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1. IlepeyeHsb NJIAHMPYEMBIX Pe3yJIbTATOB 00y4YeHUs 10 JUCHUILIHHE,
COOTHECEHHBIX C INIAHNPYeMbIMH pe3yiabTaTamu ocBoeHusi OIIOII

Heabio guciurmiunabl « MTHOCTpaHHBIN SA3BIK (JI€7I0BOI)» B HES3BIKOBOM BY3€
SBJISIETCS TPHOOPETEHHUE CTYJCHTAaMH KOMIIETCHIIMM MPAKTUYECKOTO BIIAJICHUS
JIEJIOBOM JICKCUKOM JJIs1 aKTUBHOTO IIPUMEHEHHUS B MMPOHECCHOHAIBHOM OOIIEHUH .,

B mpomecce o00ydeHHs CTYIEeHT MNpUOOpPETaeT U  COBEPIICHCTBYET
CIICAYIOIINE KOMITCTCHITHU:

001IeKYyJIbTYPHBIE:

— (OK-4) - cmocoOHOCTh K KOMMYHHKAIIMM B YCTHOW W TMHUCHMEHHOM
dopmMax Ha PYCCKOM H HMHOCTPAHHOM SI3BIKaX JUIsl  pEHIeHUs  3aaad
MEXJTMIHOCTHOTO ¥ MEXKYJIBTYPHOTO B3aUMOJICHCTBUSA;

o01menpodeccuoHaIbHbIE:

— (OIIK-4) - crmocoOHOCTh OCYIIECTBIIATh ACIOBOC OOILICHUE U MyOINYHbIC

BBICTYIUIEHUS, BECTU IIEPErOBOPbBI, COBEIIAHMS, OCYIIECTBISTh JEIOBYIO
MEPEINUCKY U MOJIEPKUBATH DJIEKTPOHHBIE KOMMYHUKAIUH.

3agayaMu TUCUUIUIMHBI SABIISIFOTCS:

1. CoBepIiieHCTBOBaHUE JIEKCUKO-TPAMMATHYECKUX HABBIKOB B paMKax
YCTHOM U NMUCbMEHHOW peuu B JIEJI0BOM cepe;

2. O0y4eHue yCTHOM MHOSI3BIYHOM peuu B JeI0BOH cdepe;

3. CoBepIlleHCTBOBAHNE HABBIKOB YCTHOTO MyOJUYHOTO BBICTYIUICHUS;

4. CoBeplICHCTBOBAHME HABBIKOB UYTEHUSI U TOHUMAHHS ayTEHTUYHOU
JUTEpaTypsl 3aJaHHON HAIIPaBJIEHHOCTH Ha NHOCTPAHHOM SI3bIKE;

5. CoBep1IEHCTBOBAHME HABBIKOB TMCBMEHHOTO MEPEBOIA.

[Tocne 3aBepiieHuss OCBOECHHS JTAHHOW TUCIUIUIMHBI CTYIEHT JTOJKEH:

3Harth:

— SA3BIKOBOM ~ MaTepuall (JIEKCMKY M TrpaMMartuKy) B Ipeaenax
OTOOpaHHBIX TeM U cdep ASITOBOT0 U PO eCcCHOHATEHOTO OOIICHNS,

— npaBuia M CTpPAaTeTMHd IOCTPOCHUS YCTHOTO U  MHCHbMEHHOIO
BBICKA3bIBAHUS C 1IEJIBIO TOCTHXKEHUSI KOMMYHUKATUBHOM 11€JTH.

Ymerb:

. MMOHUMAaTh  JUAJOTMYECKMA W MOHOJOTMYECKMHM  TEKCT  Ha
KOMMEPUYECKHAE TEMbI JUIMTEIBHOCTBIO 3BydaHus 5-10 MHHYT CO CKOPOCTBIO
npeabsBieHus ¢ yueOHou (ponorpammbl 140-150 cnoB B MUHYTY U cojepikalien
110 5% HEe3HAKOMOM JICKCUKHU,

o MIOHMMATh COJAEPKAHUE NMPEABIBIAEMOTr0 cO CKOpocThio 140-150 cioB
B MHUHYTY AHAJIOTHYECKOTO ¥ MOHOJIOTHYECKOTO TEKCTa, JIEKIUHU, OeCeabl WU
TeNe(OHHOTO Pa3roBopa JIUTEIbHOCTHIO 7-10 MUHYT, MOCTYNAIOMIETO U3 Pa3HbIX
MCTOYHUKOB (HETIOCPEACTBEHHOE OOIIEHHE, ayIM0- U BUIC03AINCH)



L4 INOHMMAaTb OCHOBHOC COACPIKAHNC ayAWO-TCKCTa IIOCJIIC IICPBOTO

IPOCITYIINBAHUS
o paspIrpbIBaTh CXOJHBIE C MPONAECHHBIMH JEJIOBBIMU CUTYalUSIMU
JIMAJIOTH;
o NOJIIePKUBATh Oecey B 00beMe MPOilICHHBIX KOMMEPUECKUX TEM;
o y4acTBOBaTb B JUCKYCCHM, BBIOMpas S3BIKOBBIE CpENCTBAa B

COOTBETCTBHH C CUTyaIlue OOIIEHUS;

o PE3IOMUPOBATH TEKCT, MPOBOJAUTH OMPOC U MPE3CHTAIINN

o BJIQJICTh M3yYaIONUMH, MPOCMOTPOBBIMH U TOUCKOBBIMH BHIaMH
yTeHUsl (MCHOJIb3YIOTCS TEKCThl JIEJIOBOM U KOMMEPUYECKOW TEMaTHKH,
oTpaxaromue Crenu@uKy MpOXOJUMBIX Ha Kypce pas3zenoB OW3Heca: MapKETHHT,
CTpaxoBaHue, 00CYXJEHHUE YCIOBUM 3aKIIIOUCHUS JOTOBOpa U T.JI.)

° MKCATh JIEJIOBOE MUCHMO, TE3UCHI JOKJIaa, TEKCT MPE3eHTAaIlUN;

° MHACaTh 3CCE MO0 U3YUYCHHON TEMaTHKE;

° COCTaBJIATH IUIAH, TE3UCHI COOOIICHHUS/TOKIAa;

° pedeprpoBaTh 1 aHHOTUPOBATH TEKCT

° COCTaBJIATh (pakc, Cay)KeOHBIC 3aIUCKH, MPECC-PENU3bI, TPOTOKOJIBI U
OTYETHI

Baanern:

° CIIyXO-TIPOU3HOCUTEILHBIMA HABBIKAMHU  SI3BIKOBOTO U PEUEBOTO
Martepuana;

° HaBBIKAMH OTNIEPUPOBAHUS SI3BIKOBBIMH cpeacTBaMu B
KOMMYHHMKATUBHBIX 1IEJISIX;

° HaBbIKAMH CaMOCTOSITEJIbHOM pa®OThl 10 TIOBBIIMICHUIO YPOBHS
S3bIKOBOM (PEUeBOI) KOMIIETCHITUY;

° HaBbIKaMu pedepupoBaHUs, aHHOTUPOBAHUS, COCTABJICHUS TE3UCOB,

UHBIX TpaHcpopMauuii TEKCTa, TMOATOTOBKA COOOIIEHHM Ha HAYYHYIO
KOH(EPEHITHIO.

2. MecTo nucunimuinabl B cTpyktype OITOII

Hucrunnaa «IHOCTpaHHBIN S3bIK (JI€7I0BOM)» OTHOCHUTCS K 00s3aTEIHHBIM
JTUCIUTIIIMHAM BapUaTUBHOM YacTH OCHOBHOW 00pa3oBaTebHONW MPOTPaMMBbI
IIOATOTOBKHU OaKaJlaBpOB, IO HaIpaBJIeHHUIO MOATOTOBKHU 38.03.02 «MeHeKMEHT.

JucrunnHa 6a3upyeTcss Ha paHee MOTYYEHHBIX 3HAHUSX MO JUCITUTUTHHE
«MHOCTpaHHBIN s3BIK» U (HOPMUPYEMOI B IMPOIECCe €€ M3YyUCHHUS] KOMIIETCHIINH:
OK-4.

Kypc ¢opmupyer 3HaHUS, YMEHHS U KOMIIETCHLIUM, HEOOXOAMMBIE [JIs
npo(ecCUOHANBbHOMN U J1eTI0BOM KOMMYHUKAILIUU. SIBIII€TCS 3aBEpLIAIOIIUM 3TAIlOM



B U3YYEHUM HHOCTPAHHOIO s3bIKa JJIA HampasiaeHuss noarotoBku 38.03.02

«MenemxMeHT» npoduitb «JIOrucTHKa.

3. O0beM IMCHUIJIMHBI M BU/IbI YUeOHO# padoThl

O6HIaH TPYOAOCMKOCTb OCBOCHHA IUCHUILIMHBI COCTABJIACT 6 3a4CTHBIX

enuHuIl, 216 gacos.

Taoauna 1
Buabi 3ansTuii Bcero yacoB | Cemectp | Cemectp | Cemectp | CemecTp
5 6
OO0u1asi TPy10€eMKOCTh 216 72 144 - -
OYHASA ®OPMA OBYUYEHMUSA
AyIMTOpHBIE 3aHATHS 90 48 42 - -
Jlexumn (JI) - - - - -
[Tpaktueckue 3anstus (I13) 90 48 42 - -
Jlaboparopusie paboTs (JIP) - - - - -
CamocrositesibHas padora 126 24 102 - -
KypcoBsbie padoThI
(mpoeKThI) i i i i i
PacyeTrHo-rpaduyueckue
padoThI i i ) ) )
KonTpouabnas padora, | Konrponbnas + + i i
JAoMalHee 3aJaHue padora
Texyumuii KOHTPOJIb 3HAHUI
(7-8,}’15-16 HejlelJ)II/l) Tecr * * i i
Bua UTOroBOro KOHTpOJIA 3auer 3auer | Dxsamen i i
/3K3aMeH
3AOYHASA ®OPMA OBYYEHUS

AyIMTOpHBIE 3aHATHS 24 24 - - -
Jlexumn (J1) - - - - -
[Tpaktnueckue 3anstus (I13) 24 24 - - -
JlabopaTtopusie padoTs (JIP) - - - - -
CamocrosiTeibHas padora 192 192 - - -
KypcoBbie padoThI
(mMpoeKTHI) i i ) ) )
PacyerHo-rpapuueckue
padoThI j i ) ) )
KonTtpoabHasn padora, | Konrpoabhas + i i i
JAOMAIlHee 3aaHHe padora
Bua HTOroBOro KOHTPOJIA 3auer

JK3aMeH - - -

/3K3aMeH




4. Conepxanne TUCHUILTHHBI

4.1 TeMbl AUCHUILIMHBLI M BUABI 3aHATHI

Tabauna 2
Jlekumu, 3ansaTus B
IIpakTuyeckue N
HauMeHoBaHHe TEM aac 3aHATHHA, YaC HHTEPAKTHBHOH KO}I
Ounoe/ dopme, yac KOMIIEeTEHI[UHU
Ounoe/ 3a0uHoe
3aouHoe Ounoe/ 3a04uHoe
AHTJIMHCKHUH SI3BIK

5 cemecTp
Tema 1. Starting a business -/- 12/6 8/1 OK-4, OIIK-4
Tema 2. Budgeting -/- 12/6 8/1 OK-4, OIIK-4
Tema 3. Taxation -/- 12/6 8/1 OK-4, OIIK-4
Tema 4. Joint-Stock n 12/6 8/1 OK-4, OIIK-4
Company
Hroro 3a 5 cemectp -/- 48/24 32/4 -

6 cemecTp
Tewma 5. Production -/- 10/- 8/- OK-4, OIIK-4
Tema 6. Labour Unions -/- 10/- 8/- OK-4, OIIK-4
TeMa_7. _Preparation for n 10/- 8/- OK-4, OTIK-4
negotiations
Tewa 8. Business n 12/- 10/- OK-4, OTTK-4
Documents
Hroro 3a 6 cemecTp: -/- 42]- 34/- -
Bcero no qucuuminHe: -/- 90/24 66/4 -

PpaHny3cKHil A3BIK

S cemecTp
Tema 1. Prise de contact
Pronom complements. -/- 12/6 8/1 OK-4, OIIK-4
Interrogation.
Tema 2. En mission
d’affaire.
Conditionnel. Futur simple - 12/6 8/1 OK-4, OTIK-4
et futur proche
Tema 3. La correspondance
d’affaire.
Temps passes. Pronoms - 12/6 8/1 OK-4, OTIK-4
relatifs, possessifs
Tema 4. Le contrat.
Forme passive. -/- 12/6 8/1 OK-4, OIIK-4
Demonstratifs.
Hroro 3a 5 cemectp -/- 48/24 32/4 -

6 cemecTp
Tewma 5. Acteurs
CConomiques. - 10/- 8/- OK-4, OTIK-4
Infinitif. Formes non-
personneles du verbe.
TeM_a 6. F_’rlse de parole. n 10/- 8/- OK-4, OTIK-4
Subjonctif.




Tema 7. Marketing.
Subjonctif. Passe simple et -/- 10/- 8/- OK-4, OTIK-4
Passe compose.
Tema 8. Résultats et
Tendances. -/- 12/- 10/- OK-4, OIIK-4
Discours indirect. Indefinis.
Hroro 3a 6 cemectp: -/- 42]- 34/- -
Bcero no qucnuiinHe: -/- 90/24 66/4 -
HeMenkmnii A3LIK

S cemecTp
Tema 1. Arten der n 8/4 6/- OK-4, OITK-4
Unternehmen.
Tema 2. Deutsche
AuBlenhandels Wirtschaft - &4 6/- OK-4, OIIK-4
Tema 3. Die Bewerbung -/- 8/4 6/1 OK-4, OTIK-4
Tema 4. Die Geschiftsreise. -/- 8/4 6/1 OK-4, OIIK-4
Tema 5. Erste Kontakte - 8/4 6/1 OK-4, OIIK-4
Vorstellung.
Tewa 6. Aufbau und - 8/4 2/1 OK-4, OTIK-4
Struktur einer Firma
Hroro 3a 5 cemectp: -/- 48/24 32/4 -

6 cemecTp
Tema 7. Die
Verhandlungen. - 8- 6/- OK-4, OTIK-4
Tema 8. Der Vertag.
Abschluss des Vertrages. - 8/- 6/- OK-4, OTIK-4
Tema 9. Lieferung
Lieferbedingungen. - 8- 6/- OK-4, OTIK-4
Tema 10. Preise. Zahlung. -/- 8/- 6/- OK-4, OTIK-4
Tema 11.
Konventionalstrafe. Force -/- 6/- 6/- OK-4, OIIK-4
Major.
Tema 1_2. Sicherung. - 4/ 4/ OK-4, OTIK-4
Garantie.
Hroro 3a 6 cemecTp: -/- 42]- 34/- -
Bcero nmo gjucuuninHe: -/- 90/24 66/4 -

Tema 1. Starting a business.
Jlexcuueckuii mamepuai:
e Starting a Business

e Business plan

e Getting a Credit
A3biK0601I Mamepuan no 6u0am OesAmeabHOCHu:

T'osopenue:

4.2. Conep:kanue TeM TUCHMUILIMH

AHIJIMUACKUAN A3BIK

5 cemecTp

OTBeThI Ha BOMPOCHI, TIPEIaraeMbI€ JJIs1 OOCYKICHUS:




e What do you think you’ll need if you make up your mind to set up your
own business?

e List the things you need to set up a corporation

e Think of the way to get outside capital and explain how you will attract
investors.

e How could the firm raise $ 50,000 towards the cost of the property?

e What are the firm’s projections for turnover and profits?

e What is its current overdraft?

e Who does it owe money to?

Huanor «MeHeKep-IOKynaTeby.

Ymenue:

e Tekcr «Starting a Business» mjist uTeHus U MepeBojia U rpaMMaTHICCKHE
3a/IaHUS K HEMY.

e Texkct «Business plany mis yTeHus 1 iepeBojia M yIpaKHECHHUS K HEMY.

e Tekcr «Getting a credity mns yTeHWST ¥ TUCBMEHHOTO TIEPEBOAA H
YIOPaXHEHUS K HEMY.

Hucomo:

e JlenoBoe MUCbMO

N3yuenue u cocraBienre OM3HeC-TIIaHa.

Tema 2. Budgeting.

Jlexcuueckuii mamepuarn:

e Budgeting

e [nsurance

¢ A loan agreement

A3biK0601 Mamepuan no eudam OeameabHOCmu:

T'osopenue:

OTBETHI HAa BOMPOCHI MO COJIEPKAHUIO TEKCTOB.

Ymenue:

e Tekct «Budgeting» s yTeHus 1 iepeBo/a.

e Tekcr «Liability Insurance» mjast dTeHHs] ¥ MepeBOJa M YIPaXHEHUSA K
HEMY.

e Tekct s uTeHUs: U MUCbMEHHOTO nepeBoaa «A Loan agreement»

Hucomo:

e KpeauTHoe nucbMo.

e IlepeBoa 3asBJICHUSI HA OTKPHITUE AKKPEAUTUBA.

Tema 3. Taxation.

Jlexcuueckuii mamepuan:

e Taxation

e Business organization

¢ A loan agreement

A3viK0601i Mamepuan no udam 0esameabHOCmu:

Ayouposanue: aynuo3anydcl WHTEPBBIO C MEHEIKEPOM KOMIAHUU U
npe3eHTanuu  Kommnanuu. Bugeodmiem Ha Temy «Hamorm». 3amanus,
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HanpaBlIeHHbIE Ha NPOBEPKY OOLIEro M TMOJHOrO TIOHMMAaHUS Marepuana,
MMpCACTABJICHHOI'O Ha ayAHO-3aIINCHU U B BI/I,ZLGO(i)I/IJII)Me.

Tosopenue:

OTBeTHI Ha BOIIPOCHI 110 COACPKAHNUIO TCKCTOB!

e What are the tax advantages of a single proprietorship/partnership versus
a corporation?

¢ In what senses is corporate income liable to double taxation?

e Why is the marginal rate of taxation most relevant for investment
decision?

¢ In the US, how long does it take to depreciate a photocopier?

Why do most companies nowadays operate the LIFO inventory method?
What is the simplest form of a business organization in the UK?

Is it necessary to publish accounts for a sole proprietor?

When must the owner’s name be registered?

What are advantages and disadvantages of a sole proprietorship?

Who usually opens ‘one-man’ business?

e How can the amount of money available for investing be increased?

e U Ip.

Umenue:

e Texcr «Introduction to corporate taxation» mjis 4yTE€HUsS W TMEpPeBOJa U
YIOPaXXHCHUS K HEMY.

o Tekct «Types of business organization in the United Kingdom» nmns
YTCHUSA U IIEpPEeBOJA U YIIPAXKHCHUS K HEMY.

e Cratbu Ha TeMy «A Loan Agreement» 1 YTEHUS U MHUCbMEHHOTO
repesoia

Iucomo:

H(ypHaJ'IBHBIC N Ira3€THBIC CTAaTbU AJI COCTABJICHUS KPATKHUX aHHOTaI_II/Iﬁ

Tema 4. Joint-Stock Company.

Jlexcuueckui mamepuarn:

e Joint-Stock Company

e Organization Structure

¢ A loan agreement

A3v1K06011 Mamepuan no eudam OesasmeabHOCmu:

Ayouposanue: aynuo3anviCd HWHTEPBBIO C MEHEIKEPOM KOMIIAaHUU U
Ipe3eHTAIMd KOoMIlaHuH. Buueodmipm Ha teMy «[IpesenTauus». 3ananus,
HalpaBJCHHBIC HA TMPOBEPKY OOIIET0 M TOJHOTO TIOHMMAaHUs MaTepuaa,
MMpCACTABJICHHOI'O HAa ay/IMO-3aITMCH U B BI/II[eO(i)I/IJ'II)Me.

l'osopenue: BOTPOCHl N7 OOCYXKIEHUS OCOOCHHOCTEH KOMITAaHUUN
Pa3IMYHbIX THUIIOB, 3adaHUs 110 ITIOATOTOBKC ITPC3CHTAIIUU CO6CTBCHHOI>1 KOMITIaHUU
U 119 OpraHu3aluuu O6cy)KI[eHI/I$I BHz[eO(bI/IJILMa. IIman g cocraBieHHUSI
pedepaTuBHOTO TIepeckasza. [IpuMepHBI CIHCOK BOMPOCOB I OOCYXKICHUS B
ayIUTOPUH:

¢ B xoMmnanuu kakoro tuma Bl XoTenu Okl paboTaTh U ovyemy?



e Kak Bbl nonumaere BwlpaxeHue «He Ooiitech IBHratbcs MeEIJIEHHO,
OoMTeCh CTOSITH HA MECTE» MPUMEHUTEIBHO K Pa3BUTHIO KOMITAHUH.

e KakoBbl OCHOBHBIE TTOKA3aTENHU ACSITEIBbHOCTH KOMITAaHUN?

e (OCHOBHBIE ATaIbl CTAHOBJIECHUS U3BECTHBIX KOMITAHUH.

e Kak npaBuiIbHO IPEACTAaBUTh CBOIO KOMIIAHUIO?

Ymenue:

o Tekct «Joint-Stock Company» njist YTeHUS U IEPEBOJIA U 33]IaHUS K HEMY.

e Tekct «Organization structure» A YTEHUS U IEPEBO/IA.

e Cratbum mo teme «A Loan Agreement» s YT€HHS W HUCBMEHHOTO
nepeBoja.

Ilucomo: obOpazen; oT4eTa, NETOBOM 3amUCKU. 3aJaHHsl MO COCTABJICHHIO
JIEJIOBOM 3aMKCKHU, JEKCUKO-TPaMMAaTHUYECKUE YIIPAXKHEHUS 10 MaTepUAJIaM TEMBI.

6 cemecTp

Tema 5. Production.

Jlexcuueckuii mamepuan:

e Production

e Products and Brands

e A loan agreement

T'o6opeHue: OTBETHI Ha BONIPOCHI, TIpeiaraeMbie JIsl OOCYKICHUS:

1. Which types of production do you know?

2. What can job production range from?

3. What kind of labour is used in job production?

4. Is machinery widely used in job production? Why?

5. Does an organization make goods for stock in job production? Why?

6. What problems does job production have?

7. u ap.

Ymenue:

e Tekct «Production» it UTeHUs U IEPEBO/IA U YIPAKHEHUS K HEMY.

e Tekct «Products and brandsy» juist uTeHus u ynpaxHEHUS K HEMY.

e Cratbum mo teme «A Loan Agreement» s YT€HHS W HUCBMEHHOTO
nepeBo/ia.

Tucvmo: obpaser] 6aHKa 3aKasa JJisl IOKYIKHA TOBapoB. [[eroBbie muchMa.

Tema 6. Labour Unions.

Jlexcuueckuii mamepuan:

e Labour Unions

e \Who needs unions?

e Events and default

A3viK0601 Mamepuan no eudam OesasmeabHoOCmu:

Tosopenue:

- pOJIeBbl€ KAapTOYKUA JJIS Pa3bIlpblBaHUS AHAJIOTOB IO OJHOM U3
MPETIOKEHHBIX CUTYAIMH, CBA3aHHBIX C TEMOW;

- OTBETHI Ha BOMPOCHI, TIPeAIaraeMbIe JJIsl OOCYKICHUS

1. For whom and why were labour unions created?
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2. Why are British unions known as trade unions?

3. What unions are there in France and Italy?

4. In what countries are industrial relations better and why?

5. Why should management be restrained and controlled?

6. u np.

Ymenue:

e Texcr «Industrial relations» s uyTeHHs W MEpeBOAA W YIPAXKHEHHUS K
HEMY.

e Texct «Who needs unions?» A 4TeHUs U MEpPEeBOJa M YIPAKHEHUS K
HEMY.

e Cratbs «Events of defaulty njs mucbMeHHOTO IepeBoia.

L4 Hoz[60p1<a AYTCHTHUYHBIX Ta3€THBIX cTaTei HJIA IIOMCKOBOTO,
O3HAKOMHUTCIIBbHOT'O X N3YYAarOoIICro BUJ0B YTCHUA U IICPCBO/IA.

Ilucomo: obOpazen IeIOBBIX MUCEM (3ampoc, MOJITBEPKICHUE, MPETCH3US).
3agaHus MO COCTABJICHHUIO 3aIllPOCOB, MOATBEPKIACHUW M MPETECH3UH, JIEKCUKO-
TpaMMaTUUYCCKUC YITPAKHCHUSA IS 3aKPCIIJICHHUA TCMBbI.

