPKICHUS:
a) UICTUHHBIMU
b) noxxHBIMHU
C) B TEKCTE HET MHPOPMAIIHH
1. Thisisan interview for candidates who have done their paperwork successfully.
2.  Many personnel managers often turn candidates down only for lack of
experience.
3. Things like jeans and T-shirts are not suitable for a business office.
III. Haiigure JeKcHMYeCKHe JIKBHUBAJEHTbI K  BbIPAXKEHUAM M3
Tekcra. IlepeBeanTe €jI0Ba M BBIPAKEHUS U3 NMEPBOr0 CTOJOMKA HA PYCCKHH
SI3BIK.
1. to arouse an employer’s interest
2. to land a job interview
3. to interview success
4. to turn a candidate down
5. to impress in the flesh
6. to convey a good impression
7. to make up one’s mind
8. to get lost
9. to go through



10. a mature individual
IV. Onpenenure 0CHOBHYIO HI€I0 TEKCTA.
What counts in conveying a good impression during a job interview?
1. Advance preparation is the key to success.
2. Appearance does count.
3. Everything counts.
V. Pacnosioxkure ¢pa3sbl AMAJIOTa B NpPaBUJIbLHOMN
10CJIeI0BATEJIbHOCTH (coeauHuTe UM(ppbl U 0ykB). BuecuTre Bamm orBersl B
Tadauny. IlepenuiunTe 1MAIOr B NPABUWILHOM MOPSAKeE.
a) Right. Good-bye.
b) Good morning. AIC Computing.
c) No, thank you. I’ll call later.
d) Sorry, sir. Mr. Roberts is not available. Is there any message?
e) Hello. May | speak to Mr. Roberts?
VI. PacnoJio:kure 4acTH 1€JI0BOr0 MUCHMA B IPABUJILHOM NMOPAIKe (COeAMHHUTE
OykBbl 1 1M(dpsl). BHecuTe Bamu orBersbl B Ta0uuny. Ilepenumure mucbMo
B IPAaBWJIbHOM MOCJIEI0BATEILHOCTH.
a) Dear Ms. Kaassen,
b) Ultrasonic Ltd.

Warwick House, Warwick St., London SW2 1JF

United Kingdom
c) Yours sincerely,

Kay Reynolds

Sales Manager
d) Bredgade 51
DK 1110
Copenhagen
Denmark
e) In relation to your order received today, we cannot supply the quantities you need
at the moment. Please confirm as soon as possible if a part-delivery would be
acceptable, with the rest to follow later.

IIpuMep KOHTPOJILHOI PadoThI MO0 PPAHIY3CKOMY S3BIKY

1. Ilepeseoume. Hazosume ¢hynkyuo 8vioenenHvix cios:
1. Ayant une base scientifique des spécialistes peuvent faire des recherches. 2. Il
s’arréte en cherchant un mot. 3. Sa conduite lui parait choquant. 4. Je distingue des
silhouettes en m éloignant sans bruit. 5. C’est une soirée ravissante!
2. [lepeseoume:
1. Ayant analysé les données de 1’expérience, 1l a fait la conclusion définitive.
2. (Etant) Arrivé tres tard, il ne pouvait prendre part a cette conférence. 3. A peine
le train arété, les voyageurs ont commencé a descendre des voitures. 4. Ayant
décidé faciliter le travail des homes les spécialistes ont élaboré cet appareil.
3. 3anonnume naKyHvl OAHHLIX NPEONONHCEHUN, 8bIOPA8 NOOX00sAUee NO CMBICIY
cpeocmeo c6:3u U3 OaHHbIX gviute cno8. llepesedume npednoicenusl.
Le minitel, le telegramme, l'interphone, le télex, le message téléphonique, le
téelécopieur



1. 1l vous faut faire venir votre collégue dans votre bureau, qui est a 1'autre étage de
votre office. —Je mesersde ...... :

2. 1l vous faut transmettre a votre chef des informations recus en son absence par
téléphone. — Nous nous servons de ....... .

3. Il vous faut contacter d'urgence quelgu'un d'une autre enterprise qui n'a pas des
outils de communication. — II faut envoyer ...... :

4. 1l vous faut faire la photocopie d'un document dactylographié ou manuscrit. - |l
faut se servir de ........ :

5.11 vous faut transmettre des informations a quelqu'un qui se trouve sur l'autre
continent. - Il faut se servirde ........ .