Tema 7. Preparation for negotiations.

Jlexcuueckuiit mamepuai.

e Preparation for negotiations

e Business letter

e Types of business letters

T'osopenue:

- 3aJaHuA I IIPOBCPKH ITIOHUMAHUA U 06C}1}KI[€HI/I${ IIPOYUTAHHBIX TCKCTOB
U THUAJIOIOB;

- POJICBBIC KaPTOYKHU JJIS1 pa3bII'pPhIBaHUSA JUAJIIOIOB 110 TEME,

- IPUMEPHBINA CIIUCOK BOIIPOCOB JIJIs1 OOCYKJICHUS B aYUTOPHUU:

e How many critical areas of a company’s business are there which can be
analyzed by applying ratios?

e What is the basic means of communication between two companies?

e How many business letters are written every day?

e Which tone do most business letters have? Why?

® U Jp.

Umenue: AYTCHTUYHBIC TCKCTbI MW JUAJIOTH A 4YTCHHUA 110 POJIIM,
M3Yy4alollero YTeHus, MePeBo/ia U COCTaBICHUS pedepaTUBHOTO IIepecKasa.

Iucvmo: obpazelr akkpeauTUBa s iepeBoja. JlenoBbie nucbMa. JIekcuko-
rpaMMaTHYECKUE YIpaXHEHUs 111 pabO0Thl HaJl MAaTepUaIOM TEMBI.

Tema 8. Business documents.

Jlexcuueckuii mamepuai:

e Business documents

e The Bill of handing

e The bank of England

A3biK0601I Mamepuan no 6u0am OesAmeabHOCHu:

T'osopenue:
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- 3amaHus I TPOBEPKH TMOHUMAHUA W OOCYKICHHS TPOYUTAHHBIX
JTAAJIOTOB, POJIEBBIC KAPTOUYKH JIJISI pa3bITPhIBAHUS JUAJIOTOB;

- OTBETHI Ha BOMPOCHI, MpeajiaraeMble sl O0CYKIACHUS:

e Bupl 1€510BOM JOKYMEHTALIUU

e bankm AHrimu

e Buanl 6aHKOB

Ymenue: ayTEHTUYHBIE TEKCTHI JJISl YTEHUS 1O POJISIM, U3YYaIOIIEro YTCHUS
u nepeBoja. JlOMOJHUTENbHBIE TEKCTHl MJIS O3HAKOMHUTEIBHOTO, HM3YyYaroIllero
YTEHUS, ITIepeBoJia U pedepaTuBHOTO Mepeckasa.

Tucvmo. oOpasibl TOKYMEHTAIUMH JIs TiepeBojia. JIekcuKo-rpaMMaTHYecKue
yIOpakHEeHUs I padOThI HAJl MAaTEPUAIIOM TEMBI.

DpaHy3CKHH A3BIK

S cemectp
Tema 1. Prise et contact.
I’ pammamuueckuti mamepuan:
e Pronoms complements
¢ [nterrogation
Jlexcuueckuii mamepuan:
e Faire un tour de table
Une conversation téléphonique
Prendre (changer) rendez-vous
Organiser son temps de travail
Agenda
Tema 2. En mission d’affaire.
I’ pammamuueckuti mamepuan:
e Conditionnel
e Futur simple et futur proche.
Jlexcuueckuii mamepuai:

o A ’aéroport

e Réservation d’une chambre d’hotel
e Travailler a I’étranger

e Les moyens de communication

e A D’exposition.

Tema 3. La correspondance d’affaire.
I pammamuueckuti mamepuan:

e Temps passes de I’Indicatif

e Pronoms relatifs et possessifs
Jlexcuueckui mamepuan:

e La commande (changement, annulation)
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e [’offre et la demande
e Service clientele
e Reglement de Facture
e La reclamation
Tema 4. Le contract.
I'pammamuueckuti mamepuan:
e Demonstratifs
e Forme passive.
Jlexcuueckuii mamepuar:
e Le contrat et ces types
e Le contrat de travail
e Lec contrat d’achat-vente
e L’objet du contrat
e Les conditions de vente
e La livraison
e Le payment
o Le force-majuer et I’arbitrage
6 cemecTp
Tema 5. Acteurs économiques.
I'pammamuyueckuu mamepuan:
o Infinitif
e Formes non-personneles du verbe
Jlexcuueckuii mamepuai:
e Diversité des entreprises
e Banque de credit
e Créer une entreprise (les formalités)
e Profil de créateur
e R¢éussir dans les affaires
e Résoudre des conflits du travail
e Recherche des capitaux.
Tema 6. Prise et parole.
I'pammamuueckuti mamepuan:
e Subjonctif
Jlexcuueckuii mamepuain:
e Pratiquer I’éconte active
e Expliquer des mofirations
e Faire une présentation
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e Poser les bonnes questions

e Points de vue

e Réunion de travail.

Tema 7. Marketing.

I'pammamuueckuti mamepuan:

e Subjonctif

e Passe simple et Passe compose

Jlexcuueckui mamepuan:

e Etude du marché

e Définition du produit

e M¢éthodes de distribution

e Publicité (Force du vente)

e Offre et demande

e Profil du manager.

Tema 8. Résultats et Tendances.

I'pammamuueckuti mamepuan:

e Discours indirect

¢ Indefinis

Jlexcuueckuii mamepuan:

Secteur d’activité

Entreprise en chiffre

Comptes de I’exercice

Commerce exterieur

Organisation commerciales internationales.
HeMenkmuii si3bIK

5 cemecTp
Tema 1. Arten der Unternehmen
Jlexcuueckuii mamepuai:
e Finzelkaufmannische Unternehmen.
e Personengesellschaft.
o Kapitalgesellschaft.
e Rechtform der Unternehmen.
Tema 2. Deutsche Aufienhandels Wirtschaft.
Jlexcuueckuii mamepuai:
o Ausfuhrgiiter.
Einfuhrguter.
Handelsaustausch.
ErschlieBung der AuBBenmaérkte.
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Tema 3. Die Bewerbung
Jlexcuueckui mamepuai:
e Bewerbungsanzeigen.
e Bewerbungsschreiben.
e Telefonische Bewerbung.
e Vorstellungsgespréch.
Tema 4. Die Geschiiftsreise.
Jlexcuueckuii mamepuai:
e Besuchsvereibarung.
e Hotelreservierung.
e Ticketbuchung.
e Vereinbarung der Termine.
Tema 5. Erste Kontakte Vorstellung.
Jlexcuueckuii mamepuan:
e BegriiBung. Anrede.
¢ Vorstellngsformen.
e Verabschiedung.
Tema 6. Aufbau und Struktur einer Firma
Jlexcuueckuii mamepuai:
e Personal einer Firma.
e Abteilungen und Produktion.
o Geschiftsfiihrung.
6 cemecTp
Tema 7. Die Verhandlungen.
Jlexcuueckuii mamepuai:
¢ Die Anfrage.
e Das Angebot.
e Die Bestellung.
¢ Die Bestitigung des Auftrages.
Tema 8. Der Vertag. Abschluss des Vertrages.
Jlexcuueckuii mamepuarn:
e Besprechung des Vertrages.
e Abschluss des Vertrages.
e Gegenstand des Vertrages.
e Allgemeine Vertragsbedingungen.
Tema 9. Lieferung Lieferbedingungen.
Jlexcuueckui mamepuarn:
o Liefertermine.
o Lieferarten.
o Vorauslieferung, Teillieferung.
e Verpackung.
Tema 10. Preise. Zahlung
Jlexcuueckuii mamepuai:



Gesamtwert des Vertrages.
Arten der Zahlungen.

Arten des Akkreditivs.
Bankoperationen.

Tema 11. Konventionalstrafe. Force Major.
Jlexcuueckuii mamepuarn:

e Die Riickfrage.

e Reklamationen.

e Das Schiedsgericht.

e Umstdnde Hoherer Gewalt.
Tema 12. Sicherung. Garantie.
Jlexcuueckuii mamepuai:

e Garantieschreiben.

¢ Sicherungsgesellschaften.

e Einrdumung der Garantie.

5. [lepeyeHb y4eOHO-METOAMYECKOT0 00ecriedeHHs ISl CAMOCTOSATEIbLHOM
patdoThI O AMCHUTIIAHE (MOLYJII0)

1. «Meronnyeckue  ykazaHus Uil OOy4arOmIMXCs IO  OCBOEHUIO
muctutinHbey (Ilpunoxenue 2).
2. «Donp oneHouHbIX cpeactsy (IIpunoxenue 1).

6. @OH1 OLIEHOYHBIX CPEACTB /IJIsl MPOBEIEHUsSI MTPOMEKYTOUHOM aTTecTallun
00y4aIuXCcs Mo JUCUUIINHE (MOTYJIIO)

@OHJT OLEHOYHBIX CPEACTB ISl MPOBEICHUS MPOMEXKYTOUHON aTTecTaluu
oOy4varomuxcss 1o aucuuiuinHe «MHOCTpaHHBIM $3bIK (€JI0BOI)» NPUBENECH B
[Tpunoxenun 1.

/. IlepeyeHb OCHOBHOI U JONOJHUTEIbHOMH Y4eOHOM JIUTEPATYPBHI,
HEe00XO0AMMOi1 1151 0CBOCHUS TUCUMILTHUHBI (MOYJIA)

7.1 AHTJIMHCKHUH A3BIK
OcHoBHas JuTEpaTypa:
1. Mununa, O.I'. ba3oBblil npodeccruoHanbHbIM AHTTTUIACKUN S3BIK : yueOHOE
noco6ue : [12+] / O.I'. Mununa. — Mockga ; bepnun : JIlupekr-Meaua, 2020. — 160

C. : WII., Ta01. - Pexum JOCTyma: 10 TTOJIIHCKE. -
URL.: https://biblioclub.ru/index.php?page=book&id=595465
2. CeBOCTBSHOB, A.IL AHrmiickui SI3BIK JICJIOBOT'O u

npodeccuonansHoro oduienus : yueonoe nocooue / A.Il. CeBoctesinoB. — Uzn. 3-
e, fom. u nepepad. — Mocksa ; bepnun : {upext-Meaua, 2018. — 417 c. — Pexxum
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https://biblioclub.ru/index.php?page=book&id=595465

JOCTYTIA: o TIO/ITTHCKE. —
URL.: https://biblioclub.ru/index.php?page=book&id=496119
3. ®ponosa, B.II. JlenoBoe oOmenue (Aunrmumiickuii s3piK)=BUSINESS

COMMUNICATION (THE ENGLISH LANGUOGE) : yue6Hoe noco6ue : [16+] /
B.II. ®ponosa, JI.B. Koxxanosa, T.}O.Yurupuna ; Hayd. pen. E.A. Uurupun ;

Boponexckuil rocyapCTBEHHBIM YHHUBEPCUTET MH)KEHEPHBIX TEXHOJOTHM. — 3-€
u31., mepepad. u non. — Boponex : BopoHexxckuil rocyqapCcTBEHHBI YHUBEPCUTET
WHXEHEPHBIX TexHoJorui, 2018. — 161 c. : wi. — Pexxum nocTyna: no nognucke. —
URL.: https://biblioclub.ru/index.php?page=book&id=561366

JlonmosiHUTE IbHAS JIMTEpPaTypa:

1. Kpacukosa, T.U. Aurmuiickuit si3bik [TekcT] : yueOHOE mocobue st

CTYJIEHTOB IIEpPBOT0 Kypca HEA3BIKOBBIX BY30B. - Kopomes M.O. : MI'OTVY :
Kanmmep, 2017. - 141 c. - ISBN 978-5-91730-716-9

2. PemakeBnd, A.B. JlemoBoit aHrnmiickuii 361K [Teker] : yuaeOHOE TTocoOue
JUISl CTYAEHTOB BTOPBIX KypPCOB HEA3BIKOBBIX BYy30B . - Kopones M.O. : MI'OTY,

2018. - 117 c. - ISBN 978-5-91730-780-0

7.2 ®paHIYy3CKHH A3BIK
OcHoBHas JuTEpaTypa

1. Kpaiicman, H.B. ®paniy3ckuii s3bIK: emoBasi U npodeccruoHaibHas
kommyHukanus / H.B. Kpaiicman ; MunuctepctBo oOpa3zoBanust u Hayku Poccuu,
KazaHckuii HallMOHAJIBHBIA HMCCIIEIOBATEIBLCKAN TEXHOJOTUYECKU YHUBEPCHUTET.
— Kazanp : KazaHCkuid  Hay4YyHO-HCCIIEIOBATEIbLCKAM  TEXHOJOTHYECKHUI
yauBepcutetr (KHUTY), 2017. — 108 c. — Pexxum noctyma: mo MOJIIHUCKE. —
URL.: https://biblioclub.ru/index.php?page=book&id=560572

2. barana, XK. Le Francais des Affaires=/lenoBoii ¢dpaHIly3cKuii sI3bIK :
yaeoHoe mocobue / K. barama, A.H.Jlanraep. — 3-¢ m3ad., crep. — MockBa :
OJIMHTA, 2016. — 262 c¢. — Pexum poctyna: 0o MOANUCKE. —

URL.: https://biblioclub.ru/index.php?page=book&id=83083
JdonmosHuTeILHAA JUTEpaTypAa:

1. ['panoBa, N.B. ®paniry3ckoe 001IEeCTBO: COMMAIBHO-IKOHOMUYECKHE
acnekThI=Société frangaise: aspects socio-économiques : y4eOHO-METOIUYECKOe
nocoobue / MW.B.T'pamoBa, A.A.Jlappkuna ; CeBepHbli (APKTUYECKUIA)

dbenepanbubiii yauBepcutetr uM. M. B. JlomoHocoBa. — Apxanrenbck : CeBepHbIi
(Apxtuueckuit) denepanbupiii yauBepcuteT (CADY), 2015. — 140 c. — Pexum
JIOCTyIIA: o MTOJITHUCKE. —
URL.: https://biblioclub.ru/index.php?page=book&id=436381

7.3 Hemenknii i3bIK
OcHoBHas JuTEparypa:
1. CutnukoBa, 1. O. Jlenosoii Hemenkuii s3eik. Der Mensch und seine
Berufswelt. Yposenr B2-Cl: y4eOHHK M MpaKTHKyM JJjisi OakajaBpuaTa H
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https://biblioclub.ru/index.php?page=book&id=496119
https://biblioclub.ru/index.php?page=book&id=561366
https://biblioclub.ru/index.php?page=book&id=560572
https://biblioclub.ru/index.php?page=book&id=83083
https://biblioclub.ru/index.php?page=book&id=436381

maructpatypsl / . O. CuraukoBa, M. H. I'y3p. — 2-e u3z., mepepab. u gom. —
Mocksa : UznarensctBo HOpaiit, 2018. — 181 c.— (bakamaBp u Marucrp.
Axanemuueckuii kypce). — ISBN 978-5-534-02352-7. — TekcT : 37eKTpOHHBIN //
OBC HOpaiir [caiiT]. — URL.: https://urait.ru/bcode/413924

2. [TeipuxoB, A.B. Wirtschaftssprache deutsch : yueGHoe mocobue :
[16+] / A.B.IIeipukoB, T.A.Paiikuna ; Poccuiickas axaaemMuss HapOJHOTO
X03iMCTBA M ToCyAapcTBeHHOW cayxObl mpu Ilpesunmente Poccuiickoi
Oenepaumn, Anraiickuii punuan. — Mocksa ; bepnun : lupext-Meana, 2019. — 40
C. : WJL. — Pexum JOCTyTIA: o TTOJIITHUCKE. —
URL: https://biblioclub.ru/index.php?page=book&id=562285

JlonoJiHUTEIbHASI JIUTEpaTypa:

1. TunskoBa, E.A. VY4eOHMK HEMENKOro s3blka OpPUTHHAIBLHOU
metoaukn=Lehrbuch der Deutschen Sprache. Fiir alle die Deutsche Kultur und
Sprache kennenlernen wollen: yueonuk / E.A. TunsikoBa. - M.; bepaun: JIupexr-
Menua, 2015. - 183 c.: w1 - bubmuorp.: ¢. 180-181. - ISBN 978-5-4475-3753-1,
To xKe [ DIEeKTpOHHBII pecypc]. - URL:
http://biblioclub.ru/index.php?page=book&id=270464

8. [lepeuenb pecypcoB HH(OPMALMOHHO-TEJIEKOMMYHUKAIMOHHOM CeTH
«/HTEepHeT», HeOOXOAUMBIX VISl OCBOCHHS JUCHUILIHHBI (MOIYJIA)

1. http://biblioclub.ru/ - Yausepcurterckas oubaroreka ONLINE
2. http://www.znanium.com/catalog - DnekTpoHHO-0MOIMOTeUHAs CUCTEMA
3. https://lib.rucont.ru - HartmonaneHeIi nndpoBoii pecypc PykoHT

9. MeToanueckue yKa3aHusi J1JIs1 00y4arOIIMXCs M0 0CBOEHHIO TUCITUIIJIMHBI

MeTtonuueckre ykKazaHus Il OOYYalolUXCSl 10 OCBOEHHUIO JAUCIUIUIMHBI
«HOCTpaHHBIH SI3bIK (1€710BO )» TTpuBeaeHbI B [Ipunoxkennn 2.

10. ITepeyennb uHGPOPMANUOHHBIX TEXHOJIOT U, HCNIOJIB3yeMbIX IIPH
OCYIIIeCTBJIECHMH 00Pa30BaTeJIbHOIO Mpoecca Mo JUCHUILTHHE(MOTYJII0)

IIpoepammnoe obecneuenue:

— MS Office Word

— MS Office Power Point

HUnghopmayuonnwvie cnpasounvie cucmemobl:

— DJIEKTPOHHBIE PECYPCHI OMOIMOTEKH YHUBEPCUTETA.

11. Onucanue MaTepuaJbHO-TeXHUYECKOH 0a3bl, HEOOXO0AUMOI /1A
OCyIIIeCTBJIEHUS 00Pa30BaTEIbHOI0 MPOLECCA MO AUCIHUIINHE (MOLYJII0)

Hpakmuqecmte SAHAMUA.
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— paboyee MeCTO MpenoaBaTesi, OCHAIIEHHOE KOMITBIOTEPOM C JOCTYIIOM
B HTEpHET;

— paboune MecTa CTYJEHTOB, OCHAILEHHBIE KOMITBIOTEPAMH C BBIXOJOM B
WHTEPHET;

— ayJauTOpHUs, OCHAIIICHHAS MPE3CHTAIMOHHON TEXHUKOU (TIPOEKTOP, IKpaH,
KOJIOHKH);

— nuHTaOHHBIN KaOUHET.
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Ipuaoxenue 1

NHCTUTYT NPOEKTHOI'O MEHE/IZKMEHTA
N UHKEHEPHOI'O BU3HECA

KADE/IPA HTHOCTPAHHBIX A3bIKOB

®OH/ OLIEHOYHBIX CPEJICTB

JIJISI MPOBEJAEHUSA MIPOMEKYTOUYHOM ATTECTAIIUA
OBYYAIOIIUXCS IO JUCHHUIIJIUHE
«MHOCTPAHHBIM SI3BIK (JIEJTOBO)»

(ITpusio:xkenue 1 k padoueii mporpamme)

HanpaBaenue noaroroBku: 38.03.02 «MeHemxMeHT»
Hpoduias: «Jloructuka»

YpoBeHb BbICHIEr0 00pa30oBaHus: OakagaBp

®opma 00y4eHHUsA: OUHAs, 3a04HAs

Kopones
2020
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1. IlepeyeHb KOMIIETEHUMI C YKa3aHUEM 3TANOB UX (POPMHUPOBaHUS B
npouecce 0CBOCHHs 00pa3oBaTeIbHOM IPOrPaMMbl

Paznen B pe3syabrate nsydenus pasaena JMCHUNJIMHBI,
AUCHUILUINHBI, |00ecnmevyuBalonero (popMHpoOBaHHe KOMIIETCHIHMH (WJIH ee
No HNupexe Conepwanne pOecneunBaro Mt 4acTH), 00YUAIOIIHUIACS 10JIZKEeH:
KOMIIeTeHIIUH
1/ koM eTeHI U U ¢hopmuposanue
(u14 ee YacTH)
KOMIICTeHIIUH 3HATH yMeTh BJIa/IeTh
(W14 ee YacTH)
1 OK-4 Bnanets onauM | Anenuitckuii - A3BIKOBOM * [IOHUMAaTh * CIIyXO-

13 UHOCTPAHHBIX | A3sik: Tema 1-8 MaTepuan JMAJIOTMYECKUN U IIPOU3HOCUTENBHBI
A3BIKOB Ha (JIekcuKy n MOHOJIOTHIECKUH MU HaBBIKAMH
YpPOBHE, @panuyysckuii rpaMMaTHKy) B | TEKCT Ha SI3BIKOBOTO H

obecrieynBaoLIe | A3bIK: npenenax KOMMepYeCKHe TEMBI | pe4eBOro
M 3 pexTuBHyto |Tema 1-8 0TOOpaHHBIX JUINTENIBHOCTHIO MaTepHana,
npodeccroHanbH TeM U cep 3By4aHus 5-10 MUHYT | * HaBBIKAMU
10 JIeATeNbHOCTh. | Hemeykuit A3viK: | NEIOBOTO U CO CKOPOCTBIO ONEepPHPOBAHUS
Tema 1-12 npo¢eCCUOHANb | TPEABABICHUS C SI3LIKOBBIMU
HOTO oOuIeHus; | yuyeOHOI CpEICTBaMU B
- IpaBUiIa U ¢dororpammer 140- KOMMYHHUKaTHUBHBI
CTpaTeruu 150 c10B B MUHYTY U | X LEJSX;
ITIOCTPOCHHUS coneprkauieit 1o 5% * HaBBIKAMU
YCTHOTO U HE3HAKOMOH CaMOCTOSATEIBHOM
MTICEMEHHOTO JIEKCHKH; paboTHI 1o
BBICKa3bIBAaHUS | * IOHMMATh MOBBIIIICHUIO
C LIETIBIO cozepKaHue YPOBHS S13bIKOBOI1
JIOCTH)KEHUS HpeabsABIIEMOTo co | (pedeBoit)
KOMMYHHUKATHB | CKopocThio 140-150 KOMIICTCHIINH;
HOM 1IeTH CIIOB B MUHYTY * HaBBIKAMU
JUAJIOTHYECKOTO U pedepupoBanus,
MOHOJIOTHYECKOTO AHHOTHUPOBAHUS,
TEKCTa, JEKIUH, COCTaBIICHUS
Gecebl WK TE3UCOB, MHBIX
Tene(hOHHOTO TpaHchopMarmi
pasrosopa TEKCTa,
JUITENBHOCTRIO 7-10 | moarotoBkn
MUHYT, coobuieHnit Ha
MOCTYTAIOIIEro U3 Hay4IHYIO
Pa3HBIX HCTOYHUKOB | KOH()EPEHIIUIO

(HemocpeiCTBEHHOE
oO1IeHue, ayuo- u
BHJICO3AITHCH)

* IOHUMATh
OCHOBHOE
COJICpKAaHUE ayAHO-
TEKCTa MOoCye
IIEPBOTO
MPOCITYIIUBAHUS

* pa3BIrpLIBaThH
CXOJIHBIE C
TPONACHHBIMU
JACJIOBBIMHA
CUTyalussMHu
JTIAJIOTH;

* IMOJIICPIKUBATH
Oeceny B 00beMe
MPONUECHHBIX
KOMMEPYECKUX TEM;
* y4acTBOBAaTh B
TUCKYCCHH, BEIOHpast
S3BIKOBBIC CPEJICTBA B
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COOTBETCTBHH C
CUTyaluei OOIeHNS;
* PE3IOMUPOBATH
TEKCT, IPOBOAUTH
OIIpOC "
Npe3eHTAHN

* BIIAJICTD
U3y4arouMHu,
MIPOCMOTPOBBIMH 1
TIOUCKOBBIMHU BUIAMHU
YTEHHS
(ucnonp3yrorcs
TEKCTBI JEJIOBOI 1
KOMMeEpYECKOH
TEMaTHUKH,
OTpakaroIIne
cnenuuKy
NPOXOIUMBIX Ha
Kypce pa3aerioB
Ou3Heca: MapKEeTHHT,
CTpaxoBaHue,
00CYXIeHUE YCIOBHIA
3aKIIFOYCHUS
JIoTOBOpa U T.1.)