6. Vous avez besoin d'informations sur les transports ou des informations financiers
et de services pratiques. — Vous vous servez de ......... :

4. Haiioume coomeemcmeust mexcoy ppanyy3cKumMu u pyccKUMU IK8UBALEHMAMU.!

1. Nous avons bien re¢u / Nous ac- CBouM MUCEMOM OT. .. BEI coo0Omiaere Ham

cusons réception de CBOM YCIIOBUSI TOCTaBKH
2. Nous vous remercions de votre B otBeT Ha Bamre nucemo ot 11 ampens
lettre par laquelle C 6y1aro1apHOCTBIO TIOJITBEPIKIAEM

3. En réponse a / Suite a votre lettre  moxydyenue Bamero nucema
du 11 avril 2...
4. Par votre lettre du ..., vous nous ~ MbI noATBEPK1a€M MOITyUEHUE
indiquez vos conditions de livraison
5.B nucome npeonosicenus nepecmasieHvl Mecmamu. Boccmanosume ux
NPABUILHYIL NOPAOOK NO COOEPAHCAHUIO. 3anoHUme NPOnYCcKU ClO8AMU
A. ... nous vous les réexpédition, ce jour, a vos frais et vous demandons de bien
vouloir nous faire livrer les articles manquants avant le 12 juillet 2...
B. ... au débaillage, nous avons constaté que deux caisses contenaient 30 (2x15)
balances épicerie, réf. 123.
C. Grenoble, le 3 juillet 2...
D. En éspérant obtenir satisfaction dans le bref délais.
E. Il nous est ... impossible d’accepter les articles recus.
F. Votre envoi du 29 juin 2... vient de nous parvenir et nous vous en remercions.
G. Nous vous prions d’agréer, Monsieur, I’expression de nos meilleurs sentiments.
H. ...notre commande du 10 juin portrait sur 30 balances “pése-bebé*, réf. 128.
6. [lpouumaiime  mexcm. Jlaiime  pexomendayuu  no  COCMABIEHUIO
MOMUBAYUOHHO20 nucbma (He meHee 10 npednosicenuti) no-pyccKu:

LA LETTRE DE MOTIVATION
Selon le magazine CVMag, magazine de conseils, d'idées et astuces pour trouver un
emploi : "une lettre de motivation pertinente doit proposer d'autres informations que
celles présentées dans votre CV. Elle doit toujours le compléter en insistant sur vos
motivations : pourquoi I'employeur peut-il étre intéressé par votre candidature ?"
Il est traditionnel d'accompagner le CV d'une lettre décrivant succinctement les
raisons pour lesquelles le candidat estime correspondre a l'emploi cible de la
démarche.



Dans sa forme la plus simple, il s'agit d'un courrier qui reléve de la politesse pour ne
pas adresser simplement un CV dans une enveloppe et pour permettre de faciliter
son traitement (par exemple, quand une référence d'offre d'emploi doit étre citée.)
Mais le plus souvent, I'employeur potentiel attend d'y trouver la description des
motivations du candidat (les raisons qui lui font préférer cet emploi a un autre) et -
souvent - les ¢léments saillants de son expérience au regard du poste visé (au moins
afin de permettre de faire ressortir cette candidature parmi les autres). Il y a quelques
années, la lettre se devait d'étre manuscrite. La graphologie était passée par la...
Aujourd'hui ce n'est plus nécessaire, le traitement de texte suffit largement !
Selon les entreprises, la lettre sera lue avec plus ou moins d'attention. Mais il est rare
que son absence soit tolérée. Dans tous les cas, le candidat évitera les rédactions
exagérées (on a vu trop de lettres de motivation dans lesquelles le candidat
condamnait littéralement des groupes internationaux a 1'échec économique s'ils
laissaient passer l'occasion de s'adjoindre les services du rédacteur). De méme,
quand elle est lue attentivement, une lettre doit - au moins - paraitre personnalisée
(trop de lettres désignent une entreprise comme le leader de son marché quand elle
se sait challenger derrieére un leader connu.)
Néanmoins, il est généralement conseillé d'éviter de livrer tous les détails des
arguments positifs d'une candidature. Une bonne lettre de motivation doit éveiller
l'attention et l'intérét du lecteur, provoquer I'envie de rencontrer le candidat, mais ne
pas completement déflorer le sujet (ce qui réduirait les chances d'étre retenu dans le
petit nombre d'entretiens).
La taille de I'entreprise ou du service a un impact sur cette partie de la démarche. Par
exemple, il est souvent valorisant d'avoir une bonne connaissance de I'entreprise de
petite taille et de son marché (et de le faire apparaitre dans la lettre de motivation);
une entreprise de plus grande envergure pourra remarquer davantage la claire
compréhension des enjeux internes de sa structure (la connaissance de 'entreprise et
de son marché étant en revanche relativement facile).
CVMag : magazine consacré a la recherche d'emploi mais également tout ce qui
concerne le monde de I'emploi, I'évolution des secteurs et des métiers ainsi que les
techniques et les stratégies de recherche d'emploi, et enfin les critéres de sélection
des recruteurs. Disponible en kiosque.
IIpuMep KOHTPOJILHOI PadOThI 0 HEMENKOMY SI3BIKY

1. Cocmasbme u3 nepemewanHvlx Ompbvl8KO8 NUCbMO OISl NOJIYYeHUs pa3peuleHus

npotmu npakmuxy 8 oanHou gupme. Ilepesedume eco.

Yumume, umo nr0ob6oe 0enosoe nucomMo cmpoumcsi no ciedyruwemy NPUHYuny.:
Briefkopf

Anschrift des Empféangers

Datum

Betreff

Anrede (durch ein Komma von dem Haupttext getrennt)

Brieftext

Schlussformel

Unterschrif

Anlagevermerk

©oOoNOR~WNE

1. Lebenslauf mit Lichtbild, Zeugnisse
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Sehr geehrte Damen und Herren,

Erfurt, den 1.08. 20..

Ich hoffe, dass meine Bewerbung auf Interesse stofft und wiirde mich freuen,
wenn Sie mir die Moglichkeit einrdumen, in Threm Hause ein Praktikum zu
absolvieren. Mit freundlichen Grii3en

Quelle (Vertretung in Russland)

Gangutskaja 14

191187 Sankt - Petersburg

Zurzeit studiere ich im 4. Semester Betriebswirtschaftslehre mit fachspezifischer
Fremdsprachenasbildung (Franzdsisch, Russisch) an der Universitit Bayreuth.
Nach meinem Studienabschluss kann ich mir eine Titigkeit in einem
internationalorientierten Unternehmen gut vorstellen. Aus diesem Grund mochte
ich schon wahrend des Studiums Land, Leute und das russische Geschéftsleben
kennen lernen.

Bettina Patschke

Bettina Patschke

Tallinner Strafle 11

9.

99091 Erfurt
Bewerbung um ein Auslandspraktikum in Threm Hause von Mirz bis Oktober
20.. .

Hepeeedume cxzedyiou;ee npuciawieHue u Hanuwume Ha He2o omeent Ha
HeéMEUKOM A3bIKE.

Sehr geehrter Herr Stolz,

auf unser letztes Telefongespriach zuriickkommend, lade ich Sie nach Sankt-Petersburg im
Zeitraum von Januar-Februar ein. Sollte dieser Termin Thnen nicht passen, konnten wir ihn auf
Anfang Mirz verlegen. Es gibt viele Fragen, die wir mit Thnen personlich besprechen mochten,
Auch ein neuer Vertrag konnte dabei unterzeichnet werden.

Alle Kosten wihrend Thres Aufenthalts: Unterbringung, Verpflegung und Transport werden von
uns iibernommen, sodass Sie nur Anfahrts- und Versicherungskosten zu tragen haben.

Wir wiirden uns sehr auf lhre baldige Antwort freuen.
In der Hoffnung, Sie bald in Petersburg begriilen zu kdnnen

mit freundlichen Griflen

Alexander Berg
Geschéftsfiihrer

3.
1.

wn

Ilepeseoume:

JoOpsiit news, ¢ Bamu rosoput Opna Por u3 ¢upmel «Peknama 5». S mory
MIOTOBOPUTH ¢ rocnognHoM MonbkoMm? ... [lepenaiite emy, noxxainyncra, 4To s
3BOHMIA. OH MOKET 3aCTaTh MEHS B OQuce.

[Ipocum moATBEpAMUTH 3aKa3 IBYXMECTHOTO HOMEpPA C BUJIOM Ha MOpE.

Mps1 no3apasisem Bac u Bamux koser ¢ HoBeim rogom!

Mp1 xoTenu Obl 3aKka3aTh 4 Ouiera Ha peiic B Beny.