* IIHCATh JETI0BOEC
MHCHMO, TE3UCHI
JOKJIa/ia, TEKCT
NPEe3CHTALNY;

* IIHCATh JCCe Mo
HU3YYEHHOH
TEeMaTHKe;

* COCTaBJIATH IJIAH,
TC3HUCHI

COOOIIEeHus/ qOKITaa,;
* pedepupoBaTh U
AHHOTUPOBATH TEKCT
* COCTaBIATH (hakc,
CITyKeOHbIE 3aITHUCKH,
npecc-penussl,
MPOTOKOJIBI U OTYETHI

OIIK-4

- CIIOCOOHOCTD
OCYIIECTBIATH
1eJIOBOE OOIICHHIE
1 TyOJINYHBIE
BBICTYILICHHS,
BECTH
IIEPErOBOPHI,
COBELIAHMS,
OCYIIECTBIIATH
JIEIIOBYIO
MEPEIICKY U
MOJICPKUBATh
AJIEKTPOHHEIE
KOMMYHUKAIHH.

Anenuiickui
azvik: Tema 1-8

Dpanyysckuii
A3BIK:
Tema 1-8

Hemeuxuii a3vik:.
Tema 1-12

- SI3BIKOBOU
MaTepHuai
(Jrlexcuky u
rpaMMaTrKy) B
npezenax
OTOOpPaHHBIX
TeM H chep
JIEJIOBOTO U
pogeccCuoHab
HOT'O OOINEHUS;
- IpaBwWiIa U
CTpaTeruu
MOCTPOCHHS
YCTHOTO U
IIUCBMCHHOI' O
BBICKA3bIBAHUS
C IIETBI0
JTOCTH)KEHUS
KOMMYHHUKATHB
HOM Lienu

* IOHUMATh
JUATIOTHYECKUH U
MOHOJIOTUYECKUI
TEKCT Ha
KOMMEPYECKUE TEMBI
JUTUTENIEHOCTHIO
3By4aHus 5-10 MuHyT
CO CKOPOCTBIO
TIPEABSIBICHHUS C
yueOHOM
¢donorpammsr 140-
150 c10B B MUHYTY U
conepskauieit 1o 5%
HE3HaKOMOH
JIEKCHKH;

* IOHMMATh
coJepKaHue
MIPEIBSBISAEMOTO CO
ckopocthio 140-150
CIIOB B MUHYTY
JIMaJIOTUYECKOTO U
MOHOJIOTHYECKOT0

* CIIyXO-
MIPOU3HOCUTEIHHBI
MH HaBbBIKaAMH
SI3BIKOBOI'O U
pedeBoro
MaTepuaa,

* HaBbIKaMH
OIIEPUPOBAHUS
SI3BIKOBBIMHU
CpEeICTBaMU B
KOMMYHUKATHBHEI
X [eJIAX;

* HaBBIKAMU
CaMOCTOSITEIbHON
paboThI Mo
IIOBBIIIICHUIO
YPOBHS SI3bIKOBOM
(peueBoii)
KOMIICTEHITHH;

* HaBBIKAMU
pedepupoBanus,
aHHOTHPOBAHUS,
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TEKCTa, JIEKIHH,
Oecenbl Wi
Tene(hOHHOTO
pasroBopa
JUTUTEIBHOCTRIO 7-10
MUHYT,
MTOCTYTIAIOMIETO U3
Pa3HBIX HCTOYHUKOB
(HemocpencTBEHHOE
o0leHne, ayano- 1
BHJICO3AITHCH)

* IOHMMATh
OCHOBHOE
COJZIepXKaHUE ayAHO-
TEKCTa Iociie
TIEPBOTO
TIPOCITYIITUBAHUS

* pa3BIrPHIBATH
CXOJIHBIC C

PO IEHHBIMU
JIETTOBLIMH
CUTYyaIUIMHU
JIAAJIOTH;

* MOJIICPIKUBATH
Oecemy B o0beMe
TIPOUAEHHBIX
KOMMEPYECKHX TEM;
* y9acTBOBAaTh B
JCKYCCHH, BRIOUpast
SI3BIKOBBIC CPEJICTBA B
COOTBETCTBUU C
cuTyanuei oOIIeHuns;
* PE3IOMHUPOBATh
TEKCT, IPOBOIUTH
OTIpOC "
npe3eHTAINN

* BIAJIETh
M3YYaIONINMH,
MPOCMOTPOBBIMH H
IMOMCKOBBIMH BHAAMHU
YTEHUS
(Mconb3yroTCs
TEKCTHI JICTIOBOM 1
KOMMeEpYECKOH
TEMATHKH,
OTpaXkaroIye
cnennuky
MPOXOJAUMBIX Ha
Kypce pa3/enoB
Om3Heca: MapKETHHT,
CTpaxOBaHUE,
00CYyXIeHUE yCIIOBHI
3aKIIFOUCHHS
JIOTOBOpA H T.11.)

* IIMCaTh JCIIOBOE
IHCHMO, TE3UCHI
JIOKJIaja, TeKCT
TIpEe3eHTAINH;

* IIMCaTh 3CCE 110
HU3YYeHHOH
TEMAaTHKE;

* COCTaBJISATH ILIAH,

COCTaBJICHUS
TE3UCOB, UHBIX
TpaHchopmarmi
TEKCTA,
MOJIrOTOBKU
coo0meHnit Ha
HAY4YHYIO
KOH(EPCHIIUIO
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TE3HCHI
COOOIIEHNS/TOKIIA1a;
* pedpepupoBats 1
AQHHOTHPOBATH TEKCT
* COCTaBJIATH (haxc,
CITy>kKeOHBIE 3aITHUCKH,
Tpecc-penus3sl,
TIPOTOKOJIBI U OTYETHI

2.0nmncaHue nNokasareseid 1 KpuTeprueB OLIEHUBAHUSI KOMIIETEHIIHIT HA
Pa3IHYHBIX 3Tanax ux GopMHUpPoOBaHMS, ONIMCAHME KA OLlEHUBAHUS

Kon HNucTpy™menT, IToka3zareanb Kpurepum ouenku
KOMIIETeHIIMH OLIEHMBAOIIMIA OLIeHUBAHMA
c¢(hopMHUPOBAHHOCTH KOMIIETeHIINH
KOMIIETeHIIHH
OK-4, OIIK-4 Tecr. A) ToxHOCTBIO [IpoBoauTcs B MUCHMEHHOH Popme.
chopmupoBana — 90% | Bpewmsi, oTBeieHHOE HA IPOLIEAYPY
MPaBUIBHBIX OTBETOB; | — 45 MHUHYT.
b) wactuuno Heseka — 0 6aimoB.
chopmupoBana — 70% | Kputepun oLieHKH ONpeenstoTCs
MPaBUIBHBIX OTBETOB; | MPOICHTHBIM COOTHOIICHUEM:
B) e cpopmupoBana | YzmoBneTrBopHuTEnsHO — OT 51%
—50% u menee NIPaBUJIBHBIX OTBETOB.
MPaBUWIBHBIX OTBETOB; | Xoporio — oT 70% mpaBUIBHBIX
OTBETOB.
OtimynOo — 0T 90% MpaBUIBHBIX
OTBETOB.
MakcruManbHbIH Oamt — 5.
OK-4, OIIK-4 AynupoBaHue A) IlomHOCTBIO [IpoBoawuTcs B ycTHOM (hopMme.
(YcrHas peun). chopmupoBaHa — 5 1. OuennBaercs onpenencHne
0anos; KOMMYHHKaTHBHBIX HAMEPEHUH
B) wactuuno YYacTHHUKOB OOIIIEHU (coriacue,
cthopmupoBana — 3-4 coet, oOMeH uH(popmanmeit) (1
Oasna; oasn);
B) He cpopmupoBana | 2. OnieHuBaeTCs IOJHOTA,
— 1 n MmeHee OaIOB. TOYHOCTbH U ITyOMHA TOHUMaHHS
cMmbIcia Tekcra; (1 6amn);
3. OnennBaeTcs aA€KBaTHOCTb
BOCIIPHUATHUS OCHOBHOM
MH(QOPMAIIIH CMBICIIOBBIX YaCTEH
cooOmenus (1 6amn);
4. Ompenenenne Tembl (uaen) (1
Oamn);
5. OnieHnBaeTCs MHTEPIPETAIHS
XapaKTepUCTHK COOECETHUKOB
(couanbHbIX, BO3PACTHBIX,
NICUXOJIOTMYECKHX, POJIU, CTETIEHb
WX 3HaKOMCTBa H T. 11.) (1 Gan).
MaxkcumMasbHbli 6a1 — 5 0aJuIoB.
OK-4, OIIK-4 [TepeBon A) TloxHOCTBIO [IpoBoauTCcs B MUCBMEHHOH Popme.

(ITmcxmeHHas pedsb).

cthopmupoBana — 5
6aoB;

b) wactuuno
chopmupoBana — 3-4
Oamna,

1. OueHuBaercs
«a7eKBATHOCTEY
Oamn);

2. OrueunuBaetcs MOJHOTA,
TOYHOCTh M TIJIyOMHA MOHHMAaHHS

TOYHOCTh H
mepeoga (1
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B) He copmupoBana
— 1 1 MeHee 6aIOB.

cMmbIcia Tekcra; (1 6amn);

3. OmnenuBaercs aJeKBaTHOCTH
BOCTIPUSTHUS OCHOBHOW
WHGOPMAIIUN CMBICIIOBBIX YaCTeH
coobmenus (1 6amn);

4. Omnpenenennie TeMbl (umen) (1

Oamn);

5. OueHuBaeTcs HMHTEpPIPETALHs
XapaKTEPUCTHK cobeceTHUKOB
(conunanbHBbIX, BO3PACTHBIX,

TICUXOJIOTHYECKUX, POJH, CTEICHb
WX 3HaKOMCTBa | T. 1.) (1 Gaym).
MaxkcumanbHBIH 0ar — 5 6aJIoB.

OK-4, OIlK-4 Henosas urpa

A) IlonnocThiO
chopmupoBana — 5
0amioB

b) wactuuno
chopmupoBana — 3-4
Oamma

B) ne copmupoBana
— 1 1 MeHee OamIoB

[IpoBoautcs B ycTHOM (hopMme.

1. OueHuBarOTCS 3HAHHE
JIEKCHYECKOT0 MaTepualia i yMEeHHE
€ro UCIOJIBb30BaTh (2 Oasa);

2. OneHuBaroTCs
Npe3eHTalMoHHble  HaBbIkM (1
Oamn);

3. OnenuBaercs yMeHHe

JUAIOTHYECKON U MOHOJIOTHUECKON
peun (2 6amna);
MaxkcuManbHbIN 0amt — 5.

3. TunoBble KOHTPOJILHBIE 32 IaHNSI WJIH HHbI€ MATEPUAJIbI, HEOOXO0TUMbIE
JJISL OLleHKH 3HAHUI, YMEHUI, HABBIKOB U (MJIM) ONbITA AeSATeJIbHOCTH,
XapaKTepu3yIuX 3Tanbl GopMHUpPOBaHHUS KOMIIETEHIUI B Ipolecce

0CBOEHHS 00Pa30BaTeIbHOI MPOrPpaMMbI

3.1 IlpuMep TeCTOBBIX 3aaHU I

Business tense review
A: Time Clauses

AHTJIMACKUN A3BIK

1. Match at least one of these time clauses with each of the sentences in a to j.
a) I didn’t have a lot of experience

b) My boss uses a laptop

c) | was looking for a different job

d) I worked for my present company’s major

when | joined this company
in the 1990s

the other day

during a meeting

Recently
since January
hardly ever
by Tuesday
Never

for a year

competitor

e) | have been working on this project

f) I last made a conference call in English
g) I’'m flying to Munich

h) I’1l finish this report

1) | was caught making personal phonecalls

time this week

j) I’ve had a lot in my in-tray in a fortnight’s

2. Make true sentences about yourself using each of the time clauses.
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3. Read out one of your sentences without the time clause and see if the other
students can guess which time clause is true for you.

Discussing Grammar

B: Grammatical similarities: Aspect and voice

What are the similarities between these different forms?

la) I can’t talk. I’m meeting a client.

1b) I was just closing the deal when my direct boss walked in and ruined
everything.

1c) My plane will be landing just as yours is taking off.

2a) I’ve been in exactly this situation many times.
2b) They had already accepted a rival bid by the time we had ours ready.
2¢) They will have increased sales by 50% well before the projected time.

3a) A good team is made from good individuals

3b) The computer, like so many other inventions, was invented to help us wage
war

3c) Wine has been produced here since the year dot.

C: Grammatical differences

Why are different tenses used in the contrasting sentences?

1a) | work for a well-known multinational

1b) I’'m working on restructuring the company

2a) What were you doing when the headhunter called?
2b) What did you do when the headhunter called?

3a) When we arrived, they introduced the main conference speakers
3b) When we arrived, they were introducing the main conference speakers
3c) When we arrived, they had introduced the main conference speakers

4a) I’ve worked with several very prestigious clients
4b) | worked with several very prestigious clients

5a) I’ve been replying to customer enquiries all day

5b) I’ve nearly cleared the backlog of enquiries from the Xmas break

Suggested Answers

A 1. Many examples are possible. If students come up with an example that is not
clearly wrong or right, ask them to explain how they imagine the circumstances/
situation of the sentence to be.

B1. All the sentences express a temporary action that is in progress at a particular
time.

B2. All the sentences connect two different times, e.g. the present and the past for
the Present

Perfect.
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B3. All are passives- i.e. the grammatical subject of the sentence is not the same as
the ‘agent’- who is doing the action.

C1. The first is seen as generally true or permanent, whereas the second is seen as
temporary.

C2. The first is a (temporary) action in progress when something else happened (or
interrupted), whereas the second is a simple sequence of events.

C3. Similar to C2, but also with an action that is completed before another happens
(Past Perfect)

C4. Contrast between an unfinished time (perhaps ‘in my life’ or ‘this month”)
with a finished time (‘last year’ or ‘in my last job’).

C5. Contrast between a sentence where the action is important (replying) and
where the result is important (cleared the backlog). Point out that ‘How much?’ is
usually answered with the Present Perfect Simple and ‘How long?’ with the
Present Perfect Continuous.

dOpaHIy3CKHil 3bIK
|. BoiOepuTe npaBuJIbHbINA BAPHAHT.
1.Le directeur exige que vous ... a ce projet.
arenoncez  b.renonciez c.renoncerez  d. ayez renoncé
2.Elle veut aller aux Etats-Unis, pourvu qu'elle ... le visa.

a. obtienne b. obtiendra c.aobtenu d. ait obtenu

3.Elle espere que sa fille lui... une bonne surprise.

a fera b.fasse  c.ait fait d. ait faite

4.Mon frére n'a jamais visité le Louvre bien qu'il... a Paris tous les deux
a est allé b.allait c.va d.aille

5.Elle n'est pas contente que tu ... seule hier soir.

a.la laisses b. ’aies laissée  c. I'as laissée  d. l'as laissé

6.Je vois bien qu'elle ... étre dérangée.

a.ne veuillepas  b.neveutpas c.n'aitpasvoulu d. ne voulut pas
1.11 est propable que le maire ... des mesures de sécurite.

a.prendra b. prenne c.prises d. ait pris

8.Adressez-vous a cette dame! Il est possible qu'elle ... vous renseigner.
a.pourra b.puisse c.aitpu d.apu

9.1l a I'air fatigué; je ne suis pas str qu'il... de bonnes vacances.

a.passe b. ait passées  c.soit passé  d. ait passé
10. Notre grand-mere attendait que tu lui... .
a.écrives  b. écrites  C. €cris d. aies écrit

11. J'espéere qu'elle ... ses cours de danse 1'année prochaine.
a.reprendra  b.reprenne  c.aitrepris  d. soit reprise
12.. C'est ma meilleure amie bien qu'elle ... un caractere difficile.
a est b.a c. ait d. ait eu
27



13. Je ne suis pas stire que la secrétaire ... notre arrivée.

a.avait confirmé  b. aconfirmé c.confirme  d. ait confirmé
14. Je suis content que ce jour-la, mon frére ... preuve de courage.
a. a fait b.faisait  c. aitfait d. fasse

15. Je doute qu'elle ... se marier avec cet homme.

a.veuille b.veut c.voudrait d.voulait

16. 11 est probable qu'elle ... a la féte.

a.viendra b. soit venue c.soitvenu d.vienne

17.11 parait qu'elle ... des médicaments.

a.prend b. prenne  c.aitpris d. soit prise
18. Son frére était furieux qu'elle ... sa voiture.
a. casse b. avait cass¢  c. ait cassé d. ait cassée
19. Elle regrette que tu ... son dessin.
a. as jeté b.avaisjet¢  C. jette d. aies jeté
20. Je crois qu'il... sa réservation.
a. a annulé b. annulait c.annule  d. ait annulé

Il. Packpoiite cko0kHM, BbIOMpPasi MeKIAy M3bIBUTEJbHBIM H
cOCJIaraTeIbHbIM HAKJIOHCHUEM.

1.Je suis siir qu'il (aller) nous chercher a la gare demain matin.
2.11 est impossible qu'ils (traduire déja) le texte.

3.11 parait que les syndicats (organiser) une greve.

4. Maman préfére que je (faire) les études a la faculté de médecine.
5.Mes parents ne voulaient pas que je (partir) seul.

6.Elle espere que tu lui (rendre) le disque demain matin.

7.Le professeur est content que vous (bien apprendre) la grammaire.

I1 est évident que cette fille (savoir) quelque chose

I11.CocTraBbTe ¢pa3pl, cTaBsl TIJaroJ MNPUIATOYHOI0 TNPEAJI0KEHUS B
Subjonctif present.

[l est possible que.....

1. il a raison.

2. nous avons la grippe.

3.elle est fatiguée.

4. il fait tout lui-méme.

5. elle va avec nous.

6. vous €tes imprudents

7.j’ai de la fievre.

IV. Ha ocHoBannu uHpopManuM, MOJYyYeHHOH BaMH H3 TEKCTOB JAHHOIO
0J10Ka, yKaKUTEe HOMEPA NPABWIbHBIX BbICKA3bIBAHMIA.

1. Le pere de Charles de Gaulle est militaire.
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2. Charles de Gaulle est un grand savant francais.

3. La mere avait une grande autorité sur Charles.

4. Le jeune de Gaulle avait une vive intelligence.

5. Il a terminé ’ecole militaire.

6. Pendant la Deuxiéme guerre mondiale il a fait prisonnier.
7. En 1962, il est élu le Président de la France.

8. Georges Pompidou lui a succédé comme le President.
9.Son tombeau se trouve au Panthéon.

10. Gérard Dépardieu fait un tandem gagnant avec J.-P. Belmondo.

11. Dépardieu incarne plusieurs personnages historiques.
12. Gérard Dépardieu a la passion pour les affaires.

V. BcraBbTe nmponymeHHbi€ cJioBa M3 JaHHbBIX B HpaBOﬁ KOJIOHKE B

COOTBETCTBHUE CO CMBICJIOM NPOYUTAHHBIX BaAMH TEKCTOB.
A.

Charles de Gaulle est né a Lille. Son pére 1 a I’éducation de a. le visage
son fils. Charles adore 1’histoire et les lettres, mais le métier b. la Resistance
2 I’attire surtout. Pendant la guere de 14-18 il était 3 et il a c. devient
fait 4 pendant 32 mois. Aprés la guerre commence sa d. rapport
carriere 5. Il publie plusieurs 6 sur la guerre. Lorsque les e. militaire
Allemands 7 la France, il a ét¢é nommé général de brigade. f. veille
Apres la trahison de Pétin, Charles de Gaulle est en téte de g. desarmes
8 frangaise et entre dans la légende. En 1962 il 9 le h. envahissent
Président de la France. Il 10 dans le monde sa politique I. prisonnier
d’indépendance par 11 aux deux “blocs”. L’¢re gaulienne a J. blesse
enrichi le patrimoine des réalisations transformé 12 de la K. ouvrages
France. |. inaugure
B.

Elle est I'une des 1 a lancer la mode des cheveux courts. | a. petite

Elle 2 de porter les premiers pantalons, la jupe plissée 3, | b. courte

le tailleur orné des poches. La célébre 4 robe noire | c. partout
devient un classique de 5. Elle dit que la toilette d’une | d. citation
femme doit étre 6, mais les accessoires 7 étre riches. La | e. simple
proximité de 8 avec les artistes était toujours a I’honneur. | f. doivent
Chanel est la premiére couturiére a 9 ses propres parfums. | g. garde-robe
Elle a créé une des maisons de 10 les plus importantes et | h. propose

qui porte son nom. Son style est copi¢ dans le monde. La | i. premicres
plus connue 11 de Coco Chanel est: “ La mode se| j. lestyle
démode, 12 jamais”. k. Mademoiselle
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. lancer

Hemenknii 13bIK
Bestimmen Sie bitte die richtige Zeitform.
. Mein Bruder ist den ganzen Abend zu Hause geblieben.
. Sie werden bei uns lhre Freizeit gut verbringen.
. Sie hatte das neue Lehrbuch meinem Freund gegeben.
. Er legte heute eine Priifung ab.
. Ich werde den neuen Roman erst im nichsten Monat lesen.
. Er nahm dieses Lehrbuch in der Bibliothek.
. Am Wochenende besuchen wir unsere Freunde.
. Um halb neun hat er sich angezogen.
. Gustav fahrt heute in sein Heimatdorf zuriick.
. Prisens b. Priteritum c. Perfekt d. Plusquamperfekt e. Futurum
I1. Ergdnzen Sie bitte die Sitze durch die Verben im Prditeritum.
1. Vorige Woche ... ich nach Moskau. 2. Mir ... diese Stadt sehr. 3. Ich ... durch die
Strassen. 4. Ich ... im Hotel. 5. Am néchsten Morgen ... ich bis neun Uhr. 6. Dann
... iIch spazieren. 7. Dann ... ich meine Eltern in Géttingen ... . 8. Ich ... mit ihnen
tiber meine Eindriicke. 9. Am Nachmittag ... ich zum Roten Platz! 10. Das ...
super!

QO 00 NOoO L bk~ WDN PR

sich ansehen, gefallen, sprechen, fahren, sein, schlafen, anrufen, sich waschen,
gehen, wohnen, lesen

II1. Erginzen Sie bitte die Sitze durch haben und sein in richtiger Form.

1. Ich ... das noch nie gehort. 2. Wer ... zu Hause geblieben? 3. Wer ... nach Berlin
gefahren? 4. Wie ... dir der neue Film gefallen? 5. Du ... den Text nicht verstanden.
IV. Ergiinzen Sie bitte die Siitze durch die Verben im Priiteritum.

1. kennen lernen: Damals ... ich meine Freundin .... 2. studieren: Sie (ona) ... an
der Universitdt in Bonn Germanistik. 3. arbeiten: Ich ... damals bei der Bank. 4.
aufstehen: Um acht Uhr ... Peter .... 5. abholen: Inge ... mich regelméBig von der
Arbeit... 6. heiraten: Nach einem Jahr ... wir. 7. suchen: Ich ... eine Wohnung in
der Ndhe von Bonn. 8. wohnen: Wir ... drei Jahre in Konigswinter.

V. Finden Sie bitte eine richtige Ubersetzung.

1. Die Studentin legt erfolgreich die Priifungen ab.

a) CTyJleHTKa YCIIEIIHO c/1ajla SK3aMEHBI.

b) CtyaeHTKa yCMenHo ¢1aéT SK3aMEHBI.

c) CtyaeHTKa cIacT K3aMeHbI YCTIEITHO.

d) CtyneHTka cliaBaia 3K3aMeHbI YCTEITHO.
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2. Auf Freuds Vorschlag wurde Carl Gustav Jung (1875-1961) zum Présidenten
gewahlt.

a) Ilo mpemnoxenuto @peiina Kapn I'ycraB HOuHr(1875-1961) 6bu1 u3zbpan
MPE3UCHTOM.

b) ®peiin npennoxun u3dpark Kapma ['ycraBa FOnra (1875-1961) npesuaeHTOM.
c) @peiin xoten uzdpats Kapna ['ycrasa FOnra (1875-1961) npesuaentom.

d) Kapn I'yctas FOur (1875-1961) uzdpan Opeitna npe3susieHToOM.