4. Ilepesedoume mexcm ycmHo. Bovinuwiume u3z He2o npeosodceHusi, 8 KOmopbvlx

coO0epacumcs cnedyruas uHopmayus u nepeseoume ux NUCbMEHHO!
o (6] (bopMaX BBIPAKCHHS BCIKIIMBOCTHU,
° 0 HCCXOXKECTU CPCACTB BBIPAKCHUA BEIKIIMBOCTU B PA3JIMYHBIX KYJIBTYpax;
° 00 OCHOBHBIX yepTax, NpucCymmx HeMuam, rnmpu NpoBE€ACHNUU JCJIOBLIX IIEPETOBOPOB.

Ausdruck der Hoflichkeit im Deutschen und im Russischen

Hoflichkeit kann in unterschiedlichen kommunikativen Formen mit Hilfe verbaler (lautischer
AuBerung), nonverbaler (Gestik, Mimik) und parasprachlicher (Intonation, Tonhohe, Lautstiirke,
Tempo) Mittel ausgedriickt werden.

Obwohl wahre Hoflichkeit tiberall dieselbe ist, unterscheiden sich die Mittel, durch die die
Hoflichkeit zum Ausdruck gebracht wird. In jeder Kultur wird die Hoflichkeit in bestimmten
Situationen rituell ausgedriickt, es kann aber sein, dass dieselbe Hoflichkeit in einer anderen Kultur
in einer dhnlichen Situation nicht zum Ausdruck gebracht wird und dies keineswegs als unhoflich
gilt. Zum Beispiel begriifit ein Russe beim Betreten eines Geschiftes die anderen Anwesenden
nicht. Das ist in der russischen Kultur iibliches und neutrales Verhalten, wihrend in
deutschsprachigem Kulturraum beim Eintritt in ein kleines Geschéft das Griillen obligatorisch ist.

Der hdufige Gebrauch der Entschuldigungsformeln in den westlichen Gesellschaften ist
dadurch bedingt, dass die dulere und die innere Welt des anderen nicht verletzt werden diirfen.
In der russischen Kultur ist stdndiges Entschuldigen hingegen nicht {iblich.

Direkt seine Meinung auszusprechen, gilt fiir die Deutschen nicht als unhéflich. Sie meinen,
dass eine Présentation, ein Vortrag klar, kurz und prizise sein soll. Meinungen miissen deutlich
geduBert werden. Zur deutschen Direktheit gehort in Verhandlungen auch ein klares “Nein”.
Wihrend bei den Russen die Verhandlungen erst anfangen, wenn der Partner “Nein” gesagt hat,
ist der deutsche Partner in der Regel nicht bereit, das “Nein” zuriickzunehmen. Er mochte so
schnell wie moglich zu einem Ergebnis kommen, und konkrete Resultate sind fiir ihn wichtiger
als das Streben nach einer Harmonie.

5.3 TpedoBanus k opopMJIeHUIO
O0bEM KOHTpOBHOM paboThl — M0 10 cTpanunr popmata A4, HareyaTaHHOTO C
ontHOM cTopoHbl TekcTta (1,5 nnrepsa, mpudt Times New Roman, nosis mmpoxue).

6. IlepeyeHb OCHOBHOI U JONOJHHUTEIbHON Y4e0OHO JIUTEPATYPbI

6.1 AHIIMHCKHMI A3BIK
OcHoBHas JuTEparypa:

1. Mununa, O.I'. Ba3oBblii NpopecCHOHATBHBINA AHTJIMUCKUN S3BIK
yuebHoe nocobue : [12+] / O.I'. Mununa. — Mocksa ; bepnun : lupekr-Menaua,
2020. — 160 c. : wn, Tabn. — Pexmm pocTtyma: TO MOANMHUCKE. —
URL: https://biblioclub.ru/index.php?page=book&id=595465

2. [Mpuknagnas sxoHomuka=Applied Economics: Study Pack : yueOnuk /
T.A. bapanosckas, A.B. 3axapoa, T.b.IlocnenoBa, FO.A.CyBopoBa ;

HanuoHanbHbIi UCCIEN0BATENBCKUN YHUBEPCUTET — BhICIIas IKOIa SKOHOMUKH. —
MockBa : M3nmarenbckuii 1oM Brwicmed mkonsl dxkoHoMukH, 2016. — 469 c. —

(Anrnuiickuii st mpodeccuoHanioB). — Pexum gocTymna: 1o MOANHMCKE. —
URL.: https://biblioclub.ru/index.php?page=book&id=445513



https://biblioclub.ru/index.php?page=book&id=595465
https://biblioclub.ru/index.php?page=book&id=445513