3. Wir gratulierten unseren Padagogen zum Tag des Lehrers.

a) Ml o3ApaBIisiyiv HAIIUX MEeJaroros ¢ JJHéM yuuTers.

b) MbI no3pasiisieM HaUX Neaaroros ¢ JIHEM yuuress.

¢) MbI no3apaBmiii HaluX 1MeaaroroB ¢ JIHEM yduTes.

d) MeI no3paBUM HalMX y NeAaroros ¢ JJHEM yuurerns.

4. Wir werden den Text ohne Worterbuch tibersetzen.

a) MbI iepeBesu 3TOT TEKCT Oe3 cloBapsi.

b) MbI iepeBoAMM 3TOT TEKCT O€3 CIIOBaps.

¢) MbI epeBOIUITN TOT TEKCT O€3 CI0BapS.

d) MeI niepeBeiéM 3TOT TEKCT O€3 cloBapsi.

5. Die Vorlesungen an der Universitdt beginnen um acht Uhr.

a) Jleknuu B yHUBEpCUTETE HAYAIKNCh B BOCEMb YacOB

b) Jlekuiuu B yHUBEPCUTETE HAUUHAIUCH B BOCEMb YacOB.

¢) Jleknuu B yHUBEpCUTETE HAUMHAIOTCS B BOCEMb YacOB.

d) Jlexuuu B yHUBEPCUTETE HAYHYTCS B BOCEMb YaCOB.

3.2 llpumepHasi CTPYKTYypa ayAUPOBAHUSA

AHIJIIMUCKHUN A3BIK:

1. Starting a Business
Business plan
Getting a Credit
Budgeting
Insurance
A loan agreement
Taxation
Business Organization
. A Loan Agreement
10.Joint-Stock Company
11.0rganization Structure
12.A Loan Agreement
13.Production

© oo N Oh W
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14.Products and Brands

15.A Loan Agreement
16.Labour Unions

17.Who Needs Unions?
18.Events and Default
19.Preparation for Negotiations
20.Business Letter

21.Types of Business Letters
22.Business Documents
23.The Bill of Handing

24.The Bank of England
25.Types of business organization in the United Kingdom

DOpaHLy3CKHH A3bIK:

1. Une conversation téléphonique
Organiser son temps de travail

A D’aéroport

Réservation d’une chambre d’hotel
Travailler a I’étranger

A DP’exposition.

La commande (changement, annulation)
Service clientele

. Le contratd’achat-vente

10.Les conditions de vente

11.La livraison

12.Le payment

13.Le force-majuer et 1’arbitrage
14.Diversité des entreprises

15.Créer une entreprise (les formalités)
16.Profil de créateur

©ooN Ok WD

17.Réussirdans les affaires
18.Résoudre des conflits du travail
19.Pratiquer I’éconte active
20.Expliquer des mofirations
21.Réunion de travail.

22.Etude du marché

23.M¢éthodes de distribution
24.Publicité (Force du vente)
25.Profil du manager.

26.Secteur d’activité
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HeMenxuii s3bIK:

1. Artender Unternehmen
Deutsche AuB3enhandels Wirtschaft
Die Bewerbung
Die Geschiftsreise
Erste Kontakte Vorstellung
Aufbau und Struktur einer Firma
Die Verhandlungen
Der Vertag. Abschluss des Vertrages
. Lieferung Lieferbedingungen
10.Preise. Zahlung
11.Konventionalstrafe. Force Major
12.Sicherung. Garantie.

© 00N OhE WN

3.3 IlpumepHasi TeMaTHKA 1€JI0BOH UIPbI

1) Ilpuem Ha pabOTy B MHOCTPAaHHYIO KOMITAHHIO

2) MexayHapoaHbIii KOHTpecc

3) MexayHapoaHas KOH(epeHIHs

4) PazpenieHre KOH(IUKTHON CUTYalluu: CIIOPHI

5) Pa3pemienne KOHQIUKTHON CUTYAITUH: IPOU3BOJICTBEHHBIC TPABMbI
6) IleperoBopbl Ha aHTITMICKOM SA3bIKE

7) Peructpauusi coOOCTBEHHOM KOMITaHUU

8) Mo3roBoi ITYypM: NEPCHEKTUBBI PA3BUTUS OPTaHU3ALUN

9) Ilpou3BoACTBEHHOE COBELIAHUE

10) PoneBas urpa « KoH(pIUKTHBIN KIHEHT

11) Opranu3aiioHHas KyJabTypa CTYJEHTOB By3a (CBOEI0/MHOCTPAHHOIO)
12) I1eperoBopsl Mo TeneGony

13) YBoJIbHEHHE COTPYAHHUKA

3.4 O0pa3zen TekcTa HA MEPEBO/

AHIJIMUACKUAN A3BIK

THE RETURN OF FUN

Non-essential businesses are making plans to reassure customers

Streaming services have replaced the cinema. Online shopping is standing in for the high street.
Restaurant food is being home-delivered. And the ol’ Horse and Groom has become the Horse
and Zoom, as people take to video-chatting with friends while sipping from a can of lager. It is,
pubgoers have discovered, a poor substitute for the real thing. As Nick Mackenzie of Greene
King, which runs 2,700 pubs, puts it: “The point of the pub is to socialise.”

The boozer was among the first casualties of Britain’s lockdown, with pubs ordered to close
three days before the rest of the country. Along with other non-essential leisure venues, they will
probably be the last to reopen, too. Evidence from countries now opening up suggests that such
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businesses will have to wait a few weeks longer than everyone else. Those in Britain are using
the extra time to plan how to operate when they are allowed to welcome customers once more.
The task is particularly tricky for publicans. The very social distancing measures that save lives
also kill the vibe: nobody wants to go to an empty pub. Larger pubs are planning to space out
tables, reduce the number of occupants and offer takeaway pints and roasts. Independent pubs
can start selling other things, such as groceries. One, the Red Lion in Ealing, is already offering
Italian cheese, olives and ham, as well as sourdough breads. Those of all sizes will have to make
a show of good hygiene. Expect regular table-wiping and digital ordering to replace germy paper
menus.
Consumers are likely to hit the high street before the pub. Primark, a big clothes retailer with no
online shop, is installing hand-sanitiser stations and Perspex screens to separate staff from
customers at the tills. The layout of its shops is being tweaked to discourage people from
lingering at high-traffic spots. “The government can give regulations. I think you go
beyond...The thing that we’re looking at is reassurance,” says John Bason of Associated British
Foods, which owns Primark. The hand sanitiser, for instance, is not merely plonked onto tables
but installed in solidlooking fixtures.
Perhaps the unlikeliest leisure business preparing to reopen is the cinema. Pubs can space tables
farther apart and shops can allow in fewer customers. But going to the cinema means spending
hours in a small, enclosed space, breathing the same air as others. That does not phase Tim
Richards, who runs Vue, a chain of cinemas. Attendance has been dwindling for years, which
could turn out to be an advantage: “I think what’s important to recognise is that our occupancy
rate tends to be around 20%, so for us to manage our customers coming in is relatively easy to
do.”
Mr Richards’s plan is to stagger screening times in a cinema’s different auditoria, with no two
films starting at the same time, so as to stop people hanging around together buying popcorn.
Ticketing systems will ensure that any booking—whether for a couple or a family of five—is
surrounded by empty seats. Vue will open cinemas gradually, once it is allowed to, with the
formal reopening on July 17th planned for the release of Christopher Nolan’s “Tenet”, a film in
which a secret agent must save the world. At the very least, he might help save the cinema.

(The Economist, 2020)

DpaHy3CKHUH A3BIK
LA DEGRESSIVITE DES ALLOCATIONS CHOMAGE SUSPENDUE

La réforme de I’assurancechdmage subit de gros retards a I’allumage, a cause du Covid19. Le 15
avril, le ministére du travail a annoncé la suspension d’une des mesures les plus décriées du
dispositif : la dégressivité des allocations. Ce mécanisme fait partie de la premiere vague de
nouvelles regles, entrées en vigueur le 1 er novembre 2019. Il prévoit une baisse de la prestation
a partir du septieme mois d’indemnisation, pour les demandeurs d’emploi percevant les plus
hauts salaires lorsqu’ils étaient en activité (au moins 4 500 euros brut par mois). Les chomeurs
de 57 ans et plus ne sont pas concernés par cette décote.

La disposition, qui touche en particulier les cadres, avait été vertement critiquée par les
syndicats, notamment la CFECGC, trés attachée a la défense des intéréts des personnels de
I’encadrement. Elle risquait, aux yeux des organisations de salariés, de pénaliser des personnes
qui peinent a retrouver un poste correspondant a leurs compétences. L’exécutif a finalement
choisi de la mettre entre parenthéses, « pendant la durée de la crise sanitaire ».
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La décision relative a la dégressivité s’ajoute a celle qui avait été prise le 16 mars. Ce jourla, la
ministre du travail, Muriel Pénicaud, avait annoncé le report au ler septembre d’une deuxi¢me
série de regles devant entrer en vigueur a partir du ler avril. Cellesci modifient les modalités de
calcul de I’allocation : le but est de juguler I’inflation des contrats courts, avec un nouveau
systéme ou 1’indemnisation mensuelle sera plus faible pour les personnes alternant des petits
boulots et des périodes d’inactivité. Un tel mécanisme est présenté comme un aiguillon, qui doit
inciter les demandeurs d’emploi a signer des contrats plus longs. Il pourrait se traduire par une
baisse de la prestation de 22 % en moyenne pour environ 850 000 individus. Mme Pénicaud a
donc, 1a aussi, préféré décaler ce changement, susceptible de mettre en difficulté des chomeurs
dont le nombre est appelé a s’accroitre, avec la récession.
« Il était assez logique de suspendre une réforme dont 1’'un des principaux objectifs était de
réaliser des économies situées entre 3 milliards et 3,9 milliards d’euros sur trois ans, commente
Gilbert Cette, professeur associé¢ a 1’'université d’AixMarseille. Une telle démarche passe au
second plan et parait méme un peu dérisoire, compte tenu du contexte dans lequel nous nous
trouvons, avec prés d’un salarié¢ sur deux en chomage partiel, dont la rémunération est assurée
par la collectivité, moyennant un effort budgétaire colossal. »

(Le Monde, 2020)

Hemenkuii 361K
BANKEN ERHOHEN RISIKOVORSORGE

Wegen der Corona-Pandemie sollen sich Finanzinstitute in Osterreich besser auf steigende
Zahlen fauler Kredite vorbereiten.
Osterreichs Geldhiiuser miissen laut Bankensprecher Andreas Treichl aufgrund der Coronakrise
thre Risikovorsorge fiir zu erwartende Kreditausfille erhohen. ,,Die Risikovorsorgen werden
jetzt natiirlich wieder steigen®, sagte der Obmann der Bundessparte Bank und Versicherung der
Wirtschaftskammer Osterreich am Montag.
Auch der Anteil der faulen Kredite werde steigen, was laut Treichl die Ertragskraft der Banken
ddmpfen werde. ,,Ich glaube aber nicht, dass hier irgendwelche Probleme entstehen werden, die
Banken sind gut geriistet dafiir, fiigte der ehemalige Vorstandschef von Osterreichs groftem
Geldhaus Erste Group an.
Die heimischen Institute hitten den Anteil der faulen Kredite in den vergangenen zehn Jahren
auf rund zwei Prozent von damals 14 Prozent des Gesamtkreditvolumens abgebaut. ,,Es braucht
sich niemand Sorgen zu machen, dass hier die Luft mal ausgeht*, sagte Treichl.
Gerade in der Coronakrise werden die Banken gebraucht, um Unternehmen fliissig zu halten. In
den vergangenen Wochen seien ,,massive Fortschritte* bei der Abwicklung der Finanzhilfen fiir
die Unternehmen gemacht worden, erklarte Treichl.
In den ersten fiinf Wochen der Coronakrise hétten die Osterreichischen Banken zusitzliche
liquide Mittel in Hohe von 14,5 Milliarden Euro an mehr als 48 000 heimische Unternehmer
vergeben. Zudem seien mehr als 113 000 Stundungen bei Kreditzahlungen vorgenommen
worden, sagte Treichl. Das Kreditmoratorium, das eine Stundung von Verbraucherkrediten
ermdglicht, hétten bereits mehr als 17 000 Personen in Anspruch genommen.

(Handelsblatt, 2020)
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4. Metoan4yeckne MaTepuaJibl, ONpeAe/saonue Npoueaypbl OeHUBAHUS
3HAHUH, YMEHHUI, HABBIKOB U (MJIH) ONBITA AeATeIbHOCTH, XapAKTePU3Y LN X
3Tanbl GOPMUPOBAHMSA KOMIIETEHIIMH

Heneas Bun Kon Copep:xan | TpeooBannsa| Cpox cnaun | Kpurepun onenkn
TeKylero/ | OeHOYHOro | KOMIeTeHIH ue K (Hepens MO COJIePKAHUIO U
NMPOMEKYTOYH | CpeACTBa H, OLICHOYHOT | BBINOJIHEHHU ceMecTp) Ka4ecTBY €
0ro KOHTPOJIfl OLICHUBAION] | O CpecTBA 10 yKa3aHHeM 0a/110B
Uil 3HAHMH,
yMeHus,
HaBBIKH
IIpoBonuTcs B Tectuposan | OK-4, OIIK-| 20 Kommprotep | Pesymprarsr Hesska — 0 6ammos.
CPOKH, ue. 4 BOIIPOCOB. | HOE tectupoBanust | Kputepun  oneHkH
yCTaHOBIJICHHBIC TECTUPOBAHH | MPEIOCTABIISIO | ONPEAEIAIOTCS
rpadukom e. Bpems, | Tct B JIeHB | IPOLICHTHBIM
y4ebHOro OTBEJICHHOE | MPOBEICHUSA COOTHOIIICHHEM:
npoluecca Ha MIPOIIETypPHI. Y 10BIETBOPUTEIHHO
poLeaypy — - oT 51%
30 MuHYT IIPaBUWIBHBIX
OTBETOB.
Xopomo — ot 70%
MIPaBIIIBHBIX
OTBETOB.
Ormmaro — ot 90%
MIPaBIIIBHBIX
OTBETOB.
MaxkcuManbHbIHi 6amn
-5.
IIpoBoaurcs B TectupoBan | OK-4, OIIK-| 5 3amanunit | IlpoBogurcs | PesynbraTs Hesska — 0 6amios.
CPOKH, ue 4 B npenoctasisiio | Kputepun — oreHKH
YCTaHOBJICHHBIE MMUCBMEHHON | TCA B TEYCHHE | ONPENeIITIOTCS
rpaduKoM dopme. 1 Hexenu ¢ AHA | IPOIEHTHBIM
y4ebHOTo Bpewms, MIPOBEACHUS COOTHOIIICHUEM:
nporuecca OTBE/IEHHOE | MPOLEAYPHI Y 10BIIETBOPHUTEILHO
Ha - oT 51%
poueaypy — MPaBHJIBHBIX OTBETOB
45 MUHYT. Xopomo — ot 70%
MPaBHJIBHBIX OTBETOB
Ommuro — ot 90%
MIPaBUIIBHBIX OTBETOB
MaxkcuMabHbIH 6an
-5.
IIpoBonurcs B 3auer. OK-4, OIIK-| 2 Bompoca. | [IpoBoautcs | Pesymprarst Kpurepuu onenku:
CpOKH, 4 B YCTHOH | TIPEIOCTABIISIO | «3a4TEHO:
YCTaHOBJIEHHbIE dopme. TCS B JeHb| l.3HaHHE
rpadukom Bpewms, MPOBEACHUS JIEKCUUYECKOTO U
yueOHOTO OTBEJCHHOE | 3a4eTa. rpaMMaTH4ECKOro
nporecca Ha Marepuaa;
poueaypy — 2. yMeHue
25 MHUHYT. HCIOJIb30BaTh U
Konunuectso MIPUMEHSTH
6armnos, MTOJTyYCHHBIEC 3HAHUS
HEOOXOTUMO Ha TPaKTHKE;
e TUTST 3. paboTa Ha
JomycKa K MPaKTHYECKUX
3auety — 51. 3aHATHAX B TCUCHUE
CeMecTpa;

4. OTBET Ha BOMPOCHI
3ayera.

«He 3aureHO»:

1. neMoHCTpUpYyeT
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YaCTUYHBIC 3HAHUS
10 TEMaM
JIACITUTUINH;

2. He3HAHHE
JIEKCHYECKOTO U
rpaMMaTH4eCKOro
Marepuaa,;

3. HEyMeHue
HCIIOIb30BaTh U
MIPUMCHSTh
MOJTyYCHHBIC 3HAHMS,
4. He pabotai Ha
MPAKTUICCKUX
3aHITHAIX;

5. He OoTBeUaeT Ha
BOIPOCHI 3a4eTa.

[IpoBoauTcs B
CPOKH,
YCTaHOBJICHHBI
e rpaduxkom
yueOHOro
mporiecca

DK3aMeH.

OK-4, OIIK-
4

3 Bompoca.

[IpoBoautcs
B YCTHOH H
MMMCbMEHHOM
dopme.
Bpewms,
OTBEIEHHOE
Ha
npouenypy —
35 MHUHYT.
KomndgectBo
0aJIIoB,
HEOOXOAUMO
e IS
JOIyCKa K

9K3aMEHy —
51.

PesynbTarsl
MIPEIOCTABIISIO
TCSI B JICHB
MIPOBEICHUS
9K3aMEHa.

Kpurepuu
OIICHUBAHHUS:

1.  «Otmuuno» —
pabota BBICOKOTO
KauyecTBa,  ypOBEHb
BBITOJTHCHHS
OTBEYaeT BCEM
TpeOOBaHUAM,
TEOPETHYECKOE
CONlepXKaHWe  Kypca
OCBOCHO TTOJTHOCTHIO,
6e3 po6esoB,
HEOOXOAUMBIE
MIPaKTHICCKHE
HaBBIKH pPabOTHl ¢
OCBOCHHBIM
MarepuanoM
c(hopMHUpPOBaHBI, BCE
NpeyCMOTPEHHBIE
IPOrpaMMon
o0Oy4eHuss y4deOHbIe
3aJJaHHs BBIITOTHECHEI,
Ka4eCcTBO ux
BBITTOJTHCHUS
OIICHCHO YHCIIOM
0aIoB, OJHM3KHM K
MaKCHUMaIIbHOMY
(xommuecTBO OanoB
Ha o9k3amene — 80-
100)

2.  «Xopomo» —
YPOBEHb

BBITIOJHEHHST PabOThI
OTBEYaeT BCEM
OCHOBHBIM
TpeOOBaHUSM,
TEOpEeTHYECKOE
coJiepikaHue  Kypca
OCBOCHO TOJIHOCTBIO,
6e3 po6esoB,
HEKOTOpbIe
MPaKTHYECKUE
HaBBIKK PabOTHI C
OCBOCHHBIM
MaTepuaioM
c(hopMUpPOBAHEI
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HEJOCTaTOYHO,  BCE
IPeyCMOTPEHHBIE
IpOrpaMMon
oOyueHHs  ydeOHbIC
3a7aHUsI BBIIIOJTHEHBI,
Ka4ecTBO

BBIIIOJTHEHMS HH
OIHOTO M3 HHX HE
OIIEHEHO
MUHUMAJIBHBIM
YHUCIIOM 6aIioB,
HEKOTOPbIE u3
BBIIOJIHEHHEIX

3aJJaHdA, BO3MOKHO,
colepXar  OITHOKH
(kom4ecTBO 0OaIOB
Ha 9k3amene — 60-79)
3.

«Y IOBIICTBOPUTEIHH
o» - YpPOBEHb
BBINOJIHEHHUST PaOOTEHI
OTBEYaeT
OOJIBIINHCTBY
OCHOBHBIX
TpeOOBaHUA,
TEOPETHIECCKOE
CoNlepXKaHue Kypca
OCBOCHO  YACTHYHO,
HO  TmpolOenmsl  He
HOCSIT
CYIIECTBEHHOTO
Xapakrepa,
HEOO0XOIUMBIe
MPaKTHYECKUE
HaBBIKM PaboOTHl ¢
OCBOCHHBIM
MaTepHaioM B
OCHOBHOM
c(hOpMHUPOBAHEI,
OOJBITMHCTBO
MPEIyCMOTPEHHBIX
IPOrpaMMon
oOyueHHs  y4eOHBIX
3aJJaHUH BBITIOJIHEHO,
HEKOTOpbIe BHIBI
3aJJaHUHA BBITIOJTHEHBI
c omudKaMu
(xonmmyecTBO OaIOB
Ha 3k3ameHe — 51-59)
4.

«HeynosnerBopuren
BHOY (c
BO3MOHOCTBIO
nepecayn) —
TEOPETHYECKOE

COIEp)KaHUE  Kypca
OCBOEHO  YaCTHYHO,
HEOOXOAUMBIE
MIPAKTHICCKHE
HaBBIKH pabOThl He
c(hOopMHUpPOBaHHI,
OOJIBIINHCTBO
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IPESyCMOTPEHHBIX

IpOrpaMMon

o0ydeHHs  y4eOHBIX
3aJaHuN HE
BBIIOJIHEHO, 00
Ka4ecTBO nx
BBITIOJTHEHUS

OLIEHEHO YHCIIOM

O6aioB, ONM3KUM K
MUHHMAJIBHOMY; TPH
JOTOJHUTEILHOM
CaMOCTOSITEIbHOM
pabote Hax
MaTepuajoM  Kypca
BO3MO’KHO
MOBBILIEHUE
KadyecTBa
BBITIOJIHEHUS
Y9eOHBIX 3aJaHUI
(xonuyecTBo 0amIoB
Ha 3k3amene — 0-50).

4.1 Coaep:xanue 3a4era

AHIJIMACKUAN A3BIK

S cemectp
1. TluceMeHHBIN TIEpeBOJI CO CIOBapEM OPUTHMHAIBHOTO TEKCTa JEIOBOM
TEMAaTUKH.
2. ITpocMOTpOBOE UTEHUE U KPATKOE M3JI0KEHUE TEKCTa JeJIOBOM TeMaTHKU
Ha PYCCKOM WJTM aHTJIMHACKOM SI3BIKE.
3. Mononoruueckas peub 1o 3agaHHoi teme (10-12 npemyioxeHuin).

DOpaHLy3CKHH A3bIK

5 cemecTp

dopma cmaud 3adera MOXKET OBITh pa3HOOOpa3Has: WHAWBUIyaTbHAs,
napHas wim rpynmnoBas. [IpemogaBaTens gaeT 3a1aHus, IPH BBITOJHEHUH KOTOPBIX
CTYJICHTHI TIOKa3bIBAIOT IPAKTHYCCKUEC YMEHUS W HAaBBIKM, 3HAHHUE JCJTOBOM
JIEKCUKH I10 TEMaM:

1. BerymuieHue B 1eJI0BbI€ OTHOIICHUS

2. Opranuzaiys 1eJI0BON MOe3/IKU

3. Ilpennpusitue

4. Jlenosbie neperoBopsl. KoHTpakT

5. JlenoBast KOppECTOHICHITUS

Hemenkmuii si3bIK
5 cemecTp
dopma craud 3adera MOXET ObITb pa3HOOOpa3Has: WHAWBUIyaIbHAas,
napHas unu rpynmnonas. [IpenonaBarens gaet 3aaHusi, IPU BHIIOJHEHUH KOTOPBIX
CTYAEHTHl TOKA3bIBAIOT IIPAKTUYECKUE YMEHHUS W HABBIKWA, 3HAHUE JEJIOBOU
JIEKCHKH 110 TEMaM:
1. BcrymieHue B 1€0BbIE OTHOILLICHUS
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2. Opranu3zanus IeJ0BOU MOE3IKH
3. Ilpeanpusitue

4. JlenoBeie meperoBopbl. KOHTpakT
5. JlenoBasi KOppPECTIOHICHIIHSI

4.2 Conep:kaHue 3K3aMeHAa

AHIJIMUACKUAN A3BIK

6 cemectp

1. Jlekcuko-epammamuyeckuti mecm.

2. llpezenmayusi no akxmyanbHulM 80NPOCAM U3 NPOPeCcCUOHAILHOU cghepbi.

3. IIpocMmoTpoBoe uTeHHe TekcTa mpodeccruonanbHoro xapakrepa (1 000
1'[.3.), KOMIIpECCUA M PA3BCPTBIBAHUC TCKCTAa HAa OCHOBC C€I'0 JIOTHMKO-CMBICIIOBBIX
BEX.

4. I[eTaHH3Hp0BaHHOC YTCHMUC, KpI/ITI/I‘{eCKI/Iﬁ aHaJIn3 " IICPCBOA TCKCTA
npodeccruonanbHoro xapakrepa co cioBapeM (1 500 1m.3.) u OTBETHI Ha BOMPOCHI
npernoaaBaTcir 110 TCKCTY.

5. MOHONOTrMYECKOE BBICKA3bIBAHUE C DJIEMEHTAMHM APTYMEHTHPOBAHHS M
cobeceioBaHUE C MpenojaBaresieM MO CUTyallud MPoQeCcCUOHATBHOIO XapakTepa
(20 npenoxxeHuit).

[lynktel 1 1 2 sABIAIOTCS 00S3aTE€NbHBIMU ISl OMYCKa K SK3aMEHy U
CAAI0TCA MPCIIOAaBaTCIIIO 3apaHee.

IIpuMepHbIe cuTyanuu AJI co0eceI0OBAHNS HA IK3aMeHe:

1. Your company is trying to attract young employees. What can it offer
them?

2. You are a top manager of a large company. Tell your former group
mates how you got ahead in your career.

3. You work for a large company. Present the company. Speak about its
structure, strengths and future plans.

4. The Marketing department is holding a meeting to discuss the launch of
a new product and a strategy. What issues will you consider? Express you opinion
on each issue.

5. You want to start your own business. What legal form will you choose
and why?

6. You are holding a contract negotiation with your foreign partner. What
clauses are you going to discuss?

7. Your company has concluded a contract for the purchase of goods from
your foreign partner. What terms has the contract been signed on?

8. Your new secretary has problems with writing business letters. Tell her
about some basic guidelines that will help her to compose efficient letters.

9. Why do many executives prefer written documents over the form of
communication? What types of business letters does your company receive and
send?

10. You work in the Sales department. What types of business documents do
you deal with in domestic and foreign trade?
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11. You work as a manager for a big entertaining services company. Last
week you took part at the international conference. It made a great impression on
you. Tell your colleagues about the problems discussed at the conference.

12. You work in the human resources section of a big company. You and
other managers are discussing ways of improving the staff’s health and fitness.
What are your suggestions?

13. Most staff in your department complain of being overworked and are
suffering from backache of badly designed furniture. You are a member of the
consulting group studying the stress related problems. Give your recommendations
how to reduce the stress.

14. Imagine you want to promote a new brand. Choose the product and
decide what strategy you would like to use and why.

15. The head of your department is leaving the company. Tell your
colleagues how you will plan a farewell party.

16. You want to start your own business. What should you consider when
planning in business?

17. Your friend has got a chance to be appointed the chief of Management
department. She asks for advice from you. What advice would you give to her?

18. You are to make a report at the conference devoted managing people.
Give a summary of your speech.

DpaHy3CKHH A3BIK

6 cemecTp
AynupoBaHu€ CBSI3HOTO TEKCTa (AJIMTEIbHOCTD 3BYYaHUS 10 2 MUHYT).
[IpocMoTpoBO€E uTEHHE U KpaTKoe u3noxkenue Tekcra (2500 3HakoB).
becena no 3anaHHOM CUTyallMHd B pAMKaxX U3YYEHHBIX TEM:
TpynoycTpoucTBO
Opranuzanus Tpyaa
PeiHOK: cipoc u mpeyioxkeHne
MapxketuHr, pekiiama
bankoBckas u puHaHCOBas ACSITETLHOCTD
VYcnemHocTs B 1€I0BOM 1E€ATETBHOCTH.

ook wnhE

HeMmenxui A3bIK
6 cemecTp

1. AynupoBaHu€ CBSI3HOTO TEKCTA (JJIMTEIbHOCTh 3By4aHUs JI0 2 MUHYT).
2. IIpocmoTtpoBoe uTeHne U KpaTkoe uznoxkenue Tekcta (2500 3HakoB).
3. becena no 3agaHHON CUTyalluu B paMKaX U3y4YE€HHBIX TEM:

1. TpynoycTpoiicTBO

2. Opranuszauus Tpyna

3. PwIHOK: cripoc U mpe/ioKeHre

4. MapkeTuHr, pexjiama
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IHpuiaoxenue 2

NHCTUTYT NPOEKTHOI'O MEHE/IZKMEHTA
N UHKEHEPHOI'O BU3HECA

KADE/IPA HTHOCTPAHHBIX A3bIKOB

METOJUYECKHUE YKA3AHUS JJISI OBYYAIOIIUXCSI
MO OCBOEHUIO JUCIHUTILINHBI
«MHOCTPAHHBIN SI3BIK (IEJTOBON)»

(ITpujio:kenue 2 k padoueii mporpaMmme)

Hanpasienue noarorosku: 38.03.02 «MeHemKMEHT»
Hpoduiasb: «Jloructuka»

YpoBeHb BbicIEro o0pa3oBanusi: 6akaiaBp

®opma 00y4yeHHUsA: OYHAs, 3a04HAas

Kopones
2020
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1. O0mue moJ10KeHUA

Heabro qucuumnmnabl «THOCTpaHHBIN SA3bIK (J1€7I0BOI)» B HESI3BIKOBOM BY3€
ABJIIETCSI TIPUOOPETEHHE CTYJEHTAMU KOMIETEHIIMM MPAKTUYECKOTrO BIIAJICHUS
JIETI0BOM JIEKCUKOM ISl aKTUBHOTO MMPUMEHEHHUS B MPOGECCUOHAITBHOM OOIIIEHHUU.

3agayamMm JUCIUTUIMHBI SBIISIOTCS:

1. CoBepIilieHCTBOBaHHE JICKCHKO-TPAMMATHICCKUX HABBIKOB B paMKaX YCTHOW U
MMCEMEHHOM peuu B JeI0BoH cdepe;

2. O0y4eHre YCTHOM HHOS3BIYHOM peuu B JEI0BOH cdepe;

3. CoBepIieHCTBOBAHNE HABBIKOB YCTHOTO ITyOJUYHOTO BBICTYIUICHHUS;

4. CoBepIIeHCTBOBAHUE HABBIKOB UYTCHHS M TIOHUMAHUS ayTEHTUIHON JIUTEPATyPHhI
3aJJaHHOW HAIPaBJICHHOCTH Ha HHOCTPAHHOM SI3BIKE;

5. CoBepIeHCTBOBAHNE HABBIKOB MMCHhbMEHHOTO MEPEBO/IA.

2. YKa3aHUA M0 NPOBeJAEeHUI0 MPAKTUYECKHUX 3aHATHH

AKTHBHbIC M1 MHTEePAKTUBHBbIEe GOPMBI 00yUeHUsI, UCIIOIb30BAHHbIE TIPU
COCTABJICHMH JaHHOW Pabouell mnporpaMmbl W TOPWIOKEHUHA K HEW U
PEKOMEHAYEMBIE ISl PEATU3ALMN KOMIIETEHTHOCTHOTO Y JINYHOCTHO-AEATEIBHOTO
MOAX0J1a B 00yUEHHH.

AyAUTOpPHBIC 3aHATHS:

. «MO03roBou WITYypM»

. Pabora B rpynmax

. Paznuunsle Buapl oOyuatomux urp (Ponesas, aenosas urpa)

. PazpaboTtka mpoexra

. Pemenne cutyallMoHHBIX 3a7a4 MPOOJIEMHOTO XapaKkTepa

. nTepBbIO

. MopennpoBaHue pealbHbIX CHTyalud IOBCEAHEBHOTO U JIEJIOBOTO
o01ieHus

8. Ompoc-KBu3 (KOHTPOIIH)

9. [Ipe3eHTanyu ¢ UCIOJB30BAaHUEM PA3TUUYHBIX BCIIOMOTATENbHBIX CPECTB:
JIOCKH, KHUT, BUJIEO0, CIIANI0B, IOCTEPOB, KOMIIBIOTEPOB H T.II.

10. ITpocMoTp U 06Cyx)AeHUE BUACOPUIBMOB U BUICOCIOKETOB

BueayauropHblie 3aHATHS:

1. OOuieHue ¢ HOCUTENSIMU SI3bIKa TMOCPeACTBOM HHTEpHET TeXHOIOrui
(SKYPE, videoconference, facebook com.chart u t.11.)

2. [lepeBoa nekiuii, CECMMHAPOB MHOCTPAHHBIX CIICIIMAIMCTOB

~NOoO o1k WwWwN
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Ili1an npakTHYecKux 3aHATHH

AHIIMHACKHMH A3BIK
S cemectp

Ipakruueckue 3ansaTus 1-5. Starting a business

Bux npakTHYeckoro 3aHATHsS: CMelIaHHas (GopMa  MPOBEACHUS
MIPAKTHYECKOTO 3aHSATHSI.

OOpa3oBaTeibHbIe TEXHOJOTMH: TEXHOJOTHS aKTHBHBIX METOJIOB
oOydyeHus (KpPYyrjiblii CTOJ, MO3TOBOM INTypM, paboTa B TpyIlIax), UIrpoBas
oOpa3oBarenbHas TEXHOJIOTHS (J€JI0Basi UTPpa, poJieBas UTpa, ayJUPOBAHHE), KEHC-
TexHosorus (case-study), mpoekTHas oOpa3oBaTeIbHAS TEXHOJIOTHS (ITOJATOTOBKA
MIPOEKTOB, TIOJATOTOBKA MPE3CHTAIN), MOIyJIbHAsE 00pa3oBaTebHas TEXHOJIOTHS,
310poBbecOeperaronue o0pa3oBaTesIbHbIC TEXHOJIOTHH.

IIpobaemaTnka TeMbl:

e Starting a Business

e Business plan

e (Getting a Credit

IIpumepHoe coaepkaHue NPAKTUYECKUX 3AHATHIM:

OTBeTHI Ha BOIIPOCHI, IIpCAJIaracMbIC IJIA 06CY>KI[€HI/I$II

e What do you think you’ll need if you make up your mind to set up your
own business?

o List the things you need to set up a corporation

e Think of the way to get outside capital and explain how you will attract
investors.
How could the firm raise $ 50,000 towards the cost of the property?
What are the firm’s projections for turnover and profits?
What is its current overdraft?

e Who does it owe money to?

Huanor «MeHeKep-TIOKynaTeb.

Yrenue:

e Tekcr «Starting a Business» mjist uTeHHs U MepeBoJa U IpaMMaTHYCCKHE
3aJjaHus K HEMY.

o Tekct «Business plany» s ureHus v nepeBoa U ynpaxHeHUs K HEMY.

o Tekct «Getting a credity mns yTeHWS W TUCBMEHHOTO TEpEBOAA M
YIOpaXHCHUS K HEMY.

[Tucemo:

e JlenoBoe MUCbMO

e l3yueHue u cocraBieHure OM3HeC-TJIaHa.
HpO,Z[OJDKI/ITCJII)HOCTB OJHOTI'O 3aHATUA — 2 gaca.

IIpakTnueckoe 3ansaTue 6. Tect mo Teme 1
CoaepsxkaHue NPaKTHYeCKOr0 3aHATHA:
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[TpoaoKUTENBHOCTD 3aHATHS — 2 Yaca.

IpakTnueckoe 3ansaTue 7-11. Budgeting
Buj NpakTHYeCKOro 3aHATHS: CMeEIIaHHas

MMPAKTHYCCKOTO 3aHATHA.

06p33OBaTeJILHLIe TEXHOJIOI'HH: TCXHOJIOTHUA

oOyueHust (KpyrJblii CTOJN, MO3rOBOM IITypM, padoTa
oOpa3oBaTenbHas TEXHOJIOTH (JIeTI0Bast UTpa, pojeBas urpa, ayIMpoBaHue), Kenc-
TexHosorus (case-study), mpoekTHass oOpa3oBaTeIbHAS TEXHOJIOTHS (ITOJATOTOBKA

dbopma  mpoBeneHUS

AKTUBHBIX  METOJOB
B TIpyIax), HUrpoBas

IIPOCKTOB, IIOATOTOBKA HpCSGHTaHI/Iﬁ), MOAYJIbHAA O6paBOBaTeJIBHaH TCXHOJIOTHA,

310poBbecOeperaromue o0pa3oBaTesIbHbIC TEXHOJIOTHH.

HEMY.

IIpobsemaTnka TeMbl:

e Budgeting

e [nsurance

¢ A loan agreement

IIpuMepHoe coaepxaHne MPAKTHYECCKUX 3aHATHIA:
['oBopenue:

OTBeThI Ha BONPOCHI IO COJIEPKAHUIO TEKCTOB.
Urenue:

e Tekct «Budgeting» s yTeHus 1 iepeBo/a.

e Tekct «Liability Insurance» mist dreHusl u mepeBoJa W YIPaXKHCHUS K

e TekcT JJ1s1 UTeHUs ¥ MUChbMEHHOTO epeBoja «A Loan agreementy

[Tucemo:

e KpeauTtHoe nucbMo.

e [lepeBon 3adBiEHUS HA OTKPBITUE AKKPEIUTUBA.
[TpoAoMKUTENBHOCTh OJHOTO 3aHATUSA — 2 Yaca.

IpakTnueckoe 3ansitue 12. Tect mo Teme 2
Copnep:xanue NpaKTHYECKOT0 3aHATHSA:
[TIpo0mKUTENBHOCTD 3aHATHS — 2 Yaca.

IMpakTuuyeckoe 3ansitue 13-17. Taxation
Bug npakTHYeCKOro 3aHATHA: CMEIIaHHAS

MMPAaKTHYCCKOTO 3aHATHUS.

OoOpa3oBaTe/ibHbIe  TEXHOJIOTHM: TEXHOJIOTHA

oOydeHus (KpPYyrjablii CTOJ, MO3rOBOM INTypM, paboTa

dopma mpoBeacHUs

aKTUBHBIX  METOJOB
B TIpyIax), HUrpoBas

oOpa3oBarenbHast TEXHOJIOTHS (J€JI0Basi UTPpa, poJieBasi UTpa, ayIMPOBaHUE), KeHc-
TexHosorus (case-study), mpoekTHass oOpa3oBaTeIbHAS TEXHOJIOTHS (ITOJATOTOBKA

MPOEKTOB, MOJATOTOBKA MPE3EHTAIMi), MOJlyJIbHAsA 00pa30BaTeIbHAsl TEXHOJIOTHS,

3,H0p0BBCC6CpCFaI-OH_II/Ie 06p8,30BaT€JILHBI€ TCXHOJIOTHH.
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IIpobaemaTuka TeMbl:

e Taxation

e Business organization

¢ A loan agreement

IIpuMepHoe coaepxanne NPAKTHYECCKUX 3aHATHIL:

AyaupoBaHue: ayAMO3allUCH HWHTEPBBIO C MEHEIKEPOM KOMIIAHMM U
IMPpE3CHTAllN KOMIIaHUH. BI/I,ZICO(i)I/IJ'ILM Ha TCMY «Hamormy. BaﬂaHI/IH,
HaIIpaBJICHHBIC Ha IIPOBCPKY 06H1€F0 N TII0JIHOIO ITIOHUMAaHUS MaTcpualia,
MMpCACTABJICHHOI'O Ha ayAHO-34aIlNCHU U B BI/I,ZLGO(i)I/IJIBMe.

['oBopenue:

OTBeTHI Ha BOIIPOCHI I10 COACPKAHUIO TCKCTOB!:

e What are the tax advantages of a single proprietorship/partnership versus
a corporation?

¢ In what senses is corporate income liable to double taxation?

e Why is the marginal rate of taxation most relevant for investment
decision?

¢ In the US, how long does it take to depreciate a photocopier?

e Why do most companies nowadays operate the LIFO inventory method?
e What is the simplest form of a business organization in the UK?

e |s it necessary to publish accounts for a sole proprietor?

e \When must the owner’s name be registered?

e What are advantages and disadvantages of a sole proprietorship?

e Who usually opens ‘one-man’ business?

e How can the amount of money available for investing be increased?

® U Jp.

Yrenue:

e Texcr «Introduction to corporate taxation» aJjisi yTeHHs] U TIepeBOJa U
YIPaXKHEHUS K HEMY.

o Tekct «Types of business organization in the United Kingdom» nmns
YTEHUSI U MIEPEBO/IA U YIIPAKHEHUS K HEMY.

e Cratbu Ha TeMy «A Loan Agreement» Iy 4YTEHUS M HUCBMEHHOTO
nepeBoa.

ITucemo:

e JXypHanbHbIC U Ta3€THBIC CTAThU ISl COCTABJICHUS KPaTKUX aHHOTAIIUM

[TpoAoIKUTENBHOCTD 3aHATHS — 2 Yaca.

IIpakTuyeckoe 3ansitue 18. Tect mo Teme 3
Coaep:xaHue NPaKTUYECKOT0 3aHITHS:

HpOI[OJI}KI/ITeJIBHOCTB 3aHATHS — 2 yaca.

IIpakTnueckoe 3ansiTue 19-23
Conep:xkaHue NPaKTHYECKUX 3aHATHIA:
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Tema 4. Joint-Stock Company. Joint-Stock Company.Organization
Structure. A loan agreement

Bua npakTHyeckoro 3aHMITHA: CcMemaHHas ¢GopMa  IPOBEICHUS
MPAKTUYECKOTO 3aHITHSI.

OOpa3oBaTe/ibHbIe TEXHOJOTHMM: TEXHOJIOTHS aKTUBHBIX  METOJOB
oOydeHust (KpPYIJIBIA CTOJI, MO3TOBOM INTypM, paboTa B Tpymnmax), WUIpoBas
oOpa3oBarenbHas TEXHOJIOTHS (J€JI0Basi UTPa, poJieBast UTpa, ayJTUPOBAHHE), KEHC-
TexHosorus (case-study), mpoekTHass oOpa3oBaTeIbHAS TEXHOJIOTHS (ITOJATOTOBKA
MIPOCKTOB, TTOJATOTOBKA MPE3CHTAINIA), MOIyJIbHAsE 00pa3oBaTelbHas TEXHOJIOTHS,
310poBbecOeperaromue o0pa3oBaTesIbHbIC TEXHOJIOTHH.

IIpumepHoe conep:kaHne NPAKTHYECKUX 3AHATHIA:

AynupoBaHue: ayauo3alliCu HWHTEPBBIO C MEHEIKEPOM KOMIIAHUU H
npe3eHTalud Kommanuu. Buneopmnbm Ha Temy «lIpesentanus». 3ananus,
HallpaBJICHHBIC Ha TMPOBEPKY OOINETO0 M TIOJHOTO TIOHMMaHUS MaTepuaa,
MIPEICTABIICHHOTO HA ayINO-3aliCH B B BUACOPIIIBME.

I'oBopenue: Bompockl i OOCYXAEHUS OCOOCHHOCTEM KOMMaHUM
Pa3TUYHBIX TUIIOB, 33/IaHMSI TIO TTOJATOTOBKE MPE3CHTAIMA COOCTBEHHONW KOMIIaHUA
W I opraHM3auuu oOcyxiaeHus Buaeodpunbma. I[lman mns  cocraBieHus
pedepatuBHOTrO Tepeckasa. [IpumepHBI CIMCOK BOMPOCOB [JIsi OOCYXKIICHHS B
ayJINTOPHH:

e B xomnanuu kakoro tuna Bel xotenu 661 paboTaTh U oueMy?

e Kakx Bprl nmonmmaere BwipaxkeHue «He Ooiftech nBHUrathcs MeJJICHHO,
OOHTECh CTOSITH HA MECTE» MPUMEHUTEIHHO K Pa3BUTHIO KOMITAHHH.

¢ KakoBbI OCHOBHBIE TIOKA3aTeH ACATSIHPHOCTH KOMITAHUH?

e OCHOBHBIC dTaMbl CTAHOBJICHUS N3BECTHBIX KOMITAHUH.

e Kak mpaBuibHO NMPECTaBUTH CBOIO KOMITAHUIO?

Urenue:

e Tekct «Joint-Stock Company» njst YTeHUSI ¥ IEPEBOJIA U 3aJIaHUS K HEMY.

e Texkct «Organization structure» Jj1s1 YTEHUS U NEPEBO/IA.

e Cratebum mo teme «A Loan Agreement» s YT€HHS W IUCBMEHHOTO
nepeBoja.

[Tucemo: oOpaszerr oryera, JCIOBOM 3amMUCKUA. 3aJaHUs 1O COCTaBIICHUIO
JIEIIOBOM 3aMHCKH, JICKCUKO-TPAMMAaTHUECKHE YITPAKHEHHS TI0 MaTepraiaM TEMBI.

[Tpo10KATETEHOCTD OJTHOTO 3aHITHS — 2 Yaca.

IIpakTuyeckoe 3ansitue 24. Tect no Teme 4.
Conep:xaHue NPpaKTHYECKOI0 3aHATHS:

[IpoaoKUTENBHOCTD 3aHATHS — 2 Yaca.

6 cemecTp
IIpakTuueckoe 3ansrue 1-4. Production
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Bua npakTHyeckoro 3aHATHA: CcMemaHHas ¢GopMa  TPOBEICHUS
MPAKTUYECKOTO 3aHITHSI.

OOpa3oBaTe/ibHbIE TEXHOJOTHMM: TEXHOJIOTHS aKTUBHBIX  METOJOB
oOydyeHus (KpYyrjiblii CTOJ, MO3TOBOM INTypM, paboTa B TpyImIax), UIrpoBas
oOpa3oBarenbHas TEXHOJIOTHS (J€JI0Basi UTPpa, poJieBas UTpa, ayJUPOBAHHE), KEHC-
TexHosorus (case-study), mpoekTHass oOpa3oBaTeIbHAS TEXHOJIOTHS (ITOJATOTOBKA
MIPOEKTOB, TIOJITOTOBKA MPE3CHTAINIA), MOIyJIbHass 00pa3oBaTeabHass TEXHOJIOTHS,
3I0poBBecOeperaoIre 00pa3oBaTebHbIE TEXHOJIOTHH.

IIpobemMaTnKa TEMBbI:

e Production

e Products and Brands

e A loan agreement

IIpumepHoOe cofep:kaHne NPAKTHYECKUX 3AHATHIA:

['oBopeHue: OTBETHI HA BOIIPOCHI, MpeIaraeMble 1Jisi 00CYKACHHUS:

. Which types of production do you know?

. What can job production range from?

. What kind of labour is used in job production?

. Is machinery widely used in job production? Why?

. Does an organization make goods for stock in job production? Why?
. What problems does job production have?

. ¥ .

UreHue:

e Tekct «Production» it UTeHUs U IEPEBO/IA U YIPAKHEHUS K HEMY.

e Tekct «Products and brandsy» m1st uTeHust U yrnpakxHeHUS K HEMY.

e Cratpu mo TeMe «A Loan Agreement» mJjisi 4T€HUS U MHCBMEHHOIO
nepeBoa.

ITucemo: obpazer 6y1aHKa 3aka3a Jyisl TOKYIKH TOBapoB. JenoBbie muchma.

[Tpo10KATETEHOCT OJTHOTO 3aHSTHS — 2 yaca.

~NOoO Ol wWwN -

IIpakTuyeckoe 3ansitue 5. Tect no Teme 5.
[IpoaoKUTENBHOCTD 3aHATHS — 2 Yaca.

IMpakTuueckoe 3ansitue 6-9. Labour Unions
Buja npakTHYecKOro 3aHATHsS: CMellaHHas (opma  MPOBEIEHUS

PAKTHYECKOTO 3aHATHSI.

OOpa3oBaTe/ibHbIe TEXHOJOTMH: TEXHOJOTHS aKTHBHBIX  METOJIOB
oOydeHust (KpyrJiblid CTOJ, MO3rOBOM IUTypM, paboTa B TIpyIax), HUrpoBas
oOpa3zoBarenbHast TEXHOJIOTH (JIeTIoBast UTpa, pojieBas urpa, ayIMpoBaHue), Kenc-
TexHosorus (case-study), mpoekTHas oOpa3oBaTeIbHAs TEXHOJOTHS (ITOJATOTOBKA
POEKTOB, MOJTOTOBKA MPE3EHTAIMil), MOAYyIbHasi 00pa3oBaTe/IbHAs TEXHOJIOTHS,
3I0poBhecOeperarolre o0pa3oBaTebHbIE TEXHOJIOTHH.
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IIpobaemaTuka TeMbl:

e Labour Unions

¢ \Who needs unions?

e Events and default

IIpuMepHoe coaepxanne NPAKTHYECCKUX 3aHATHIL:

I'oBopenue:

- POJICBBIC KAapPTOYKH JJIA Pa3bII'PbIBAHUA OHUAJIOTOB 110 O,HHOﬁ n3
MMpCaJIOKCHHBIX CHTyaHHﬁ, CBA3AaHHBIX C TeMOﬁ;

- OTBCTBI HA BOIIPOCHI, ITPCAIAraCMbIC JIJIA 06CY>KI[CHHH:

1. For whom and why were labour unions created?

2. Why are British unions known as trade unions?

3. What unions are there in France and Italy?

4. In what countries are industrial relations better and why?

5. Why should management be restrained and controlled?

6. u ap.