3. CeBOCTBSHOB, A.IlL AHTIIMACKUNA SI3BIK JICJIOBOT'O "
npodeccuonanbHoro obmenus / A.Il. CeBocThsiHoB. — W3a. 3-e, gom. u nepepad. —
Mocksa ; bepnun : upexkt-Meaua, 2018. — 417 c. — Pexxum goctyna: no moJnucke.
— URL.: http://biblioclub.ru/index.php?page=book&id=496119

JlonoJIHUTeIbHAS JIUTepaTypa:

1. Xamunosa, JI. A. English for students of economics: YueOHHK
aHTJIMIICKOTO sI3bIKA JJIsI CTYJIEHTOB JKOHOMHUYECKHX crenuanbHocTeil / JLA.
Xamunosa. - 3-¢ u3M., oM. U nepepad. - Mocksa : @opym, 2015. - 384 c. (I1O).

ISBN  978-5-91134-654-6. -  Texcr :  onektponHed. -  URL:
https://znanium.com/catalog/product/501146
2. [esenéBa, C.A. ['(paMMaTHka aHTJIMICKOTO s3bIKa : yueOHOE TTocoOue

/ C.A. llleBenéBa. — Mocksa : FOuutH, 2015. — 423 c. : Tabm., un. — Pexxum qocryma:
o noamucke. — URL: https://biblioclub.ru/index.php?page=book&id=114804
6.2 ®paHny3cKuii I3bIK

OcHoBHas JquTepaTypa

1. barana, XK. Le Francais des Affaires=/lenoBoii ¢dpaHIly3cKUl S3BIK :
yueOHoe nocobue / K. barana, A.H. Jlanruep. — 3-e uzn., crep. — Mocksa : ®nunTa,
2016. - 262 C. —  Pexum  nocryna: 1o MIOJIITUCKE. —
URL.: https://biblioclub.ru/index.php?page=book&id=83083

2. Butpyk, JI.LFO. OcHOBBI Aen0Boro oOuieHus Ha (paHIy3CKOM SI3bIKE
(bakanaBpuar)=LE FRANCAIS DES AFFAIRES (DEGRES DE BACHALOR) :
yueOHoe nocobue : [16+] / JL.IO. Burpyxk, JI.W. Jlapuna ; Hayu. pen. E.A. Uurupun

; BOPOHEXKCKHI TOCYJapCTBEHHBIM YHUBEPCUTET WH)KEHEPHBIX TEXHOJOTHH. —
Boponex : DBOpOHEXCKMH TOCYIAapCTBEHHBIM YHMBEPCUTET HWHKECHEPHBIX
texHosoruid, 2018. — 125 c. : wn. — Pexum pgocTyna: MO TOINUCKE. —
URL.: https://biblioclub.ru/index.php?page=book&id=561769

3. Kpaiicman, H.B. ®@paniy3ckuii sS3bIK: J1e70Basg U npodeccuoHaIbHAs
koMmmyHukanus / H.B. Kpaiicman ; MunuctepctBo oOpa3zoBanus u Hayku Poccun,

KazaHcknii HALIMOHANBHBIN UCCIEN0BATENBCKUM TEXHOJIOTUUYECKUA YHUBEPCUTET. —
Kazanp : KazaHckuil HaydHO-HCCIIEIOBATEIBCKAN TEXHOJIOTUYECKUN YHUBEPCUTET
(KHUTY), 2017. — 108 <c¢. — Pexum pgocTtyma: 1O TMOJNUCKE. —
URL: https://biblioclub.ru/index.php?page=book&id=560572

JlonoJiHUTeIbHAS JIUTEpPaTypa:

1. ['panoBa, N.B. ®paniry3ckoe 0011E€CTBO: COLUAIBHO-3KOHOMUYECKHE
acriekTeI=So0ciété francaise: aspects socio-économiques : y4eOHO-METOAUYECKOE
nocoobue / MW.B.I'pagoBa, A.A.Jlappkuna ; CeBepHblii (APKTUYECKUIA)

dbenepanpubiii yHuBepcuTeT uMeHu M.B. JlomoHocoBa. — Apxanrenbcek : CeBepHbIT
(Apxtuueckuit) denepanbubiii yauBepcuteT (CADY), 2015. — 140 c. — Pexum


http://biblioclub.ru/index.php?page=book&id=496119
https://znanium.com/catalog/product/501146
https://biblioclub.ru/index.php?page=book&id=114804
https://biblioclub.ru/index.php?page=book&id=83083
https://biblioclub.ru/index.php?page=book&id=561769
https://biblioclub.ru/index.php?page=book&id=560572