Urenue:

e Tekct «Industrial relations» ayig 4yTeHHs W NEpPeBOAA M YNPAXKHEHUS K
HEMY.

e Texct «Who needs unions?» Jyisi 4T€HUS W TEPEBOJIa U YIPAKHEHUS K
HEMY.

e Cratbs «Events of defaulty njs mucbMeHHOTO IepeBoia.

L4 no,u60p1<a AYTCHTUYHBIX Ta3€THBIX cTaTren JJIs1 ITIOUCKOBOIO,
O3HAKOMMUTCJIIbHOI'O U U3YYalOIICIO0 BUIOB YTCHUA U IICPCBOA.

ITnuceMmo: oOpaszelr AeNOBBIX MUCEM (3ampoc, MOATBEPIKISCHUE, MPETCH3US).
3agaHus MO COCTABJIEHUIO 3allPOCOB, MOATBEPKIACHUW M TPETEH3UH, JIEKCUKO-
rpaMMaTU4YeCKUC YIIPAKHEHUS U 3aKPEIUICHUS TEMBI.

[Tpo10mKUTEIBHOCTD OJHOTO 3aHATHS — 2 Yaca.

IIpakTuueckoe 3ansitue 10. Tect mo Teme 6.
[IpoaoIKUTENBHOCTD 3aHATHS — 2 Yaca.

IpakTnueckoe 3anaTue 11-14. Preparation for negotiations
Bug npakTHYecKoro 3aHATHS: CcMellaHHas ¢GopMma  IPOBEICHHS

MPAKTUYECKOTO 3aHSATHUS.

Oo0pa3oBaTe/ibHbIE TEXHOJOTMH: TEXHOJOTHUS AKTUBHBIX METOJIOB
oOydeHusi (KpYIJIbIA CTOJI, MO3TOBOM INTypM, paboTa B Tpymnmax), WUIrpoBas
oOpa3oBarenbHasi TEXHOJIOTHS (JIeJI0Basi UTpa, poJieBasi UTpa, ayJUPOBAHUE), KEHC-
TexHoJsorus (Case-study), mpoekTHasi oOpa3oBaTeabHass TEXHOJOTHS (IIOArOTOBKA
MIPOEKTOB, MOJATOTOBKA MPE3EHTAlMIi), MOyJIbHass 00pa3oBaTenbHas TEXHOJIOTHS,
310poBbecOeperarone o0pa3oBaTeIbHbIE TEXHOJIOTHH.

IIpobGaemaTuKa TeMBbI:
e Preparation for negotiations
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e Business letter

e Types of business letters

IIpuMepHoe coaepxanne NPAKTHYECCKUX 3aHATHIL:

I'oBopenue:

- 3aJlaHvA OJI1 ITPOBCPKU ITOHMMAHUS U O6CY)KI[€HI/I}I IIPOYUTAHHBIX TCKCTOB
U TUAJIOTOB;

- IPUMEPHBIN CIIUCOK BOIPOCOB ISl OOCYKJIEHUS B Ay AUTOPHUU:

e How many critical areas of a company’s business are there which can be
analyzed by applying ratios?
What is the basic means of communication between two companies?
How many business letters are written every day?
Which tone do most business letters have? Why?

e U Ip.

YreHue: AYTCHTUYHBIC TCKCTbBI W OUAJIOIW OJIA 4YTCHHUA II0O POJIIM,
HN3Yy4aromiero 4TCHuA, IICpCBOoaa U COCTABICHUA pe(bepaTHBHoro IIepeCKasa.

ITucemo: 06p33611 AKKpPCAUTHBA I IICPCBOAA. Z[GJIOBLIG nucbMa. JIeKcuko-
rpaMMaTHYECKUE YIPaXKHEHUs Ul padOThl HaJl MAaTEpUAJIOM TEMBI.

[IpoaoIKUTENBHOCTD 3aHATHS — 2 Yaca.

IIpakTuyeckoe 3ansitue 15. Tect mo Teme 7.
[IpoaoIKUTENBHOCTD 3aHATHS — 2 Yaca.

IpakTuuyeckoe 3ansitue 16-20. Business documents

Bua npakTHyeckoro 3aHMiTHUA: cMemaHHas ¢GopMa  TPOBEICHUS
MPAKTUYECKOTO 3aHATHUS.

Oo0pa3oBaTeibHbIE TEXHOJOTMH: TEXHOJOTHUS AKTUBHBIX METOJOB
oOydeHust (KpyIJIbId CTOJ, MO3rOBOM IITypM, paboTa B Tpynmax), HUrpoBas
oOpazoBaTebHas TEXHOJIOTHUS (JIeJI0Basi UTpa, pojieBasi Urpa, ayJupoBaHue), Kenc-
TexHosorus (case-study), mpoekTHas oOpa3oBaTeIbHAS TEXHOJOTHS (ITOJATOTOBKA
MIPOEKTOB, TOJATOTOBKA MpE3eHTAllMii), MOIyJIbHAss 00pa3oBaTeIbHasl TEXHOJOTHS,
310poBbecOeperaromue 00pa3oBaTeIbHbIC TEXHOJIOTHH.

IIpobaemMaTnKa TEMBbI:

e Business documents

e The Bill of handing

e The bank of England

IIpumepHoe coaepkaHue NPAKTUYCCKUX 3AHATHIM:

I'oBopenue:

- 3aaHus I TPOBEPKH TMOHUMAHUA € OOCYXICHHS] TPOYUTAHHBIX
JINaJIOTOB;

- OTBETHI Ha BOMPOCHI, TIPeJIaraeMbIe JJIsl OOCYKICHUS

e Buael 1e510BOM JOKYMEHTAUU

e banku AHriuu
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e Buanl 6aHKOB

UteHue: ayTeHTUYHBIC TEKCTHI JIJI1 YTEHUS O POJISIM, M3YYaIOIIEero YTCHUs
U 1epeBojaa. JlOMOTHUTENbHBIE TEKCTHI i1 O3HAKOMHUTEIBHOTO, H3y4Yarolero
YTEHUS, IIEpeBoJia U peepaTUBHOTO MepecKasa.

[TuceMo: 006pa3ibl JOKYMEHTAIUM JJIs IepeBoia. JIeKCuKo-rpaMMaTHIecKre
YIpaKHEHHS 17151 paOOTHI HaJl MATEPHAIIOM TEMBI.

[TpoAoMmKUTENHHOCTD OJHOTO 3aHATUSA — 2 Yaca.

IIpakTnueckoe 3ansaTue 21. Tect no Teme 8.
IIpoaoIKUTENBHOCTD 3aHATHS — 2 Yaca.

DpaHy3CKHH A3BIK
S cemectp

IpakTuueckue 3ansiTus 1-5. Prise et contact.

Bua npakTHyeckoro 3aHSITHA: CcMemaHHas ¢GopMa  IPOBEICHHUS
MPAKTUYECKOTO 3aHITHSI.

OOpa3oBaTe/ibHbIe  TEXHOJOTMM: TEXHOJIOTHS aKTUBHBIX  METOJIOB
oOydeHust (KpyIJIbIA CTOJI, MO3TOBOM INTypM, paboTa B Tpymnmax), HIrpoBas
oOpa3oBarenbHasl TEXHOJIOTHS (JIeJI0Basi UTpa, poJieBasi Urpa, ayJJUPOBAHUE), KEHC-
TexHosorus (case-study), mpoekTHas oOpa3oBaTeIbHAS TEXHOJOTHS (ITOJATOTOBKA
IIPOEKTOB, MOJATOTOBKA MPE3EHTAlMI{), MOyJIbHass 00pa3oBaTenbHas TEXHOJIOTHS,
310pOBbecOeperaroime 00pa3oBaTesibHbIE TEXHOJIOTHUH.

['pamMmmaTnueckuii MmaTepuall:

e Pronoms complements

¢ [nterrogation

Jlekcruueckuil Mmatepuan:

e Faire un tour de table

e Une conversation téléphonique
Prendre (changer) rendez-vous
Organiser son temps de travail
Agenda.

[Tpo10KUTENTEHOCT OJTHOTO 3aHSTHS — 2 yaca.

IIpakTuueckoe 3anusitue 6. Tect mo Teme 1
[Tpo1omKUTENTEHOCTD 3aHATHS — 2 Yaca.

IMpakTuuyeckoe 3ansitue 7-11. En mission d’affaire
Bua npakTuyeckoro 3aHMITHA: CcMelmaHHas ¢GopMa  IPOBEICHHUS

MPAKTHYECKOTO 3aHATHSI.
OOpa3oBaTe/ibHbIe TEXHOJOTMH: TEXHOJOTHS aKTHBHBIX  METOJIIOB

oOydeHus (Kpyrjiblii CTOJ, MO3IOBOM INTypM, paboTa B TpyImIax), UIrpoBas

oOpa3oBarenbHast TEXHOJIOTHS (J€JI0Basi UTPa, poJieBast UTpa, ayJTUPOBAHHE), KEHC-
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TexHosorus (case-study), mpoekTHass oOpa3oBaTeIbHAS TEXHOJIOTHS (ITOJATOTOBKA
MIPOEKTOB, MOJrOTOBKA MPE3CHTAIIMIi), MOyJIbHass 00pa3oBaTenbHas TEXHOJIOTHS,
310poBbecOeperarone o0pa3oBaTeIbHbIE TEXHOJIOTHH.

['pammaTnuecknii MaTepua:

o Conditionnel

e Futur simple et future proche.

Jlekcuueckuii MaTepra:

e A l’aéroport

e Réservation d’une chambre d’hotel

e Travailleral’étranger

e Les moyens de communication

e A D’exposition.

[TpoA0MKUTENBHOCTh OJHOTO 3aHATUA — 2 Yaca.

IIpakTnueckoe 3ansaTue 12. Tect nmo Teme 2
[IpoaoIKUTENBHOCTD 3aHATHS — 2 Yaca.

IIpakTuueckoe 3anstue 13-17. La correspondence d’affaire

Bua npakTHyeckoro 3aHSITHUA: CcMemaHHas ¢GopMa  TPOBEICHHUS
MPAKTUYECKOTO 3aHITHSI.

Oo0pa3oBaTeibHbIE TEXHOJOTMH: TEXHOJOTHUS AKTUBHBIX  METOJOB
oOydeHust (KpYyIJIbIA CTOJI, MO3TOBOM INTypM, paboTa B Tpymnmax), WIrpoBas
oOpa3oBarenbHasi TEXHOJIOTHS (J€JI0Basi UTpa, poJieBast UTpa, ayJJUPOBAHHE), KEHC-
TexHosorus (case-study), mpoekTHas oOpa3oBaTeIbHAS TEXHOJOTHS (ITOATOTOBKA
MIPOEKTOB, TIOJITOTOBKA IMPE3CHTAINIA), MOIYyJIbHAss 00pa3oBaTeabHas TEXHOJIOTHS,
310poBbecOeperaroiire oo0pa3oBaTe/ibHbIE TEXHOJOTHH.

['pamMmmaTnueckuii MmaTepuall:

e Temps passes de I’Indicatif

e Pronoms relatifs et possessifs

Jlekcuueckuilt MaTepura:

La commande (changement, annulation)
L’offre et la demande

Service clientele

Reglement de Facture

La reclamation.
[IpoomKUTENBHOCTD 3aHATHS — 2 Yaca.

IIpakTnyeckoe 3ansaTue 18. Tect no Teme 3
[TpoAoIKUTENBHOCTD 3aHATHS — 2 4aca.

IIpakTnyeckue 3anaTusa 19-23. Le contract
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Bua npakTHyeckoro 3aHAITHAA: cMemaHHas ¢GopMa  TPOBEICHUS
MPAKTUYECKOTO 3aHITHSI.

OOpa3oBaTe/ibHbIEe TEXHOJOTMM: TEXHOJIOTHS aKTUBHBIX  METOJOB
oOydyeHus (KpYyrjiblii CTOJ, MO3TOBOM INTypM, paboTa B TpyImIax), UIrpoBas
oOpa3oBarenbHas TEXHOJIOTHS (J€JI0Basi UTPpa, poJieBas UTpa, ayJUPOBAHHE), KEHC-
TexHosorus (case-study), mpoekTHass oOpa3oBaTeIbHAS TEXHOJIOTHS (ITOJATOTOBKA
MPOEKTOB, TOJATOTOBKA MPE3EHTAIMA), MOJIyIbHAss 00pa3oBaTeIbHAsl TEXHOJIOTHUS,
3I0poBhecOeperarone 00pa3oBaTeIbHBIC TEXHOJIOTHH.

['pammaTnyeckuii MaTepua:

e Demonstratifs

e Forme passive.

Jlekcruueckuil Mmatepuan:

Le contrat et ces types

Le contrat de travail

Le contrat d’achat-vente

L’objet du contrat

Les conditions de vente

La livraison

Le payment

Le force-majuer et 1’arbitrage
[TpoaoMmKUTENEHOCTD OJHOTO 3aHATUS — 2 Yaca.

IIpakTuyeckoe 3anusitue 24. Tect nmo Teme 4
[ToBTopenue. [loaroroBka k 3adery.
[TpoaoIKUTENBHOCTD 3aHATHS — 2 4aca.

6 cemecTp
Ipakruueckue 3ansitus 1-4. Acteurs économiques
Bua npakTuyeckoro 3aHMITHA: CcMelmaHHas ¢GopMa  IPOBEICHHUS

MPAKTUYECKOTO 3aHSATHUS.

Oo0Opa3oBaTe/ibHbIe TEXHOJIOTHM: TEXHOJIOTHMS  aKTUBHBIX  METOIOB
oOydeHust (KpyIJibld CTOJI, MO3rOBOM IITypM, paboTa B Tpynmnax), HUrpoBas
oOpa3oBarenbHasi TEXHOJIOTHS (JIeJI0Basi UTpa, poJieBasi UTpa, ayJUPOBAHUE), KEHC-
TexHoJsorus (Case-study), mpoekTHas oOpa3oBaTeabHass TEXHOJOTHS (IIOArOTOBKA
MIPOEKTOB, TIOJITOTOBKA MPE3CHTAINIi), MOTyJIbHasE 00pa3oBaTebHas TEXHOJIOTHS,
310poBbecOeperaroire 00pa3oBaTesibHbIC TEXHOJIOTHUH.

I'pammaTnueckuii maTepuall:

o Infinitif

e Formes non-personneles du verbe

Jlekcrnueckuil Mmatepuan:

¢ Diversité des entreprises
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Banque de credit

Créer une entreprise (les formalités)

Profil de créateur

Réussir dans les affaires

Résoudre des conflits du travail

Recherche des capitaux.
[Tpo10KATETEHOCT OJTHOTO 3aHSTHS — 2 yaca.

IIpakTuyeckoe 3ansitue 5. Tect mo Teme S.
[Ipo10KUTENBHOCTD 3aHATHS — 2 Yaca.

IMpakTuueckoe 3anstue 6-9. Prise et parole
Bujg npakTHYecKOro 3aHSATHS: CMCIIaHHAs

IMPAKTHYCCKOTI'O 3aHATHA.

Oo0Opa3oBaTe/ibHbIe  TEXHOJIOTHHM: TEXHOJIOTHSA

oOydeHust (KpyrJibld CTOJI, MO3TOBOM IITypM, padoTa
oOpa3oBaTrenbHas TEXHOJIOTHS (JEI0Basi UTPpa, poJieBas Urpa, ayJMpPOBaHUE), KeHc-
TexHosorus (case-study), mpoekTHas oOpa3oBaTeIbHAS TEXHOJIOTHS (ITOJATOTOBKA
MIPOCKTOB, TIOJITOTOBKA MPE3CHTAINIA), MOIYyJIbHAss 00pa3oBaTeabHas TEXHOJIOTHS,
310poBbecOeperaromue o0pa3oBaTeIbHbIC TEXHOJIOTHH.

['pamMmmaTnueckuii MmaTepuall:

e Subjonctif

Jlekcruueckuil Mmatepuan:

Pratiquer 1’éconte active

Expliquer des mofirations

Faire une présentation

Poser les bonnes questions

Points de vue

Réunion de travail.

[TpoAoMKUTENHHOCTD OJHOTO 3aHATUSA — 2 Yaca.

IIpakTuyeckoe 3ansitue 10. Tect mo Teme 6
[IpoaomKUTENbHOCTD 3aHATHS — 2 Yaca.

IMpakTuueckoe 3ansrue 11-14. Marketing
Bug npakTH4ecKOro 3aHSTHS:  CMCIIAHHAS

MMPAKTHYCCKOTO 3aHATHUS.

Oo0Opa3oBaTe/ibHbIe TEXHOJIOTHM: TEXHOJIOTHUSA

oOyueHust (KpyIJblii CTOJ, MO3rOBOM IITypM, padoTa
oOpa3oBarenbHasi TEXHOJIOTH (IeTI0Basi Urpa, pojieBas urpa, ayIMpoBaHue), Kenc-
TexHosorus (case-study), mpoekTHass oOpa3oBaTeIbHAS TEXHOJIOTHS (ITOJATOTOBKA

dbopma  mpoBeneHUS

aKTUBHBIX  METOJIOB
B TpYIIax), WUrpoBas

dopma mpoBeacHUs

aKTUBHBIX  METO/OB
B TIpyIax), HUrpoBas
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MIPOEKTOB, TIOJITOTOBKA MPE3CHTAIN), MOTyJIbHAsE 00pa3oBaTenbHass TEXHOJIOTHS,
310poBbecOeperarone o0pa3oBaTeIbHbIE TEXHOJIOTHH.
['pammaTnueckuii MaTepua:
e Subjonctif
e Passe simple et Passe compose
Jlekcrnueckuil MmaTepuant:
Etude du marché
Définition du produit
Méthodes de distribution
Publicité (Force du vente)
Offre et demande
Profil du manager.
[IpoaoIKUTENBHOCTD 3aHATHS — 2 Yaca.

IIpakTuyeckoe 3ansitue 15. Tect mo Teme 7
[IpoaoIKUTENBHOCTD 3aHATHS — 2 Yaca.

Ipakruueckue 3ansaTus 16-20. Résultats et Tendances

Bua npakTHyeckoro 3aHMITHA: cMemaHHas ¢opMa  IPOBEICHUS
MPAKTUYECKOTO 3aHITHSI.

Oo0pa3oBaTeibHbIE TEXHOJOTMH: TEXHOJOTHUS AKTUBHBIX  METOJOB
oOydeHust (KpYyIJIbIA CTOJI, MO3TOBOM INTypM, paboTa B Tpymnmax), WUIrpoBas
oOpazoBaTebHas TEXHOJIOTHS (JIeJI0Basi UTpa, pojieBasi Urpa, ayJupoBaHUe), Keic-
TexHosorus (case-study), mpoekTHas oOpa3oBaTebHAS TEXHOJOTHS (ITOATOTOBKA
MIPOEKTOB, TIOJITOTOBKA MPE3CHTAINIA), MOIyJIbHAss 00pa3oBaTeabHas TEXHOJIOTHS,
310pOBbecOeperaroire 00pa3oBaTesibHbIC TEXHOJIOTHUH.

['pamMmmaTnueckuii MmaTepuall:

e Discours indirect

e Indefinis

Jlexcuueckuilt MaTepuat:

Secteur d’activité

Entreprise en chiffre

Comptes de I’exercice

Commerce exterieur

Organisation commerciales internationales.
[Tpo10KUTENTEHOCT OJTHOTO 3aHSTHS — 2 yaca.

IIpakTuueckoe 3ansaTue 21. Tect mo Teme 8
IToBTOpenue. [loaroroBka K 3K3amMeHy.
[Ipo10KUTENBHOCTD 3aHATHS — 2 Yaca.
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Hemenkunii 361K

S cemecTp
MpakTnueckne 3anatusa 1-4. Artender Unternehmen
Bun npakTtuyeckoro 3aHsATHsi: CcMeIIaHHas ¢Gopma MPOBEACHUS

MIPAKTHYECKOTO 3aHSATHSI.

OOpa3oBaTe/ibHbIe TEXHOJOTMH: TCXHOJOTHS aKTHBHBIX  METOJIOB
oOydeHust (KpPYIJIBI CTOJI, MO3TOBOH INTypM, paboTa B Tpylmax), HIrpoBas
oOpa3oBarenbHas TEXHOJIOTHS (J€JI0Basi UTPa, poJieBas UTpa, ayJUPOBAHHE), KEHC-
TexHosorus (case-study), mpoekTHass oOpa3oBaTeIbHAS TEXHOJIOTHS (ITOJATOTOBKA
IIPOEKTOB, MOJTOTOBKA MPE3CHTAINi), MOIyIbHasT 00pa3oBaTeIbHAS TEXHOJIOTHS,
310poBbecOeperaronue o0pa3oBaTesIbHbIC TEXHOJIOTHUH.

Conepxanue NpakKTHYECKUX 3aHSATHIA:
Jlekcruueckuil MmaTepuant:
Einzelkaufménnische Unternehmen.
Personengesellschaft.
Kapitalgesellschaft.

Rechtform der Unternehmen.
[TpoaomKUTENBHOCTD 3aHATHS — 2 Yaca.

IMpakruueckoe 3ansitue 5-8. Deutsche Aufienhandels Wirtschaft
Bua npakTHyeckoro 3aHMITHA: CMelmaHHas (GopMa  IPOBENCHHUS

MPAKTUYECKOTO 3aHATHS.

Oo0pa3oBaTeibHbIE TEXHOJOTMH: TEXHOJOTHUS AKTUBHBIX  METOJOB
oOydeHust (KpYyIJIbIA CTOJI, MO3TOBOM INTypM, paboTa B Tpymnmax), WIrpoBas
oOpa3oBarenbHasl TEXHOJIOTHS (JIeJI0Basi UTpa, poJieBasi UTpa, ayJJUPOBAHHE), KEHC-
TexHosorus (case-study), mpoekTHas oOpa3oBaTeIbHAS TEXHOJOTHS (ITOJATOTOBKA
MIPOEKTOB, TIOJATOTOBKA MPE3CHTAIMIA), MOIyJIbHAsE 00pa3oBaTebHass TEXHOJIOTHS,
310poBbecOeperaroime 00pa3oBaTesibHbIC TEXHOJIOTHH.

Conepxanue NpakTHYECKUX 3aHATHIA:
Jlekcrnueckuil Mmatepuant:

o Ausfuhrgiiter.

Einfuhrguter.

Handelsaustausch.

Erschliefung der Aulenmarkte.
[IpoaOoMKUTENBLHOCTD 3aHATHS — 2 Yaca.

IMpakTuueckoe 3ansitue 9-12. Die Bewerbung
Bua npakTHYecKoro 3aHATHS: CcMellaHHas ¢Gopma  MPOBEACHHS

MPAKTHYECKOTO 3aHATHSI.
OOpa3oBaTe/ibHbIe TEXHOJOTMH: TEXHOJOTHS aKTHBHBIX METOJIOB
oOydeHus (KpPYyrjiblii CTOJ, MO3TOBOM INTypM, paboTa B TpymIax), UIrpoBas
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oOpa3oBarTenbHasi TEXHOJIOTH (IeT0Basi Urpa, pojieBas urpa, ayIMpoBaHue), Kenc-
TexHosorus (case-study), mpoekTHas oOpa3oBaTeIbHAS TEXHOJOTHS (IIOATOTOBKA
IIPOCKTOB, ITOATOTOBKA HpGSCHTaHHﬁ), MOAYJIbHAA 06p330BaTeJIBHaH TCXHOJIOT' U,
3ﬂopOBLec6epera}0mHe 06p8,30BaT€JIBHI)I€ TEXHOJIOT'NH.

Conepmaﬂne NMPAKTUHYICCKUX 3aHATHM:

Jlekcrnueckuil MmaTepuant:
Bewerbungsanzeigen.
Bewerbungsschreiben.
Telefonische Bewerbung.
Vorstellungsgespréch.
[IpoAOIMKUTETBHOCTD OJHOTO 3aHATUA — 2 Yaca.

IMpakTuueckoe 3ansatue 13-16. Die Geschiftsreise
Bujg nmpakTHYecKOro 3aHATHSI: CMeliaHHas (Qopma  MpoOBeACHUS

MPAKTUYECKOTO 3aHITHSI.

OOpa3oBaTe/ibHbIe  TEXHOJOTHMM: TEXHOJIOTHS aKTUBHBIX  METOJOB
oOydeHust (KpyrJiblid CTOJI, MO3TOBOM MITypM, paboTa B TpyIax), HUrpoBas
oOpa3oBarenbHasi TEXHOJIOTH (JIeTI0Bast UTpa, pojieBas urpa, ayIMpoBaHue), Kenc-
TexHosorus (case-study), mpoekTHas oOpa3oBaTeIbHAS TEXHOJIOTHS (ITOJATOTOBKA
MIPOEKTOB, TIOJITOTOBKA MPE3CHTAINIA), MOIYyJIbHAss 00pa3oBaTeabHas TEXHOJIOTHS,
310pOBbecOeperaroime 00pa3oBaTesibHbIE TEXHOJIOTHUH.

Conep:kaHue NPaKTHYECKUX 3AHATHIA:
Jlekcnueckuil MmaTepuant:

Besuchsvereibarung.

Hotelreservierung.

Ticketbuchung.

Vereinbarung der Termine.
[Tpo10mKUTENBHOCTD OJHOTO 3aHIATUS — 2 Yaca.

Ipakruueckoe 3ansitue 17-20. Erste Kontakte Vorstellung
Bua npakTuyeckoro 3aHMITHA: CcMelmaHHas ¢GopMa  IPOBEICHUS

MPAKTUYECKOTO 3aHSATHUS.

Oo0Opa3oBaTe/ibHbIe TEXHOJIOTHM: TEXHOJIOTMS  aKTUBHBIX  METOIOB
oOydeHust (KpyIJibld CTOJI, MO3TOBOM IITypM, paboTa B Tpymnmax), HIrpoBas
oOpa3oBarenbHasi TEXHOJIOTHS (JIeI0Basi UTpa, poJieBasi Urpa, ayJMpOBaHUE), KeHc-
TexHosorus (case-study), mpoekTHas oOpa3oBaTeIbHAS TEXHOJOTHS (ITOATOTOBKA
MPOEKTOB, MOJATOTOBKA MPE3EHTAIM), MOJlyIbHAsA 00pa30BaTeIbHAsl TEXHOJOTHS,
310poBbecOeperaroime 00pa3oBaTesIbHbIE TEXHOJIOTHUH.

Conep:kaHue NpaKTHYECKUX 3aHATHH:
Jlekcuueckuit MaTepuat.

e BegriiBung. Anrede.
57



¢ Vorstellngsformen.
e Verabschiedung.
[IpoaomKUTETBHOCTD OAHOTO 3aHITUA — 2 Yaca.

IIpakTuueckoe 3ansrue 21-24. Aufbau und Struktur einer Firma
Bug npakTHYeckoro 3aHATHSI: CMelIaHHas ¢GopMma  TPOBEICHHUS

MIPAKTUYECKOTO 3aHATHS.

OOpa3oBaTe/ibHbIE TEXHOJOTHMM: TEXHOJIOTHS aKTUBHBIX  METOJOB
oOydeHus (KpPYrjiblii CTOJ, MO3IOBOM INTypM, paboTa B TpymIax), UIrpoBas
oOpa3zoBarenbHas TEXHOJIOTH (JIe7IoBasi UTpa, pojieBas urpa, ayIMpoBaHue), Kenc-
TexHoJiorus (Case-study), mpoekTHas oOpa3oBaTebHass TEXHOJOTHS (IOArOTOBKA
MIPOCKTOB, TIOJITOTOBKA MPE3CHTAINIA), MOIyJIbHAss 00pa3oBaTeabHas TEXHOJIOTHS,
310pOBbecOeperarome 00pa3oBaTeibHbIE TEXHOJIOTHUH.

Conep:kaHue NPaAKTHYECKUX 3AHATHIA:
Jlekcruueckuil Mmatepuan:

e Personal einer Firma.

e Abteilungen und Produktion.

e Geschiftsfiihrung.

[IpOoAOMKUTETBHOCTD OJHOTO 3aHATUA — 2 Yaca.

6 cemectp

IMpakruueckoe 3anstue 1-4. Die Verhandlungen

Bua npakTHyeckoro 3aHsiTHA: cMemaHHas ¢GopMa  TPOBEICHUS
MPAKTUYECKOTO 3aHITHSI.

Oo0pa3oBaTeibHbIE TEXHOJOTMH: TEXHOJOTHUS AKTUBHBIX METOJOB
oOydeHust (KpyIJIbId CTOJI, MO3FOBOM IITypM, paboTa B Tpymnmax), HUrpoBas
oOpa3oBarenbHas TEXHOJIOTHS (J€I0Basi UTPa, poJieBas UTpa, ayTUPOBAHHUE), KEHC-
TexHosorus (case-study), mpoekTHas oOpa3oBaTeIbHAS TEXHOJOTHS (ITOJATOTOBKA
MIPOEKTOB, TIOJITOTOBKA MPE3CHTAINIA), MOyJIbHass 00pa3oBaTenbHas TEXHOJIOTHS,
310poBbecOeperaromue o0pa3oBaTeIbHbIC TEXHOJIOTHH.

Conep:kaHue NPaAKTHYECKUX 3AHATHIA:
Jlekcrnueckuil Mmatepuant:

Die Anfrage.

Das Angebot.

Die Bestellung.

e Die Bestitigung des Auftrages.
[IpoAOMKUTENBHOCTD 3aHATHS — 2 Yaca.

IMpakTnueckoe 3anaTue 5-8. Der Vertag. Abschluss des Vertrages
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Bua npakTHyeckoro 3aHAITHAA: cMemaHHas ¢GopMa  TPOBEICHUS
MIPAKTHYECKOTO 3aHSATHSI.

OOpa3oBaTe/ibHbIE TEXHOJOTHMM: TEXHOJIOTHS aKTUBHBIX  METOJOB
oOydyeHus (KpYyrjiblii CTOJ, MO3TOBOM INTypM, paboTa B TpyImIax), UIrpoBas
oOpa3oBarenbHasi TEXHOJIOTH (JIeTI0Bast UTpa, pojeBas urpa, ayIMpoBaHue), Kenc-
TexHosorus (case-study), mpoekTHass oOpa3oBaTeIbHAS TEXHOJIOTHS (ITOJATOTOBKA
MIPOCKTOB, TIOJATOTOBKA MPE3CHTAINIA), MOIyJIbHAsE 00pa3oBaTelbHas TEXHOJIOTHS,
3I0poBBecOeperaoIre 00pa3oBaTebHbIE TEXHOJIOTHH.

Conep:kanue NpaKTHYECKUX 3AHATHIA:
Jlekcnueckuil Mmatepuant:

Besprechung des Vertrages.
Abschluss des Vertrages.

Gegenstand des Vertrages.
AllgemeineVertragsbedingungen.
HpOIIOJDKI/ITCJII:HOCTL 3aHATHS — 2 Jaca.

IIpakrnuyeckoe 3ansitue 9-12. Lieferung Lieferbedingungen
Bua npakTHyeckoro 3aHSITHA: CMelmaHHas (GopMa  IPOBEICHHUS

MPAKTUYECKOTO 3aHSATHUS.

Oo0Opa3oBare/ibHbIe TEXHOJIOTHM: TEXHOJIOTHMS  AKTUBHBIX  METOIOB
oOydeHust (KpyIJIbId CTOJ, MO3rOBOM IITypM, paboTa B Tpymnmnax), HUrpoBas
oOpa3oBarenbHasl TEXHOJIOTHS (JIeJI0Basi UTpa, poJieBast Urpa, ayJJUMPOBaHHE), KEHC-
TexHoJsorus (Case-study), mpoekTHas oOpa3oBaTebHass TEXHOJOTHS (IOArOTOBKA
MIPOEKTOB, TOJITOTOBKA MPE3CHTAIIMIi), MOyJIbHAsT 00pa3oBaTelibHasl TEXHOJIOTHS,
310pOBbecOeperaroime 00pa3oBaTesibHbIE TEXHOJIOTHUH.

Coaepxanue NpakKTHYECKUX 3aHSATHIA:
Jlexkcuuecknii maTepua:

Liefertermine.

Lieferarten.

Vorauslieferung, Teillieferung.

Verpackung.

[TpoaomKUTENBHOCTD OAHOTO 3aHITUA — 2 Yaca.

IMpakTuueckoe 3ansitue 13-16. Preise. Zahlung

Bua npakTuyeckoro 3aHMITHA: cMemaHHas ¢GopMa  TPOBEICHUS
MPAKTUYECKOTO 3aHATHSI.

OOpa3oBaTeibHbIe TEXHOJOTHM: TEXHOJIOTHSI aKTUBHBIX  METOJOB
oOydeHus (KpPYyrjiblii CTOJ, MO3TOBOM INTypM, paboTa B TpyImIax), UIrpoBas
oOpa3oBarenbHasi TEXHOJIOTHS (JIeToBast Urpa, pojeBas urpa, ayIMpoBaHue), Kenc-
TexHosorus (case-study), mpoekTHas oOpa3oBaTeIbHAs TEXHOJOTHS (ITOATOTOBKA
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IMPOCKTOB, IMOATOTOBKA HpeBeHTaHHﬁ), MOJYyJIbHas O6paBOBaTeHBHa${ TEXHOJIOT' U,
3ﬂopOBLec6epera}0mHe 06pa30BaT€JIBHBI€ TEXHOJIOI'NH.
Conep:kanue NpaKTHYECKUX 3AHATHIA:
Jlekcuueckuii MaTepra:
Gesamtwert des Vertrages.
Arten der Zahlungen.
Arten des Akkreditivs.
Bankoperationen.
HpOI[OJI)KI/ITeJIBHOCTI) OJHOT'O 3aHATHUA — 2 yaca.

IMpakTuueckoe 3anstue 17-19. Konventionalstrafe. Force Major

Bux npaktudeckoro 3aHsiTUsi: cMemaHHas —(GopMa  MPOBEACHUSA
MPAKTHYECKOTO 3aHATHSI.

OOpa3oBaTesibHbIe TEXHOJIOTMH: TEXHOJOTHS  aKTHBHBIX METOJIOB
oOyueHust (KpyrJblii CTOJ, MO3rOBOM IUTypM, paboTa B Trpynmnax), HUrpoBas
oOpa3oBaTesbHasi TEXHOJIOTH (JIe7I0Bast Urpa, poseBasi urpa, ay/IupoBaHue), Kenc-
TexHoJorus (Case-study), mpoekTHass oOpa3oBaTelbHAsI TEXHOJOTHUS (IIOJrOTOBKA
MIPOEKTOB, MOJTOTOBKA MPE3CHTAIMil), MOAyIbHasT 00pa3oBaTe/IbHAS TEXHOJIOTHS,
310pOBbecOeperarore 00pa3oBaTeibHbIE TEXHOJIOTHUH.

ConepxaHue NpaKTHYECKUX 3aHSTHMA:
Jlexkcuuecknii maTepuai.

Die Riickfrage.

Reklamationen.

Das Schiedsgericht.

Umstdnde Hoherer Gewalt
[Tpo10KUTENEHOCTH OJTHOTO 3aHATHS — 2 Yaca.

IMpakruueckoe 3anstue 20-21. Sicherung. Garantie
Bua npakTuyeckoro 3aHMiTHA: cMemaHHas ¢GopMa  TPOBEICHUS

MPAKTUYECKOTO 3aHITHSI.

OoOpa3oBaTe/ibHbIe TEXHOJIOTHM: TEXHOJIOTHMS  aKTUBHBIX  METOIOB
oOydeHust (KpyIJiblid CTOJI, MO3TOBOM IITypM, paboTa B Tpymnmnax), HUrpoBas
oOpazoBaTebHas TEXHOJIOTHS (JIeJI0oBasi UTpa, pojieBasi Urpa, ayJupoBaHue), Kec-
TexHosorus (case-study), mpoekTHas oOpa3oBaTeIbHAS TEXHOJOTHS (ITOJATOTOBKA
MIPOEKTOB, TIOJITOTOBKA MPE3CHTAINIi), MOyJIbHasE 00pa3oBaTenbHas TEXHOJIOTHS,
310poBbecOeperaromue o0pa3oBaTeIbHbIC TEXHOJIOTHH.

ConepxaHue NPpaKTHYECKUX 3aHATHIA:
Jlekcrnueckuil Mmatepuan:

e Garantieschreiben.

¢ Sicherungsgesellschaften.

e Einrdumung der Garantie.
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[IpoaOMKUTENTLHOCTD OJHOTO 3aHATUS — 2 Yaca.

3.YKka3aHus 10 NPOBEACHUIO JJA00PATOPHOIO NMPAKTUKYMA
He npenycMoTpeHO yueOHBIM TLIaHOM.

4. PexoMeHIAMH 110 CAMOCTOSITEILHOI padoTe CTY/IEHTOB

Coaep:xaHue caMOCTOATEIbHON pad0ThI CTYACHTOB

HaumenoBanue

3‘:1 0J10Kka (pa3aena) Bunnr CPC
AU CHHIITAHBI
AHIVIMHCKHUMH SA3BIK
1. | Tema 1. Starting a | Co3naHue S36IKOBOTO MOPTQEIIS;
business [ToaroToBka K 00CYXIEHUIO IPOOJIEMHBIX CHTYAIUH;
[ToaroToBka K y4acTHIO B JIeTIOBOM HTpE.
2. | Tema 2. Budgeting | Co3manue s3bIKOBOTO TOPTHhES;
[ToaroroBka kK 00CYX/IEHUIO IPOOJIEMHBIX CHTYAIUH;
[ToaroToBKa K y4acTHIO B JICJIOBOM HIpE.
3 | Tema 3. Taxation Coznanue s36IK0BOTO MOPTGheEs;
[ToaroroBka K 00CYX/I€HUIO IPOOJIEMHBIX CHTYaIUH;
[ToaroToBka K y4acTHIO B JIETIOBOM HTpE.
4 | Tema 4. Joint-Stock | Co3nanue S3bIKOBOTO TOPTQEIs;
Company [ToaroroBka k 00CyXI€HUIO MPOOIEMHBIX CUTYaIIUN;
[ToaroToBka K y4yacTHIO B JIeIOBOM MIpe.
5 | Tema 5. Production | Co3nanue si36IK0BOTO mopTdens;
[ToaroroBka K 00CYXJIEHUIO TTPOOIEMHBIX CUTYAIIHH;
[ToaroToBka K y4acTHIO B JIETIOBOM HTpE.
6 |Tema 6. Labour | Co3naHue s13IKOBOTO MOPTQEIIS;
Unions [TonroroBka k 00CyX/1€HUIO MPOOIEMHBIX CUTYaLlU;
[ToaroToBka K y4yacTHIO B JIeIOBOM MIpe.
7 | Tema 7. Preparation | Co3naHue sI35IKOBOTO MOPTQEIIS;
for negotiations [ToaroroBka K 00CYXIEHUIO MPOOIEMHBIX CUTYaIUH;
[ToaroToBKa K y4acTHIO B JIEIOBOM HTpE.
8 | Tema 8. Business | Co3naHue sI35IKOBOTO MOPTHEIIs;
documents [TonroroBka k 00CyX/I€HUIO MPOOIEMHBIX CUTYaIU;
[ToaroToBKa K y4acTHIO B JIETIOBOM HTpE.
POpaHny3cKHil A3bIK
1. | Tema 1. Prise de Co3nanue s36IKOBOTO MOPTQEs;
contact [ToaroToBka k 00CyX/1€HUIO TPOOJIEMHBIX CUTYaIUH;
[ToaroroBka K y4acTuio B AEJIOBOM UTpE.
2. | Tema 2. En mission | Co3maHwue S3bIKOBOTO MOPTheEs;
d’affaire. [ToaroToBka K 00CYXJIEHUIO TPOOIEMHBIX CUTYAIIHH;
[ToaroroBka K y4acTHIO B AE€JIOBOM UTpE.
3 | Tema3.lLa Co3naHue s3bIKOBOTO MOPTQEs;
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correspondence
d’affaire.

[ToaroToBka K 00CYX/I€HUIO TPOOJIEMHBIX CUTYaLlUH;
[ToaroToBka K y4acTHIO B JIeIOBOM HTpE.

Tema 4. Le contrat.

Co3nanue s13bIKOBOTO MOPTQEs;
[ToaroroBka K 00CYXICHUIO IPOOJIEMHBIX CUTYaINH;
[ToaroroBka K y4acTHIO B AEJIOBOH HIpE.

Tema 5. Acteurs
économiques.

Coznanue s36IK0BOTO MOPTGhes;
[TonroroBka K 006CyXI€HUIO MPOOIEMHBIX CUTYyaIU;
[ToaroToBka K y4acTHIO B JIEJIOBOM UTpeE.

Tema 6. Prise de
parole.

Co3nanue s36IKOBOTO MOPTQEs;
[ToaroroBka K 00CYX/I€HUIO TPOOJIEMHBIX CUTYallUH;
[ToaroroBka K y4acTHIO B AEIOBOU HIpE.

Tema 7. Marketing.

Co3naHue S36IKOBOTO MOPTQEs;
[ToaroroBka Kk 00CYXI€HUIO MPOOIEMHBIX CUTYyaIUM;
[ToaroroBka K y4acTuio B IEIOBOI UTpe.

Tema 8.Résultats et
Tendances.

Co3nanue S36IKOBOTO MOPTQEIs;
[ToaroToBka K 00CYX/I€HUIO IPOOJIEMHBIX CHTYaIUH;
[TonroroBka K y4acTuio B I€JI0BOI UrpeE.

HeMenkmnii A3bIK

Tema 1. Arten der
Unternehmen.

Coznanue s36IK0BOTO MOPTGheEs;
[ToaroroBka K 00CYXI€HUIO MPOOIEMHBIX CUTYaIIUM;
[ToaroToBKa K y4acTHIO B JIEJIOBOM UTpE.

Tema 2. Deutsche

Co3znaHue s3bIKOBOr0 MOPTQEs;

Auflenhandels [TonroroBka k 00CyX/1€HUIO MPOOIEMHBIX CUTYaLIUH;

Wirtschaft [ToaroToBka K y4acTHIO B JIETIOBOM HTpE.

Tema 3. Die Co3naHue s3bIKOBOTO MOPTQhEs;

Bewerbung [ToaroToBka K 00CyX/1€HUIO IPOOJIEMHBIX CUTYyalUH;
[ToaroToBka K y4yacTHIO B JIeIOBOM MIpe.

Tema 4. Die Coznanue s136IK0BOTr0 MOpPTGhEns;

Geschiftsreise. [TonroroBka k 00CyX/1€HUIO TPOOIEMHBIX CUTYalU;

[TonroroBka K y4acTuio B I€JI0OBOI UTpe.

Tema 5. Erste
Kontakte
Vorstellung.

Co3nanue s136IKOBOTO MOPTQEs;
[ToaroToBka K 00CyX/1€HUIO TPOOJIEMHBIX CUTYaIUH;
[ToaroToBka K y4yacTHIO B JIeIOBOM HIpe.

Tema 6. Aufbau und
Struktur einer Firma

Coznanue s13pIK0BOT0 MOPTGhEs;
[TonroroBka k 00CyX/I€HUIO MPOOIEMHBIX CUTYaIU;
[ToaroroBka K y4acTuio B I€JIOBOI UTpe.

Tema 7. Die
Verhandlungen.

Coznanue s136IK0BOT0 MOpPTGheEns;
[ToaroToBka K 00CyX/1€HUIO TPOOJIEMHBIX CUTYaIUH;
ITonroroBka K y4acTuro B I€JIOBOM UIpE.

Tema 8. Der Vertag.
Abschluss des
Vertrages.

Co3nanue s136IKOBOTO MOPTQEs;
[ToaroToBka K 00CYXJIEHUIO TPOOIEMHBIX CUTYAIIHH;
[ToaroToBka K y4acTuio B A€JIOBOM UTpE.

Tema 9. Lieferung
Lieferbedingungen.

Co3znanue SI36IKOBOTO MOPTGheEs;
[ToaroToBka Kk 00CYXJIEHUIO TTPOOIEMHBIX CUTYAIIHH;
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[ToaroroBka K y4acTHIO B AE€JIOBOM UTpE.

10 | Tema 10. Preise. Co3nanue s3bIKOBOTO MOPTQEs;
Zahlung. [ToaroroBka K 00CYX/I€HUIO IPOOJIEMHBIX CUTYallUH;
[ToAroToBKa K y4acTHIO B JEJIOBOU HIpE.
11 | Tema 11. Co3znanue S36IKOBOTO MOPTQEs;
Konventionalstrafe. | I[ToaroroBka Kk 00Cy»I€HHIO IPOOIEMHBIX CHTYaIlHH;
Force Major. [ToAroToBKa K y4acTHIO B JEJIOBOU HIpE.

12 | Tema 12. Sicherung. | Co3aganue si3bIKOBOTO TIOPTQEs;
Garantie. [ToaroroBka K 00CYX/I€HUIO IPOOJIEMHBIX CUTYallUH;

[TonroroBka K y4acTuro B I€JI0BOI UIpE.

5. YKa3aHus 10 NPOBeJAEHUI0 KOHTPOJIbHBIX PadoT AJIsl CTYA€HTOB OYHOM,
3204HOM (POPMBI 00yYeHUS

5.1 TpeOoBaHus K CTPYKTYpe

Kaxxmoe KoHTpoIpHOE 3a7aHne TpeIaraeTcs B MATH BapuaHTax. CTYIeHT JOIDKEH
BBITIOJTHATH OJIMH W3 MATH BAPUAHTOB KOHTPOJIBHBIX PadoT.

CrpyKkTypa KOHTPOJBHOM pabOTHl JTOJIKHA COCTOSITh U3 CIEAYIOUINX 3JIEMEHTOB:
UMETh THUTYJBHBIM JIUCT, OCHOBHYIO 4YacTb, ciioBapb. Ha o005oxke o00s3aTeNbHO
yKa3bpIBalOTCsl (aMuiMs, MMs, OTYECTBO, HOMEpP KOHTPOJIBbHON paboOThl, Ha3BaHME
YHHUBEpPCUTETA, HOMEP IPYIIIHI.

[Ipy BBIMOTHEHWH KOHTPOJBHON PAaOOTHI HEOOXOMWMBI IIUPOKHUE OIS IS
3aMeYaHMi, O0BICHCHHH M METOIMYECKUX YKa3aHUM MperoaBaTers.

BrImonHeHHbIE  KOHTpOJBHBIE PaOOTHl  HAMPAaBISAIOTCS JJII  MPOBEPKU U
peleH3UpOoBaHus MPErnoAaBaTelllo B YCTAHOBJICHHbBIE CPOKH (1aThl 3a4€Ta U SK3aMEHa).

5.2 TpeOoBaHMS K COACPKAHUIO

IIpuMep KOHTPOJILHOM PadOThI 0 AHTJIMHCKOMY HA3BIKY
I. IIpoyuTaiiTe M YCTHO mepeBeAUTe HAa PYCCKHMH s3bIK Bechb TekcT. IlepeBeaure
NMCHLMEHHO MepBbIA ad3al.
HOW TO MAKE THE MOST OF A JOB INTERVIEW

If you’ve done your paperwork right, managed to arouse an employer’s interest and landed a job
interview, your real work is just beginning. It’s one thing to impress somebody on paper or over
the telephone, but it’s another thing to impress in the flesh. A job interview is a business
appointment in which everything counts in conveying a good impression. Experts will tell you
that advance preparation is the key to interview success. Before you go to a job interview, find
out all you can about the company. Depending on the results of your research, you are supposed
to prepare an interview outfit that will make you look your very best. In most places you are not
expected to wear a Chanel suit, but even if you are fresh from school don’t think that your
favorite blue jeans, an oversized sweater and a T-shirt will be right for projecting a businesslike
image.

Many personnel managers will confess that they often turn candidates down for poor
appearance; however, your looks alone will not help you get a job unless you are well prepared
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for the interview. It makes perfect sense to go through your resume once again and make sure
you know the dates of important events. Another thing you can do is go through your personal
achievements to make up your mind what you might want to present to an interviewer as an
impressive argument in your favor. Before the interview, give yourself a good rest , budget your
time well, prepare everything you need in advance, so as not to panic and get lost at last minute!
Every organization has its own culture and traditions, but there are some things to consider that
may help everyone.