I[OCTyrIaI 110 IIOAIINCKCE. —
URL: https://biblioclub.ru/index.php?page=book&id=436381
6.3 HeMmenkuii A3bIK

OcHoBHas JuTeparypa:

1. OCHOBBI TIEJIOBOTO o01IeHus (Hemenxwui
s1361k)=GESCHAFTSDEUTSCH : yue6noe mocobue : [16+] / E.A. Yurupus,
JLA. XpsiukoBa, M.B. [lonoBa, C.B.Ilono3oBa ; nayud. pen. B.II. ®dponoma ;
MunuctepctBO Hayku W Bbicmiero  oOpasoBanust P®, Boponexckuit
rOCYJapCTBEHHBIM YHUBEPCUTET WHKEHEPHBIX TEXHOJOrMHA. — BopoHex
BopoHnexckuil rocyJapCTBEHHBIM YHUBEPCUTET HHKEHEPHBIX TEXHOJIOTHM, 2018. —
69 C. : WIIL. — Pexum IOCTyma: o MOATIUCKE. —
URL: https://biblioclub.ru/index.php?page=book&id=561759

2. [TerpukoB, A.B. Wirtschaftssprache deutsch : yuedbnoe nocobue : [16+]

| A.B. IleipukoB, T.A. Paiikuna ; Poccuiickas akajgeMusi HapOJHOTO XO3SHCTBA H
rocynapctBeHHOM ciyk0bl nipu [Ipesunente Poccuiickoit denepanuu, Antaickuii
¢dbunman. — Mocksa ; bepaun : Jlupexkr-Menua, 2019. —40 c. : un. — Pexxum nocryna:
no noxmucke. — URL: https://biblioclub.ru/index.php?page=book&id=562285

3. CutnukoBa, 1. O. JlenoBoii Hemerkuii s36ik. Der Mensch und seine
Berufswelt. Yposenp B2-Cl: yueOHMK W TpakTUKyM JUid OakajiaBpuara |

maructpatypsl / . O. CutaukoBa, M. H. ['y3p. — 2-e u3x., mepepab. u gom. —
Mocksa : HzmarensctBo HOpaiit, 2018. — 181 c.— (bakamaBp u Marucrp.
Axanemudeckuit kypc). — ISBN 978-5-534-02352-7. — TekcT : 2IeKTpOHHBIH //
SBC Opaiir [caiit]. — URL.: https://urait.ru/bcode/413924
JlonoJiHUTeIbHAS JIUTEpaTypa:

1. TunsikoBa, E.A. VYuyeOHMK HEMENKOro s3blKa OPUTHHAIBLHOMN
meroauku=Lehrbuch der Deutschen Sprache. Fiir alle die Deutsche Kultur und
Sprache kennenlernen wollen : [12+] / E.A. TunskoBa. — MockBa ; bepaun :

Hupexr-Menuna, 2015. — 183 c¢. : w1 — Pexum pgoctyma: mo MOINHUCKE. —
URL: https://biblioclub.ru/index.php?page=book&id=270464

7. Ilepedyensb pecypcoB MHPOPMALUOHHO-TEJICKOMMYHUKALIMOHHOM CeTH
«AHTepHeT»

1. http://biblioclub.ru/ - Yausepcurerckas oudimoreka ONLINE

2. http://www.znanium.com/catalog - DiekTpoHHO-OMOIMOTEUHAS CHCTEMA
Znanium

3. https://lib.rucont.ru/search - DnexrponHO-OMOIMOTEYHASI cUcTeMa PyKoHT

4. https://urait.ru/ - O6pasoBareibHas miathopma FOpaiit

8. Ilepeyenb HHPOPMALMOHHBIX TEXHOJIOTHH


https://biblioclub.ru/index.php?page=book&id=436381
https://biblioclub.ru/index.php?page=book&id=561759
https://biblioclub.ru/index.php?page=book&id=562285
https://urait.ru/bcode/413924
https://biblioclub.ru/index.php?page=book&id=270464
http://biblioclub.ru/
http://www.znanium.com/catalog
https://lib.rucont.ru/search
https://urait.ru/

[TporpamMmmMHoOe obecrieueHue:

. MS Office Power Point

I/IH(I)OpMaHI/IOHHLIG CIIPpaBOYHBIC CUCTCMBI:

DNEeKTPOHHBIE peCypchl 00pa30BaTEIbLHON Cpeibl Y HUBEPCUTETA.