You know that in many positions your lack of experience is a big disadvantage. You can also
compensate for your lack of experience with your qualifications, enthusiasm, ability to learn
quickly, and most of all your sense of responsibility.

It’s natural therefore that if you really want to get this job you must show yourself as a mature
individual who is not acting on impulse, but is quite serious about his/her choices. Fight for your
place in life: change negative into positive: you are young but you are strong and can learn fast.
I1. Onpenesnre, ABIASIIOTCH JIH YTBEPKICHUSA:

a) UICTUHHBIMU

b) TOXHBIMU

C) B TEKCTE HET MH(POPMAITIH

1. This is an interview for candidates who have done their paperwork successfully.

2. Many personnel managers often turn candidates down only for lack of experience.

3. Things like jeans and T-shirts are not suitable for a business office.

III. Haiigure ekcuYecKkre 3KBUBAJICHTbI K BbIpameHUsAM U3 Texkcra. IlepeBeaure
CJI0BA M BHIPA'KEHHUS U3 MEPBOr0 CTOJOMKA HA PYCCKUI A3BIK.

1. to arouse an employer’s interest

2. to land a job interview

3. to interview success

4. to turn a candidate down

5. to impress in the flesh

6. to convey a good impression

7. to make up one’s mind

8. to get lost

9. to go through

10. a mature individual

IV. Onpenennre 0CHOBHYIO HACIO TEKCTA.

What counts in conveying a good impression during a job interview?

1. Advance preparation is the key to success.

2. Appearance does count.

3. Everything counts.

V. Pacnosnoxkure (ppaspl AUAI0ra B NPAaBUIbHON MOCJIEA0BATEILHOCTH (COCAUHHUTE
mudpsl 1 OykB). Buecute Bamm orBerbl B Taduumy. Ilepenuimmre auanor B
NMpaBUWJILHOM NMOPHAAKE.

a) Right. Good-bye.

b) Good morning. AIC Computing.

c) No, thank you. I’1l call later.
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d) Sorry, sir. Mr. Roberts is not available. Is there any message?
e) Hello. May I speak to Mr. Roberts?
V1. PacnoJjo:kure 4acT A€J0OBOIr0o nmuCbMa B NMPaBUWIBLHOM MOPAIKE (Coelll/IHI/lTe
OyxkBbl M nudps1). Bruecute Bamu orBernl B Tab0auny. Ilepenummure nucbmMo B
npaBnanoﬁ mocjaeaoBaTeJiIbHOCTU.
a) Dear Ms. Kaassen,
b) Ultrasonic Ltd.
Warwick House, Warwick St., London SW2 1JF
United Kingdom
c) Yours sincerely,
Kay Reynolds
Sales Manager
d) Bredgade 51
DK 1110
Copenhagen
Denmark
e) In relation to your order received today, we cannot supply the quantities you need at
the moment. Please confirm as soon as possible if a part-delivery would be acceptable,
with the rest to follow later.

IIpuMep KOHTPOJILHO PadoThI O (PPAHIY3CKOMY S3BIKY
1. Ilepeseoume. Hazoeume ¢hynkyuio 6vl0eieHHbIX ClOB:
1. Ayant une base scientifique des spécialistes peuvent faire des recherches. 2. Il
s’arréte en cherchantun mot. 3. Sa conduite Iui parait choquant. 4. Je distingue des
silhouettes en m 'éloignant sans bruit. 5. C’est une soirée ravissante!
2. I[lepeseoume:
1. Ayant analysé les données de 1’expérience, il a fait la conclusion définitive.
2. (Etant) Arrivé tres tard, il ne pouvait prendre part a cette conférence. 3. A peine le train
arété, les voyageurs ont commencé a descendre des voitures. 4. Ayant décidé faciliter le
travail des homes les spécialistes ont ¢laboré cet appareil.
3. 3anonnume aKyHbl OAHHLIX — NPeONONCeHUU, 6blOpas nooxoosaujee Nno CMbICILY
cpeocmeo ces3uU U3 OaHHbIX eblule c108. Ilepesedume npednodrcenusl.
Le minitel, le télegramme, l'interphone, le télex, le message téléphonique, le télécopieur
1. 11 vous faut faire venir votre colleégue dans votre bureau, qui est a l'autre étage de votre
office. —Je mesersde ...... .
2. 11 vous faut transmettre a votre chef des informations regus en son absence par
téléphone. — Nous nous servons de ....... .
3. 1l vous faut contacter d'urgence quelqu'un d'une autre enterprise qui n'a pas des outils
de communication. — Il faut envoyer ...... .
4. 1l vous faut faire la photocopie d'un document dactylographié ou manuscrit. - |l faut
se servirde ........ .
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5. 11 vous faut transmettre des informations a quelqu'un qui se trouve sur l'autre continent.
- Il faut se servir de ........ .

6. Vous avez besoin d'informations sur les transports ou des informations financiers et de
services pratiques. — Vous vous servez de ......... .

4. Hatioume coomeemcmeus Mestcoy Qpanyy3cKumu u pyCCKUMU IKEUBALEHMAMIU:

1. Nous avons bien recu / Nous ac- CBouM mUCbMOM OT... BbI cooOmiaere Ham

cusons réception de CBOM YCJIOBHSI IOCTaBKH
2. Nous vous remercions de votre B orBer Ha Baire mucemo ot 11 anpens
lettre par laquelle C 61arogapHOCTBIO OATBEPIKAAEM

3. En réponse a / Suite a votre lettre  monyuenue Bamiero nucbma
dull avril 2...
4. Par votre lettre du ..., vous nous ~ MbI HoATBEpK1a€M MOJTyYEHHE
indiquez vos conditions de livraison
5. B nucvme npeonodcenus nepecmagienvl mecmamu. Boccmanosume ux npasuivbHulil
HOPAOOK NO COOEPIHCAHUIO. 3anoHUme NPONYCKU CLOBAMU:
A. ... nous vous les réexpédition, ce jour, a vos frais et vous demandons de bien vouloir
nous faire livrer les articles manquants avant le 12 juillet 2...
B. ... au débaillage, nous avons constaté que deux caisses contenaient 30 (2x15) balances
épicerie, réf. 123.
C. Grenoble, le 3 juillet 2...
D. En éspérant obtenir satisfaction dans le bref délais.
E. Il nous est ... impossible d’accepter les articles recus.
F. Votre envoi du 29 juin 2... vient de nous parvenir et nous vous en remercions.
G. Nous vous prions d’agréer, Monsieur, 1’expression de nos meilleurs sentiments.
H. ...notre commande du 10 juin portrait sur 30 balances “pé&se-bébé®, réf. 128.
6. Ilpoyumavime mexcm. [latime pexomeHOayuu nO COCMABIEHUIO MOMUBAYUOHHO2O
nucoma (ne menee 10 npednodcenui) nO-pyccxu:

LA LETTRE DE MOTIVATION
Selon le magazine CVMag, magazine de conseils, d'idées et astuces pour trouver un
emploi : "une lettre de motivation pertinente doit proposer d'autres informations que
celles présentées dans votre CV. Elle doit toujours le compléter en insistant sur vos
motivations : pourquoi I'employeur peut-il étre intéressé par votre candidature ?"
I1 est traditionnel d'accompagner le CV d'une lettre décrivant succinctement les raisons
pour lesquelles le candidat estime correspondre a I'emploi cible de la démarche.
Dans sa forme la plus simple, il s'agit d'un courrier qui reléve de la politesse pour ne pas
adresser simplement un CV dans une enveloppe et pour permettre de faciliter son
traitement (par exemple, quand une référence d'offre d'emploi doit étre citée.) Mais le
plus souvent, I'employeur potentiel attend d'y trouver la description des motivations du
candidat (les raisons qui lui font préférer cet emploi a un autre) et - souvent - les éléments
saillants de son expérience au regard du poste visé (au moins afin de permettre de faire
ressortir cette candidature parmi les autres). Il y a quelques années, la lettre se devait
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d'étre manuscrite. La graphologie était passée par la... Aujourd’hui ce n'est plus
nécessaire, le traitement de texte suffit largement !

Selon les entreprises, la lettre sera lue avec plus ou moins d'attention. Mais il est rare que
son absence soit tolérée. Dans tous les cas, le candidat évitera les rédactions exagérées
(on a vu trop de lettres de motivation dans lesquelles le candidat condamnait littéralement
des groupes internationaux a 1'échec économique s'ils laissaient passer l'occasion de
s'adjoindre les services du rédacteur). De méme, quand elle est lue attentivement, une
lettre doit - au moins - paraitre personnalisée (trop de lettres désignent une entreprise
comme le leader de son marché quand elle se sait challenger derriére un leader connu.)
Néanmoins, il est généralement conseillé d'éviter de livrer tous les détails des arguments
positifs d'une candidature. Une bonne lettre de motivation doit éveiller l'attention et
l'intérét du lecteur, provoquer I'envie de rencontrer le candidat, mais ne pas complétement
déflorer le sujet (ce qui réduirait les chances d'étre retenu dans le petit nombre
d'entretiens).

La taille de l'entreprise ou du service a un impact sur cette partie de la démarche. Par
exemple, il est souvent valorisant d'avoir une bonne connaissance de I'entreprise de petite
taille et de son marché (et de le faire apparaitre dans la lettre de motivation); une
entreprise de plus grande envergure pourra remarquer davantage la claire compréhension
des enjeux internes de sa structure (la connaissance de l'entreprise et de son marché étant
en revanche relativement facile).

CVMag : magazine consacré a la recherche d'emploi mais également tout ce qui concerne
le monde de I'emploi, I'évolution des secteurs et des métiers ainsi que les techniques et les
stratégies de recherche d'emploi, et enfin les criteres de sélection des recruteurs.
Disponible en kiosque.

IIpuMep KOHTPOJILHOM PadOTHI 10 HEMELKOMY SI3BIKY

1. Cocmasvme u3 nepemewiaHHvix OMpbLIBKO8 NUCLMO OJisl NOAYYEHUs  pas3peuleHus
npoumu npakmuxy 6 oaunou gupme. Ilepesedume ezo.
Yumume, umo n1060e denosoe nucomMo cmpoumcs no ciedyiouemy NPUHYUny:

Briefkopf

Anschrift des Empfangers

Datum

Betreff

Anrede (durch ein Komma von dem Haupttext getrennt)
Brieftext

Schlussformel

Unterschrif

Anlagevermerk

CoNOO~WNE

Lebenslauf mit Lichtbild, Zeugnisse

Sehr geehrte Damen und Herren,

Erfurt, den 1.08. 20..

Ich hoffe, dass meine Bewerbung auf Interesse stofit und wiirde mich freuen, wenn
Sie mir die Moglichkeit einrdumen, in Threm Hause ein Praktikum zu absolvieren. Mit
freundlichen Griilen

i N .
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5. Quelle (Vertretung in Russland)
Gangutskaja 14
191187 Sankt - Petersburg

6. Zurzeit studiere ich im 4. Semester Betriebswirtschaftslehre mit fachspezifischer
Fremdsprachenasbildung (Franzosisch, Russisch) an der Universitit Bayreuth. Nach
meinem  Studienabschluss kann ich mir eine  Tatigkeit in  einem
internationalorientierten Unternechmen gut vorstellen. Aus diesem Grund mdchte ich
schon wihrend des Studiums Land, Leute und das russische Geschéftsleben kennen
lernen.

7. Bettina Patschke

8. Bettina Patschke

Tallinner Strafle 11

99091 Erfurt
9. Bewerbung um ein Auslandspraktikum in Threm Hause von Mérz bis Oktober 20.. .

2. Hepeeedume Cﬂedyiomee npuzciauleHue u Hanuwiume Ha Heco omeent Ha HeEMeyKoMm
A3bIKE.!

Sehr geehrter Herr Stolz,

auf unser letztes Telefongespriach zuriickkommend, lade ich Sie nach Sankt-Petersburg im
Zeitraum von Januar-Februar ein. Sollte dieser Termin Thnen nicht passen, konnten wir ihn auf
Anfang Mirz verlegen. Es gibt viele Fragen, die wir mit Thnen personlich besprechen mochten,
Auch ein neuer Vertrag konnte dabei unterzeichnet werden.

Alle Kosten wéhrend Thres Aufenthalts: Unterbringung, Verpflegung und Transport werden von
uns iibernommen, sodass Sie nur Anfahrts- und Versicherungskosten zu tragen haben.

Wir wiirden uns sehr auf Ihre baldige Antwort freuen.
In der Hoffnung, Sie bald in Petersburg begriilen zu kdnnen

mit freundlichen Grii3en

Alexander Berg
Geschiftsfiihrer

3. Ilepeseoume:

1. JloOpwiii nenb, ¢ Bamu rosopur Opna Por w3 ¢upmer «Pexmama 5». S mory
IIOTOBOPUTh C rocrnoauHoM Monbkom? ... llepemaiite emy, mokaiyicra, 4To $
3BoHMJIa. OH MOXET 3acTaTh MEeHs B ouce.

2. Ilpocum moATBEpAXTH 3aKa3 IBYXMECTHOI'O HOMEpa ¢ BUIOM Ha MOpE.

Mp1 no3apasnsiem Bac u Bammx kosuter ¢ HoBeim roiom!

4. Mps1 xoTenu ObI 3aKa3aTh 4 OuseTa Ha peiic B Beny.

w

4. Ilepeseoume mekcm ycmHo. Bulnuwiume u3 He20 npeonodceHus, 8 KOMmopwvlx

cooeparcumcs cnedyrowas uHhopmayus u nepegeoume UxX NUCbMEHHO:
e 0 ¢opMax BEIPAKEHHUS BEIKITHBOCTH;
® 0 HECXOXKECTU CPEACTB BRIPAXKCHUA BEXKIIMBOCTU B PA3JIMYHBIX KYJIBTYpax;

68



e 00 OCHOBHBIX YepTax, MPUCYITUX HEMIIAM, TIPH IIPOBEICHUH JCIIOBIX IIEPETOBOPOB.
Ausdruck der Hoflichkeit im Deutschen und im Russischen

Hoflichkeit kann in unterschiedlichen kommunikativen Formen mit Hilfe verbaler (lautischer
AuBerung), nonverbaler (Gestik, Mimik) und parasprachlicher (Intonation, Tonhdhe, Lautstirke,
Tempo) Mittel ausgedriickt werden.

Obwohl wahre Hoflichkeit tiberall dieselbe ist, unterscheiden sich die Mittel, durch die die
Hoflichkeit zum Ausdruck gebracht wird. In jeder Kultur wird die Hoflichkeit in bestimmten
Situationen rituell ausgedriickt, es kann aber sein, dass dieselbe Hoflichkeit in einer anderen
Kultur in einer dhnlichen Situation nicht zum Ausdruck gebracht wird und dies keineswegs als
unhoflich gilt. Zum Beispiel begriiit ein Russe beim Betreten eines Geschiftes die anderen
Anwesenden nicht. Das ist in der russischen Kultur iibliches und neutrales Verhalten, wiahrend in
deutschsprachigem Kulturraum beim Eintritt in ein kleines Geschift das Griilen obligatorisch
Ist.

Der hdufige Gebrauch der Entschuldigungsformeln in den westlichen Gesellschaften ist
dadurch bedingt, dass die dulere und die innere Welt des anderen nicht verletzt werden diirfen.
In der russischen Kultur ist stindiges Entschuldigen hingegen nicht tiblich.

Direkt seine Meinung auszusprechen, gilt fiir die Deutschen nicht als unhéflich. Sie meinen,
dass eine Présentation, ein Vortrag klar, kurz und prizise sein soll. Meinungen miissen deutlich
gedullert werden. Zur deutschen Direktheit gehort in Verhandlungen auch ein klares “Nein”.
Wihrend bei den Russen die Verhandlungen erst anfangen, wenn der Partner “Nein” gesagt hat,
ist der deutsche Partner in der Regel nicht bereit, das “Nein” zuriickzunehmen. Er mochte so
schnell wie moglich zu einem Ergebnis kommen, und konkrete Resultate sind fiir ihn wichtiger
als das Streben nach einer Harmonie.

5.3 TpeGoBaHus k 0(hpopMIIEHHIO
O0béM KOHTpOIBHON paboThl — 10 10 cTpanun ¢popmata A4, HaEYaTaHHOTO C OJHOUN
ctoponsl Tekcta (1,5 unrepsan, mipudt Times New Roman, mons mupokue).

6. [lepeyeHb OCHOBHOW U JONOJHUTEILHOM Y4eOHOI JTUTEPATYPHI

6.1 AHIJIMICKUH A3BIK
OcHoBHas auTEpaTypa:
1. Mununa, O.I'. ba3oBblil npodeccuoHanbHbIM AHTTTUIACKUN S3BIK : yueOHOE
noco6ue : [12+] / O.I'. Mununa. — Mockga ; bepnun : Jlupekr-Meaua, 2020. — 160

C. : WIl., TaoJI. - Pexum ocTyna: 110 MMOAIHCKE. -
URL: https://biblioclub.ru/index.php?page=book&id=595465
2. CeBOCTBSHOB, A.IL AHrmiickui SI3BIK JICJIOBOTO u

npodeccruonansHoro obmeHus : yueonoe mocooue / A.Il. CeBocthsinoB. — U3a. 3-
e, nom. u nepepad. — Mocksa ; bepnun : {upekr-Meaua, 2018. — 417 c. — Pexum
JOCTYTIA: o MOJIMHCKE. —
URL.: https://biblioclub.ru/index.php?page=book&id=496119
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3. ®ponosa, B.II. JlemoBoe oOmenune (Anrmmiickuii s361K)=BUSINESS
COMMUNICATION (THE ENGLISH LANGUOGE) : yue6Hoe noco6ue : [16+] /
B.II. ®ponosa, JI.B. KoxkanoBa, T.}O. Uurupuna ; Hayd. pen. E.A. Hurupun ;
BopoHexxckuil rocy1apCTBEHHbI YHUBEPCUTET WHXKEHEPHBIX TEXHOJOTUH. — 3-€
u31., mepepad. u non. — Boponex : BopoHexckuil rocyapCTBEHHBIN YHUBEPCUTET
WHXEHEPHBIX TeXHoJorui, 2018. — 161 c. : wi. — PexxuM nocTyna: no nognucke. —
URL: https://biblioclub.ru/index.php?page=book&id=561366

JlonmosiHUTE IbHAS JIMTEpaTypa:

1. KpacukoBa, T.U. Aarnuiickuii si3bik [Tekct] : yueOHOe mocodue s
CTYJIEHTOB IEPBOr0 Kypca HEA3BIKOBBIX BY30B. - Kopones M.O. : MI'OTY :
Kanryiep, 2017. - 141 c. - ISBN 978-5-91730-716-9

2. PerakeBny, A.B. JlenmoBoit aHrmmiickuii 361k [Tekcr] : yueOHOE TTOcOOHe

JUIs CTYJICHTOB BTOPBIX KYPCOB HES3BIKOBBIX BY30B . - Koposies M.O. : MI'OTY,
2018. - 117 c. - ISBN 978-5-91730-780-0

6.2 ®paHuy3cKuii A3bIK
OcHoBHas1 iuTEepaTypa

1. Kpaiicman, H.B. ®paniy3ckuii s3bIK: en0Basi U npodeccruoHanbHas
koMmyHukanus / H.B. Kpaiicman ; MunuctepctBo oOpa3zoBanus u Hayku Poccun,
KazaHckuii HallMOHAJIBHBIA KMCCIIEIOBATEIBLCKAN TEXHOJOTUYECKU YHUBEPCUTET.
— Kazanp : KazaHCkuld  Hay4YyHO-HCCIIEIOBATEIbLCKAM  TEXHOJOTHYECKHUI
yauBepcutetr (KHUTY), 2017. — 108 c. — Pexxum noctyma: mo MOJIIHUCKE. —
URL: https://biblioclub.ru/index.php?page=book&id=560572

2. barana, XX. Le Francais des Affaires=/lenoBoii ¢dhpaHIly3cKUi S3BIK :
yueOHoe mocobue / XK. barana, A.H.Jlanraep. — 3-¢ u3a., crep. — Mocksa :
OJIMHTA, 2016. — 262 c¢. — Pexum poctyna: 0o MOANUCKE. —

URL.: https://biblioclub.ru/index.php?page=book&id=83083
JlonmosiHUTEILHAS JIUTEpaTypa:

1. ['panoBa, N.B. ®paniry3ckoe 0011E€CTBO: COLHAIBHO-3KOHOMUYECKHE
acriekTeI=So0ciété francaise: aspects socio-€économiques : y4eOHO-METOAUYECKOE
nocoobue / MW.B.I'pagoBa, A.A.Jlappkuna ; CeBepHblii (ApPKTUYECKUIA)

dbenepanbubiii yauBepcutetr uM. M. B. JlomoHocoBa. — Apxanrenbck : CeBepHbIi
(Apxtuueckuit) denepanbupiii yauBepcuteT (CADY), 2015. — 140 c. — Pexum
JIOCTyIIA: o MTOJITHUCKE. —
URL: https://biblioclub.ru/index.php?page=book&id=436381

6.3 Hemeukuii si3bIk
OcHoBHas JuTEpaTypa:

1. CutnukoBa, 1. O. JlenoBoii Hemenkuii s3pik. Der Mensch und seine
Berufswelt. Yposenp B2-Cl: y4eOHMK W TpakTUKyMm Juid OakaiaBpuara |
maructpatypsl / . O. CuraukoBa, M. H. I'y3p. — 2-e u3z., mepepab. u gom. —
Mockpa : UznarensctBo HOpaiit, 2018. — 181 c.— (bakamaBp u wmarucrp.

70


https://biblioclub.ru/index.php?page=book&id=561366
https://biblioclub.ru/index.php?page=book&id=560572
https://biblioclub.ru/index.php?page=book&id=83083
https://biblioclub.ru/index.php?page=book&id=436381

Axanemuyeckuit kype). — ISBN 978-5-534-02352-7. — TekcT : 3neKTpOHHBIH //
OBC HOpaiir [caiiT]. — URL.: https://urait.ru/bcode/413924

2. [TeipuxoB, A.B. Wirtschaftssprache deutsch : yuebnoe mocobGue :
[16+] / A.B.IIeipukoB, T.A.Paitkuna ; Poccuiickas axkaaemMusi HapOJHOTO
X03iMCTBA M ToCyAapcTBeHHOW cayxObl 1pu Ilpesunmente Poccuiickoi
deneparun, Anrtaiickuit uman. — Mocksa ; bepnun : {upexkr-Menaua, 2019. — 40
C. : WII. — Pexum JNOCTyTa: o MTOJTIUCKE. —
URL: https://biblioclub.ru/index.php?page=book&id=562285

JlonosiHUTE IbHAS JIMTEpaTypa:

1. TunskoBa, E.A. VYuyeOHMK HEMENKOro s3bIKa OPUTHHAIBLHON
metoaukn=Lehrbuch der Deutschen Sprache. Fiir alle die Deutsche Kultur und
Sprache kennenlernen wollen: yue6nuk / E.A. TunsixoBa. - M.; bepaun: Jupexr-
Memma, 2015. - 183 c.: un. - bubmumorp.: ¢. 180-181. - ISBN 978-5-4475-3753-1;
To xKe [ DIEeKTpOHHBII pecypc]. - URL:
http://biblioclub.ru/index.php?page=book&id=270464

7. IlepeyeHb pecypcoB HH(OPMALMOHHO-TEJIEKOMMYHUKAIMOHHOM CeTH
«AHTepHeT»

1. http://biblioclub.ru/ - Yausepcurerckas oudimoreka ONLINE
2.  http://www.znanium.com/catalog - DekTpoHHO-OMOIMOTeUHAs CUCTEMA
3. https://lib.rucont.ru - Hartmonaneueri nmdpoBoii pecypc PykoHT

8. [lepeyeHb HH(POPMATMOHHBIX TEXHOJIOT Ui, HCMOJIb3yeMbIX NMPH
OCYILIIEeCTBJICHMH 00PAa30BaTEeJIbHOIO0 MPoOLecca M0 JUCHHUILIHHE

[IporpammHoe obecnieueHue:

— MS Office Word

— MS Office Power Point

NudopmarimonHbie CipaBOYHBIE CUCTEMBI:

DJIEeKTPOHHBIC PEeCypChl 00Pa30BaATEIILHOM Cpe/ibl Y HUBEPCUTETA.
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